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ARGUMENTS HEARD IN 
TEXAS RATE ADVANCE 


Commission Gets Views of Both 
Sides on Increase Asked 





by Companies 





RESUME HEARING MONDAY 





Essential Considerations Stated by 
Chairman Patterson—Big Line-up 
of Insurance Buyers 





After hearing argumentative testi- 
money and statements from the rec- 
ords for two and one-half days the 
Texas state fire insurance commission 
suspended its hearing until June 5 in 
the matter of the application of thirty- 
three outside stock companies asking 
for an increase of 33% percent on cer- 
tain classes of risks, said to represent 
about 80 percent of the premiums of 
the state. By agreement the hearing 
adjourned at noon last Saturday until 
next Monday. 

Before adjournment J. S. Patterson, 
commissioner of insurance and bank- 
ing, and ex-officio chairman of the 
commission, asked the underwriters and 
other participants to return prepared 
to discuss the three important points 
involved, as he views the controversy. 


Gives Essential Considerations 


These three are: 

First—Are the 
money? 

Second—If they are losing money 
are they conducting their business in 
such manner as to minimize losses? 

Third—Are their expenses kept at a 
minimum? 

By the foregoing questions Mr. Pat- 
terson clearly indicated that he did not 
consider important the great mass of 
testimony offered by the protestants 
with reference to sums expended in 

exas towns to reduce key rates, such 
as improving waterworks, motorizing 
fire departments, etc. Mr. Patterson 
declared that if the companies are con- 
ducting their business economically and 
endeavoring to reduce the fire loss, and 
yet are losing money, they should have 
additional revenue in the form of 
higher rates, but if they are not doing 
these things then the rates should re- 
main undisturbed. He asked for en- 
lightenment along those lines. 


Attitude of Agents 


Another forceful point brought out 
(CONTINUED ON PAGE 16) 


companies losing 
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BISSELL NOW HEAD 
OF NATIONAL BOARD 





Brilliant Banquet Closed the Event- 
ful Fiftieth Anniversary 
Meeting in New York 





GREAT ARRAY OF TALENT 
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ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1916 

$ 2,000,000 
10,146,941 
10,217,685 
22,364,626 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 
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Co ee wee ewe eee eee ee seeeesees 


More Than 300 Company Executives 
and Managers Were Present at 
the Notable Function 





Perhaps the most brilliant affair in 
the history of fire insurance was the 
semi-centennial banquet of the Na- 
tional Board of Fire Underwriters, held 
last Thursday evening at the Waldorf- 
Astoria in New York, and attended by 
over 300 company executives from 
every part of the United States. 

President Richard M. Bissell of the 
Hartford, now president of the board, 
in succession to E. G. Richards, presided 
as toastmaster, and spoke entertain- 
ingly on the history of the organization. 
The other speakers were Insurance 
Commissioner Burton Mansfield of 
Connecticut, president of the National 
Convention of Insurance Commission- 
ers; United States Senator ng ag ee 
Y. Sherman of Illinois, John L. Cun- 
ningham of Glens Falls, and Congress- 
man Thomas U. Sisson of Mississippi. 
The invocation was given by Rev. Wil- 
liam H. Morgan, D. D., of Calvary M. 
E. Church. 


People at Guest Table 
In addition to the speakers, there 
were present at the guest table Gover- 
nor Whitman of New York and his 
aide, Lorillard Spencer; E. G. Snow, 








GEORGE M. LOVEJOY, Vice-P — Preident oon etary 

ice-Pri ni B. KNOX, Secri 
THOMAS C, TEMPLE, Secretary GEORGE ¢. LONG JR., Secretary 
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pi to Policy-holders . - - $ 9,056,106.30 
Total Losses Paid . 3 81,617,129.19 


Cash Capital - Three Million Dollars 


Reinsurance Reserve . - $5,628,337.29 
Reserve for Outstanding Losses . : 410,921.57 
Reserve for all other Claims ‘ 7 250,000.00 


NETSURPLUS .. 6,056,106.30 
Total Assets - $15,345,365.16 


PHENIK 








Henry W. Eaton, William N. Kremer, 
George W. Babb, E. G. Richards, Wil- 
liam B. Clark, Chief John Kenlon of 
the New York fire department, Wm. 
M. St. John, State Fire Marshal Ben- 
nett of Illinois, Edward C. Roth of 
the National Association of Insurance 
Agents, President Charles E. Meek of 
the National Fire Protection Associa- 
tion, George W. Burchell, Henry D. 
Appleton of the New York insurance 
department, A. W. Damon, Insurance 
Commissioner George M. La Monte of 
New Jersey, Insurance Superintendent 
Jesse S. Phillips of New York, E. C. 
Irvin, F. C. Buswell, President J. R. 
Freeman of the Association of Factory 
Mutual Fire Insurance Companies, and 
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Total Assets - - 


United States - 





Net Surplus above all ae in the 


Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1916 





$9,067,990.55 


3,982,857.72 


(THESE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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OTTO E. BREELY IS DEAD 





ACTIVE UNTIL THE VERY END 





Veteran Field Man of Northwest Was 
Beloved by Large Circle of 
Friends 





Last Saturday Otto E. Greely, the 
independent adjuster at Chicago, called 
at the office of THE WESTERN UNDER- 
WRITER to have a place reserved for 
him at the complimentary dinner to 
be given Monday to Hugh R. Loudon, 
who was leaving Chicago as assistant 
manager of the Liverpool & London 
& Globe to go to the head office in 
New York as joint deputy manager. 
The dinner was under the auspices of 
the Blue Goose. Mr. Greely then 
spoke of his admiration for Mr. Lou- 
don, his years of association with him 
in field work in the northwest and his 
hearty good wishes for his advance- 
ment in the ranks. 

Monday morning the managing edi- 
tor cf THE WESTERN UNDERWRITER re- 
ceived a note from Mr. Greely expres- 
sing his disappointment in not being 
able to be at the luncheon and asked 
that his personal compliments be con- 
veyed to Mr. Loudon and that he be 
assured of his very best wishes for his 
continued success. Mr. Greely was 
obliged to go to Rockford, Ill., on a 
loss. The note was conveyed to Mr. 
Loudon. Mr. Greely suffered a stroke 
of paralysis Monday night and was 
found in his bed at his hotel in a crit- 
ical condition Tuesday morning. Mrs. 
Greely was summoned from her home 
in Chicago. Mr. Greely was moved to 
the City Hospital in Rockford, where 
he passed away on Wednesday morn- 
ing. 

. Suffered Stroke Two Years Ago 


Mr: Greeley suffered a stroke of 
paralysis about two years ago while in 
a sleeper. It gave him a hard jolt, but 
he courageously met the crisis, got out 
and around, established himself in the 
Insurance Exchange as an adjuster, 
and in spite of his infirmities, was hard 
at work every day. His friends no- 


ticed that he was breaking. His speech’ 


was thick and he was aging. He was 
confronted with difficulties and _ busi- 
ness did not come to him satisfac- 
torily. This weighed on his mind 
heavily, but he maintained his nerve. 


Mr. Greeley’s body was taken to Minne- 
apolis for interment. The funeral services 
will be held in St. Paul’s Episcopal Church. 
When it became known to the Rockford 
insurance fraternity that Mr. Greeley was 
critically ill John H. Camlin, the local 
agent, Walter D. Williams of the Secur- 
ity, A. W. Worthington and E. J. Hollister 
of Bradstreet’s tendered their good offices 
and took control. Mrs. Greeley staid with 
the Camlins. 


Was a Leading Field Man 


Mr. 3reely was truly a loveable man, 
possessing a warm heart and generous 
Sympathy. He won his spurs while in the 
field for the old Phenix of Brooklyn in 
the northwest, where he was a tower of 
strength. He was at the forefront of the 
field men in those days and he often re- 
gretted that he left that section. He had 
a growing local business in Minneapolis, 
had a host of friends and was a big man in 
his bailiwick. He was elected secretary 
of the Calumet and for a time the indi- 
cations were that something could be made 
of the company. The stockholders decided 
to put in no more money and it was hence 
unable to breast the waves. Its going 
broke Mr. Greely. It was a jolt from 
which he did not fully arise. His pride 
was hurt to the very core. 

_ Afterwards he took the grip and traveled 
for the General and Urbaine in the west 
and was in their employ when he suffered 





If there is a question regarding any 
phase of insurance which you wish an- 
wered ask THE WESTERN UNDERWRITER. 
If the information is to be had the paper 
will secure it, addressing the inquirer per- 
sonally and keeping his name confidential. 
If the question and reply would interest 
others, they will be printed later in the 
paper in one of three departments—“Cas- 
ualty and Surety Questions and Answers,” 
“Pointers for Local Agents,” “Life Ques- 
tions and Answers.” The service is free 
to subscribers, 








his paralytic stroke. He never “came 
back” in his field work. His old-time spirit 
was gone. 


Active in Northwest Association 


Mr. Greely was presiderit of the Fire 
Underwriters Association of the North- 
west in.1900 and he was one of its most 
loyal champions. He was sent to San 
Francisco to adjust losses for the Phenix 
and read an able paper on the subject 
at the annual Northwest meeting follow- 
ing the conflagration. Mr. Greely was 
born in Bangor, Me., May 24, 1853. He 
began his insurance career as a clerk in 
the local agency of Gale & Co. in Minne- 
apolis in 1873. He started with the Phe- 
nix in 1878 as a per diem special and 
later became state agent for the North- 
west and Canada. 


(a 
Hail Business Is Booming 


Companies writing hail business say 
that applications are coming in strong 
these days from the southwestern sec- 
tion—Nebraska, Kansas, Oklahoma, 
Colorado and northern Texas. The sea- 
son is well under way there and the 
indications are that there will be a big 
year for the hail writing companies. 


a 
Arlington Will Be Liquidated 


The Arlington of Washington, D. C., 
which reinsured its outstanding busi- 
ness except in the District of Columbia, 
some time ago, has now reinsured the 
local business there in the Firemans 
Fund. The company will now be liqui- 
dated. 


—_—__—»eae 


Seeks Union Membership 


The Detroit National Fire has re- 
signed from the Western Insurance Bu- 
reau and has applied for membership in 
the Western Union. Paul Turner, vice- 
president of the company, is making the 
application. The changes from one or- 
ganization to the other have been very 
few. Recently the Marquette National 
resigned from the Western Union to 
join the Western Insurance Bureau. 

——_—_—__—»e@ 


ADOPTS TRADING STAMP PLAN 


A real Bush League Agent has been 
discovered in one of the southern Illinois 
mining towns. He is a rival of the trad- 
ing stamp companies. With every $5 pur- 
chase of insurance this enterprising agent 
gives a coupon or ticket and after a cer- 
tain number of tickets have been accumu- 
lated and are turned in, the assured is 
given a mantel clock. 


ee 
MISCELLANEOUS NOTES 


J. Boland Fulmer has been appointed 
actuary of the South Carolina insurance 
department, succeeding J. F. Williams, 
resigned. 

W. E. Gunn, executive special agent of 
the Columbian National Fire, has returned 
from a three weeks’ trip through Louisi- 
ana and Texas. 

eo 

“A gentleman’s agreement” does not 
always include the best interests of some 
other gentlemen. 





FIDELITY -PHENIX 


FIRE INSURANCE CO. OF NEW YORK 
HENRY EVANS, President 


Its Grong AGROUOMTC. 55 oo ncnicidic SOOPER bd oa60. vs enh $17,859,148 
Against which are charged 
Legal Reserve for Unearned Premiums................ $7,909,326 
= 3 “ Losses being adjusted.............. 466,300 
1) ” “ All other claims..................... 200,060 
nis $5 “* Contested Liabilities................ 250,000 
53 ” “ Dividend (Jan. 3, 1916)............. 250,000 
Totals. aces e655 io REISS SEE ON 5is 8 Sale TEETER OS RES 9,075,686 
Leaving— 
CARN TOROII renee Moe eee thes bce scee he cous $2,500,000 
TES SiR crate sei giro opment as 89 So's ele es be bine 6,283,462 
Making Policyholders’ Surplus... ..................00-e eee 8,783,462 


(From Annual Statement Jan. 1, 1916). > i 
(Gross Assets include excess deposit of $112,811 in Canada and New Mexico). 


A STRONG AMERICAN COMPANY 
backed by 
STRONG AMERICAN ASSETS 
WESTERN OFFICE 


137 So. La Salle St. 
Chicago, Ill. 


MAIN OFFICE 
80 Maiden Lane 
New York City 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
Mt” MENTS, which are held in Trust for sole protection 

— of American policy holders and subject to strict super- 
“hCirdleeGGlbe’ Vision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
* WILLIAM S. WARREN, Manager © 
HUGH R. LOUDON Assistant Manager R. H. PURCELL, Deputy Asst. Mer. 
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An American Company Founded in 1792 


Insurance Company of North America 


124th Annual Statement, January 1, 1916 


"eA Re ae ee ‘$ 4,000,000.00 Net Surplus ...........$ 5,000,000.00 
Yn ore alibi cha epeaveeneed oe 20,838,450.40 Contingent Fund...... 580,043.00 
Reinsurance Reserve... 8,171,047.58 Policyholders’ Surplus.. 10,080,043.00 
Losses Paid Since Organization over.............eeeeeseeees $176 208,840.15 


Western Department, 76 West Monroe Street, Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 
L. J. BRADDOCK, Assistant General Agent 
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Wewa Trom: The GORBL... 2.6.20 ssesesses 15 
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THE INTER-STATE FIRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $224,825. Surplus $83,185.89. 
406-412 DIME BANK BUILDING 


W. A. ELDRIDGE, Secy. 
Fy A Re Sans. 








D. H. DUNHAM, President NEAL BASSETT, Vice-President 


ORGANIZED 1854 


Mechanics’ Insurance Company of Philadelphia 
Cash Capital, $250,000.00 Net Surplus, $444,238.59 
Surplus to Policyholders, $694,238.59 
HOME OFFICE { Chestnut and 7th Strests = EASTERN DEPT (NuwARi, N. J. 
WESTERN DEP’T: NEAL BASSETT, Mer., W. T. BASSETT, Ass’t Mgr., CHICAGO, ILL. 


JOHN KAY, Treasurer A. H. HASSINGER, Secretary 
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ORGANIZED 1855 
FIREMEN’S ‘nw OF NEWARK 
Cash Capital, $1,000,000.00 Net Surplus, $2,708,837.43 
Surplus to Policyholders, $3,708,837.43 


HOME OFFICE: 786 Broad Street, NEWARK, N. J. ’ 
WESTERN DEP’T: NEAL BASSETT, Mer., W. T. BASSETT, Ass’t Mgr., CHICAGO, ILL. 


A. H. HASSINGER, Secretary 
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IN LINE FOR CHICAGO : ( IN STATEMENT JANUARY 1, 1916 
Actual Market 
St. Louis and Hartford Also to Ber eed ag FS el Se 8, Ber ate a 
Pp INS. CO. OF AMERICA Bonds of Raton orang 3.839,924.00 Wauve...-....- 90004 971.58 
Have Preparedness Parade Preferred Stocks of Railroads...... 328,501.00 | Losses in Course of 
NEW YORK Mi Securities.......... 329,861.00 Adjustment ..... 493,701.59 
on Saturday —a, ae 
« oan te)? $9,391,784.41 | Commissions and other 
One of the Giants Loans on Bond and M 3,000.00 Liabilities. ...... 166,977.70 
ae eae Sao Capital Stock...... 1,000,000.00 
GENERAL AGENCIES LEAD Western Department = | ric F555 ae 
1,495,390.43 $6,335,650.87 
CHICAGO | TOTAL ASSETS... $10887.17404 —— 
Insurance Contingent Near Head of P. D. McGREGOR, “ Manager Deposisin do» Mls ae Na, Pegi Sued Cot and $4,537,558.96 
Line in Chicago’s Great A.R.MONROE, -_ Assistant Manager ADMITTED ‘ASSETS. . .$10,873,209.83 Surplus to Policyholders .......... $5,537,558.96 
Demonstration 
; ; intention to march. The Fred S. James | management took some time to decide | been with the Sun for three years and 
Chicago insurance offices are re-| office will turn out 150. 


sponding in large numbers to the call 
for marchers in the “Preparedness Pa- 
rade” to be held in Chicago, June 3. 
The officers of the recently organized 
Illinois Insurance Preparedness League 
have been busy during the last week 
among Chicago insurance offices, doing 
organization work and lining up man- 
agers and general agents for the pa- 
rade. On Wednesday a luncheon of 
the league was held at the Union 
League Club, at which Harold W. Let- 
ton, United States manager of the 
Prussian National, and permanent 
chairman and president of the new 
league, presided. Reports from the 
various lines of insurance were heard 
and plans for mobilizing and marching 
were discussed. From the canvass 
made it seems not at all improbable 
that there will be 10,000 insurance men 
in line. 
Starts at 9:30 O’clock 


The insurance division will start at 
Michigan and Van Buren streets, at 
9:30 a. m., being one of the first divi- 
sions to march. Second Deputy Chief 
of Police M. L. C. Funkhouser, who 
was formerly a well-known ineurance 
man, will act as marshal of the insur- 
ance division, and is organizing the va- 
rious insurance sections. The general 
plan is to have companies of 160, with 
captains for each company. The in- 
surance people will meet at Sherman 
and Van Buren streets, between 9 and 
9:30. Heads of the various offices, 
managers and general agents have been 
invited to act as aids to Major Funk- 
houser’s staff, if they care to, but it 
is probable that the majority of the 
office heads will march with their own 
men. Forty men with miltary train- 
ing will act as aids and have general 
supervision over the marching and ma- 
neuvers of the insurance delegation. 
The women will march in the middle 
of the insurance division. 


Fire General Agencies Lead 


Fire, life and casualty divisions will 
be segregated. The first to march in 
the insurance division will be the fire 
general agencies. The local agents, the 
women and the life and casualty divi- 
sions will follow. The showing from 
the casualty offices is considerably cut 
down by reason of the fact that in 
many of the large offices where a cas- 
ualty business is done, there is also a 
fire insurance division, and the prefer- 
ence seems to be to march with the fire 
insurance delegation. John MHand’s 
band will head the insurance division 
and Ballmann’s band, divided in three 
sections, will march at the head of 
the various divisions. Every one march- 
ing is requested to wear a straw hat of 
some kind. 

No Advertising 


No banners, advertisements or mottoes 
expressing critical comments will be 
permitted. Small initials, arm bands, 
hat bands, rosettes, small ribbons, or 
special dress, may be worn by indi- 
viduals to indicate the organization to 
which they belong, but must not be 
of an advertising character. 

The Prussian National will probably 
turn out the largest delegation, 152 
from that office having signified their 








Large Industrial Life Forces 


In the life insurance field the Met- 
ropolitan and Prudential will each have 
500 men in line. There will be a dele- 
gation from each of the eleven Chi- 
cago life companies, and the Federal 
Life, the Illinois Life and the National 
Life, U. S. A., will each have 100 in 
line from the home office. In addi- 
tion, it is expected there will be about 
1,500 special agents of life companies 
in line. The line of march is approxi- 
mately about three and one-quarter 
miles long, and the marching time in 
parade will not exceed one and one- 
half hours. 


ST. LOUIS MEN TO PARADE 


St. Louis, Mo., May 31.—(Special)—The 
insurance representation in the St. Louis 
preparedness parade Saturday afternoon 
will number about 3,000. George L. Dyer 
will be marshal of the life contingent and 
John W. Cook of the fire and other 
branches of insurance. The women em- 
ployed in the general offices and agencies 
will join the procession, too, and wave 
American flags for perpetual peace. 

Mr. Cook’s infantry will be made up of 
the proprietors, officers and employes of 
the agencies, though he will have a few 
general offices to draw from, including the 
American Central, Southern Surety and 
American Automobile. 

Mr. Dyer will draw his followers from 
the agencies, but he also will be able to 
obtain large companies from the general 
offices of the Missouri State Life, Inter- 
national Life and Central States Life. 

Orders were given Monday for the small 
American flags that will be needed and 
such other accessories as the committees 
believed would enhance the showing of 
the insurance forces. The notices so far 
received from organizations assure a total 
of more than 50,000 paraders. 


BIG TURNOUT AT HARTFORD 


Hartford, Conn., May 30.—(Special)— 
With the exception of the organized mili- 
tia, the insurance division in the prepared- 
ness parade in this city Saturday is 
expected to be the biggest in the line. Wal- 
ter E. Batterson, of the Travelers, grand- 
son. of the late James G. Batterson, 
founder of the company, and son of James 
G. Batterson, resident director in New 
York, is in charge of organizing the in- 
surance battalion for the defense demon- 
stration. Every home office in Hartford 
will be represented in the parade, with 
the largest turnouts from the Travelers 
and Aetna Life. 





Changes in the Field 











Earl Spink 


Earl Spink, an examiner in the west- 
ern department of the Firemans Fund, 
has been appointed special agent in 
Ohio and will assist State Agent Saw- 
yer. 





A. S. Jacobs 


A. S. Jacobs of Chicago, special agent 
of the Newark Fire in Wisconsin, IlIli- 
nois and Indiana, has gone to the 
Queen as state agent in Illinois, retain- 
ing his headquarters at Chicago. Mr. 
Jacobs was formerly with the old west- 
ern department of the North British, 
being in the office, working up to an 
examinership and then taking the Ne- 
braska state agency. He brings to his 
new position a fine experience. The 
Queen has an admirable plant and a 
splendid business in Illinois and the 


on a successor to State Agent F. W. 
Stone, who went in the local business 
at Decatur, Ill. R. V. Prendergast will 
continue as special agent of the Queen 
in Illinois. 





Freeman Wilson 


Freeman Wilson of Columbus, Ohio, 
special agent of the People’s National 
for Ohio, Indiana, Michigan and Illi- 
nois, has resigned to travel for the 
Starkweather & Shepley companies in 
Ohio and West Virginia, succeeding 
George A. Cram, resigned. He will 
continue his headquarters at Columbus. 





Eugene F. McAdow 


Eugene F. McAdow has resigned as 
state agent of the Sun and Patriotic 
in Wisconsin, and will on July 1 be- 
come a special agent of the National 
Fire in Illinois. The state will be 
divided between Mr. McAdow and A. 
E. Owens, at present special agent of 
the company. It is planned to give 
each the same class of territory and 
approximately equal premium incomes. 
Both will reside in Chicago and make 
their headquarters at the western gen- 
eral agency office. Mr. McAdow has 


prior to that was an inspector and 
rater for the Illinois Inspection Bu- 
reau. Until recently he traveled for 
the Sun under State Agent R. I. Reed, 
and, though he had been given the Wis- 
consin field, he had not yet moved his 
family from Chicago. 


ee 
Ohio Agency Appointments 


Orient—Jeannette Van Wagener, London; L. 
E. Burgner, Oberlin. 

Phoenix, Eng.—M. C. 
Anna G. Thesing, Lorain. 
‘ Phenix, France—Lauterbach & Eilber, Colum- 
bus. 

Potomac—J. J. Smith, Springfield. 

Pruss. Natl—P. V. Mackall, East Liverpool; 
G. W. Taggart, C. C. Carter and O. Weber, To- 
ledo; Blain & Waters, Cincinnati; W. A. 
Davis and M. ai _Messick, Cleveland. 

Richmond, N. Y.—A. H. Piero, Canton. 

Royal—P. on Columbus; y. B. McGaffic, 
East Palestine; J. N. Paisley, Washingtonville; 
E. C... Beach, .¢. P Hammer, A. Sperling, A. 
ai gy’ and W. F. Ryan Co., Cleveland; L. R. 
Hyanis, ee,” 

Scott. Union—T. A. Dowd, Columbus. 

Springfield—R. M. Kemper, Bellaire. 

Sterling, Ind.—F. J. Matthews, H. A. 
Dayton. 


Richards, Cleveland; 


Stout, 


Qun—-Buell & Zobad, Lorain. 

Svea—E. J. Bundenthal, Dayton; B. H. 
Meyers, W. H. Walker, L. Weinbrecht, F. J. 
Engle, J. M. Sears, E. Klick, W. Klappert, J. 
Gunther, T. Earls, Regan, S. Roth, L. Bul- 
lock and H. Eckes, Cincinnati. 


Union, Eng.—A. Greenwald and J. 


Polak, 
Cleveland; C. C. Kelly, Sidney. 








Fire Ins 












— 
NATIONALUNION 
Naque 


INTEGRITY IN BUSINESS 


eLeee 





URANCE Co. 
seurc.Pa ra 























In the whole 
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Implies respect for the rights of others, 
and insistence upon just due. ‘ 

Expects no tribute, and asks none. | 

Gives assurance to the insured and pro- 
tection to agents, which makes for self respect. 
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SOME STOCKS GO UPWARD 


MELON CUTTING PREDICTED 





Some of the Larger Companies’ Shares 
Ascend the Scale Many 
Points Recently 


New York, May 31—(Special)—There 
has been much talk in the east about 
melon cutting on the part of some of 
the big fire companies or steps being 
taken to strengthen their position so 
that their stock will be more profitable. 
Many of the knowing ones assert that 
the best “buy” today is German Ameri- 
can stock. The theory is that the com- 
pany is forging ahead on a safe basis, 
and that it can easily put itself in the 
third place among American companies 
as to policyholders’ surplus. There has 
been talk here about an increase in 
stock, but it has been denied at the 
home office. The German American, it 
is stated, could clip off a million from 
its surplus and add to capital, then raise 
$2,000,000, putting half of it in capital 
and the rest in surplus, thus placing it- 
self in the third place against all im- 
mediate comers, 


Hartford Fire Stock 


There have been rumors about the 
Hartford Fire doing some melon cut- 
ting, but President Bissell denies that 
there is any such process contemplated. 
Report had it that the Hartford Acci- 
dent & Indemnity, which has proved 
very successful, might distribute some 
of its stock among parent company 
stockholders. Despite all denial, Hart- 
ford Fire stock has gone upward from 
bid of 805 to 855, 


Westchester Takes a Soar 


Westchester stock has taken a soar 
upward from $58 a share to $70. The 
Westchester has $500,000 capital and 
about $4,000,000 net surplus. It has 
been one of the fine money makers and 
something may be doing about its of- 
fice that will be pleasing to holders of 
its stock. 


Hartford Stocks Climbing 


Hartford, Conn., May 29—(Special)— 
It appears that the boom in insurance 
stocks in Hartford reported last week 
was only the start of a general upward 
movement that still is going strong and 
that seems destined to continue for 
some time. The expectation of big divi- 
dends is believed in financial circles to 
be one cause. 

On bid prices, Hartford Fire is up 
from 805 to 855 in a week. National 
Fire is up from 380 to 400. Aetna Fire 
is up eight points from 392. Aetna 
Life is at 720 bid from 710. Travelers 
is strong, 820 being the bid today. Con- 
necticut General Life is up fifteen 
points from 615. From 415 bid, Aetna 
Accident has gone to 460 in a week. 





The Pioneer German Fire Insurance Company in America 
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TOTAL LOSSES PAID IN THE 
UNITED STATES $28,000,000 





Organized in 1854 


Hlamburg-Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 


Entered United States in 1858 





United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
MARSH & McLENNAN, Managers 





AGENTS WANTED IN UNREPRESENTED POINTS 














Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1915 
BOD Svs cc sKoebuineceere $1,521,500.55 
SRN: oobi senna 867,104.20 
DE a 5a dickbaen aes 

RU IM 5 os cvs seuss 
Surplus to Policyholders. 


FIELD MEN 


}. W. BECK 
56 Richton Ave. 
ERIK LINDSKOG 
7 West Lake St. Minneapolis, Minn. 


W. P. RAY 
P. O. Box 366 
Milwaukee, Wis. 


Terre Haute, Ind. 
720 Racine St. 
R. W. WETZEL 
Columbus, Ohio 


Detroit, Mich, . 


F, G. DELAHUNT. 
1562 Bryden Road 
































TELLS ABOUT COINSURANCE CLAUSE 


Insurance Commissioner Dunbar of Tennessee Analyzes the 
Pamphlet Sent Out Broadcast by a New York City Concern 














Dunbar of Tennessee has turned the 

searchlight on the pamphlet and 
postal card sent out by the Powell Pub- 
lishing Company of New York City, 
which have been scattered in all direc- 
tions. He says: 


“The Powell Publishing Company of 
New York is mailing cards to business 
men throughout the country on which are 
printed a hypothetical case of John Doe 
losing $14,286 by reason of the 80 percent 
coinsurance clause in his fire insurance 
policies. The cards also bear startling 
statements calculated to cause uneasiness 
and with the purpose in view as expressed 
in the following paragraph: ‘We offer at 
trifling cost a publication which fully 
explains the workings of the coinsurance 
clause and which suggests a substitute 
which would be fair alike to the compa- 
nies and policyholders. The insurance 
department ordered a copy of this publi- 
cation at a cost of $1. It is a cheap, six- 
page folder, the printing of which did not 
cost more than one cent. Considering the 
matter it contains, the cost of $1 is not 
‘trifling,’ but is enormous. 


Some Truth, but No Information 


“The pamphlet contains some truth, but 
no information of value. Every fire insur- 
ance man already knows all that it con- 
tains. There is nothing new in it, except 
the audacity of the author in selling for 
$1 the ‘opinion’ of a man wholly unknown 
and whose ideas are not entitled to any 
weight. 

“In substance the pamphlet ‘explains’ 
the 80 percent coinsurance clause, which 
has been in general use for fifty years 
and which by its own terms is so plain 
as to require no explanation. Any tyro in 
the fire insurance business can explain it 
as well as it is done in this pamphlet. 
The author then airs his views to the ef- 
fect that only the 100 percent coinsur- 
ance clause worded differently but mean- 
ing the same thing as the 100 percent co- 
insurance clause should be used. 


Glad to Use 100 Percent 


“Right here it should be stated that all 
fire insurance companies will cheerfully 
use the 100 percent coinsurance clause 
where it is applicable and allow reduction 
in rates therefor, or if only a 90 percent 
coinsurance clause is used, a man may 
put his stock, machinery, furniture and 
fixtures, etc., in one item just as the au- 
thor suggests as advisable. The 100 per- 
cent coinsurance clause is printed in all 
fire policies in European countries. They. 
do not know how to write insurance with- 
out it. It may be worded differently, but 
it always means the same thing—i. e., 
that the company will only be liable in 
the proportion that the amount of insur- 
ance carried bears to the actual cash 
value of the property at the time of the 
fire. 


| ‘Dunbar of 7 Commissioner W. F. 


Reasons for Other Clauses 


“The only reason that the 80 percent or 
90 percent clauses are used in this coun- 
try is that many of our business men are 
unwilling to stipulate for 100 percent in- 
surance. The 80 percent coinsurance 
clause means this, and it cannot be dis- 
torted into anything else, i. e., the assured 
in consideration of a reduced rate agrees 
to carry insurance to the extent of 80 per- 
cent of his insured values and agrees 
further that if at the time of the fire he 
has less than that amount he will con- 
tribute to the loss to the extent of the 
deficit just as if he were an insurance 
company carrying the difference between 
the amount actually insured and 80 per- 
cent of his values. 


Working Out the Results 


“If he carries out his agreement and 
actually has his property insured for 80 
percent of its value, then he collects from 





the insurance companies his full loss up 
to the total amount of his insurance. 

he carries a hundred percent of insurance 
to values and has an 80 percent or a 90 
percent. coinsurance clause in his policies, 
then he collects from the insurance com- 
panies his total loss. It is only when the 
amount of insurance he carries falls be- 
low that stipulated by the coinsurance 
clause in his policies that he loses. If he 
complies with the clause then it cuts no 
figure whatever in the adjustment of his 


loss. 
Where It Applies 


“The coinsurance clause applies only in 
cases of partial loss. It has no effect 
whatever where there is a destruction of 
the property amounting to a total loss. 

“As to the hypothetical case of John Doe 
given in the pamphlet under discussion, 
I -will say that while accurately stated, 
it is merely a plea for the use of a 100 
percent coinsurance clause which the com- 
panies will not only use if the assured is 
willing, but which they prefer to use. 
Under the statement of facts in the John 
Doe case, a man might lose money, but 
he would lose it not because of any in- 
herent wrong in the 80 percent coinsur- 
ance clause, but because he accepted the 
clause in consideration of a reduced rate, 
and then ignored its conditions. 


Should Comply With Contract 


“The Supreme Court of the United States 
recently decided that a man should read 
his insurance policy, as he will be held to 
be bound by it, as in the case of other 
written contracts. He cannot make a 
stipulation for a consideration and then 
refuse to be bound by it on the day of 
settlement. John Doe should have com- 
plied with the clause, and, failing to do 
so, it is entirely right and proper that he 
should lose. Any company would cheer- 
fully have written his stock, fixtures, 
machines, etc., in one item with the 90 
percent or the 100 percent coinsurance 
clauses, and in the case cited he would 
have suffered no loss. But there are 
John Does in the world who, after secur- 
ing the contract, would have ignored or 
violated the conditions of the 100 percent 
just as readily as the 80 percent clause 
was ignored in this case. Insurance can 
be and is written without any coinsur- 
ance clause, but the rate is and should be 
higher. 

Outlawed in Tennessee 


“All coinsurance clauses were out- 
lawed in Tennessee for some years, and 
by reason thereof our business people 
lost a great deal of money in savings 
they might have made in their premiums. 
Finally we woke up to this, and the 
clauses are now lawful in this state. 

“T had some difficulty in finding out 
who this enterprising individual is. On 
the pamphlet the name of the author is 
George W. Ryan. As the insurance de- 
partment has practically unlimited facili- 
ties for getting information, it was finally 
learned that he is a licensed insurance 
broker in New York City, doing business 
under the name of ‘Brokerage Company 
of America,’ but his activities are not re- 
stricted to literature and brokerage. I 
am informed that he is also the Policy- 
holders Protective Association. Thus it 
happens he has an ax to grind in getting 
in touch with business men throughout 
the country, and making them pay for 
the introduction. Last, but not least, I 
am informed he is also ‘The Powell Pub- 
lishing Company,’ that prints and sells 
A ideas at a substantial profit to him- 
self. 


Rely on Total Strangers 
“Since I became insurance commis- 


sioner the most amazing thing that has 
come to my notice is this: that so many 
people are willing to rely upon total 
strangers, who have no prestige, for in- 
formation, and are quite willing to pay 
handsomely for misinformation about in- 
surance when there are many highly 


reputable gentlemen whom they person- 


ally know and who have been engaged in . 


the business for years quite willing to as- 
sist them, and while the insurance de- 
partment of their state, existing for the 
protection of their interests, is wide open 
to furnish authentic information on in- 
surance matters without cost to the citi- 
zen, there are concerns actually selling 
at a handsome profit to themselves mis- 
information about the insurance busi- 
ness, their real purpose being their own 
profit in diverting business to unauthor- 
ized, underground and unreliable compa- 
nies that cannot comply with the very 
reasonable laws of our state enacted for 
the protection of our citizens. 


Beal Value Is Small 


“Judging from the number of letters 
received by the department, George W. 
Ryan has met with much success in sell- 
ing his little pamphlet for $1 in Tennes- 
see, when its real value is nil. To avoid 
answering all the inquiries coming in, 
we have prepared this general letter on 


the subject. 
“WM. F. DUNBAR, 
“Commissioner. 
“P. S. Since writing the above I learn 
that the price of the pamphlet has been 
reduced to 25 cents. Somebody has 
jogged his sense of values, but the price 
is still excessive.” 
———__ -— »—ee 
The one place where a sprinkler system 
is bound to be effective is where the 
moral hazard is strong enough to disable it. 
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FEDERATION ACTIVITIES 


OKLAHOMA IS FORTIETH STATE 





Enthusiasm Marks Organization Meet- 
ing on Monday—Tom E. Braniff 
Is President 





Oklahoma City, May 29—(Special)— 
At a luncheon today the Insurance Fed- 
eration of Oklahoma was organized. 
Mark T. McKee, secretary of the Na- 
tional Council, was present and ad- 
dressed the assemblage. It was a most 
enthusiastic meeting and there were 
over a hundred insurance men from all 
over the state and representing all lines 
of insurance present. Oklahoma is the 
fortieth state to federate. Tom E. 
Braniff acted as chairman. Following 
the address of Mr. McKee, J. S. Arm- 
strong of Dallas, Tex., executive secre- 
tary of the Texas Federation, spoke. 
Mark E. Carr of Tulsa, president of the 
Oklahoma Fire Underwriters Associa- 
tion, gave a short talk, after which the 
following officers were elected: 

F -eaaupee tina E. Braniff, Oklahoma 

1 


y. 

Vice-Presidents—Mark E. Carr, Tulsa; 
G. E. Emert, Muskogee; W. B. Shears, 
Guthrie; Patrick Goulding, Enid; O. E. 
McCartney and Guy Fuller, Oklahoma 


City. 
c Secretary—John McCollough, Oklahoma 
ity. 


Treasurer—O., A. Wilson, Oklahoma City. 

Directors—J. R. Forgan, Woodmen of 
the World, Oklahoma City; C. S. Morean, 
Yeomen, Oklahoma City; N. Ewing, 
secretary Oklahoma Fire Association, Tul- 
sa; Alva Fontain, Tulsa; A. S. Farmer, 
Muskogee; H. S. Shelor, Muskogee; Jay 
Mullen, Bartlesville; John Librand, Mc- 
Alester; Hugh L. Cox, Durant; S. S. 
Eckles, Lawton; L. O. McCollister, Man- 
gum; D. A. Duncan, Henry Ludlow and 
Milas Lasater, Oklahoma City; Fred Frye, 
Chickasha; G. J. Weir, Hugo; John Doolin, 
Atoka; Alfred Hare, Oklahoma City; Fred 
E ucker, Ardmore; W. Parker, 
Shawnee. 

Representative on the National Council 
—Tom E. Braniff. 





Secretary for California Body 


San Francisco, Cal., May 31—(Spe- 
cial)—Joseph J. Scott, United States 
collector of internal revenue at San 
Francisco, resigns to accept the post of 
secretary-manager of the Insurance 
Federation of California. Mr. Scott’s 
appointment will be of general interest 
and a great help to the federation 
movement because of his prominence in 
State circles. He is in the early forties 
and has had an extended newspaper ex- 
perience, having been editor of the 
Oakland Examiner, special writer for 
the San Francisco Bulletin and feature 
writer for the Sacramento Union. He 
became active in politics and was sec- 
tetary of the Democratic state central 
committee, being appointed collector of 
internal revenue on the election of 
President Wilson. 





Ohio—As soon as the Insurance Feder- 
ation of Ohio opened its office in Colum- 
bus a number of newspapers throughout 
the state printed long! articles in which 
the old cry was raised that the liability 
companies were fighting workmen’s com- 
pensation again. Other untrue. state- 
— were contained in these articles. 

io has a law requiring newspapers to 
publish nothing but the truth, and spe- 
fifically prohibiting attacks upon any 
egitimate business organization, labor 
bate etc. Executive Secretary Joseph A. 

ullivan of the federation has called the 
attention of these papers to the law and 
oe them to publish, as a correction of 
} ned misstatements, an article setting 
Sage the real purposes of the federation. 
€ Ohio law provides that the aggrieved 
Party may set forth its rebuttal of the 
untruthful statements before a notary, 
Publich eeie ee ——— refuses to 
Ss is rebuttal it ma e€ prosecuted 
and fined $1,000. “i een 


————-s2eo-—____ 

.Things that come easy are not appre- 
Clated so much as those we fight for. He 
| her father’s consent to marry the 
aughter, but he was suspiciously un- 
appy because the father “seemed so 
durned willing.” 


ADDING MACHINES 


Bought—Sold—Rebuilt 


te buy fire salvage for cash or rebuild for assured or 
ompany. Wire full particulars our expense or write, 
‘ur appraisal proposition will int. you. 
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Freeport Ill May 29 
My dear Friend Fred; 

Here I have been thru a bunch of 
trouble since I wrote you the last time 
& if it was not for my wonderful in- 
durence of body &_ extraordinary 
strenth of mind I would not be able 
to stand all the ruff stuff that I get 
handed to me & thats a fact Fred. 
You no I wrote you how I had ran 
them ads. in the paper here & adver- 
tising my agcy. the way the agts. at 
Galesburg done. Well the rest of the 
agts. here was to dead to put any come 
back in the paper & i waited a cople 
of days to see if they was going to do 
anything & when I got sick of waiting 
for the bums to put there ad. in the 
paper I run my other 1. You see I 
had wrote 3 in the 1 place & I thought 
I might as well put it in the paper as 
long as I had spent my time with get- 
ting it up. Well that ad. was the wagon 
load that broke the camels back as the 
Bible says. If I had of new before I 
put that ad. in the paper what I no 
now I would not never have wrote 
that ad. 

I have cut out 1 of the ads. which 
was in the paper & I am pasting it 
onto this letter Fred so you can get 
a idear of what all, the fus was about. 


“Dave X. Mc Figgen Mgr. of the only 
exclusive Und. Agcy. in Freeport. 
Every other agcy. in this town is a 
mixed agcy. but this 1 which repersents 
Und. Cos. only. Our Cos. are the As- 
bestos Und. Dean Und. & Hand-in- 
Glove Und.. They is a enormus differ- 
ence between a Und. Co. & just a ordi- 
nary Co. & for them which does not no 
the difference we will tell you the differ- 
ence which is as follows. A Und. Co. 
is allways managed by the Pres. of the 
Co. When a policy is wrote here in 
Freeport it is sent at onect to the Pres. 
of the Co. personal. He looks at it & 
if he thinks it is O. K. he writes his 
name at the bottom of it & then the 
policy is enforce. That is where they 
get the name Underwriters. It means 
that the Pres. of the Co. has wrote un- 
der the policy. Now with any other 
kind of a Co. it is sent to the West. 
Dept. in Chi. & a lot of cheap clerks 
looks at the policy & if they are feelin 
good they pass it otherwise not. 
leave it to the people of Freeport if 
they dont no more about there own 
houses & stores than some cheap clerk 
up in Chi. who has not never been to 
Freeport. Put your ins. in a Co. where 
the Pres. gives it the double O hisself. 
Safety first.” 


* * 

2 days after I had ran that ad. I 
got a note from old Pots at Springfield 
which says to come to his offise by the 
next train. I thought he had made up 
his mind to go in with me on org. the 
Amer. Owl so I went down on the next 
train. When I got there he was so 
mad that if he could of kill me with a 
look I would of droped dead the minit 
I got in his offise. You certainly are 
making a mess he says What do you mean 
by printing such a thing as this.? He 
was waving the Freeport paper which 
had my ad. in like it was the U. S. of 
Amer. flag on the 4th of July. I says 
I have not done 0 for you to get up in 
the air over only just gave the people 
of Freeport the facts. Well he says I 
am going to give you some facts that 
will curl your hair. In the 1 place you 
have got to run a ad in the Freeport 


paper which says that the last 1 you 
ran is all bunk. If you dont I will 
cansel your lisense & run you out of 
biz. You no how I have been fiting 
the Und. Cos. & then you have the 
— to come out with anything like 
this. 


* s * 

Then he started hollering so loud 
Fred that it hurt my ears. 
dont need no long distance phone when 
he wants to talk to Chi. Why he has 
got Fred Gund beat ’so bad the next 
time I hear Fred Gund dictating his 
male it will sound like he is only 
whispering. Who is trying to kid me? 
he hollers. You dont no 0 yourself. 
Some 1 has put you up to this. I have 
got a strong suspicion that this here 
is the work of Tip Doyle. . Dont stand 
there looking at me say something. 
Then he got a sneery look on his face 
& says Arent you a fine looking piece 
of humanity? Why dont you get some 
new close onect in a while? Why you 
are in style 2 or 3 times with 1 suit & 
dont no it. You are gilty of contemp 
of the courthouse. 

* * * 

Well that got my nanny as they say 
Fred on acct. I had just got this suit 
last week from Butler Bros. & besides 
he still had his Sunday suit on & this 
here that I am telling you a bout hap- 
pened on a Wednesday. So I says Well 
Mr. Pots When it comes to suits of 
close I dont think you have got no 
lesense to shoot of your mouth. Here 
it is Wednesday & you have still got 
on your swaller tale coat & full dress 
vest. Maybe you have been stewed all 
week & have not been home to get a 
chanct to change so I guess you had 
not better say 0 to me on the topick 
of close. He seen I was getting my 
temper up so he started to laff it off. 

* * * 

Well Fred they is no use boaring 
you with all the nutty things this Pots 
had to say but you no me well enough 
to no that he did not slip 0 over on 
me. Of course he has got the hump 
on me some on acct. of him bean the 
Supt. of Ins. & me bean a agt. So I 
had to give him a few points like 
apoligising to him & have him give me 
a ad. which he wrote to run in the 


I bet he. 











RICHARD M. BISSELL 
President National Board of Fire Under- 


ters 





paper & promising to report to him by 
male what I have done every week & 
saying I would not advertise my Und. 
Cos. & telling him I would try to get 
rid of my Und. Cos. & get a holt of 
regular Cos. But I did not give in to 
him on no other pointe Fred & as the 
Bible says Promises are broke every 
day in the year. I have got to make a 
little play to the man on acct. of his 
position. The only thing is Fred I will 
have to fix up my accts. concurrent 
You see’I had the ads. charged up to 
the Cos. but they will certainly not pay 
for a ad. which is run that is nocking 
them all the way thru. But a big biz. 
man does not worry over these irrita- 
tioning things so I guess they will not 
bother me none. Regards to your fam- 
ly Fred. 
Your old Friend Dave 

P. S. Fred I had a 5c seegar to give 
Pots but when he glowed at me like a 
hiena I smoked it myself. 
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AS VIEWED FROM CHICAGO 


NEW TORNADO RATES 


The recent windstorm loss on the 
Bi-Products Coke Company in Chi- 
cago brings out the hazard of cranes 
and superstructures used by coal, ore 
and other dock hoisting concerns. 
There was simply a brisk wind and a 
costly crane was blown over against 
an abutment and a serious loss ensued. 

Owing to the experience that com- 
panies have had on hoisting apparatus 
a rate of $3.25 is now made for tornado 
insurance, which is an increase. The 
rules now provide that if a policy 
covers more than one piece of ap- 
paratus on a single dock, the prorate 
clause shall be used, with or without 
the coinsurance clause, except in case 
of the 100 percent clause. For metal 
smokestacks a rate of $2 has been pro- 
muigated. This covers windmills and 
other aerial structures and_ green- 
houses. A specific rating will be made 
if exceptional treatment has been given 
to any risk that materially decreases 
the hazard. 








* * * 
FORD CASE ON TRIAL 


The consolidated case of the Ford 
Manufacturing Company of Vandalia, 
Ill., against the fire insurance compa- 
nies is now on trial at Troy, Mo. 
When the case is taken up on appeal 
to the supreme court the point of con- 
solidating the cases will be raised and 
the attorneys hope for a reversal. The 
attorneys claim that the defenses in the 
various companies are somewhat dif- 
ferent and that it is an injustice to 
force all to rest on pone case. 


WORK ON MODEL CODE 


The insurance law committee of the 
American Bar Association met at the 
Hotel La Salle, Chicago, Monday to go 
over the model insurance code that is 
being drafted. Some points in dispute 
were thrashed out carefully and it is 
expected that the committee will be 
able to make a final report to the asso- 
ciation at its annual meeting in Sep- 
tember. A. I. Vorys of Ohio is chair- 
man of the committee. 




















PRESENTATIONS TO LOUDON 


Hugh R. Loudon left for New York 
Wednesday to take up his new duties as 
joint deputy manager of the New York 
branch of the Liverpool & London & 
Globe. There were two functions in 
his honor Monday and presentations 
were made to him at each. 

The Illinois pond of the Blue Goose 
gathered at the hotel La Salle at noon. 
Despite a bad day and a drenching 
downpour just at the noon hour, sixty- 
three were present. Most Loyal Gan- 








CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


J. H. MACFARLANE, MANAGING UNDERWRITER 
A strong, modern Company that believes in and upholds the American Agency System 


CASH CAPITAL $700,000.00 Hyman D. Davis, Pres. 


O. T. Brown, SEc’y 


ASSETS 
$1,110,578.29 


SURPLUS TO 
POLICY HOLDERS 
$966,423.26 


CLEVELAND, OHIO 











der Raymond Waldron presided. He 
referred to the bigger things in store 
for Mr. Loudon and said that while the 
pond honored Mr. Loudon he likewise 
honored the pond. John F. Stafford, 
agency superintendent of the London & 
Lancashire and formerly in the same 
field with Mr. Loudon, presented a pair 
of diamond set monogrammed cuff 
buttons. In response Mr. Loudon said 
he recognized those present as his wet 
weather friends and said that the great- 
est compensation which the insurance 
business affords is the large number of 
loyal friends it gives to all who want 
friends. John Marshall, Jr., manager 
of the Fireman’s Fund, and Charles 
N. Gorham, assistant manager of the 
American, also spoke. 

Monday evening there was a dinner 
at the Union League Club of men con- 
nected with the company’s Chicago 
branch. A number of field men from 
western states were in and M. W. Van 
Valkenburg, state agent for Kansas, 
presided. On behalf of the field men 
he presented Mr, Loudon with a gold 
watch. The company gave him a watch 
charm in recognition of twenty-five 
years faithful service. Other friends 
connected with the company remem- 
bered him with a golf bag. This was 
presented by L. Parsons Warren of 
the Cook County department. During 
the day Mrs. Loudon was presented 
with a fully equipped traveling bag. 

* * * 


CHARLES NELSON BISHOP ILL 


Charles Nelson Bishop, Cook county 
manager of the Northern, was oper- 
ated upon Sunday and has since been 
very low. His condition on Wednes- 
day showed some improvement and as 
soon as it is possible a second opera- 
tion will be performed. 


BANQUET FOR OSBORN 


Some thirty friends of C. R. Osborn 
tendered him a farewell banquet at the 
Union League Club, Chicago, Wednes- 
day evening. John Marshall, Jr., presi- 
dent of the Western Automobile Con- 
ference, in which Mr. Osborn was 
prominent, presided and on behalf of 
those attending presented him with a 
beautiful Howard watch. The presenta- 
tion was preceded by speeches from 











everyone present and presentations of 





Interinsurance Exchange Figures 


CONDITION ON JAN. 1, 1916, AND OPERATIONS OF 1915 AS SHOWN BY MIS- 
SOURI REPORT 


Admitted 


‘Assets 


Bankers Inter-Ins. Alli., Kan. City 40, 006 


Total Dis- 
Losses’ bur _ 
Paid men 


Lia- Prems. Total 
bilities Received Income 


Amer. Inter. Ins. Ex., Kan. City..$ 28,965 $ 11,082 $ 27,364 $ 55,234 $ 6,019 $ 18, 815 
5 


Cent. States Inter-Ins. Ex., St. L. 
Furn. Fire Inter-Ins. Ex., St. L.. 
Genl. Indem. Ex., St. Taine. 440 


Natl, Inter-Ins. Bureau, Kan. City 28,493 
N. Amer. Inter-Ins., N. Y........ 393,466 
Reciprocal Ins. Bureau, St. Louis. 12,742 
Utilities Indem. Ex., St. Louis... 38,287 
Western Reciprocal U nd., Kan. C. 165,178 
Wholesale Grocers Recip. Indem. 

es We, BOON. sp eccsacetcens Gaaeee 


14,831 24,594 30,406 ag 25, 35 
25,234 34,969 74,718 6,361 21,644 
1,149 1,490 26,800. ssc eie'e 477 
436 3,017 | ae 33877 
19,272 26,506 49,707 16,600 35,077 
31,009 63,464 79,642 20 62,482 
8,859 17,347 17,469 5,647 14,862 
20,506 89,592 206,813 38,373 87,090 
28,968 42,487 241,740 12,468 74,488 
96,053 126,137 143,564 62,885 100,120 


Note—Figures for other reciprocals were printed in The Western Underwriter 


of April 13. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William St., New York 
J.«H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 








Surplus enhanced by amount of Special Deposit. [- © $500,000 
The above funds are held exclusively for 
the protection of American policyholders 
GEO.A.MOWRY  W.A.GORDON = WM. WALSH 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 


—Dixit et Fecit— of companies committed on risks in Chicago or its 
contiguous territory—I can save you upwards of 


To ‘All Managers $50,000.00 annually through my inspections. 


Sixteen years experience in this field. Prompt C. W. PIERCE 


personal attention given to all commitments. 
Telephone Wabash 3033 g 
1568 Insurance Exchange - 














and Fire 


Chicago Sa ‘Counselor 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 


Cash Capital - - - . $1,000,000.00 
Assets . - : . 2,377,857.39 
Liabilities (Except Capital) > ° 467,413.45 
Surplus to Policyholders - - 1,910,443.94 





AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 
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beautiful remembrances from the 5 and 
10 cent stores. Mr. Osborn leaves soon 
to join the New York office of F. Her- 
mann & Co., United States managers 
for several marine companies. 
x ok x 
AFTER FIRE MARSHAL’S MEN 


The civil service commission of IIli- 
nois is investigating the activity of the 
fire marshal’s department in connection 
with the work done on the fire of the 
Commercial Cabinet Company of Chi- 
cago. Affidavits were filed by Louis 
Kirmse, Owner of the company, and 
Otto Traber, an employe, alleging im- 
proper attempts to secure evidence of 
arson. The case is being handled by 
Attorney William McKinley, who rep- 
resents the Commercial Cabinet Com- 
pany in its claim for loss payments 
from the fire company. The hearing 
will be held in Chicago June 2. 


Fred S. James of Chicago is now pre- 
paring to spend the summer at his country 
home at Plum Lake, Wis. Mr. James 
went up over Decoration Day to see that 
the preliminaries were attended to. 

* * * 

Martin E. Moylan, formerly chief clerk 
with Witkowsky & Affeld, and more re- 
cently in the same position with Affeld, 


Tonk & Co., has been appointed special 
agent for Critchell, Miller, Whitney & 
Barbour. . ea 


Mrs. A. W. Jenkisson, wife of the Cook 
county special agent of the Northern, was 
operated upon Monday for appendicitis. 
Her condition was excellent on Wednes- 
day, the operation having been entirely 
successful. 


——————_ te —_ 
Will Increase Its Capital 


The Columbian of Indianapolis is ar- 
ranging to increase its capital stock 
from $250,000 to $350,000, which will 
be sold at two for one, thus increasing 
the surplus by $100,000. That item at 
present stands at about $35,000. The 
company is making good progress and 
is carefully selecting its business. 

<2 


Ruling on Stamps 


The commissioner of internal revenue 
has ruled favorably in regard to a query 
put up to him by a fire insurance com- 
pany in which it stated that in forward- 
ing renewal policies to the assured, not 
knowing whether the policy would be 
accepted or not, the revenue stamps 








The Leading Fire 
— of the World 





Assets 


P. W. CADMAN, Asst. Mgr. 





ROYAL 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Build igs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





Not Here for a Day 
But for All prone 


INSURANCE COMPANY, Limited 


in United States $13,760,250.29 


(Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











were enclosed in a small envelope with 
instructions to the assured to attach the 
stamps and cancel them in the proper 
way if the policy was to be in force. 
The internal revenue commissioner 
states that there is no objection to this 
procedure, but explicit instructions 
should be given as to how to cancel the 
stamps. 


——————-»e oe 
Favorable Report Made 


A joint report on the First National 
Fire of Washington, D. C., has been 
made by the District of Columbia, 
Maryland and the Virginia depart- 
ments. The report states that the 
present management has made in 1915 
decidedly the best showing of any 
year in the company’s history. The 
officials of the company regard the re- 
port as very favorable, in view of the 
attacks that have been made on it. 





Fire Figures of British Offices 


Below is an exhibit of fire insurance figures of British offices doing business 


in the United States for the fiscal year of 1914-1915. 


These are computed from a 


table in the London Finance Chronicle of recent date, and show the world fire 


business of the companies. 
sterling representing $5. 


The figures herewith are on a basis of one pound 


In the table companies are shown alphabetically. 


The leaders on premium income are respectively: 


Royal, Commercial Union, 


Liverpool & London & Globe, North British & Mercantile, Phoenix. 


Leaders as regards fire funds are: 


Royal, Liverpool & London & Globe, 


Commercial Union, North British & Mercantile, London & Lancashire. 


Leaders as regards net cash surplus are: 


Liverpool & London & Globe, 


Royal, North British & Mercantile, Commercial Union, London & Lancashire. 


Leaders as regards paid up capital are: 


Exchange, Sun, Royal, London. 


vA r~: 
= 3 a & 
3 = RE 
of v 2 ES 
=P & o 68 
0, ic Of 
Atlas . 5,299,770 2,884,325 .44 .19 
Caledonian. 2,248,520 1, 447, 285 .61 .18 
Century. 462,585 30 5,855 .66 .18 
Commercial 
Union ...17,686,395 9,806,295 .55 .15 
Law Unio 
& Rock.. - 1,230,005 585,300 .48 .15 
L. & L. & G.15,493,605  9,443-715 161 117 
London . Ss 3, 445, 320 1,840.545 .53 .17 
London . 
Lane. - 8,278,565 4,593,165 .55 .13 
~_ & La 


& G.. 237,835 
N. British. :10, 731,450 . : 
Northern .. 6, 591,690 3,829, 690 .58 .15 


Norwich 
ppUnion .. 6,063,060 3,589,120 59.19 
R oenix - 7,141,855 4,047,930 .57 .14 
Royal -20,620,315 11763555 157 116 
Royal Exch. 4/280/185  2°515°240 “59 19 
Un. e N.. 3,820,835 2,255,290 .59 .17 
State pie 1,170,275 “a 1380 164 [18 
RG: 11,310 (56 115 
Yorkshize - 2,279,000 152357745 (54 114 


North British & Mercantile, Royal 


n - 
a6 U3 
os nm y 
Es is 5 
2 390 50 - a 
= Ty iy S pee 
ae o8 a n 3 
We Dae 29 we ht 
8 Sem a ® Zz 
Feros 86k Z £5 
20 .83 6,574,280 3,924,395 1,320,0 
19 .98 2,282,620 13158°360 537,500 
19 1.03 649,355 418,065 175,000 
.20 .90 19,361,075 10,517,880 1,475,000 
24 .87 3,022,965 2,407,965 825,000 
20 .98 21,922;860 145176,060 1,327,625 
23.93 6,938,785 5,216,125 272417375 
22 .90 14,041.715 9,902,485 1,320,625 
34.86 170,850 51,935 333,825 
23 1.07 17,434,720 12,068:995 12,187,500 
23 .96 11,846,495 8,550,650 1,500,000 
17 .95 6,627,445 3,595,915 660,000 
25 .96 10,502,465 6,931,540  2,114°275 
21 .94 30,780,455 20,470,275  2'208,510 
21 .99 4,814,490 2,674,400 3,446,100 
20 .96 3,842,365 1,931,950 1,500,000 
19 1.01 729,975 1447955 350,000 
123.94 12,893'450 9,137,600 2,400,000 
24 192 4,333;860 3;194'360 626,445 


*Includes all expenses other than commissions. 


CHARTERED A. D. 1794 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS 
$4,012,344.68 $1,426,420.70 
FIRE—TORNABO—AUTOMOBILE—LIGHTNING—-RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


63rd ANNUAL STATEMENT 








Capital - - = = © = = § 600,000.00 

Assets (to protect policy holders) - -  4,680,815.93 

Swurance Company Net Surplus to policy holders - - - 2,682,376.86 
of WatartowncN.B° Netsurplustostockholders - - - 1,832,375.84 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indiana olis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, "State Agent, Missouri, Kansas and Oklahoma, Kansas mE Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


National Inspection Co. Reports 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


SURPLUS LINES AND FLOATER POLICIES 


IN RELIABLE AMERICAN COMPANIES 
GOOD FACILITIES FOR SPECIAL HAZARDS 


Douglas Bros. & Rice, Inc. 1523 Insurance Exchange, Chicago 











COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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OHIO AND WEST VIRGINIA 


CLUB TO SUCCEED EXCHANGE 
Committee at Cleveland Formulates 
Plan for New Organization to 
Fit Modern Conditions 











Cleveland agents are working on the 
organization of a new club to take the 
place of the present Cleveland Fire 
Insurance Exchange. A _ corporation 
not for profit has been organized un- 
der the name of the Fire Insurance Club 
of Cleveland and regulations are pro- 
posed which it is hoped will more 
nearly fit present needs than those of 
the old organization. 

The proposed regulations provide for 
the present policy writing agents com- 
ing in under two classifications. Those 
having sole agencies wili form Class 1, 
with the right to vote on certain ques- 


tions. Those not having sole agencies 
will be in Class 2, with limited voting 
rights. 


Solicitors are to be known as asso- 
ciates and will be divided into two 
classes. Those devoting practically all 
their time to insurance will be in Class 
A and those who have certain other 
interests will be in Class B 


Membership fees are to be held in trust 
and will be returnable upon retirement 
from membership in good standing. Dues 
will be in proportion to the number of in- 
dividuals in a firm. 

The proposed new regulations are the 
result of six months of hard work on the 
part of a committee of nine members, to- 
gether with the secretary of the exchange. 
The committee has had the benefit of the 
best legal advice to be obtained and has 
unanimously endorsed and recommended 
the new rules. 

The committee states it now has in this 
new work a plan that can be subscribed 
to by any agent who wants to transact 
business fairly to his companies, his as- 
sociates, and the public, and that it is 
designed to place the business in Cleve- 
land on a higher plane and more fully 
command the respect and confidence of 
the public. 


ALL RODS IN USE EFFECTIVE 





State Fire Marshal Buckley of Ohio 
Tells About Standard Lightning 
Protection 





State Fire Marshal Buckley of Ohio 
in a bulletin concerning lightning rods 
says: 

In the last five years, the average num- 
ber of buildings fired by lightning in Ohio 
during the summer has been 252; the loss 
$381,060. 

More than fifty dwellings are struck by 
lightning for one destroyed by fire from 
the stroke, but in homes the loss of life is 
great. 

The cost of copper for rods has doubled 
lately but steel has not, and the galvan- 
ized steel rod is equally effective. 

Ten years ago the Ohio Federation of 
Mutual Insurance Associations appointed 
a committee to determine what rods now 
on sale should be accepted as effective 
ones by mutual companies in writing poli- 
cies. The state fire marshal asked every 
manufacturer of rods in the United States 
to send him samples, to be passed upon 
by this committee. Each of the six man- 
ufacturers then in the business submitted 
specimen sections. One or more rods from 
each manufacturer, seventeen in all, were 
o. k.’d as effective by this committee. 

A “proper rod,” according to the stand- 
ards of this committee, if of iron or steel, 
must be galvanized, and if of copper must 
weigh two and three-quarter ounces to 
the foot. A large experience has shown 
these standards to be safe. 

Perhaps half the farmers’ mutual in- 
surance associations make a special class 
for rodded buildings, and many refuse 
unrodded risks. 





Audit Plan Lasts a Month 


The chairman of the governing com- 
mittee of the Columbus Fire Insurance 
Club has sent out the following notice 
to the membership: 

“Owing to the fact that several mem- 
bers of the club have declined to con- 
tribute to the support of the auditing 
of records, the governing committee 
finds it impossible to raise the funds 
necessary to continue this work. This 
is to advise you that the auditing of 
records will be discontinued on and 
after June 1, 1916. W. S. Huff has 
been advised of this action and the 








F.C. VAN DUSEN, Prest. 





Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1915 

CASI CAPICAS . 2..5..5.. R58. ok 

NET SURPLUS OVER ALL LIABILITY ................... 

SURPLUS TO POLICY HOLDERS.... 
WRITE US ABOUT AGENCY FOR YOUR TOWN 

We desire agents in all good towns where we are not now represented. 

JOHN D. McMILLAN, Vice-Prest. 


es 


$200,000.00 
246,135.97 
$446,135.97 





ALFRED STINSON, Sec’y 


CASH 
CAPITAL 


NET 
SURPLUS 












1915 




















F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus - 





Fire, Lightning, Tornado 


$1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 











governing committee has received no- 
tice of his acceptance of the instruc- 
tions to discontinue the auditing work 
which was under his charge.” 

Mr. Huff assumed the duties of secre- 
tary-auditor on May 1, 1916. 





WILL GET $15,000 PREMIUM 





White Automobile Company Decides to 
Carry Insurance and Cleveland 
Agents Land Plum 





Cleveland local agents will get a $15,- 
000 annual premium on the risk of the 
White Automobile Company, which has 
heretofore carried its own insurance. 
There has been a change in the control 
of the company and the self-insurance 
plan which has been followed since the 
company was started nine years ago 
has been abandoned. There are eight 
fire divisions in the risk, which is of 
the German type of slow-burning con- 
struction. The Cleveland Inspection 
Bureau will issue a special report on 
the plant, describing the distribution of 
values and defining the fire divisions. 

The automobile plant adjoins that of 
the White Sewing Machine Company, 
which is under the control of the 
Whites, who formerly had full control 
of the automobile risk. There are re- 
ports that the sewing machine com- 
pany may also be reorganized and that 
the new management will carry insur- 
ance. 





Incorporated in Ohio 


The Marsh & McLennan Company 
of Cincinnati has been incorporated 
for $5,000 by Gustav von der Steinen. 

After legal formalities have been 
complied with an office will be opened 
in the state, probably at Cincinnati, to 
care for the firm’s Ohio business. The 
new corporation was made necessary 
through the ruling of Superintendent 
Taggart on the construction of the res- 
ident agent law. 

This will make the tenth office oper- 
ated by the firm either directly or 
through an incorporated subsidiary, 
other offices being in Chicago, New 
York, London, Montreal, Minneapolis, 
Duluth, Detroit, Denver and San Fran- 
cisco, 





ANNUAL OUTING DAY 


June 21 has been set as the date for the 
Cincinnati Fire Underwriters’ Club an- 
nual outing and boat ride on the Ohio 
river. As in former years, the steamer 
“Kentucky” will carry the underwriters, 
who this year will go down the river, in- 
stead of up, as was the case last year. A 
full program of stunts is being arranged. 
The annual boat ride is looked forward to 
throughout the year as a time when every- 
one unbuckles and lets himself out for a 


GERMAN FIRE 


INSURANCEC OMPANY 
OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Seeretary 


S. W. RICE, Asst. Secy. and Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


meee og _ Co. Security ins. Co, 


Organized 1881 





COMBINED STATEMENT 


Capital 8 eee ean) Gs $250,000.00 
Assets at a eens 819,501.41 
Surplus to Policy Holders - 539,513.90 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 





Incorporated 1876 
THE 
Ohio Mutual Insurance 
COMPANY SALEM, OHIO 


JANUARY 1, 1916 
Total Resources of the Company - $596,755.42 
Net Cash Surplus $187,135.64 


Fire and Lightning Lowes Paid since Organization 


Present Rate of Dividend to Policy Holders, 25% 


Atno time in the history of the Company has the 
Saving to Policy Holders been less than 25% 


Insurance written in Any Part of 
the United States or Canada 


Non-Assessable Cash Policies 
Millers Mutual Fire Insurance 
Association of Illinois 
Cash Assets - - - $652,855.91 
Net Cash Surplus - - 453,208.51 


Mill Owners Mutual Fire Insurance 


Company of Iowa 
Cash Assets - - - $552,692.84 
Net Cash Surplus - - 368,748.51 


GEORGE R. HESS & CO. 


Ceneral Agents 








1930 Insurance Exchange 80 Maiden Lane, New York 
J. R. VERNON, President J. AMBLER, Secretary Chicago, fi. J. J. Hartnett, Mgr. 
I BK [ ! ON I A 1898 Eighteen Years of Service 1916 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets . . Siva 

Net Surplus over capital and all liabilities, 

J, LINXWEILER, JR., Pres. WM. F. KRAMER, Sec, 
EDWARD J. WEISS, Special Agent 


$1,035, 389.00 
636,264.00 





Columbiana County 


Mutual Fire Ins. Co 
Lisbon, O. 
1837 
m. M. Hostetter, Sec. and Treas. 


’ Ohio’s oldest company doing a genera | 
business. 


Our contracts have been good for three: 





fourths of a century and are still good. 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct inany Statein the Union. 


F. L. TESCA CHAS. L. THURBER. 
President Secretary 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 


One minute from the 
Insurance District 


Re rue ratrenage of 


Solicited 
ES Laurence R. Adams, Sec’y & Méfe 
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good time. Good eats, good music, won- 5 q 
Tne. Ct H. S. BASSETT, Sec’y MELVIN BARCLAY, Managing Underwriter 


Cyclone Does Heavy Damage 


On May 25, at night, a cyclone swept 
through Milford and Miller townships, 
Knox county, Ohio, wrecking seven 
farm houses, damaging a score of 
others, and killing much _ livestock. 
The storm was accompanied by terrific 
hail and rain and traveled from Lock 
to Brandons. 


MARIETTA AGENTS ORGANIZE 


The Marietta agents have unanimously 
voted to join the Ohio Association of In- 
surance Agents. For a long time things 
have been most harmonious at Marietta 
and the agents there organized a branch 
of the Ohio association by electing Harry 
Buchanan, president, and L. J. Cutter, sec- 
retary. 

Executive Secretary Earl A. Pabody of 
the state association has spent some time 
at Athens and Nelsonville and feels much 
encouraged over the outlook there. It is 
highly probable that both those cities will 
organize branches. 





Ohio Agency Appointments 


Fireman’s Fund—G. H. Stephan, Cleveland; 
E. M. Roberts, Portage; A. W. Long, Wester- 
ville; R. M. Kemper, Bellaire; C. P. McPheron, 
North Lewisburg. 

Firemens—Miss Eva Shannon, Newark; Mrs. 
Minnie Rosenbaum, Canton. 

Fire Assn —E, Farmer, Akron; L. E. Burgner, 
Oberlin; M. N. Fowler, A. B. Hare and Kath- 
erine Kelly, Cleveland. 

General—R. E. Morgan, Alliance. 

Ger. Amer., N. Y.—W. McMillin, Youngs- 
town; M. S. Frieberger and L. J. Cherney, 
Cleveland; B. A. Teeters, Kenton; T. W. Fisher, 
Lowellville. 

Ger. Amer., Pa.—G. Stengosh, Youngstown. 

Germania—F. J. Barnett, Corning; C. S. Hos- 
kinson, Zanesville; F. J. Durst, West Park; H. 
L. Bigbee, Belleville; E. Libens, Crestline. 

Glens Falls—Rothfuss & Reger, Sylvania; 
Cailor & Beight, R. M. Peterson, -_ Ken 
nedy, O. E. Tones, S. M. Thompson, J. M. 
McCoy and The Abstract & Real Estate Co., 
Youngstown. 

Globe & Rut.—E. Lawrence, C. H. Lohse, J. 
s om. Delilah Plietz and J. Gross, Cleve- 
and. 

Ham.-Brem.—F. C. Schluetter and A. Collier, 
Cincinnati; W. J. Eilber, Columbus. 

Hanover—H, E. Lovett, Maumee; W. E. War- 
ren, Leetonia. 

Hartford—A. C. Harrod, J. L. Dickey and 
J. H. Schaefer, Springfield; Mudge-McMaster 
Realty Co., D. J. Robison, Toledo; H. E. Mars- 
den, Lisbon; F. W. Earnshaw, Okeana; G. B. 
Knapp, La Rue; R. M. Kemper, Bellaire; Belle 
P. Adams, Cadiz; C. Karlington, W. J. Axford 
and C. L. Belle, Cleveland; F. L. Bremer, R. A. 
Wright, G. Conger, <. Paige, H. C. 
France, J. E. Moyer, A. H. James and E. J. 
Benedik, Akron; H. W. Forste, Cincinnati; Mills 
& Mills, Plain City; E. Nelson, Norwood; 
G. L. Roe, Barberton; J. N. Weber, Kipton; 
J. G. Wichmeyer, Silverton. 
_Home—Edith M. Albert, Canton; Maud Mar 
vin, Harrison; F. Hayden, Otsego; L. 
Vance, Hillsboro. 

_Humboldt—F. M. Gulick and L. D. Cordell, 
Toledo; W. S. Redner, Petroleum. 
_North Amer.—H. G. Swift, Edon; J. C. 
Schilling, Versailles; P. H. Webster, Toledo; 
W. B. Culp, West Jefferson; J. C. Wright, War- 
saw; A. E, Rawlinson and L. E. Rawlinson, 
Mt. Vernon; C. J. Ford, Geneva; G. J. Markley 
Mineral City; C. H. Coon, Rock Creek; ] 
Swift, J. . Warner, Jr., and H. H. Burgess, 
Cleveland; Edward Farmer, Akron. 

_State of Pa.—J. Winum, C. J. Winum, C. A. 
Viers and A. Martin, Akron. 

.aw Union—J. Fox & Son, Mansfield; 
E. F, Anderson, Greenville. 

L. & L. & G.—Lauterbach & Eilber, Colum- 
bus; E. Pohner, Wyoming. 

London—G,. B. Knapp, Marion. 

Lon. & Lane.—G. A. Lang, Cincinnati. 

Lumbermens—Laura B. MacCrackin, Urbana. 

Marquette Natl.—Tilton & Allen, Ashtabula; 
H. A. Beck, Elyria. 

Mass. F. & M.—J. F. Eckhart, Portsmouth. 

Millers Natl—Blain & Waters, J. W. Waters 
and F. J. Blain, Cincinnati; J. Polak and A. 
Greenwals, Cleveland. 

Milw. Mech.—W. H. Webber and J. B. Kni- 
ola. Cleveland; J. A. Knapp & Sons, Marion. 
_Minneapolis—V. Genutis and H. I. Englander, 
Cleveland. 

Nationale, France—J. H. Bellows and C. R. 
Lee, Toledo. 

Netherlands—G. McKay, Toledo; H. D. Kob- 


H. M. BARFIELD, Pres. 








Annual Statement, December 31, 1916 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 








litz, Cleveland; H. Waldhausen, Youngstown; 
Baldwin, Sandusky. 

New Bruns.—A. M. Alucey, Toledo; Lauter- 
bach & Eilber, Columbus. 

Niagara—Herman Kapple, Cleveland; J. H. 
Schaefer, Springfield. 

: ti taieaaaeiiaas P. Lenihan & Co., Clevé- 
and. 

N. B. & M.—J. D. Shivley, Dayton; A. L. 
Johnson, A. Toth and J. Soinski, Toledo; C. L. 
Riley, Newark; Currier & Converse, Plain City; 
J. T. Dillhoff, Cincinnati. 

Northern, N. Y.—J. Steger & Son, Bellaire. 

North River—The Winters-Vandersall Co., 
Toledo. 
' — Frank.—O. C. Ringle & Co., Cleve- 
and. 

N. W. F. & M.—G. M. Oyer, Cleveland. 

N. W.. Natl—I. H. Huggett, Chagrin Falls; 
M. E. McCarthy and Marguerite McParlin, 
Cincinnati; Eva Shannon, Newark; A . aie 
lotson, Oberlin; G. McKay, ToTledo; M. B. 
Chase, Marion. 

Norw. Union—G. M. Oyer, D. C. Reed and 
R. A. Hawley, Cleveland. 

Old Colony—Lauterback & Ejilber, Columbus; 
F. B. Hamilton, Bellefontaine; Wood & Kirk- 
wood, Barkwell & Hodous, Cleveland; W. 
Bracy, Norwalk. 


OHIO NOTES 


R. K. Furbay, local agent at Dennison, 
Ohio, has sold his agency to Wheland & 
Sauers. ; 


James M. Moran, superintendent of 
agencies for the Concordia, is in Ohio 
visiting a number of the agents. 


Guy E. Kersh is the purchaser of the 
agency of S. O. Kerr, Ottawa, Ohio. He 
has been in the abstract and loan busi- 
ness. Eight companies are represented in 
the office. 


The annual picnic of the Cleveland Fire 
Insurance Exchange will take place some 
time after the middle of June. The com- 
mittee in charge of the affair consists of 
A. S. Forsch, chairman; E. P. Salberg, W. 
F. Ryan, J. B. Oswald and M. C. Willis. 


The Bryson-Bidwell-Brubacher Agency 
at Columbus, Ohio, has taken a 99-year 
lease on property at 44 East Gay street, 
in the heart of the downtown district. 
For the present only minor changes will 
be made, but eventually a new building 
will be erected on the site. 

Miss Ella Hammond has purchased the 
interest of Chauncey Moore, in the Bob- 
ert B. Moore Agency at Cambridge, Ohio. 
Following the death of ‘‘Bob” Moore, sev- 
eral years ago, Miss Hammond and 
Chauncey Moore continued the agency. 
Mr. Moore was killed several weeks ago 
in an automobile accident. 

The Cincinnati wharfboat of the Louis- 
ville & Cincinnati Packet Company was 
included in policies written for the com- 
pany which were not countersigned by an 
agent resident in Ohio, and now the ques- 
tion whether a wharfboat is a “craft” or 
whether it comes under the resident agent 
law is up for the consideration of the 
Ohio department. 


A special dinner will be served at the 
annual meeting of the Insurance Society 
of Cleveland at the Chamber of Com- 
‘merce club rooms on the evening of June 
5. There will be no addresses. There is 
an absence of politics in the elections of 
this organization and the list of new 
officers will depend upon the decision of 
the nominating committee. 


The Paden & Luttrell Insurance Agency 
at Parkersburg, W. Va., has purchased the 
insurance business of the Commercial 
Banking & Trust Company. 








LOCAL AGENTS AND 


MANAGERS WANTED 


For WEST VIRGINIA 


@ We are now developing West Virginia, and have splendid territory open at desirable 
points throughout the state. @ Up-to-date Lifei Policies—Complete Line of Commercial 
and Monthly Payment Health and Accident Policies. @ Write for Details of Our Quar- 
terly Premium “Frill-Less” $5,000 Policy—Premium $15— An Instantaneous Hit. 


THE OHIO STATE LIFE 


COLUMBUS, OHIO 


Address I. A. MORRISSETT 
General Manager Health and Accident Department 


State Supervisor, Life Dept., for West Virginia 


Care The Company 








Capital $300,000 





F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


An Ohio company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company ? 


AGENTS WANTED 


Net Surplus $98,463 











sell life insurance 





Richland Mutual Insurance Company 





TOTAL ASSETS - - 
©. CUMMINS, President 


VAN WERT, OHIO 


FIRE AND CASUALTY AGENTS! 


HERE IS AN INCOME PRODUCER 
Perhaps you have a son or employee who could 


helped him get started. 


We will outline an attractive proposition for 
someone whom you recommend to work in connec- 
tion with your agency if you write us. 


All communications confidential. 


LINCOLN NATIONAL LIFE 


INSURANCE COMPANY - Fort Wayne, Ind. 


MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 


The Central Manufacturers’ 












if one of our home office men 





$2,446,497.63 
R. SMITH, Secretary 


Mutual Insurance Company 
ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


Dayton Mutual Fire 
Insurance Co., “cio” 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Conservative and Careful Management 


AGENTS WANTED 
Asdnes Home Office. 


C. A. L. PURMORT, Secretary 


E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 








An Agency Company 





SURPLUS 
LINES anp 
FLOATERS 





Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


F. R. THOMPSON 


Chicago, Ill 
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MICHIGAN AND INDIANA 


PROTEST SPRINKLER CHARGE 











Owners of Equipped Risks at Rich- 
mond, Ind., File Brief With Public 
Service Commission 


The twenty-two manufacturing and 
mercantile concerns of Richmond, Ind., 
that have automatic sprinkler equipment 
are putting up a stiff fight before the 
Indiana public service commission 
against the proposed charge by the wa- 
ter company for this service. They are 
all represented in a brief filed which 
sets out the basis of their opposition. 
The effort is to get more revenue for 
the company, although Walter Hutton, 
president of the company, stated be- 
fore the commission that in his opinion 
a charge for water for the sprinkler 
equipments would be unfair and unjust. 
The brief sets out that the charge would 
be discriminating, unjust, wrong in 
principle, against public policy, and if 
enforced, will result seriously to the 
community. It asks that if the com- 
pany needs additional revenue this 
should not be taken from those who 
have given no cause for punishment, 
but who, by progressive spirit, have 
lessened the fire hazard in the city and 
have substantially reduced the amount 
of service and water required from the 
company. The brief points out these 
merchants and manufacturers have 
placed the automatic equipment in six- 
ty-six institutions at a cost of $250,000. 
To put a charge against these would 
be placing a penalty on preparedness 
and economy. 


Michigan Agency Appointments 


American—Monroe Co. Abstract Co., Monroe. 

Automobile—F. A. Roper, Menominee. 

Boston—O. FE. Edmore; W. B. Schmidt, De- 
tro:t. 

City, N. Y.—Waller & Co., Cheboygan; F. M. 
Guenther, Detroit. 

County—S.  B —— Jackson. 

Detroit—A. M. V Valker Ins. Agency, Jackson; 
J. C. Kinsel, Jr., Detroit. 

Detroit Natl—E. W. Hass, Grand Rapids. 

Fire Assn.—A. M. Walker Ins. Agency, 
Jackson. 

Franklin—W. E. Beecher, Reed City. 

Girard—W. H. Faunce, Cadillac; O. E. 
Brower, Edmore. 

Glens Falls—O. E. Brower, Edmore. 

Ins. Co. of N. A.—R. J. Gillespie & Co., Flint. 

State, Pa.—Mrs. Alta H. Beardsley, Petoskey; 
F. A. Ginsburg, Detroit; D. Moorhouse, 
Detroit. 

Lon. & Lane.—Wayne Co. Ins. Agency, De- 
troit; Lyle-Graeme Ins. Agency, Big Rapids. 

Marquette Natl.—J. W. Wuellner, i. De- 
troit; M. D. Stanley, Muskegon. 

Mech. & Trad.—Monroe Co. Abstract Co., 
Monroe. 

Mercantile—E. B. Clark Real Estate Co., 
Adrian. 

Mich. Coml.—O. E. Brower, Edmore. 

Milw. Mech.—O. E. Brower, Edmore. 

oy —D. S. Partridge, Grand Rapids; 
M. C. Galloway, Palo; B. V. Soule, Ludington; 
J. G. Getty, Traverse City. 

National, Ct.—J. E. Wilson, _ sley; Miss 
Gladys R. Kinney, Temperance; M. Safford, 
Algansee; F. J. Tyons, Grand Satdlca: F. 
Row, Grand Rapids; M. L. Campbell, ’ Leslie; 
Monroe Co. Abstract _Co., Monroe. 

Natl. Union—R. E. Sinclair, Detroit; T. R. 
Beach, oe E. H. Jewell, Manistique; O. E. 


Brower, Edmore, 

N. W. Natl.—H. K. Righter, Munising; W. H. 
Howard, Lake Odessa; G. . Taylor, Otsego; 
K. W. Hillmer, Plymouth; E. Knapp, Quincy. 


otto Farmers—J. W. Sint & Co., Grand 
aven 
Phoenix. Eng.—W. B. Baum & Son, Saginaw. 
Pruss. Natl.—Bassett & Smith, Detroit; O. FE. 
Brower, Edmore; W. H. Faunce, Cadillac. 
Rhode Isl.—Rabaut & Vier, Detroit. 
Royal Exch.—Butler & Butler, Lakeview; F. 
A. Roper, Menominee. 


Westchester—O. . Brower, Edmore; Clvde 


. Eldridge, Fulton; F. W. 


Cole, Kalkaska; W. 








Complying in every particular with Ohio’s rigid Blue Sky law 
Will be owned by Ohio people 


(Now Organizing) 


JOHN W. ZUBER, President 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 








Lawrence, Republic; Blanche Richards, East Ta- 
was; Josephine M. Reed, Saugatuck. 
— Union—Clink & Williams, East Jordan; 
5. & D. W. Draper, Saginaw. 
Renietided-Ainastes Williams, Detroit; G. G. 
Epstein, Detroit; C. E. Trombly, Detroit. 
Sun—F, A, Roper, Menominee. 


Indiana Agency Appointments 


Fire Assn.—Ft. Harrison Investment Co., 
Terre Haute. 
Girard—E, L. Lautzenhiser, North Manches- 


er. 
Riiantiae hang Buckley Agency, Peru, 

Coml. Union, Eng.—G. W. Hiatt, Winchester. 

Detroit Natl.—W —— Fire Ins. Co. , Wabash. 

Concordia—C. E. Shields, Greensburg. 

N. B. & M. — Security Tr. & Sav. Co., Shel- 
byville. 

annet Industries—H. C. Dithmer, Indian- 
apolis 

General—H. N. Throckmorton & Co., Indian- 
apolis. 

Amer. Eagle—W. A. Bucher, Huntington. 

Globe & Rut.—C. W. Morrison, Greenfield. 

Palatine—W. S. Smith, Washington. 

Natl.-Ben Frank.—C. E. Wist, Gary. 

Atlas—E. S._ Kitch, Plymouth. 

States, Pa.—A. G. Elliott, Indianapolis. 

Lon. & Lanc.—G. M. Isenhower Commission 
Loan Co., Martinsville. 

Safeguard—G. M. Isenhower Commission Loan 
Co., Martinsville. 

Buff. Ger.—L. O. Spurrier, New Albany. 

Queen—Fairmount Ins. Agency, Fairmount; 
Young & Williams, Indianapolis; M. Brown, 
Bainbridge; G. C. Morgan, La Grange; J. M. 
Scott, Lewis. 

Fid.-Phenix—M. H. Spangler, Albion; Persh- 
ing Bros., Elnora; Citizens Ins. & Rental Co., 
Inc., Frankfort; L. A. Krable, Meroni; A. D. 
Hamilton, Zanesville. 

Glens Falls—H. B. Dynes, W._H. Kershner, 
Tuttle Bros., and C. R. Weaver, Indianapolis. 

Inter- State—Bradiey & Shafer, Richmond; H. 
Goldstine, Ft. Wayne; C. S. Smith, Auburn. 

Boston—E. M. Ellkhott, Indianapolis; Citizens 
Ins. & Rental Co., Inc., Frankfort. 

Natl. Union—C. B. Swinney, Ft. Branch; E. 
G. Huber, Evansville. 

Western, Ont.—Gary Ins. Exchange, Gary; J. 
F. Kelly, La Porte. 


MICHIGAN NOTES 


Fred S. Garrett has entered the local 
business at Kalamazoo, Mich., and opened 
an office at 622 Elm street. 


McBryan & Co., local agents and cas- 
ualty general agents at Detroit, Mich., 
have incorporated with $10,000 capital. 
W. H. McBryan, Henry J. Farmer and W. 
H. Zimmerman are the principal stock- 
holders. 


INDIANA NOTES 


The Federal Underwriters, a _ local 
agency at Columbus, Ind., has increased 
its capital stock from $25,000 to $100,000. 

Milton Gray and Charles Emerson have 
formed a partnership in the real estate 
and insurance business at Muncie, Ind. 
For some years Mr. Emerson has been 
associated with the firm of Emerson & 
Moffit, and for the past three years Mr. 
Gray has operated the Milton-Gray Com- 
pany. The new firm will have its offices 
in 305 Wysor building. 





DWELLING HOUSE INVENTORIES 
Write for prices 


THE WESTERN UNDERWRITER. 











DETROIT, MICH. 





THE ; MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


Ps ack cepednesiiciascaare $1,590,675 SR ere aS $815,373 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY. Jr. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Se Asst Secretary 





IN ILLINOIS AND WISCONSIN 


CONDITIONS ARE EXCELLENT 








Fire Department Inspections at La 
Crosse, Wis., Result in Lower 
Loss Ratio 


La Crosse, Wis., May 27—(Special) 
—The loss on the electric light plant 
at La Crosse, Wis., last Thursday, 
which was in the neighborhood of 
$75,000, is about twice as much as the 
total losses for all last year in this 
city. There were total losses of $40,000 
last year. The electric light plant was 
struck by lightning. 

The fire department at La Crosse is 
doing excellent work in making fre- 
quent inspections of the business prop- 
erty in the town. Residences are also 
inspected twice a year. ‘There seem to 
be few serious fires in comparison 
with the number of alarms turned in, 
and it is believed that this is due to the 
careful inspection made and the prem- 


f ises being kept in good condition. The 


fire department says that the residents 
are willing to cooperate in almost any 
way to improve fire prevention condi- 
tions. 


AGENTS NEED TO HAVE CARE 


Southeastern Illinois Has Been a Sink- 
hole for Companies and Many Are 
Leaving That Section 


Several towns in southeastern IIli- 
nois continue in the “worry column” 
because of the unfavorable record of 
companies writing in that section. In 
fact, the record has been bad for a long 
period of years. Unless different tac- 
tics are followed the prospect for the 
future is not encouraging. Special 
agents are inspecting all risks, includ- 
ing dwellings, and when over-insurance 
or poor conditions are found do not 
hesitate _to retire their companies. 
Agents in most cases of this kind 
simply rewrite risks in other compa- 
nies, in other words, pass business 
along to the other fellow without 
change, and continue to do so when 
the next inspection calls attention to 
the over-insurance or poor condition. 
Other agents, however, are following 
the rule of declining business for their 
companies and thus protecting them 
when a risk is cancelled. 

They feel a sense of responsibility and 
if a risk is not good enough for a certain 
company it is not good enough for others. 
Some local agents are inspecting their 
risks, dwellings included, periodically, and 
cancelling often or reducing where values 
have changed and they find it advisable 
to reduce the amount of the insurance to 
three-fourths of the value. 

If agents are not more careful of the 
interests of their companies they may find 
their agencies much reduced as several 
companies are quitting that section. One 
agency, for example, that four years ago 
represented half a dozen companies is now 
out of business as its companies one by 








Capital Fire Insurance Co. 


OF CALIFORNIA 


Capital, $250,000 Surplus, $102,963 
W. L. PETTIBONE & CO. 
Eastern General Agents 
31 Clinton St. NEW YORK, N. Y. 














FARMERS & 
BREEDERS 
LIVE STOCK 
INSURANCE 
COMPANY 


(Incorporated under the Insurance Laws of the 
State of Illinois) 





| NOW-ORGANIZING | 





Under Conservative Plans and 
on a Just Basis 





Authorized Capital and Surplus 


$200,000.00 





Many of the most noted breeders of the 
state and insurance writers are already 
enrolled among stockholders. 
The greater part of the 
large amount of stock 
already sold by 
only one man 


We can use two or three high class stock 
salesmen to complete the distrtbution 
of stock. Only the best and most 
efficient men need apply. 
Strong prospectus and 
ideal selling plan. 

Fine leads fur- 


JOSEPH W. MEITZLER 
Secretary and Treasurer 
Farmers & Breeders Live Stock 
Insurance Company 
HOME OFFICE: DANVILLE, ILL. 














ARIZONA 
FIRE 
INSURANCE 
COMPANY 


PHOENIX 
ARIZONA 














o& 


Capital 
$200,000 


ef 














EDGAR M. DAVIS 
>> cma 





























an 
General Manager 
CENTRAL ARTHUR J. DAVIS 
DEPARTMENT General Agent 
COVERING JAS. H. SHEARIN 
ILLINOIS Special Agent 
OHIO 2019 
INDIANA INSURANCE 
MICHIGAN EXCHANGE 
MISSOURI 
WISCONSIN CHICAGO 
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one have withdrawn, in some cases can- 
celling all their risks. 

Companies will continue in a section if 
there ‘is a chance to quit even, but if 
losses exceed premiums over a long term 
of years they cannot be blamed for quit- 
ting and cutting off what is a sure loss 
to them. It is very important to agents 
who wish to continue in the business in 
unprofitable sections to carefully look over 
their risks before binding their companies. 


MYSTERY OVER GRAIN FIRES 








Recent Elevator Losses in Eastern 
Section of Illinois Create Much 
Comment 





Considerable mystery surrounds the 
recent burning of elevators in IIli- 
nois. The authorities have been mak- 
ing an investigation and the opinion 
is expressed that most of them are of 
an incendiary origin, although so far 
as is known the grain in the National 
Elevator Company’s houses was not 
intended for the warring nations 
abroad. Managers of two of the other 
elevators, however, admit that they 
were filling contracts for the Allies. 
About 150,000 bushels of grain have 
been destroyed. The first fire was in 
the National Elevator Company’s 
house at Watson. The loss was 
$54,000. Then, within a few hours, the 
elevator at Hume, owned by the Na- 
tional Elevator Company, was de- 
stroyed. There were 26,000 bushels of 
corn burned. Simultaneously with this 
fire four cars of grain about a half 
a mile away were discovered on fire. 
Then, at about the same time, the two 
elevators at Ivesdale, near Bement, 
were burned, with $75,000 loss. The 
fifth elevator to be destroyed during 
the week at Metcalfe, with loss of 
$50,000. 





Beloit’s Building Boom 


There is quite a building boom at 
Beloit, Wis., owing to the fact that 
Fairbanks, Morse & Co. and the P. B. 
Yates Manufacturing Company each 
are spending $500,000 on their plants 
there. These concerns have asked Be- 
loit to provide 800 additional homes to 
house their new employes. Citizens in- 
dividually have already pledged the 
building of about 300 houses. The 
Model Home Company and the Beloit 
Building & Loan Association have been 


FARM MORTGAGES 


Am in touch with money that can be loaned on 
Wisconsin Farms. If interested, will be 
pleased to hear from you. 


LEE W. BORT, Adjuster 


BELOIT - - - WISCONSIN 











Fire Insurance Agents! 


Your office is regarded by your cus- 
tomers as a place where information 
regarding all forms of insurance can 
be had. 


Hence 
you need a copy of our 


Life Insurance 
Policyholders’ Digest 


for 1916. Just Out 
Containing full information regarding 
Financial Standing, Premiums, 
Dividends, Surrender Values, 


and Net Cost; Policy Contracts 
and Conditions 


of 250 American Life Insurance Com- 
panies, 


A Complete Life Insurance 
Encyclopaedia for $2.50 


Send for a copy and keep your office 
up-to-date on all branches of Insurance. 


The Western Underwriter Company 
Cincinnati Chicago New York 














organized to assist in the building op- 
erations. Lee W. Bort, the well known 
adjuster in Beloit, is one of the lead- 
ers in promoting prosperity. Street 
paving is to be done this year. The 
agents for the most part are sending 
their daily reports through the Central 
Audit Bureau at Milwaukee and do not 
seem to have many kicks. 





Wisconsin Field Men’s Meeting 


The Wisconsin field organizations 
and the Blue Goose will hold their an- 
nual meeting this year at Green Lake, 
June 27-29. A committee was ap- 
pointed to select a place and name the 
time of meeting. Most of the men are 
glad to return to Green Lake, as the 
facilities are excellent. 





RETRYING SALVAGE CORPS CASE 


Retrial of the suit of Harry F. Sutter, 
administrator, against the Milwaukee 
Board of Fire Underwriters, claiming $10,- 
000 damages for fatal injuries received 
when struck by the Milwaukee fire insur- 
ance patrol, was begun in the circuit court 
of Milwaukee county, Judge Eschweiler 
presiding, on May 26. Mr. Sutter repre- 
sents the dependents of the late Louis 
Schultz, who was struck by the patrol at 
Eleventh and Galena streets on Aug. 8, 
1910, and died a few days afterward. The 
plaintiffs contend that the city ordinance 
providing that fire apparatus is entitled to 
the right of way on public streets does 
not apply to the insurance patrol, which 
is operated by a private concern and has 
no more right or privilege on the public 
streets than any private citizen. The first 
trial resulted in a verdict for the board, 
but the supreme court ordered a retrial. 


Z 


Illinois Agency Appointments 


Hanover—H. O. Bauer, New Boston; J. M. 
Carr, Sheridan; O. L. Gilmore, Fisher; D. A. 
Henneberry, Minooka; L. W. Hunt, Cambridge; 
N. N. Lindquist, Cornell; H. F. and H. D 
Metzler, Shumway; Arthur Mortimer, Broad- 
lands; C. R._ Stanger, Cooksville. 

Hartford—John and J. A. E. Griffith, 
Forest; ¥; O. Guthrie, Raymond; F. W. 
stetter, Varna; Noel Mills and Paul Whitehead, 
Vienna; Randall, Steeleville; F. D. Savage, 
Tallula; F. S. Ware, Butler; D. E. Watson, 
Ludlow; Shade Wilson, Annawan. 

State of Pa——C. H. Wareham, Aurora; G. T. 
Spurck, Peoria. 

North Amer.—Fannie R. Morris, Metropolis. 

L. & L. & G—E. D. Raboin, Martinton; Mary 
K. Wagner and Emma _ Schwietzka, Taylorville; 
J. E. Strohm and F. W. Stone, Palmer; J. A. 
Brown, Palmer; P. W. Russell, Freeport; M. a> 
Ryan and B. D. Baxter, Viola; F. D. Savage, 
Tallula. 

London—R. C. Boehm, Whitehall. 

Marquette Natl—M. E. Wilger, Sterling. 

Millers Natl.—J. C. Thompson, Canton. 

N. W. Natl.—C. L. Colby, Decatur. 

Northern, Eng.—W. G. Stevenson and L. N. 
Graham, Alexis. 

Netherlands—B. J. Huff, Jr., Galesburg. 

National, Ct.—G. R. Adams, Carpentersville; 
F. H. Bollman, Beardstown; A. W. Campbell 
and H. Q. Day, mg Charles Feuchter and 
J. H. Galligan, Cairo; R. R. Fowler and R. J. 
Smith, «Marion; E. E. and R. A. Garrett, Neoga; 
W. F. Glusenkamp, St. out A. and J 
E. Griffith, Lake Forest; C. D. Jennings and 
F. H. oe ie Mattoon; P. S. ae 





Lake 
Huff- 


Scott. Union—J. R. Waterman and B. P. 
Stroberg, Sycamore. 

Sterling—C. R. Eagle, Hillsboro; G. W. Mc- 
Colley, Newton. 

Teutonia, Pa.—J. J. Hildebrand, Streator. 

Union, France—J. C. Thompson, Canton. 





Charlotte Schneider has been appointed 


meantime her sister, Miss Florence 
Schneider, who is stamping secretary at 
Rock Island, will have charge of the 
Quincy office. 








J. W. Newman, President 


Kentucky Live Stock Insurance Company 


Incorporated 


W. B. Kniskern, Vice-President 


Home office, 410 Walnut Street, Louisville, Ky. 
Capital Stock Paid in in Cash - - 


Now in its fourth year of business with a record of fair dealing, service to agents 
and policyholders and prompt payment of all legitimate claims that is unsur- 
passed by any insurance company in existence. We offer superior contracts 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 


Address E. L. WHITEHEAD, Secretary and Treasurer 


$219,180.00 
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CLIFFORD IRELAND, President 
DR. GAIUS W. HUBBARD, Secretary and Gen. Mgr. 








Licensed in Maine, Massachusetts, Connecticut, 
Rhode Island, Pennsylvania, North Carolina, 
South Carolina, Ohio, Indiana, Illinois, Wiscon- 
sin, lowa, Kansas, Texas, Missouri, Tennessee. 





| See $225,000.00 
Coo vccacnaccccncccacens 121,073.00 
Surplus to Policyholders....... « 346,073.00 
PE iki ca asndiadnns<nacseoewaseta 382,930.60 

















Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
~) nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
#| gentlemen, al- 


soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


H. J. TREMAIN 








SECURITY 


Fire Insurance Company, of Davenport, Ia. 


es. FR. GILMAN, Pres’t 


ma. C. HINSCH, Sec’y 


CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 

ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary, 





Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. 


The Best in the West. Our 
Special Policy Insures the 
Mare and Unborn Colt. 

aS 


SPECIAL TRANSPOR 


BLOOMINGTON, ILLINOIS 





Insures Horses, Mules and 
Cattle against loss by 
death from any cause or 
theft. Agents wanted in 

Illinois. 








Home Office 
Lumber Underwriters 





66 BROADWAY 


E.F. PERRY & CO., Inc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Louis H. Parker 
Manager 


- NEW YORK 














Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
J.Q. Mackintosh, Pres. 


Albert Berg, Sec’y & Treas. 


BOARD OF DIRECTORS: 


George W. La Brande, Vice-Pres. and Managing Underwriter 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
George W. LaBrande C. L. Maguire Cc. C. Schulz George Jarchow 
Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook J. J. Ecklund 








ARTHUR STONE, Sec. 
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DOPE ON LAKE OKOBOJI MEET 





Big Array of Events Arranged by Com- 
mittee in Charge of Iowa 


Annual Outing 





The preliminary program for the an- 
nual outing of the Iowa pond of the 
Blue Goose will be mailed out to the 
eg Ht of that organization this week 
by George W. Holton of the Phoenix, 
of the committee in charge. Mr. Hol- 
ton and John D. Carpenter, most loyal 
gander, have had the program in charge 
and arrangements have been made for 
the biggest and best midsummer splash 
in the history of the organization. Mr. 
Carpenter is firm in the belief that every 
field man in Iowa will be a gander by 
the time of the outing, July 13-15, at 
Lake Okoboji. 

Here is the official dope: 

The meeting of the Iowa State Fire Pre- 
vention Association will be held at the 
Manhattan hotel, Thursday, July 13, at 2 
p.m. This will be followed at 3:30 with a 
business meeting of the Iowa pond. At 
8:30 in the evening, dancing will be the 
order. 

Friday starts out with a fishing at 
tion in charge of E. S. Freeman and J. D. 
Cagpenter. 

The fishing fleet will leave Manhattan 
dock at 7 a. m. sharp, and will report with 
the catch at 11:30 at the Omaha club. The 
prizes are $3 for the largest game fish; 
$2 for second largest game fish; $3 for the 
largest catch by weight; $2 for second 
largest catch by weight. There will be 
dinner at 1:30 p. m., after which the fol- 
lowing events will be held: 

Rifle shoot—J. C. Bauch in charge, four 
prizes, first, second, third and fourth. 

Quoits—F. E. Hathorn in charge, two 
first and two second prizes. 

Archery—J. C. Stuart in charge, four 
prizes, first, second, third and fourth. 

Clock golf, for ladies only—C. R. Bogart 
in charge, first, second, third and fourth 
prizes. 

Return to hotel for evening meal. The 
regular Manhattan hotel dance will be 
held that evening. 

Saturday at 9:30 a. m. will be the big 
baseball game at the Arnold’s Park ball 
grounds. C. R. Tyrrell and J. H. McHugh 
will be captains. E. S. Phelps will be um- 
pire and W. H. Harrison, scorer. 

At 1:30 p. m. there will be individual 
contests on commons in rear of Manhattan 
hotel, trap shooting, rifle shooting, quoits 
and boat races for which skiffs will be 
prov ided. 

5 p. m. everybody is urged to jump 
into the lake at Manhattan and “have a 
g00d swim.’ 

Every man is urged to bring his wife or 

lady, fishing tackle and bathing suits. He 
is also urged to arrange to stay over Sun- 
day. Each member is asked to pay $5 to 
oer expenses for himself and lady. 
Guests will be charged $1.50 each, but are 
not eligible to compete for the prizes. The 
shore dinner will be held at the usual 
place, the Omaha club, but in case of rain 
be held at the Manhattan hotel. 

There will probably be an interesting 
announcement as to the nature of the 
special prizes which will be issued shortly. 





Repeal Effort Called Certain 


Some of the newspapers of Iowa are 
challenging the statements made by 
Commissioner Emory H. English to 
the effect that under the antidiscrimi- 
nation law fire insurance rates in Iowa 
have been lowered.. The Sioux City 
“Tribune” asserts that rates have been 
raised in nearly all of the cities except 
Des Moines, which, it says, “acquired 
special consideration.” It proceeds to 
cite one instance in Marshalltown, 
where it says rates were raised 252 per- 
cent under the new law and, under pro- 
test, reduced to an advance of 166 
percent. In conclusion, it says: 

“There is no doubt of a determined 
effort at the next legislative session to 





repeal this insurance measure which 
legalizes combination tactics formerly 
carried on in defiance of antitrust reg- 
ulations. The insurance interests will 
have many ‘tried and true’ legislators 
on the job, however, and the new ar- 
rangement will be difficult to disturb.” 


NEBRASKA HAIL COMPANIES 








One Mutual and Two Assessment As- 
sociations Operated in State 
in 1915 





Figures from the Nebraska depart- 
ment show the experience of the three 
Nebraska hail insurance organizations, 
one mutual and two assessment asso- 
ciations, in 1915. The one mutual com- 
pany, the National Mutual Hail, which 
is operated by P. F. Zimmer, who is 
attempting to stir up trouble for the 
stock companies writing hail insurance 
in the state, shows, as of Jan. 1, assets 
of $14,152. In 1915 it wrote risks of 
$1,196,778, received premiums of $34,648 
and incurred losses of $36,788, making 
the loss ratio over 100 percent. The 
total income for the year was $35,178 
and total disbursements amounted to 
$51,524. 

The Farmers Cooperative Hail of 
Grand Island wrote risks of $2,995,560, 
received premiums of $220,552, and in- 
curred losses of $167,133. 

The Nebraska Hail of Hastings 
wrote risks of $1,458,219, received pre- 
miums of $84,411, and incurred losses 
of $48,591. 


WILL GET IN THE COURTS 





Companies Bound on Alger, Smith & 
Co. Line Place Case in At- 
torney’s Hands 





Barger & Hicks, the insurance attor- 
neys of Chicago, have been retained by 
the companies that were placed on the 
lumber risk of Alger, Smith & Co. of 
Duluth, the morning of the fire. There 
is an interesting question as to the lia- 
bility of these companies, although the 
legal firm has given an opinion that 
they are not liable. 

The fire started at 11:32 a. m. and 
with a strong, brisk wind blowing an 
additional call was sent in at 11:38. 
The assured claims that at 10:45 a. m. 
it notified W. M. Prindle & Co. to place 
$40,000 insurance, of which $25,000 was 
to be on Yard 1 and $15,000 on Yard 2. 
The Prindle companies were full ex- 
cept the Mercantile, which was bound 
for $5.000. Binders were secured in the 
Firemans Fund and Hartford for $2,500 
each and the Phoenix of London for 
$5,000. The location of the fire became 
generally known and Prindle & Co. 
were unable to place the balance. Al- 
ger, Smith & Co., it is stated, will at- 





ag to hold the-local agency liable 
for the amount that was not placed. 
Regardless of the time at which the 
binders were ordered and the time of 
the fire, it is stated that the binders did 
not take effect until noon of that day. 





Must Make Improvements 


Inspector Atkinson of the Iowa Rat- 
ing Buréau has been in Davenport, 
making surveys, and announces that 
the new rates will become effective only 
when the city has complied with the 
requirements demanded of it as to its 
improved fire protection. This will: in- 
clude additional fire apparatus, more 
firemen, and a new pump at the water 
plant. 





INTERESTING NEBRASKA CASE 





Supreme Court in Mangold Suit Brings 
Out a Number of Points in 
a Loss 





A case involving points of much in- 
terest and importance to insurance of- 
fices and adjusters, has been decided 
by the supreme court of Nebraska in 
Mangold Brothers (Lumber Yard) vs. 
Insurance Companies, a controversy be- 
tween several companies. _ 

In determining the loss, independent 
adjusters segregated a main yard into 
five “premises,” applying values under 
an average clause. This distribution 
and apportionment was objected to by 
companies whose policies were without 
average clause, contending the main 
yard constituted but one premise, a 
part across the road, another, two 
premises and not five, the amount of 
loss being satisfactory to all the com- 
panies. , AS) 

It was claimed the objecting compa- 
nies participated in the adjustment and 
were estopped from questioning the 
correctness’ of the apportionment; that 
the apportionment was a part of an 
adjuster’s duties in preparing the proof 
of loss, and was final. The court says, 
“no one has changed his position be- 
cause of the adjustment and the doc- 
trine of estoppel cannot be applied.” 

It was also contended these objecting 
companies were bound by the acts of the 
adjusters in fixing the amount, but the 
court says, “the terms of his (independ- 
ent adjuster’s) employment do not au- 
thorize him to alter the liability of the 
company. So far as the adjustment went, 
it amounted to a mere settlement or de- 
termination of the amount of the loss, 
and neither increased or decreased the 
liability which any company owed under 
its policy.” 

It was further claimed that Mangold 
Brothers signed up proofs of loss, calling 
for the amount from each company (con- 
tended against the objecting companies) 
was the proper amount for each to pay, 
bound Mangold Brothers, to which the 
court also says, “it is very clear that in 
doing this, they (Mangold Brothers) were 
simply making a formal statement at the 
request of the representatives of the com- 
panies. They. agreed on the amount which 





they were to receive, and it mattered not 
to them how it was divided among the 
four companies * * * they left the 
matter of division for the companies 

* without intention of waiving 
their rights under the policies.” 

In closing, the opinion says, “the whole 
controversy appears to have arisen over a 
mistaken right of these adjusters to make 
an arbitrary division of the yard. We 
can find nothing in the record that war- 
rants the making of such a division as 
was contended”—and the main yard was 
held to constitute a “single premise.” 

One insurance company, replying to ad- 
juster’s telegraphic solicitation of its rep- 
resentation—a customary method between 
companies and adjusters, wired: “You may 
represent us Mangold Brothers, Benning- 
ton, Nebraska, loss,” but this having been 
a basis of estoppel plea as right to ques- 
tion apportionment, suggests discretion in 
authorization of loss assignments. 





Zimmer Asks Revocation 


P. F. Zimmer of the National Mu- 
tual Hail of Lincoln has filed a com- 
plaint with the Nebraska insurance 
board asking it to revoke the license 
of the Columbia Fire Underwriters of 
Omaha, and the license of its manager, 
Charles O. Talmadge, as agent. The 
complaint of Zimmer is based on a 
frank admission made by Mr. Tal- 
madge at a recent insurance hearing 
before the state board that he had cir- 
culated a pamphlet among some of his 
agents relating to the financial condi- 
tion of Nebraska farm and hail insur- 
ance companies. 

A decision of the state board on the 
complaint of Zimmer that twenty-one 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1915 


Capital - - - - - - -§$ 300,000.00 
Surplus to Policy Holders - 405,837.25 
Assets - - - - = - + 692,566.13 


Losses Paid to Date - - + 6,3837,242.01 





| New! Fireproof! 

Every room with 

private bath, 

electric fan, 

circulating ice 

FIFTEENTH AND LOCt ST STS water, telephone. 


Rates $1.50 to $3.00 


JAMES E. BUCHANAN 
Hotel GARAGE Opposite President and Manager 














Metropolitan Fire Insurance Company 


LOUISVILLE, KY. 


PROPOSED CAPITAL, $1,000,000 


Applications to represent this company in Southern and Middle Western 
States now being received. 


CHARLES E. DEXTER, SALES MANAGER 

















one to five thousand inhabitants. 


STOCK SALESMEN 


Real producers with a good record who are tired of selling Insurance Stocks. 
This company will establish very shortly a chain of 850 General Merchandise Stores in the Central West in towns from 
We have the cleanest stock selling proposition in America. 

@etock Saieces Dept.: JOHNR. DRAPER, @Baices Manager 


PUGH STORES COMP 


General Offices: Pugh Terminal! Building, 366 East Illinois Street, CHICAGO, ILL. 


Get busy and look into our proposition. 
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braska is expected soon. 


COMPANIES PAY BIG AMOUNT 


Losses at Ellendale, N. D., Will Reach 
About $150,000—Fire Made 
Rapid Headway 


The insurance companies will pay 
out about $150,000 in losses at Ellen- 
dale, N. D. This town was just about 
cleaned out by the fire and is consid- 
ered the largest single loss in the state 
since the Fargo fire of 1893. There 
were thirty-six buildings 
covering four city blocks. The citizens 
who sustained losses are loud in their 
praise of the manner in which the in- 
surance companies met the claims. 

The fire started in an abandoned 
livery barn that had been condemned, 
but the authorities had not been able 
to get it razed. It is supposed that 
some one stepped inside to light a 
cigar and threw a match into some 
rubbish. There was a brisk wind and 
the fire soon made rapid headway. The 
flames lapped up buildings and soon 
gutted the main part of town. The 
rates on property in two blocks were 
high, and hence only a _ moderate 
amount of insurance was carried. This 
accounts for the large number of total 
losses to insurance. 





OHIO FARMERS TO ENTER IOWA 


Now that the insurance department of 
Iowa has ruled that outside mutuals may 
enter that state, the Ohio Farmers will ap- 
ply for admission. The company threat- 
ened to contest the ruling of the former 
commissioners, and then Commissioner 
English, after a review of the facts, de- 
cided that the former commissioners were 
in error. The Ohio Farmers has been en- 
deavoring to enter the state for some time. 
It will be under the management of Chas. 
Le Roy Hecox of Chicago. 


PIRST SERIOUS TORNADOES 


The first serious tornadoes of the sea- 
son in central Iowa are reported from 
Pleasantville, Newton and Oralabor, which 
towns were struck by storms, causing 
total damage of probably $50,000. 





Minnesota Agency Appointments 


_ Fire Assn.—Paul Kemp, F. E. Higgins, O. J. 
Stephenson and B. R. Nevius, Winona. 

Lon. & Lane.—G. A. Ren, Sauk Center; ye 
Traub, Henning. 

Standard, Ct—P. H. and H. S. Van Hoven 
and A. E. Bulau, St. Paul; D. H. Bakke, Thief 
River Falls. 

N. W. F. & M.—J. F. Traub, Henning; H. T. 
Sands, Kandiyohi; A. H. Jensen, Edgerton. 

Norw. Union—Andrew ‘Lilley, St. Paul; P. 
E. McCormack, Duluth; T. P. Davis, Cloquet. 

Great Northern—P. Sawyer, Annandale; 
T. Thompson, Buffalo; D. L. Evans, Delavan; 
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Gerber, Welcome; S. €. Moore, Winnebago. 

Detroit Natl—G. H. Parker and A. N. Castle, 
Rochester. 

North River—T. S. Bean, Buhl; S. J. Hirstio, 
Chisholm. 

Royal Exch.—H. H. Dinham, Duluth. 

Ohio Millers Mut.—L. S. Wardwell, Minne- 
apolis. 

Pruss. Natl—W. H. Zing, Minneapolis. 

Fire Assn.—W. L. Paul, Browns Valley. 

Millers Natl—L. S. Wardwell, Minneapolis. 

Peoples Natl.—O. L. Johnson, Tracy. 

Cent. Mfrs. Mut—L. S. Wardwe 1, Minne- 


apolis. 

Millers Mut., Ill.—L. S. Wardwell, Minne- 
apolis. 

Aetna—Henry Hurdon, Duluth. 

Lumbermens, Pa.—E. N. Waleen, Minneapolis. 

Phoenix, Ct.—T. A. Nolien, Jasper. 

Amer. Eagle—J. B. Pattison, St. Cloud. 

Security, Ct——Lars Grong, Taunton. 

Northern, N. Y.—A. C. Anderson, Lamberton. 

Automobile, Ct.—G. W. Green, Anoka. 

Retail Merch., Minn.—E. W. Culbertson, Al- 
bert Lea. 

Royal—F. W. Hobart, Taylor Falls. 

Wnmsburgh. City—C. D. Matteson, St. Paul. 

Milw. Mech.—Eva K. Starr, Tracy. 

Phoenix, Eng.—P. H. Harrington, Slayton. 

United States—Charles Biermen, Northfield. 

Northern, Eng.—Albert Sundberg, Oak Park. 

Springfield—K. K. Klammer, Chaska; R. S. 
Rice, Reading; W. D. White, Round Lake; J. P. 
ne Pelican Rapids; F. W. Hobart, Taylor’s 

alls. 

Twin City—J. Svendsgaard, Minneapolis; Alex 
Macdonald, Duluth; J. Fouquette, Pease; 
R. J. Peterson, Frontenac; John Franta, Sauk 
Center; C. D. Noona, Le Graff; C. H. Knudson, 
St. Paul. 

Connecticut—J. F. Dupuis, Marshall; G. A. 
Lee, Slayton; George Vallance, Wilson Lake. 

Minneapolis—A. Schiller, F. J. Topka and A. 
R. Lofgren, Hopkins; J. M. Hauge, Hardwick. 

Glens Falls—P. H. Furth and T. H. Schonlau, 
New Ulm; H. J. Mellum, St. James. 

N. W. Nat’l—Emery Haycraft, Madelia; G. H. 
Webb, Minneapolis; Carl Bolander and Gust 
Leindgren, Little Falls. 

Orient—L. H., Frank F. and F. S. Fletcher, 
Minneapolis; E. W. Russell, Grey Eagle. 

Automobile, Ct.—R. S. Thornton, Alexandria; 
H. E orrow, Detroit; N. Jondahl, Cass 
Lake; V. F. Conklin, Sauk Center. 

Bankers & Merch.—A. W. Thompson, Preston; 
J. D. Doran, Grand Rapids; August Bragg, 
South Haven. 

Old Colony—G. H. Parker and A. N. Castle, 
Rochester; D. J. Mahoney, Waseca. 

Amer. Cent.—Gust Lindgren and S. Brick, 
Little Falis; H Steffens, Spring Valley. 

Ger. Amer.—R. A edgewood and O 
Frederickson, Sandstone. 

Nat’l Union—F. A. Datwyler, Farmington; G. 
P. Hagen, Hayfield. 

Amer. Eagle—H. P. Jacobson, Minnesota; F. 
J. Weber, St. Cloud. 

Safeguard—H. C. J. Olson and C. A. Goetz- 
mann, Minneapolis. 

Westchester—H. L. Sarkness, Madison; W. H. 
Lamson, Hinckley. 

Detroit F. & M.—W. A. Ledin and E. N. 
Noble, Minneapolis. 

. Paul Mut. H. & C.—Frank Quinn, Osakis; 
W. M. Roberts, Alberta. 

Alliance, Eng.—Ernest Lundblad, Minneapolis, 
and Knute Ekman, Minneapolis. 

North Amer.—W. N. Kingsley, Spring Valley; 
Anna Flynn, Caledonia. 

Austin Mut. H.—H. C. Feig, Raymond; A. O. 
Arnold, Angus; James Shanley, Vesta. 

Mechanics—G. H. Webb and M. J. Lamberton, 
Minneapolis. 

Prov. Wash.—C. R. Frazee, Pelican Rapids; 
Lambert Irsfeld, Browerville; E. J. Severson, 
Windom. 

Mercantile—E. O. Ruhler, Benson; F. E. 
Watson, West Duluth. 

Franklin—C. M. Strebel, Arlington; J. A. 
Foster, Faribault. 

Marquette Nat’lI—V. H. Hawkins. Minneapolis. 

Far. Home Mut. T. & C.—J. C. Henry, Lewis- 


n. 
New Hamp.—Alex McDonald. West Duluth. 
Lon. & Lanc.—H. Irwin, Belle Plaine. 
Netherlands—W. A. Rice, Willmar. 
Minnesota—Miss Lillian Cowing, Jackson. 
State Far. Mut. H.—G. O. Wasmoen, Emmons. 
Mich. Coml.—Alfred Peterson, Barrett. 
Mill Owners Mut., Ia.—L. S. Wardwell, Min- 
neapolis. 

Phoenix, Eng.—H. E. Van Orden, Glencoe. 

Reliance—Ed Shult, Ortonville. 

Security, Ct.—G. A. Rakness, Avoca. 

Imperial, N. Y.—Ole Kolkjen. Nassau. 

State of Pa—G. H. Webb, Minneapolis. 

Secur. Mut., Minn.—Richard Liljeblad, Inter- 
national Falls. 


to 


IOWA NOTES 
Frank S. White and C. R. Asay have 


taken over a controlling interest in the 


Farmers & Merchants Agency at Atlantic, 
Iowa. The agency will continue to use 
the same name. 


The Iowa state fire marshal has se- 
cured the conviction of Angell, 
Waterloo, on a charge of burning a house 
north of Cedar Falls. He was sentenced 
to thirty years in the penitentiary. 

L. H. Stubbs, manager of the J. S. An- 
derson & Son Agency at Cedar Rapids, 
Iowa, gave his illustrated lecture on fire 
protection at Marshalltown, Iowa, May 25. 
It was given under the auspices of the 
Commercial Club of the town. 

Oskaloosa, Iowa, had a serious fire Sat- 
urday when the main building at Penn 
College was destroyed, with total loss of 
$75,000. Two men were killed when the 
walls fell and two were injured. 

Bluffs had a $20,000 fire Sunday night 
caused by lightning striking the house at 





pe gas plant and causing a terrific explo- 
sion. 





MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


WANT ALL AGENTS TO ATTEND 











Texas Association Meeting Will Be 
Held June 16-17 at the 
Adolphus, Dallas 





_ In view of the fact that not a little 
important legislation is likely to be 
presented to the next session of the 
Texas legislature, officers of the Texas 
Association of Local Fire Insurance 
Agents are urging a full attendance 
of that body at the annual meeting to 
be held at the Adolphus hotel, Dallas, 
June 16-17. 

The program for the meeting, which 
will be more than usually full of inter- 
est, is announced as follows: 

Priday Morning June 16 

Meeting called to order, 10 a. m., by 
President Cruger T. Smith. 

Address of welcome. 

Response, Fred Offenhauser, Texarkana. 

President’s annual address. 

Report of secretary-treasurer. 

Appointment of committees. 

Afternoon Session 

Communications and reports. 

Address, John S. Patterson, insurance 
commissioner, “The Business.” 

Address, E. M. Allen, member executive 
committee of National Association of In- 
surance Agents, “Cooperation and _ In- 
creased Profits.” 

Address, E. M. Norman, Paris, Tex., 
“Conflagration as it Affects Local Agents.” 
Saturday Morning 

Address, President Ike Jalonick of Aus- 
tin Fire. Subject to be selected. 

Address, T. F. Baker, chief inspector for 
state fire insurance commission, “How a 
Local Agent May Cooperate with the State 
Fire Marshal in Fire Prevention Work.” 

Address, Henry Greenfield, Houston, 
sear Insurance from an Economic View- 
point.” 





New Term Rule in Arkansas 


The new term rates have been put 
in force in Arkansas on dwellings, 





and public buildings. The actuarial bu- 
reau has issued a circular advising that 
the term rates on these classes are 
two and a half annual premiums for 
three years and four annual premiums 
for five years. Arkansas is one of the 
last of the states to adopt the new term 
rates. 

The bureau has also issued a new 
rule on vacancies, requiring an extra 
premium for new or renewal permits 
after the first sixty days. 





Object to Increased Rates 


Mayor Green of Kansas City, Kan., 
and the business men of the city are up 
in arms over the increase in rates 
there, inasmuch as the city claims its 
fire protection facilities have been im- 
proved. Mayor Green asserts that the 
capacity of the water plant has been 
increased, additional mains have been 
laid, motor drawn fire apparatus has 
been substituted for horse drawn 
equipment and there are more stringent 
building laws. He says that in spite 
of this rates have been increased and 
now a protest is being made to the 
state insurance department. 





WILL HAVE A HEARING 


The Oklahoma State Insurance Board is 
taking exception to the term rule filed by 
the Oklahoma Inspection Bureau. All 
other sections of the new schedule of rates 
have been accepted. Secretary Samuels 
claims that while the annual rate on term 
business has been decreased, there will be 
an increase where a policy is written for 
three years or other term. | The state in- 
surance board, therefore, will have a hear- 
ing before this feature is put into effect. 





Missouri Agency Appointments 


Automobile, Ct—St. Louis Office (Frank 
Mead, J. I. Fisher, F. P. Flick, Logan Bidle), 
St. Louis. a . 

Ger. Amer.—E. A. Simpson, Waldron; C. Cc. 
Jennings, Centralia; F. S. Lonsdale, Columbia; 
D. E. Killam, Troy; McCaskey & Musselman, 
Winston; J. A. Maltby, Craig; Hinton & Good- 
night, Moberly; W. R. Erwin, Fairfax; C. P. 








JAMES CRAVENS 


Cravens 
INSURANCE 


The Service Giving Agency. 


RUFUS CAGE 


Houston, Texas 


Each Department in charge of an expert, whose experience, knowledge and ability is 
at your command to help solve your problems, 


To represent this General Agency is conducive to our Agents’ peace of mind, it means 
satisfaction, harmony, and service to our clients and customers. 


K. S. DARGAN 


& Cage 


MANAGERS 











A STOCK COMPANY 


Retailers Fire Insurance Company 


Business Confined to Oklahoma 


Oklahoma City, Okla. 





ALFRED HARE - - - 





~ Secretary and General Manager 














THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
WILL SOON BE READY FOR BUSINESS and wants agency connections in Kansas with good 
men. Is equipped to meet the needs of Western Field. Will write fire, tornado and hail insurance. 
AUTHORIZED CAPITAL $250,000.00 


H. C. WHALEN, President, Fourth Floor, Bitting Building, WICHITA, KANSAS 


W ANTE GOOD LIVE AGENTS in all unoc- 


cupied territory in Kansas to write 

Hail insurance. Company Fifteen 

yeaes old. New Policies. Low Rates. Good Commissions. 
Address ELMER F. BAGLEY, Secretary 

Columbian Building, TOPEKA, KANSAS 


The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 
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Gott, Boonville; N. C. Sharp, Higginsville; P. C. 
O’Dell, Jamesport; D. T. Zimmerman, Lawson; 
A. A. Hough, Tipton. 

Hanover—A, R. Young, Salisbury. 

Home—F. J. Schwarzweller, Edina; H. R. 
Jolly, McNall; R. C. Anderson, Mercer; R. H. 
Swank, Graham; P. B. Linville, Edina; W. R. 
Hartline, Maplewood. 

Miartford—G. L. Herrell, Adrian; J. B. Tate, 
Mineola; Elmer Cox, Lamar; Mansur Threlkeld, 
Lakeman. 

Ham.-Brem.—T. J. Bush, Marshall; R. N. 
‘\ppling and J.*R. Appling, Montgomery City; 

. R. Hollman, Warrenton; Joshua Tappmeyer, 
Owensville; W. J. Dodt, New Haven. 

Milw. Mech.—J. A. Harrison, Auxvasse. 

Netherlands—E. E. Corthell, Independence. 

Northern, Eng.—W. B. Thompson, St. Louis. 

N. W. Natl.—Walton & Olendorf, Springfield; 
Hilda Hoffmeister, Sophia Rodiek, F. A. Pechan 
and F, G, Fuessel, Jr., St. Louis. 

Orient—Mrs. M. B. Milz, St. Louis. 
_Queen—Monier Land Co., D. Kendrick, 
Carrollton; J. H. Feckter, A. A. Boettler, St. 
Louis; F. J. Schwarzweller, Edina; W. H. Nor- 
vell, Reeds; Alexander & Gibson, Trenton; 
Freund & Freund, Cole Camp; Wiley McGine, 
Barnett. 

State, my C. Barrows & Co., St. Louis. 
_Sun—L. N. Brown, Bethany; Peter Hudson, 
Grant City. 

Scott. Union—J. R. Appling & Son, Mont- 
gomery City; J. C. Carr, Cameron; Douglas 
Stewark, Chillicothe. 

Automobile, Ct—H. E. Gray Agency Co., 
Joplin. 

American—Gass, Sanders & Baird, Carterville; 
H. B. Hardy, California. 

Amer. Cent.—C. F. McCarthy, Kansas City. 

Aachen & M.—Rathburn & Lawrence, Cam- 
eron, 

City of N. Y.—Bush & Coons, Columbia. 

Connecticut—F, J. Schwarzweller, Edina; J. 
H. Rehme, St. Louis. 

Concordia—J. H. Hart, Windsor. 

_Coml. Union, N. Y.—Edythe D. Werber, Alma 
Grewe, Adam tiartwig, F. H. Riesmeyer, Fred 
Roth, Jr., Joseph Spiegelhalter, Jr., Fred Witte, 
Oscar Grueninger and Andrew Scully, St. Louis. 

Dubuque—L. F, Pues, Washington. 

Fid.-Phenix—A, P. Espenscheid, Sedalia. 

Firemens—S. L. Stuckey, Lathrop. 

L. & L. & G., N. Y.—O. D. Evans, St. Louis. 
_L. & L. & G., Eng.—Gass, Sanders & Baird, 
Carterville. 

Lon. & Lanc.—Frank Mead, St. Louis. 

London—Robinson & Garvin, Trenton. 

Milw. Mech.—R. M. Harrington, Lathrop. 

Mercantile—R. B. Innis, St. Joseph. 

: sp enthonn, Eng.—Mrs. Emma I. Moore, Van- 
dalia. 

N. W, Natl.—J. P. Farrington and T. J. Fahy, 
St. Louis; J. C. Leopard & Son, Gallatin; J. S. 
Lapsley, Kansas City. 

Orient—E. N. Ragsdale, J. D. Schisher, F. E. 



























































































Whitcomb, C. W. Hagelberg and C. L. Lueke, 
St. Louis; J. H. Schaberg, Clayton. 
Phoenix, Ct.—P. F 


fonan, Gilman City. 
Prov. Wash.—M. H. Mairs, Milan; Rudolph 
Garrison, Shelbyville. 

Phoenix, Eng.—S. T. Kelly, Jr., Kearney; H. 
L. Williams, Sedalia; J. B. Wuaiae & Co., Kan- 
sas City. 

Palatine—J. C. Greenstreet, New Haven. 

Royal—Monier Land Co., Carrollton. 

Springfield—J. P. Biggs, Arrow Rock; W. E. 
Renfro, Galena; G. H. Stemmons, Prairie Home; 
Ignatius McMenamy, St. Louis. 

Wmsburgh. City—R. M. Harrington, Lathrop. 


Kansas Agency Appointments 


Norw. Union—C. A. Sparrow, Leavenworth; 
- J. Dawson, Holton; G. E. Hutchison, Lin- 
coin, 

Palatine—J. D. Stevenson, Claffin; Ralph Par- 
ker, Ellsworth; L. F. Placek, Wilson; F. K. 
Euriken, McPherson; Ray Cooper, Dorrance; R. 
L. Wagner, Cimarron; Frank Avery, Lawrence 


Fulton, Byron Heaton and C. T, or Oe Larned; 
. E. Hinkson, J. F. Rogers and F. D. Ran- 
som, Ellsworth; Arthur Casteel, Montezuma; 


Mrs. Zelma Jackson, C. M. Pennington, J. A. 
Holland and J. W. Garten, Coldwater; O. B. 
Jones, Gove; L. H. Gray, Protection; W. A. 
Rude and C. J. Finn, Hoisington; W. W. 
Peacock, Pratt; Delano Bachtel, Kingman. 
Phoenix, Eng.—Arthur Nixon, Concordia; C. 
C. Bishop, Edmond; M. A. Eversole, Good- 
land; L. S. Davis, Hutchinson; T. M. Sullivan, 
Logan; J. P. Francis and J. C. Phillips, Nicker- 


son; M. F. Rothwell and J. H. MclInturff, Os- 
borne; W. D, Womer, Phillipsburg; C. L. 
Pooler, V. T. Rand, J. W. Travis and Charles 


Hilgers, Plainville; Albert Yoxall and M. x 
Brundage, Russell; W. E. Kell, Shields; R. H. 
Keith, &. J. and S. J. Beck, and E, L. Shaw, 
Pratt; E. G. Fort, E. Barthe, and Geo. Hohner 
St. John; J. W. Hickman, Seward; O. E 
Brown, Kingstown; E. D. Lambert, Coats; G. 
H .Clark, Jr., Blue Rapids; Lyman Deprne, 
Dartmouth; Wm. Webber, Great Bend; W. P. 
Marcum, Neola; H. F. Kessler, V. G. Henry, 







































































Wichita; F. J. Hoch, Wilson; J. C. Owens, Le- 
nora; J. W. Smith, Webster; W. H. Howell, 
Alton; E. L. Charleton and H. P. Melton, 
































GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 










































































Cash Capital,  - - - $1,000,000 00 
Assets, - - - - 651 

Liabilities, - es : Z $3,920,295 68 
Net Surplus ~ - - $3,109,356 16 
Surplus ter Policy Meters, = $4,109,356 16 








HEAD OFFICE 
Cor. William and Cedar Streets 














Lawrence; F, E. Miller and R. W. White, To- 
peka; J. E. Church, Alamota; J. B. Sinnical, 
Zurich; Frank Ververka, Zurich; W. J. Fleming, 
A. Muir, Evans Hebrew, G. T. Bartlett, 
Alex Low and G. W. Biggs, Stockton; Frank 


Hinkhous, Palco. 

Royal—W. N._ Doust, Kansas City; E. H. 
Benson, Colby; M. A. Hight, Thayer; J. M. 
Denton, Jewell; F. P. Tatman, Cuba; J 
Wyman, Hutchinson; Jennie Karaw, Liberal. 
oyal Exch.—J. L. Miller, Topeka. 

Western, Ont.—D. L. Machamer, Belleville; 
J. H. Woolen, Mankato; H. A. Clark, Smith 
Center; . Womer, Phillipsburg; J. W. 
Kissell, Norton; C. G. Eddy, Colby; M. A. 
Eversole, Goodland. 

Agricultural—W. F. McCool, Wichita. 
Alliance, Pa.—Mark Tulley, Independence. 
Amer. Cent.—Nelson Keys, Longton; T. E. 
Coffman, Altamont; W, E. Staige, Edna; G. W. 
Thatcher, Great Bend; C. W. West, Spearville. 
Amer. Eagle—Bart Dubois, Liberal. 
American—G, L. Carlinghouse and Ira Hoge, 
Meade; L. O. Webb, Missler; G. E. Rucker, 
Baxter Springs; A. D. Wettick, Cimarron; F. 
t: oth, Hoisington; Lewis VanValkenburg, 
ewis; E. S. Gleason, Sublette; Otto Knoche, 
Yocemento; Eunice Miles, Arkansas City; A 
Finkelbinder, Friend; W. B. Kepplinger and F. 
A. Smyth, Holton; H. R. Williams, Maple Hill; 
G. F. Younger, Marienthal. 

Concordia—F. Rogers, Humboldt; C. L. 
Haslet, Wellington; H. T. Burr, Dodge City. 
Connecticut—C. E. Cole, Hartford; W. A. 
Barron, Phillipsburg; H. Jaggar, Oakley; 
DeWitt Johnson, Ellinwood; C. L. Mellies, EI- 
linwood; Jennie Karratt, Liberal; P. A. Mel- 
stead, Lucas; C. E. Pruitt, Tescott; Rex Tait, 
Elkhart; J. E. Goodson and R. B. Bozard, 
pong H. B. McCauley, Logan; I. R. Elbred, 
an. 

Continental—E, G. Green, Blue mavens J R. 


Thierer, Liberal; H. B. McAuley and R. 
Eldred, Logan; G. M. Mustard, McCune; A, J. 
Derington, Milan; M. Stevenson, Wav- 


erly; Rex Tait, Elkhart; Roy Johnson, Luray. 
Equitable—F. C. Conner and F. B. Harris, 
Wichita; J. J. Hackney, Wellington. 
Fid.-Phenix—Millard Kohler, Parsons. 
Fire Assn.—J. M. Barkes, Frankfort. 
Firemans Fund—S. T. Jeanes, Caldwell; R. 
W. Hagenmaster, Stafford. 
Firemens—W. Greening, Parsons; J. A. 
McKinney, Dresden; D. E. agner, Morrill; 
John Battershell, Topeka; E. H. Adams, Sum- 
merfield; W. F. Lay and C. C. Ewing, Parsons; 
M. A. Merton, Kinsley. 
Franklin—Jennie Karan, Liberal. 
Germania—J. F. Hess, Humboldt; C. L. Has- 
lett, Wellington. 
Ger. Amer.—D. A. Schwartzkopf, Bison; C. 
F. Kaufman, Rush Center; M. A. Delaney, Ne- 
koma; E. W. Ford, Grigsby, Rg. -L: agner, 
G. W. Avery and C. G. Keesling Cimarron; 
A. A. Kendal, Colby; D. H. Sloss, Meade; G 
C. Brittain, Waukeeney; L. Haus, W. V. Baker 
Ernest Stenri and T. rown, Great Bend; 
J. R. Johnson, Greensburg; Perry Eaton, King- 
man; G. E. Moore, Kinsley; Ira Riney and 
J. T. Newby, Liberal; L. t Williams, Medi- 
cine Lodge; C. L. Cramer, Pratt; W. I. Carter, 
Sterling; J. F. Rogers, H. E. Hinkson and F. 
D. Ransom, Ellsworth; G. M. Reynolds, Wav- 
erly; Homer Kackley, Hutchinson; H. P. Ander- 
son, Wichita; W. E. Maddox, Sylvan Grove; 
F, Brungardt, Victoria; C. . Romeiser, 
Palco; J. C. Mitchell, Waldo; M. S. Graham, 
Zurich; A. M. L, Cothran, Luray; W. W. Sloan, 
Gorham; R. H. Cruling, Colby; H. F. Milliken 
and C. J. Turner, ,.Dodge City. 
Hartford—J. L. McCarter, Syracuse; A. R. 
age Scandia; Norman Doust, Armourdale; 
R. J. Nueffer, Alexander; H. W. Lockhard, Be- 
loit; E. M. Boyington, Bird City; A. C._Dag- 
gett, Covert; James Schmalian, Great Bend; 
J. M. Molz, Hardtner; C. R. Astle, haven; W. 
C. Alford, Hazelton; J. H. Krug, Herkimer; H. 
J. Hoff, Hone; C. S. Edwards, Jewell City; Asa 
Williams and W. W. Taylor, Kingman; F. L. 
Bigelow, Leonardville; G. E. Hutchison, Lin- 
coln; E. H. Galvin, McDonald; T. P. Starr, 
Milton; H. L. Hildebrand, Murdock; Fred An- 
derson, Ness City; Jesse Deck, Plevna; A. P. 
Barrett, Pratt; F. H. Hillman, Protection; C. 
L. Rowland, Protection; A. Moore, Pro- 
tection; E. G. Fort, St. John; L. H. Jones, 
Saxman; C. H. Browning, Topeka; F. G. Bru- 
mey, Victoria; G. M. Reynolds, Waverly; M. D. 
Colver, Clearwater; R. Nevins, Willmore; 
Theodore_Osswiler, Andale; John Healy, Wich- 


ita; W. E. Mesker, Brener; J. A. Wagner, Mc- 
Cracken. 
Home—J. E. Callahan‘and C. L. Schooley, 


Zendax; J. O. Quigg, Harper; 
Harper; B. F. Brack, Galacia; J. W. Grauer- 
holtz, Wm. Bierman and Clara Grauerholtz 
Kensington; H. 1. Meierkord, Linn; 
Towney, Hutchinson; W. C. Wasson, Protection; 
N. I. Dean, Jetmore; Fred Swisher, Sawyer; 
Conrad Janssen, Loraine; L. E. Johnson, Wald- 
ron; D. S. McCoy, Hugoton; Herman Johnson 
and Frank Heneisen, Great Bend; R. E. Hays, 
Mullenville; C. E. Schafer, Jewell City; F. L. 
Bigelow, Leonardville; R. J. Hoyer, Walnut; C. 
QO. Grubbs, Mayetta; R. L. Wagner, Cimarron. 
Imperial, N. Y.—Jesse Cook, Lyons; R. J. 
Cire, Lyons; Persival Grumbein, McCracken; 
Clarence Griffith, Lawrence; J. P. Cochran, Be- 
loit; Everett Bonebrake, Zurich; A. C. Plumb, 
Lyon; P. L. Harper, Kanopolis. 
North Amer.—J. M. Barkes, Frankfort; Edw. 
Kieninger, Broughton; D. B. Zeigler, Pratt; L. 
O. Stanley, Satanta; F. W. Reed, Beattie; A. 
. Drummond, Norton; R. J. Colwell, Anaga; 
C. C. Ewing, Parsons; G. C. Mitchell and O. 
F. Brane, Winfield; T. I. Sproul, Eldorado; O. 
E. Lamb, Girard; Louis Haus, Great Bend; 
T. S. Soldan, Marquette; C. D. Craig, Kendall; 
Mrs. A. C. Osley, Larned; W. k. Kelsey, 
5 y; Delbert Morning, Parsons; T. S. Kett- 
ner, Pittsburg; Howard Anderson, Wichita; 
Claude Green, Argonia; i H. Kimmel, Chero- 
kee; F. A. Eutriken, McPherson; Thos. Hatch, 
Netawaka; Rex Tait, Elkhart; A. C. Daggett, 
Covert; Jno. Soper, Hutchinson; A. E. Moore, 
Minneola. 
Mech. & Trad.—Lee Scott, El Dorado; J. H. 
Kimball, Cherokee. 
Milw. Mech.—F. L. Fitzpatrick, Salina. 


D. F. Dunn, 


> 










. buck, Rice; Frank Wray, La Crosse; J. I. Wood, 


Scottsville; W. H. Hoover, St. George; Jno. 
Norcross, Ellis; C. V. Young, Ellis; O. E. Brown, 
Kingsdown; H. H. Gould and J. C. Windmill, 
Offerle; J. W. Skepper, Bird City; G, E, Purdy, 
Lyons; C. E. Hurley, Kiowa; J. J. Webber, 
Wilson; O. Ds Draper, Wichita; k. W. Blakely, 
Ogalla; Jno. Venard, Barnard; C. O. Grubbs, 
Mayetta; H. J. Stewart, Sitka; H. V. Christen- 
son, Menlo; V. W. Brite, Dillwyn; C. L._Has- 
let, Wellington; F. C, Grunes, Woodston; D. L. 
Rothweiler, Bison; F. J. Wegley, R. W. Thomas 
and H. B. Thomas, Emporia; J. L. Ball Hutch- 
inson; J. M. Denton, Jewell City; F. & Bige- 
low, Leonardville; J. Lewis, Jr., Lewisburg; 
E. P. Gillespie, Plainville; V. T. Rand, Stockton; 
S. S: Smith, Topeka; 1, L. Brown, Olpe; 
Stevenson, Waverly; R. H. Evans, Canton; B. 
H. Horton, Esbon; C. G. Craig, Lawrence; L. 
S. Crawford, worraine; A. R. Morey and T. J. 
West, Scandia; J. T. Schaefer and H. M. Roff, 
Sedgwick; L. E. McClure, Centerville; I. N. 
Carson, Crofts; R. A. King, Fravel; T. C. Brown, 
Great Bend; E. H. Howard. 1tonia; Leon Carter, 
Asherville; D. L. Shaffer, Barnard; H. 
Houseworth, Bellaire; H. Nossaman, Bell- 
mont; Chas. Summers and R. H. Kearn, Speed; 
W. C. Evans and R. F, Timmer, Sylvan Grove. 
Minneapolis—I. E. Homer, Stafford; i 
McCormack, St. John; B. W. DeWitt, W. 5. 
Moore, J. G. Hook, L. C. Tillotson, J. E. Wood, 
J. B. Smith, C. Grimes, Pp. Fry, T. J. 
Dunn, Ben Hendricks, J. W. Kibby and Jno. 
Tracey, Wichita; Alvin Allun, Varner; R. Cas- 
sil, Ness City; G. Edwards, Larned; C. R. 
Wallace, Bliets; W. H. Harding, Isabelle; C. 
S. Reno, Satanta; Frank _ Vittek, Kanopolis; 
A. S. Kendall, Dorrance; J. W. Harp, Mullin- 
ville; F. P. Russell, Mulvane; J. G. Akers, 
Dresden; W. R. wale, Burns; J. H. Canfield, 
Coldwater; A. Madsun, McDonald; P. M. Chub- 


Burn; J. M. Taylor, Scott City; W. D. Potell, 
Penalosa; F. N. Ivy, Greensburg; P. Shonauf, 
Plains; Eber Hoard, Kingstown; Vere Woolfey, 
Fowler; W. J. Woodard, Meade; H. V._Mass- 
oni, Seward; Guy Varnum, Kiowa; S. E. All- 
good and Edw. Sweeney, Pawnee Rock; C. W. 
Low, Stockton; W. ck Hinshaw, Ford; C, J. 
Winkleman, Bloom; Chas. Tanner, Mullinsville; 
Wm. McGonigle, Bucklin; J. F. Martin, Greens- 
burg; R. W. Shaw, Conway hg iy - MM. 
Gishwiller, Almena; Cleo. Tennel, H. T. Rhodig, 
Clarence Thompson and T. C. Green, Almena; 
Cole, Mankato; F. W. Ewan, Newton. 
Natl. Union—Chas. Trompeter, Levant. 
New Hamp.—H. P. Farrar, Arkansas City. 
Niagara—B. A. Rosenquist, Enterprise; Ed. 
Pratt and J. P. Jordon, Jamestown; LG 
Wilson, Canton; G. W. Moore, Towanda. 

N. W._Natl—B. J. See, Wellsford; J. F. 
Schnell, Vesper; J. W. Poteet, Washington; 
E. V. Morris, Dearfield; John Mehl, Beloit; H. 
G. Kinkelaar, Wright; J. Klenke, Belle- 
fontain; John Itler, Delia; R. S. Smither, To- 
eka; B. L. Hart, Lakin; W._H. Huffman, Jr., 
Hastion: W._A. Griffen and H. B. Griffen, Ki- 
owa; O. G. Figgins, Republic; A. H. Dreiling, 
Walker; Clayton Campbell, Minneapolis; D. W. 
Banta, Great Bend; Ballard, Plains; J. 
W. Anderson, Partridge; A. L. Drummond, 
Norton; W. S, Thompson, Brewster; A. G. Grau- 
erholtz, Kensington; Frank Hok, Midway; W. 
W. Keltner, Protection; J. M. Parrish, Radium; 
A. T. Reed, Pratt; a Troup, Concordia; 
Ed. Cronin, Plainsville; E. E. Peterson, Linds- 
borg; August Hillman, Ogallah; R. E. Duncan, 
Langdon; H. T. Michelson, Clay Center; T. J. 
Coughenour, Salina. 

N. W. F. & M.—F. P. Tatman, Cuba; G. R. 
Schroder, Beverly; A. E. Dandurand, Demar; 
. R. Thompson, Duquoin; R. Galloway, 
lisworth; J. F. Brown, Jetmore; P. P. Leiker, 
Park; C. L. Haslet, Wellington; Wm. Berrien, 
Wellington; Philip Newton, Alamato; Cc. 
Beard, Dodge City; Wm. Scribner, Caldwell; A. 
C. Moore, Minneola; .. Childers, Osborne; 
W. W. Antrim, Plains; Winslow Sekavec, Wil- 
son; Clarence Thompson, Almena; O. E. Brown, 
Kingsdown; Phil Wallack, Jennings. 

Orient—W. M. Soules, Courtland; J. O. EI- 
more, McCracken; H. S. Jennison, Heali; H. K. 
McLeod, Hutchinson; S. J. Coolbaugh, Stock- 
ton; D. B. Tigler, Pratt; F. H. Mace, Macks- 
ville; Mary E. Langhon, Topeka; T. G. Green, 
Abilene; E. E. Gisweiler, H. .. Rhodig, Cleo. 
Lennell and Clarence Thompson, Imena; 
Laurence Fulton, Frank Avery, Larned; Chas. T. 

clyr, Larned; Evan Hebrew, Stockton; W. S. 
Anderson, Sylvia; N. D. Branch, J. N. Chapple, 
Wichita; D. W. Banta, Great Bend; S. G. Jen- 
nings, Simpson; G. A. Banta, Great Bend; A. 
Kerkhoff, Healy; Jesse Nixon, Coldwater; F. L. 
Naylor, Hoxie; Miss Mae Glenn, Hill City; C. 
L. Miller, Palco; A. L. Thomas, Portis; A. L. 
Graham, Stockton; F. E. Miller and R. W. 
White, Topeka. 

Pa. Fire—Norman Doust, Armourdale; F. J. 
Williams, Burlingame; R. L. Oberholser, Bur- 
dick; A. B. Preston, Arnold; A. F. Bechtel, 
Hiawatha; Jerome Richards, Hiawatha; A. R 
Morey, Scandia; A. R. Peckham, Augusta. 

Peoples Natl—H. P. Juggar, Oakley; Chas. 
Beach, Tribune; P. G. Owens, Collyer; W. M. 
Soules, Courtland; Willie Asher, hite Cloud; 
iP Brown, Ellis; J. A. Seits, Anson; F. E. 
Miller and R. W. White, ——: W. D. Poteet, 
Penalosa; D. W. Morris, Kansas City; L. E. 
Coutryman, Phillipsburg; F. Brinkman, Staf- 
ord. 

Phoenix—J. W. Lewis, Louisburg; L. M. Rey- 
nolds, Waverly; S. M. Jagger, Russell Springs. 

Prov., Wasn.—G. W. Eliot, Arnold; Herbert 
Spencer, Falun; J. H. Holdeman and W. L. 
Shuler, Hutchinson; H. T. Fish, LaCrosse; J. W. 
McMurray, Lucas; F. A. Wiegand, McCracken; 
Walter Reed, Salina; Jason Griffith, Wakeeney; 
C. A. Horney, Brewster; G. B. Scanland, Be- 
loit; H. E. Anderson, Wichita; F. B. Ericson 
Bridgeport; O. H. Olson, Bridgeport; A. 
Bernside, Bucklin; Frank Wimp, Burrton; C. W. 
Wiley, Harper; Wm. O’Connell, Jetmore; Wm. 
Bardon, Lehigh; Frank Hall, Lincoln; Homer 
Doneley, Lincoln; R. Eakins, Medicine Lodge; 
F. W. Brambt, Plainville; O. A. Lemon, Plain- 
ville; J. H. Graber, Portland; C. D. Dennis, 
Sublette; C. H. Lear, Turon; L. L. Parsons, 
Wamego; C. H. Garst, Quinter; Chas. Pohle, 


Cawker City; O. W. Dillinger, Delphos; M. 





National, Ct.—Virgil Cooper and H. J. Green, 





Smith, Scott City; G. L. Cryderman, Solomon; 
F, H. Gleue, Bremen; J. F. Muller, Hanover; 
Roscoe Ellis, Havensville; J. L. McCarter, Syra- 
cuse; *, Lawson, Talmage; W. G. Foland, 
Almena; C. H. Ream, Anthony; G. C. Cook, 
Belmont; Chas. Schmidt, Bushton; J. E. Rule, 
Clayton; A. Ray, Griggsby; R. O. Burns, 
Jetmore; C. D. McWilliams, Norton; F, A, 
Whitmore and J. C. Martin, Peabody; A. F. 
Walker, Pellipgburg: R. L. Dibble, Prairie View. 
Queen—H. J. ankratz, Hillsboro; B. 
Corse, Greensburg; ech, Oskaloosa; 
Mart Bridges, Norton; W. G. Weaver, Alma; 
C. O. Grubbs, Mayetta; J. F. Muff, Herndon; 
E. S. Basore, Kechi; C. B. Burge, Topeka. 
Reliance—J. C. Killarney, Atchison; A. J. 
Shoemacker, Atchison. 


MISSOURI NOTES 


Herbert L. Sachs, son of the German 
counsel at Kansas City, Mo., has pur- 
chased an interest in the Edgar J. Stern 
Agency Com: y- Mr. Sachs formerly was 
with the Lyle A. Stephenson agency. 


One purchaser of a membership in the 
Kansas wor A Fire Insurance Agents Asso- 
ciation profited recently by the ready mar- 
ket for the memberships. He paid the 
price asked by the holder, and then failed 
of election. He sold the membership the 
same day, losing nothing. 

The insurance committee of the Kansas 
City Credit Men’s Association, in its an- 
nual report, recommends that the associ- 
ation work for more reasonable regula- 
tions of the insurance companies, which 
would result ultimately in a reduction of 
rates. Among the other recommendations 
were several for fire prevention measures. 


KANSAS NOTES 


Frank L. Britton, Kansas special agent 
for the National Fire, has been elected 
grand treasurer of the United Commercial 
Travelers for Kansas and Oklahoma. Mr. 
Britton is also secretary of the Kansas 
State Fire Prevention Association with 
headquarters in Topeka. 

Joseph D. Zook of Larned, Kan., will 
shortly establish an agency at a new 
town, Zook, eight miles from Larned on 
the Anthony & Northern railroad. There 
are two elevators built in the new town 
and owing to its location it doubtless will 
have a splendid growth. There will soon 
be a store building and residences. 


OKLAHOMA NOTES 


William H. McLain, Oklahoma state 
agent of the Niagara, will marry Miss 
Vera Bell Barry at Fayetteville, Ark., on 
June 6 

Cliff Wykoff, state agent for the New 
York Underwriters, New York, has ap- 
pointed T. D. Wagoner as special agent at 
Ringling, Okla. 

H. C. Miller state agent for the West- 
chester, has appointed Haze Dillard of 
Waurika special agent in the southern 
part of Oklahoma. 

A terrific hail and wind storm struck 
Chickasha, Okla., Saturday night about 
8:30 o’clock. The top and side wall of the 
largest garage in the city was blown in 
and considerable damage done to other 
buildings. Many of the buildings were 
insured. 

Monday evening at Oklahoma City a 
hundred or more insurance men attended 
the regular monthly meeting of the Insur- 
ance Men’s Dinner Club. Manager C. T. 
Ingalls spoke on the work of the Okla- 
homa Inspection Bureau. Judge J. S. 
Ross, Dr. Phil Baird and Mark T. McKee 
were also on the program. 

H. S. Clarke of the Price-Clarke Insur- 
ance Agency of Oklahoma City, who _ was 
married May 1 to Miss Georgia Lee Daw- 
son of Kingfisher, and who has been 
spending a fortnight in Atlantic City and 
New York, returned last Monday_to at- 
tend the marriage of his brother, Fred C. 
Clarke, Oklahoma state agent of the Aetna, 
who was married last Wednesday to Miss 
Mae Bodine of Okmulgee. 


TEXAS NOTES 


An order reducing the key rate of Hous- 
ton, Texas, from 21 to 20 cents is expect- 
ed soon. 

A reinspection of the fire hazards at 
Galveston, Texas, is to be made to ascer- 
tain if the hazards that were noted in the 
first inspection in March have been re- 
moved, and in some cases to make another 
attempt to get them removed. 
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KENTUCKY AND THE SOUTH 


GEORGIA LOCAL AGENTS MEET 





Chief Subject for Discussion at the 
Annual Convention Was Proposed 
Dangerous Legislation 


Atlanta, Ga, May 27.—(Special.)— 
Proposed legislation that is fraught with 
danger to local agents was the chief 
subject discussed at the annual con- 
vention of the Georgia Local Under- 
writers Association held here Thurs- 
day and Friday. Interest centered in 
the proposed Shipp measure, similar 
to the South Carolina law, that con- 
trols the state warehouse system, which 
is strongly favored for Georgia by 
Warehouse Commissioner McLaurin 
of South Carolina. The Fowler bill, a 
state rating measure that failed at last 
session of the legislature, will be 
brought forward again this year and 
local agents will be interested in its 
progress. 


_Secretary Mark T. McKee of the Na- 
tional Council of Insurance Federations, 
arrived in time to attend the afternoon 
session Friday, and he made an impres- 
sive address on the urgency of all insur- 
ance men affiliating with the state federa- 
tion. Special Agent George Harrington 
of the Germania Fire, gave an interesting 
talk on a variety of subjects and touched 
upon the situation in South Carolina. He 
emphasized the necessity of organization 
and cooperation among insurance men. 

The following officers were elected: 
President, W. M. Coney, Savannah; first 
vice-president, W. C. Pease, Jr., Colum- 
bus; second vice-president, R. H. Drake, 
Griffin; secretary-treasurer, E. L. Good- 
man, Savannah; chairman of the execu- 
poh committee, John D. Carswell, Savan- 
nah. 

The resolution passed as to the Insur- 
ance Federation is: 

We call attention to the resolution 
adopted at the mid-year conference of the 
National association reading as follows: 
‘While recognizing the value of the work 
of the federations in the task which they 
have assumed, we impress upon local 
agents that their varied and permanent 
interests can be adequately protected only 
by our state and national associations 
enlarged in loyal and active membership.” 

We believe that the most efficient co- 
operation of insurance interests wiil be 
attained by uniting all insurance organi- 
zations under the National Insurance 
Council, and urge the early completion of 
this organization and the inauguration of 
its activities. 

We recommend that our own members 
support the federation when consistent 
with their duties to the state and na- 
tional organizations of local agents. 

We recommend that the executive com- 
mittee of our association confer with the 
proper officials of the federation in the 


interest of the organization work of both 
institutions. 


GOES WITH THE STANDARD 


Drury P. Malone of Atlanta, Ga., has 
been appointed special agent in Georgia, 
Florida, Alabama and Louisiana for the 
Standard Fire of Hartford, succeeding 
Percy Putnam, resigned. Mr. Malone has 
been in the local agency business and is 
a brother-in-law of Ben I. Simpson, 


Georgia special agent of the Phoenix of 
Hartford. 


POLITICS CAUSED BAD LOSS 


_ Some significant statements are made 
In a special report issued by the Kentucky 
Actuarial Bureau at Louisville on the 
recent conflagration at Owensboro, Ky., 
when six buildings were burned, with in- 
Surance amounting to about $75,000. The 
heavy loss which was suffered is believed 
© be due to the poor work of the fire 
department, and this in turn is an evi- 
dence of the demoralization introduced by 
reorganization of the department last fall 
along political lines, over the protest of 
mayor. The bureau finds no inaica- 
lon of a desire to correct conditions. 


QUITS COUNTRY STORES 


Pee Henry Clay Fire of Lexington has 
Iscontinued writing country stores, its 
experience, along with that of other com- 
panies in the state, having demonstrated 





that this is a class out of which it is 
difficult to make a profit, even with con- 
servative underwriting. Some of the 
companies met the situation by requiring 
applications to be filed before the policies 
are issued, a plan which has helped to 
eliminate a good many undesirable risks. 


LOCALS TO ENTERTAIN POND 


The Paducah, Ky., Board of Fire Under- 
writers has arranged for the entertain- 
ment of the Mississippi Valley pond of 
the Blue Goose on June 3. The trip to 
Paducah will be made from St. Louis, on 
the steamer Peoria. J. G. Chittenden, 
most loyal gander of the Kentucky pond; 
G. G. Long, quill pusher, and Frank Sny- 
der and Claude Snyder, leaders of the 
Blue Goose in Kentucky, have been asked 
to attend the event. Eli G. Boone, presi- 
dent of the Paducah board, is making the 
arrangements. 


HAIL LOSSES IN KENTUCKY 


Although the hail season is just begin- 
ning, there have been serious losses in the 
vicinity of Hickman, Ky. At Paris, Ky., 
also, heavy losses from hail are reported. 
In view of these early losses, companies 
writing hail insurance in the state, espe- 
cially on tobacco, are urging their agents 
to get busy. 


CURIOUS ABOUT COMPANY LIST 


Considerable speculation is being in- 
dulged in by local agents and others re- 
garding the identity of the companies 
which had the insurance on the stock of 
the Louisville Cooperage Company, which 
burned recently. The insurance was placed 
by Marsh & McLennan, of Chicago, and it 
is said that all of it was in unauthorized 
companies, with one exception. The tax 
was paid on the business placed outside. 


WOULD GET AFTER RAIDERS 


The attorney-general of Virginia has 
been asked for an opinion as to whether 
the laws already on the statute books 
of that state are sufficient to keep out- 
side brokers and nonadmitted companies 
from writing fire risks in the state. It is 
realized that transactions by mail cannot 
be reached, but the agents want to get 
at raiders who come into the state to 
solicit business. 


KENTUCKY NOTES 


Beeler & Snodgrass have purchased the 
local agency of T. M. Jones at Smith's 
Grove, Ky. 

The June meeting of the Kentucky State 
Fire Prevention Association will be held 
at Eminence. This is one of the larger 
towns in the central part of the state. 

Henderson, Ky., has been notified by the 
Kentucky Actuarial Bureau that a num- 
ber of improvements must be made in the 
waterworks, fire department and fire alarm 
system in order to enable thegtown to 
retain its present grade of 3%. ayor J. 
W. Johnson has been advised of the im- 
provements which are needed in order to 
secure an advance into class 3 


TENNESSEE NOTES 


The American Central has withdrawn 
from Lebanon, Tenn., and has reinsured 
its business there in the Westchester. 

Special Agents O. P. Smith of the Hart- 
ford and B. W. Davis of the American 
Central in Tennessee have moved their 


sg to the Stahlmanm building, Nash- 
ville. 


GENERAL SOUTHERN NOTES 


The losses of the Southern Mutual Fire 
in the Augusta conflagration are now fig- 
ured at $500,000 net. 

George H. Estes, a prominent insurance 
man of Birmingham, Ala., has been elected 
secretary of the Democratic state execu- 
tive committee to succeed the late Walter 
L. Sessions, who was Alabama manager 
of the Prudential Life. 

The Southern Tornado Association held 
its annual meeting in New York last week 
and elected the following officers for the 
ensuing year: Henry E. Rees, president, 
Hartford, Conn.; J. E. Lopez, vice-presi- 
dent, New York; W. L. Dennis, secretary, 
New York City; executive committee, 
Frank Lock, L. Pfingstag, W. Salley, 
Joseph Barrett, Victor Roth. 

George Wollette, a member of the so- 
ealled arson ring of Portland, Ore., who 
was sentenced to the penitentiary last 
November, has been given a conditional 
pardon. At the time of his conviction it 
was understood that clemency would be 
extended to him for his assistance in con- 
victing the other members of the gang. 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: Fa 


INCORPORATED 


Shelbyville, Illinois 





MOUNTAIN AND COAST FIELD 


INTERESTING SUIT IS FILED 





Northwest Door Company Brings Ac- 
tion to Recover $150,000 for 
Loss of Plant 


An important suit charging negli- 
gence has been brought by the North- 
west Door Company at Portland, Ore., 
against the Lewis Investment Com- 
pany. The door company seeks to col- 
lect $150,000 from the investment com- 
pany. The door company’s plant in 
Albina, Ore., was destroyed June 3, 
1914, and it is claimed in the petition 
that its mill caught fire from flying 
embers from the property of the in- 
vestment company. The warehouse 
and dock owned by the investment com- 
pany, located near the door company’s 
plant, were badly damaged by fire in 
March previous. 

A large quantity of wheat was in the 
warehouse and on the dock at this time. 
The investment company, it is claimed, 
set fire to the debris in order to clean 
up the premises, and continued such 
fire over the protest of the door com- 
pany. The door company had $60,000 
insurance and the companies are join- 
ing in the suit. 


Stevens Favorably Considered 


San Francisco fire managers favora- 
bly consider Jay W. Stevens, fire mar- 
shal at Portland, Ore., as successor to 
the late Francis H. Porter as manager 
of the Fire Underwriters Inspection 
Bureau. Mr. Stevens has made an en- 
viable record in suppressing arson at 
Portland, besides efficient work in im- 
proving fire conditions generally. It 
is believed that under his direction the 
bureau would become a powerful fire 
prevention factor. 


RECEIVER FOR NORTH COAST FIRE 


James D. Essery has been appointed 
receiver of the North Coast Fire Insur- 
ance Company of Seattle. The receiver 
was appointed upon the application of R. 
Lee Bradley, a stockholder, who alleged 
that the company was unable to comply 
with the law effective Jan. 1 last, which 
directs that each fire insurance company 
in Washington shall have a paid-up capi- 
tal and surplus of not less than $250,000. 
The company reinsured its business with 
the Pacific States Fire some years ago 
and has practically been out of business 
for some time. It was organized by Seat- 
tle business men headed by James W. Mc- 
Burey about eleven years ago. Efforts 
were made about three years ago by the 
Western Union Fire of Vancouver, now 
also defunct, to combine the two com- 
panies and with a sale of stock to in- 
crease the capital and surplus to $1,000,- 
000. Consolidation fell through and soon 
after the North Coast reinsured with the 
Pacific States Fire, which has since been 
reinsured. 


BECOMES CENTER FOR SPECIALS 


The following special agents are mak- 
ing headquarters at Great Falls, Mont., 
and with the advent of increased railroad 
facilities now in process of completion 
that city should be an exceptionally con- 
venient center to work from: C. C. Mor- 
ris, Northwestern Fire & Marine; E. E. 
Dewar, German American and German Al- 
liance; Charles Peterson, Twin City and 
Middlewest Underwriters; G. R. Brown, 
Liverpool & London & Globe; B. Scott, 
Home of New York. 


OPENS GREAT FALLS BRANCH 


The Pacific Coast Adjusting Bureau has 
opened a branch office at Great Falls, 
Mont., under the supervision of G. " 
Mangson. Mr. Mangson is well known to 
the coast insurance fraternity, having for- 
merly been located as an independent ad- 
juster at Seattle. The territory coming 
under his supervision will comprise Mon- 
tana north and east of Helena. 

Mr. Mangson has just completed the 
adjustment of the losses at Lewistown 
and Dooly, Mont. At Dooly the loss 
amounted to about $50,000 with insurance 
of $30,000, nine companies being inter- 
ested. The Lewistown loss of $75,000, 
with $35,000 insurance, was apportioned 
among thirty-one companies and fourteen 
seéparate concerns. 


KEAGY MAKES A CHANGE 


_ R. H. Keagy is appointed special agent 
for the Chapman & Nauman general 
agency in the Pacific northwest. He has 
been with the Pacific department of the 
Royal at San Francisco, but was for- 


merly in the local agency business at 
Aberdeen, Wash. 


GENERAL WESTERN NOTES 


H. J. Cassiday, formerly special agent 
of the Rocky Mountain Fire, and inde- 
pendent adjuster, has recently opened a 
local agency at Great Falls, Mont., with 
offices in the Todd block. 


H. Clyde Nelson and J. M. Rhoades 
have formed a partnership to engage in 
the insurance and real estate business at 
Bozeman, Mont. Mr. Rhoades is state 
agent of the Missouri State Life and will 
continue in that capacity in addition to 
writing fire and casualty business. 


BISSELL NOW HEAD 
OF NATIONAL BOARD 


(CONTINUED FROM PAGE 1) 


President Clayton Platt of the National 
Board of Maine Underwriters. An- 
other honored guest was William A. 
Anderson, former secretary of the old 
Mercantile of New York, who helped 
organize the board fifty years ago. Mr. 
Anderson, who is nearly eighty years 
old, and John W. Murray, former sec- 
retary of the old Yonkers & New York 
Fire, are the only survivors of this 
event. 





New Officers Elected 


The new officers of the board, elected 
at the Thursday morning session, are 
as follows: R. M. Bissell of the Hart- 
ford, president; Frederic C. Buswell of 
the Home, vice-president; Charles J. 
Holman of the Commercial Union, 
treasurer, and Edgar J. Haynes of the 
Newark Fire, secretary. On the ex- 
ecutive committee for three-year terms 
are Charles H. Barry of the Pennsyl- 
vania Fire, E. E. Cole of the National 
Union, Charles L. Case of the London 
Assurance, and E. W. West of the 
Glens Falls; for a one-year term, 
Charles J. Wister of the Reliance of 
Philadelphia. 


Bissell’s Rapid Rise 


The new president of the National 
Board, who is also president of the Hart- 
ford Fire, Richard M. Bissell, is one of 
the young company executives who has 
attracted wide attention owing to his ex- 
ecutive ability and knoweldge of the busi- 
ness. Mr. Bissell was trained in a splen- 
did school and doubtless inherited some- 
thing of his fire underwriting sense. His 
father, the late George F. Bissell, was for 
many years western general agent of the 
company and was responsible for the 
great building process that was done by 
the Hartford in Western Union territory. 
The elder Bissell was the biggest man 
in the Hartford organization during his 
day. He could have been president, but 
preferred to stay in charge of the west- 
ern department. It is understood that it 
was through his influence that George L. 
Chase was made president of the com- 
pany. R. M. Bissell is a replica, in many 
respects, of his distinguished father. He 
resembles him in temperament, in his 
mental processes and in the vigor of his 
thoughts. 


Started in Chicago Office 


Mr. Bissell was started in the western 
department of the Hartford when his 
father was manager and worked up 
through the various positions to an ex- 
aminership. The officials of the Hartford 
found that youg Bissell was capable of 
bearing larger responsibilities, and so he 
was started up from the position of sec- 
ond assistant manager until finally he be- 
came a member of the firm of Cofran & 
Bissell, western general agents. Then 
he was called to the home office as vice- 
president, and when Charles E. Chase re- 
— as president, Mr. Bissell succeeded 

im. 

Is a Master Builder 


He is one of the master builders of his 
day and since he became identified with 
the company and has had a voice in its 
affairs the Hartford has expanded greatly, 
eadding new lines to the various kinds of 
indemnity it writes and also putting the 
Hartford Accident & Indemnity in the 
field. It has recently acquired control of 
the Indiana & Ohio Live Stock. The Hart- 
ford is one of the aggressive companies of 
today and is destined to become still 
greater. President Bissell has gathered 
around him able lieutenants and has 
shown great wisdom in selecting impor- 
tant men in his organization. 





Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 





George B. Conway, Secretary ‘& General Manager 
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NEWS FROM THE BAST 


REPORT MADE ON BALTIMORE 








National Board Engineers Tell About 
Fire Protection Features of 
the City 


The gross fire loss at Baltimore, Md., 
for the past five years, as given in the 
fire insurance salvage corps’ records, 
amounted to $3,688,641, the annual loss 
ranging .from $565,926 in 1911 to $912,- 
708 in 1912. The average annuai num- 
ber of fires was 1,677, ranging between 
1,402 in 1911 and 1,969 in 1914, with an 
average loss per fire of $440, a low fig- 
ure. Based on an average population 
of 575,000 the average annual number 
of fires per 1,000 population was 2.92, 
a moderate number, and the average 
loss per capita was $1.28, a low figure. 
The National Board engineers sum- 
marize the fire fighting facilities: 


Water supply source adequate, but with 
slight element of unreliability from possi- 
ble shortage in dry year; ample quantities 
for fire . protection generally available. 
High pressure system furnishes excellent 
protection, but area covered seriously in- 
sufficient. Fire department strong, well 
equipped and efficient. Fire alarm system 
giving good service; additional equipment 
a. peated some unreliable features 
needed. 


Regarding the conflagration hazard 
the report says: 


In the congested value district, im- 
proved construction has reduced the po- 
tential hazard for the southeastern sec- 
tion, but it is high for the district as a 
whole, due to the predominating weak 
structural conditions; as the major part 
of the district is without reliable fire 
breaks or barriers of importance, a fire 
once well under way could readily involve 
considerable areas, but the corsiderable 
private and excellent public fire fighting 
facilities make the probability of fires 
getting beyond control moderate. In man- 
ufacturing plants or groups, severe local 
fires are probable, but should not assume 
extensive conflagration proportions. In 
other sections the hazard is largely local; 
in most residential sections it is low. 


PRESIDENT EVANS COMING HOME 


New York, May 381—(Special)—Presi- 
dent Henry Evans of the Continental 
companies, will leave San Francisco to- 
day for New York, after a two months’ 
stay in Honolulu and California. He will 
ue in Chicago for a short time on Satur- 
aay. 





DR. FEENEY IS DEAD 


New York, May 31—(Special)—Dr. 
James Feeney, vice-president of the Rich- 
mond Fire of New York, is dead from in- 
juries inflicted when he was struck by an 
automobile last Thursday. He was sev- 
enty-four years old. 





Irving Brewster, in charge of the con- 
servation and publicity department of the 
Home of New York, is mourning the loss 
of his father, Charles Brewster, who died 
Tuesday at the age of seventy-three. 


ARGUMENTS HEARD IN 
TEXAS RATE ADVANCED 


(CONTINUED FROM PAGE 1) 


by Mr. Patterson’s interrogatories was 
the contrast in the attitude of local in- 
surance agents and employes of other 
corporations. He did this to further 
his plan for contingent commissions. 
He developed the fact that railroad 
agents and bank employes, as well as 
those of other corporations, will stick 
to their employers in lawsuits, where- 
as it is claimed a local insurance agent 
invariably lines up with the assured J 
against the claims of his company. 
Mr. Patterson suggested that if such 
local agent had to share the losses, as 
well as the profits, he would exercise 
care in writing risks, as it would be to 
his interest to reduce the loss. That 
would keep him awake and loyal to 
his company, for he would do his ut- 
most to keep down the fire waste. 
That is Mr. Patterson’s idea. 
Not Limited to Texas 


At the outset of the hearing the two 
sides sparred “for position” and it 
might be said that the protestants won 
there. William Thompson of Dallas 
appeared as attorney for the compa- 





nies, while the combined opposition 


was represented by R. L. Batts of Aus- 
tin, law partner of T. W. Gregory, At-' 
torney-General of the United States. 
Mr. Batts was the attorney who repre- 
sented the government in the federal 
court in New York recently in the 
prosecution of the famous New Haven 
railroad cases. Mr. Thompson asked 
that the scope of the hearing be lim- 
ited to Texas experience. Mr. Batts 
objected to that plan and wanted con- 
sideration given the general financial 
condition and experience of the com- 
panies. The commission agreed to 
hear evidence generally, so the scope 
is now the United States and all its 
possessions where the fire companies 
operating in Texas operate. 


Jalonicks Oppose Increase 


Ike and George Jalonick, of the Austin, 
International and Commonwealth, of Dal- 
las, filed a protest against the proposed 
advance of 33 1-3 per cent, saying the 
companies should devise means to reduce 
the losses. However, they did ask for a 
10 cents advance on shingle roofs, making 
the total charge 25 cents, and 10 cents on 
“blocks” or congestions, restoring the old 
20 percent charge. It would mean an in- 
erease of about 6 percent in mercantiles. 
The Jalonick companies had a loss ratio 
for the past five years of 49.2 percent on 
Texas business. 

Cc. M. Dickson, attorney for the San 
Antonio Protective Insurance Agency, 
wanted to present his criticism of the 
standard fire policy in Texas and submit 
a new form, but he was sent to the heel 
of the docket and will be heard later. 


Forty Towns Protest 


Letters of protest against the increase 
were received from some forty Texas 
towns, representing the piaces of impor- 
tance in the state. In addition some fifty 
representatives of such cities were pres- 
ent on the opening day and organized by 
electing A. J. Eilers of Austin, a whole- 
sale dry goods merchant, as chairman. R. 
L. Batts was employed as counsel. The 
proposed increase stirred up a tremendous 
amount of interest and opposition in Texas 
and will be vigorously contested. 


Opposing Arguments of Counsel 


In the opening preliminaries Mr. Thomp- 
son said Texas had not helped pay for the 
San Francisco, Baltimore, Salem and other 
outside conflagrations and must now pay 
for the heavy losses in Paris, McKinney, 
Houston and elsewhere. Mr. Batts op- 
posed taking Texas experience, charging 
that the companies have paid dividends 
and set aside some $181,000,000 in surplus, 
yet they want the rates raised, he pro- 
tested. He said if California had been 
called upon to make good the San Fran- 
cisco loss that state would never get 
through paying for it, hence the burden 
should be generally distributed as was 
done in that instance, and Texas should 
not be singled out to pay her own con- 
flagration losses. 


Criticize Expense Ratio 


Mr. Thompson declared that after the 
San Francisco fire the companies issued 
stock and got fresh money to the amount 
of $36,500,000, besides the $88,000,000 set 
aside from their receipts to save their 
solvency. 

Testimony mixed with statements, con- 
sisting mainly of argument without evi- 
dence, was given in opposition to any in- 
crease by representative buyers of insur- 
anee. Most of the witnesses severely criti- 
cized any business which has an overhead 
expense of between 35 and 40 percent, but 
the insurance men said insurance is vastly 
different. There was considerable denun- 
ciation of shingle roofs, but G. F. Zim- 
merman, manager for William Cameron 
Lumber Company, of Waco, said the Paris 
loss was not increased or caused by shin- 
gle roofs. . 


Cochran Brings Out Points 


J. W. Mitchell, agent, of Fort Worth, de- 
fended the local agents against insinua- 
tions that they were careless and issued 
overinsurance and generally contributed 
to a large fire loss. 

S. P. Cochran of Trezevant & Cochran, 
of Dallas, brought out some salient points 
by questions, proving that claims are 
promptly paid: that the fire companies 
find it difficult to get justice before juries; 
and that notwithstanding the many im- 
provements made in the interest of fire 
protection the companies had continued 
to lose money in Texas. As a result he 
thought they should have some relief. He 
suggested that this relief come at once 
and that it could be gradually apportioned 
where it belonged in a rerating of the 
state, which might require two years. 


Rates Reduced Too Rapidly 


Mr. Thompson said that from 1900 to 
1905 in Texas the average rate was $1.67 
with an average loss ratio of 54.8 percent, 
as against an average rate of $1.15 and 
loss ratio of 68.5 percent for the past five 
vears. He said that was an answer to the 
claims that the improvements have de- 
creased fires, and also showed that the 
rates were reduced too rapidly by the 
rate governing bodies. 

Vernon Hall was said to be a fair wit- 
ness by the insurance men. Mr. Hall de- 
clared for the repeal of the valued policy 


law and the antitechnicality act on the 
ground that the first incites arson and 
the last promotes dishonest claims. 


Batts Manages to Show Profit 


At the conclusion of the hearing Mr. 
Batts gave out a statement to the daily 
press of Texas appealing for assistance. 
He said the classes on which the increase 
is asked paid last year net premiums of 
$7,038,167, or 74 percent of the whole pre- 
mium income. Adding 33 1-3 percent would 
give a total premium income in Texas of 
$12,194,937. Adding 10 percent as income 
oth than from net premiums, he said, 
would give an income of $13,414,430, but 
he gave no hint where the 10 per cent 
would come from. Figuring expenses at 
36% percent and including this imaginary 
10 percent, he found a net profit of 21 2-3 
percent. 

It is said that whichever side wins in 
the hearing, the fight will have only be- 
gun, as the loser will take the ques- 
tion to court. 2 








News of the Mutuals 








MUTUALS MAY ENTER IOWA 


Insurance Commissioner Makes Rul- 
ing That Reverses Decision of Two 
Former State Officials 


A ruling just issued by thé insur- 
ance department of Iowa holds that 
foreign mutual fire, tornado and cas- 
ualty companies can be admitted to the 
state when they have complied with 
the requirements of Chapter 4, Title 
9, of the Iowa Code, being eligible 
under the law for admission to trans- 
act their appropriate business in that 
state. 

Two former commissioners had 
held that under the amendment of the 
law becoming effective July 4, 1906, 
the foreign mutual insurance com- 
panies could not be admitted to Iowa. 
The subject was recently brought be- 
fore Commissioner English in a way 
that involved a very close analysis of 
the statutes, with the result that the 
former ruling of the department was 
reversed. 

The holding of the commissioner is 
that the amendment to Section 1689 
deals only with the subject of organi- 
zation of domestic mutual companies 
and in no manner forbids the admis- 
sion of foreign mutuals. 


DOMESTIC COMPANIES LOSE 


Big Business on Farm and Unprotected 
Village Risks Unprofitable, But 
Barns Show Good Margin 


Statistics collated from reports to 
the Oregon department for the past five 
years, 1911 to 1915, inclusive, show evi- 
dence of heavy losses over the volume 
of income assessments collected for the 
domestic mutual fire companies. As 
strange as it may seem, their loss ratio 
has been very low on barns and out- 
buildings, while on farm dwellings, 
household goods and unprotected risks 
they have suffered very heavily. Their 
losses on protected risks, especially in 
Portland, are not so great and about on 
a par with the underwriting of the stock 
companies. 

The assessments collected during this 
period for farm dwellings amount to $74,- 
588 and the total losses to $117,535, 
making the loss ratio 157 per cent. House- 
hold goods (farm), total assessments col- 
lected $26,438; losses paid $47,977; loss 
ratio 180 percent. Barns and outbuildings 
show an underwriting profit, as $98,407 
was collected in assessments and $37,005 
was paid out for losses, making the loss 
ratio 37 percent. The total assessments 
collected on farm risks amount to $199,427 
and the total losses paid to $202,517.50, 
giving a loss ratio of 101 percent. 

Insurance on unprotected risks, that is 
in unprotected towns, amounted to $43,051 
in assessments collected and the losses 
were $50,684. Loss ratio 147 percent. The 
loss ratio on dwellings was 108 percent, 
on contents 146 percent and barns, etc., 
114 percent. 

Protected risks show a total of assess- 
ments collected of $110,659 and losses of 
$74,864, making a loss ratio of 67 percent. 
The percentages of losses were 59 percent 
for dwellings, 94 per cent for contents and 
56 percent for barns, etc. 

In Portland the companies about broke 





even. The assessments collected are $46, 


158 and losses paid $45,128, with an aver- 
age loss ratio of 97 per cent. Percentage 
of losses on dwelling risks is 88 percent, 
contents 126 percent and outbuildings 45 
percent. 

The above figures do not include the 
operating expenses of the companies nor 
are the returns of six retired companies 
included. The grand total of business done 
by these domestic mutual fire companies 
during this five year term is $375,372 and 
losses $348,892, making the average total 
loss ratio, excluding operating expenses, 
92 percent. The reports of the commis- 
sioner’s office show that during 1915 the 
domestic mutual companies fared a little 
better in their underwriting, as their loss 
ratio for this term is 86 percent. Their 
total assessments were $166,693 and the 
losses were $154,528. The lowest ratio of 
any individual company was 6 percent and 
the highest was that of the largest mutual 
company in the state, the Oregon Fire Re- 
lief of McMinnville, Oregon, with a loss 
ratio of 105 percent, not including operat- 
ing expenses. This company wrote during 
1915 almost two-thirds of the entire busi- 
ness handled by the domestic companies. 

Foreign mutual companies and _ inter- 
insurance exchanges had a splendid un- 
derwriting profit, the former collecting 
$89,462 in assessments and paying out in 
losses $24,999, with an average loss ratio 
of 28 percent for the year. The inter- 
insurers wrote $74,233 and suffered losses 
of only $1,988, closing the year with the 
small loss ratio of 2 percent. 

* * * 
The Farmers Mutual Tornado & Wind- 


storm Insurance Company has been or- 


ganized at Madison, S. D. This is the first 
mutual windstorm and tornado company 
to be organized in South Dakota. 


——___- <> @&-_______- 
LAUGH IT OFF 


Are you worsted in a fight? 
Laugh it off. 

Are you cheated of your right? 
Laugh it off. 

Don’t make tragedy of trifles, 

Don’t shoot butterflies with rifles— 
Laugh it off. 


Does your work get into kinks? 
Laugh it off. 

Are you near all sorts of brinks? 
Laugh it off. 

If it’s sanity you're after, 

There’s no recipe like laughter— 
Laugh it off. 

—Henry Rutherford Elliott. 


ADVERTISING VALUE 


Four Hundred Thousand Copies of 
Tue WESTERN UNDERWRITER are distrib- 
uted each year. 

How many of these copies reach the 
“casual reader,” the man outside the in- 
surance business, the person who drops 
into an insurance office and reads the 
insurance paper lying on the table? How 
often does a man wishing to go into the 
insurance business find his way to a copy 
of THe WEsTERN UNDERWRITER and look 
over the “ads.” of the companies? 

Any insurance office is “headquarters” 
for a certain number of people on ques- 
tions pertaining to insurance. 

An 8,000 circulation among offices where 
a number of people ‘congregate or are 
employed is equal to a circulation of 25,- 
000 copies going into homes. 

Any copy of THE WESTERN UNDER- 
WRITER is a fairly complete directory of 
the progressive and successful insurance 
companies of the country, showing “what 
they have to say for themselves.” 

You may not want to take agents away 
from other companies, but— 

How about making it easier for your 
own agents to work by. “creating a favor- 
able environment” for them with their 
competitors? Make their competitors 
think and speak well of you by bringing 
out your good points in your advertising. 

And again— 

You may say that THE WESTERN UNDER- 
WRITER does not reach the public who buy 
insurance, but— 

How About This? 

Any agent is more or less of an author- 
ity on insurance in his community an 
among his friends. When they want to 
know about a certain company what more 
natural than that they should ask their 
friend, who is in the insurance business? 
And if his impression is favorable, that 
impression will be conveyed when his 
opinion is sought. 

THE WESTERN UNDERWRITER is taken by 
8,000 insurance men who are authorities. 

A standing card in every issue with 
changes of copy once a month, presenting 
twelve good points of the advertising com- 














pany, ts the best and cheapest form 0 
advertising in an insurance paper. 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


REPORT MADE ON MUSKOGEE 





National Board Engineers Tell of the 
Fire Protection Features 
of the City 


The National Board engineers sum- 
marize the fire fighting facilities of 
Muskogee, Okla.: 

Water supply from ample source but de- 
pendent upon unreliable features not off- 
set by equalizing reservoir; quantities 
mainly adequate but require use of en- 
gines. Fire department efficient, but un- 
dermanned, deficient in engine capacity 
and subject to demoralization by frequent 
changes. Fire alarm system giving good 
service, but too few boxes and a number 
of unreliable features. 

As to its conflagration hazard they 
say: 

Severe individual to group fires are 
probable in- most blocks in the principal 
mercantile district, but owing to the gen- 
erally low heights and good accessibility, 
there is little danger of fires crossing the 
streets except under adverse conditions. In 
the minor mercantile district and among 
the manufacturing and wholesale estab- 
lishments, small to extensive group fires 
are probable. In residential districts, the 
usual flying brand hazard is severe. 

The gross fire loss for the past five 
years, as taken from the reports of the 
committee on statistics of the National 
Board, amounted to $361,595, the an- 
nual losses varying from $25,048 in 
1914 to $200,000 in 1911. The annual 
number of fires, as taken from the rec- 
ords of the fire department, varied from 
108 in 1915 to 145 in 1912, with an 
average loss per fire of $588, a high 
figure. Based on an average popula- 
tion of 33,500, the average annual num- 
ber of fires per 1,000 population was 
3.67, a low figure, and the average an- 
nual loss per capita was $2.16, a moder- 
ate figure. 


TEST OF SODA FIRE ENGINE 


Thomas People Give Remarkable Dem- 
onstration of Extinguishing Power 
of Common Chemical and Water 


The Thomas Automatic Fire Engine 
Company of Columbus gave an exhibi- 
tion of the efficiency of plain soda as 
a fire killer at Buckeye Lake, near New- 
ark, Ohio, Saturday. The engine 
throws a continuous stream of chem- 
icals at all pressures without the use of 
acids. A building 100x12x10 was con- 
structed of dry wood and enclosed on 
all but one side. The interior was 
packed with dry boxes and other inflam- 
mable material and over this 100 gal- 
lons of coal oil were poured. The 
whole was roofed with old sheet iron 
siding. The structure was fired in four 
Places and allowed to burn six min- 
utes. The water was taken from the 
lake through twenty feet of suction 
hose and run 400 feet to the fire, being 
discharged from a 1%4-inch nozzle, later 
cut down to a %-inch. When the 
Structure was at conflagration heat the 
soda and water were pumped upon it 
and the fire was out in ten seconds. 
But thirty gallons of water and six 
Pounds of soda were used. The engine 
will throw 600 gallons per minute, but 
was only run at the rate of 200 during 
the exhibition. Only plain baking soda 
Was used with the water. 


MICHIGAN FIREMEN’S MEETING 


tobe, forty-second annual convention of 
Wil chigan State Firemen’s Association 
pte be held in Detroit, July 18-20. The 
Spics for discussion have been agreed 
upon as follows: 
1. Practical first aid to the injured, 
ue demonstrations. : 
tieg How can we convince the authori- 
pee ane every city of the necessity of 
nding delegates to the state firemen’s 
convention? 
at method is best to promote 
and the best way to compen- 
teer and part paid departments? 


» Wh 
efficiency, 
Sate volun 
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4. Should not the list of topics for dis- 
cussion be reduced to four and each topic 
assigned to at least four firemen, and be 
thoroughly discussed by the members? 

5. Should not fire prevention topics 
always be given a prominent place on the 
program at every meeting of the state 
association? 

6. Should not every city, town and vil- 
lage adopt stringent ordinances and regu- 
lations along fire prevention lines giving 
the chief of the fire department full police 
power to enforce such ordinances and 
regulations? 


SHOW FILMS IN TEXAS 


Definite arrangements have been made 
by Chief Engineer R. B. Godley, Jr., of 
the Texas fire insurance commission, for 
the showing of the motion picture loaned 
by W. H. Merrill, president of the Under- 
writers Laboratories of Chicago, at_the 
following places in Texas: Houston, June 
13; Galveston, June 14; Beaumont, June 
15. The program, to include the other 
large cities in the itinerary, will be com- 
pleted soon. 


SEES END OF WOODEN SHINGLES 


State Fire Marshal S. W. Inglish of 
Texas is of the belief that the day will 
soon come in Texas when a shingle roof 
will be prohibited in most of the large 
cities. He attributes the great loss in the 
Paris fire to the shingle roof. 





SAWDUST AS FIRE EXTINGUISHER 


Sawdust will extinguish small fires in 
garages, and its value is greatly increased 
by the addition of bicarbonate of soda 
(baking powder). 

The sawdust floats and forms a blanket 
over the burning oil, while bicarbonate of 
soda, when exposed to heat, gives off 
carbon dioxide gas, which helps to pre- 
vent combustion by shutting off access 
of air. A mixture of 10 pounds of bicar- 
bonate to one bushel of sawdust has been 
found to be satisfactory. 


FIRE PROTECTION NOTES 


Corning, Ark., recently bought two 
chemical trucks. 

The fire department at Bloomington, I1l., 
will be motorized this summer. 


Shelbyville, Ind., contemplates erecting 
a fire station for its new paid department. 


At Connell, Wash., the proposition of 
issuing $9,500 water system bonds is be- 
ing considered. 

At Balston, Iowa, the proposition to is- 
sue $6,500 waterworks bonds was defeated 
at an election. 

Ardmore, Okla., is considering the issu- 
ance of bonds for extending the water and 
sewerage mains. 

At Lake View, Iowa, an election resulted 
in a vote of 132 to 22 in favor of issuing 
$5,000 waterworks bonds. 

At Whitewater, Wis., the city council 
has authorized the issuing of $20,000 
bonds for water, street and bridge pur- 
poses. . 

The city commissioners of Birming- 
ham, Ala., propose to abolish the box fire 
alarm system on the ground that most 
alarms are given by telephone. 

Fire Chief Alder of Tulsa, Okla., has 
asked the city for $35,000 for a site and 
building and equipment for a fire station 
in the residence portion of the city on the 
south side. 

Fourteen members of the Virginia Fire 
Prevention Association visited Staunton 
May 25 and inspected a total of 391 risks. 
Of these 132 were found defective, 
though the defects in most of the cases 
were slight and easily remedied. 

Work of installing the new fire alarm 
system on Central avenue and First ave- 
nue at Great Mont., has been com- 
pleted. There are only four boxes in this 
installation. The Gamewell system has 
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been used. The system will be gradually 
extended to cover a larger area in the near 
future. 

Fire Marshal Stevens of Portland, Ore., 
has prepared an illustrated lecture which 
he will deliver before the public schools. 
About 200 fire prevention and arson slides 
have been prepared and it is intended to 
have several reels of films. He will also 
deliver the lecture to organizations other 
than schools. 








Losses of the Week 








St. Louis, May 26.—Fire in the two- 
story brick building 5200 Shaw avenue, 
owned by the Regal Realty & Investment 
Co., occupied by the North Italian Amer- 
ican Mercantile Co., Inc., first floor used 
as saloon, second floor as_ dance hall, 
Charles Mirani, manager. Fire occurred 
at the bar on the second floor. Quite seri- 
ous damage to second floor of building. 
Small damage to fixtures of second floor. 
Trifling damage to contents of first floor. 
Insurance on building: 
British Und..$1,500 
Comm. Un... 2,500 yenerale ... 1,250 
Connecticut. 1,250 Fireman’s F.. 1,250 

Insurance on stock and fixtures of first 
floor and basement: 

N. Y. Und. .$4,800 

Cause, supposed lighted cigar. 

* * * 

Crothersville, Ind., May 21—A loss on 
the Crothersville Canning Company plant 
amounts to $18,000. Insurance was $10,- 
000 on building and machinery and $4,000 
on stock. 


National Ct.$1,500 


* * #8 


Port Angeles, Wash., May 26—The hotel, 
sanitorium, power plant, three stables, cot- 
tages and both houses of the Solduc 
Springs hotel and sanitorium, situated in 
the: heart of the Olympic mountains, 
were destroyed by fire, causing a loss es- 
timated at $300,000, partly covered by 
—. Fire was caused by a defective 

Loe Oo ok * 

Seattle, Wash., May 25—The Northwest- 
ern Fisheries Company’s big salmon can- 
nery, warehouses and web house, situated 
at Kenai, near Anchorage, Alaska, were 
totally destroyed yesterday by fire of un- 
known origin. Loss was estimated at 
$60,000, partially insured. 

* * * 


Joplin, Mo., May 25—A $22,500 loss is 
reported on the property of the Duquesne 


Mining Company near Joplin. Insurance: 
Fid.-Phen $1, Caledonian .... 1,000 
Mech. & Trad. 2,000 Phoenix, Ct... 1,000 
Coml. Un..... 2,000 Brit. Und..... 1,000 
Automobile Ct. 1,500 County ...... 1,000 
Pa. Vire..<... 1,000 Westchester.. 1,000 
Springfield ... 2,000 Mercant. N. Y. 1,000 
Niagara ..... 1,000 Royal Ex.... 1,000 
Ger. Amer.... 1,000 N. Y. Und... 1,000 

Palatine ..... 1,000 

* * * 


Crookston, Minn., May 29—A $3,000 loss 
occurred on the brick veneered building 
on East Robert street, owned by Jacob C. 
Sathre. Insurance. 
American N. J. 1,000 Home 
Hanover .....$2,000 

* 

Waxahachie, Tex.—The main building 
of the Southland Cotton Oil Company’s 
plant was destroyed by fire the last part 
of last week. The portion of the mill 
destroyed housed practically all the ma- 
chinery. The loss is estimated at $75,000 
with about 90 percent insurance. 


— i 
Kansas Agency Appointments 


Safeguard—W. R. Russell, Fort Scott; H. L. 
Halbaugh, Hutchinson; Willard Merriam, F. S. 
Ellis and A. S. Benton, Kansas City; D. F. 
Shoch, Pittsburg; F. Singleton, Chanute; 
D. W. and G. A. Banta, Great Bend; C. E. 
Prossig, Sabetha. 

Security, Ct.—J. B. Senecal, Zurich; T. A. 
Drumbin, Alexander; H. L. ilson, Almena; 
D. Hutchinson, Argonia; Louis Gerties, 
Argonia; Wm. Simms, Bazine; J. B. Froese, 
Butler; C. Wiles, Canton; L. E. Grigg, Chap- 
man; _ M. Taylor, Coldwater; R. H. Hart, 
Cunningham; . Brown, Demar; G. W. 
Hildreth, Durham; W. W. Outwaite, Glen Elder; 
D. A. Tittle, Goodland; Frank Mooney, James- 
town; A. Byers, Kingman; F. C. Forney, Lang- 
ley; N. E. Spradley and G. F. Blonderfield, Mc- 











Pherson; E. Genest, Montezuma; C. F. Walden, 
Newton; Eugene Swinehart, Norwich; R. Ma- 
resch, Nekoma; E. S. off, Oronoque; C. E. 
Pooler, V. P. Rand, Chas. Hilgers, Jr., and 
Harry Frye, Plainville; Frank Hinkhouse, Palco; 
C. A. Landreth, Republic City; Laurence Beck, 
Ramona; E. C. King, Richfield; J. D. Luther, 
Rolla; Charles rtleberling, Cimarron; aa 
Bentley, Kansas City; Frank Jones, Hutchinson; 
Tyms Harris, La Crosse; A. W. Koch, Lanham; 
D. A. McAdoo, Larned; Sam Fausett, Wilmore, 
Oscar Johnson, J. F. Sicko, R. J. Hudson, Geo. 
Shipley, Fred Weiland, |] Benningfield, C. 
D. Markey, Emery Crouse, jooege O’Leary, G. 
H. Beal, W. B. Powell, Dell McCord and A. 
J. Simpson, Wichita; R. M. Taylor, Arlington; 
A. J. Shoemacker, Sheffield Engalls and J. C. 
Killarney, Atchison; R. G. McCoskie, Almena; 
R. M. Long, Barnard; W. J. Strobel, Bunker 
Hill; J. W. Angel, Clay Center; E. L. Cooper, 
Coats; F. H. Hoover, Coffeyville; P. H. Duffy, 
Downs; F. T. Rogers, Humboldt; F. K. Entriken, 
McPherson; A. W. Loomis, Minneapolis; S. H 
Brack, Olmitz; C. M. Mills, Phillipsburg; J. S. 
Patrick, Santa Fe; J. A. Keeler, Solomon; H. 
W. Weber, Wilson; C. E. Howdyshell, Pawnee 
Rock; Thomas Householder, McPherson; C. R. 
Smith, Winfield. 

Springfield—A. R. Jacobson, Montrose; C. R. 
Murray, Isabel; J. R. Ricks, Croft; W. J. Bra- 


zill, Bayneville; S. H. Rutledge, Prescott; J. C 
Short, Assaria; L. W. Gaskill and Wm. Beeson, 
Wichita; S. H. Agnew, Kitt; B. B. Basore, 
Galva; Joseph Burns, Hoyt; J. A. Jones, High- 
land; L. F. ne, Neosho Falls; Grant Ballen- 
tine, Valley Center; Wm. Barrigan, Solomon; 
J. A. Jordon, Montrose; A. oore, Protec- 
tion; J. J. Sedleack, Bremen; H. E. Meyer, 
Bison; Frank Madigan, Wallace; E. O. Humes 
Bunker Hill; J. A. Huddleson, Pomona; L. H 
Jones, Saxman; R. S. Patterson, Sanford; W. E. 
Cassingham, Lyons; J. W. Beck, Pratt; B. M. 
Glascock and W. F. Taylor, Nettleton; W. A. 
Rude, Hoisington; Charles Summers and R. H. 
Kern, Speed; R. H. Crumly, Colby; Frank Buck- 
man, Arnold; A. N. Holway, Victor; V. B. Mil- 
ler, Langdon; R. C. Postlethwaite, Jewell City; 
Rex Tait, Elkhart; C. H. Houseworth, Bellaire; 
B. A. Rosenquist, Enterprise; E. C. Trull, 
Kirwin; J. W. Beck, Pratt; Nelson Keys, Long- 
ton. 

Standard, Ct.—S. H. Vernon, Atchison; Mil- 
lard Kohler, Parsons. 

St. Paul—I. S. Armentrout, Scott City; H. 
F. Brown, Scott City; Frank Barnett, LaCrosse; 
Royal Crumpacker, Sharon; G. F. Chandler, 
Hoxie; . Cornwell, St. John; C. A. El- 
more, Hoisington; C. A. Salmons, Larned; L. 
L. Haus, Great Bend; Melvin Henderson, An- 
thony; Ernest Phelps, Cimarron; Ray Law, Hill 
City; Frank Mace, Macksville; H. M. Roff, 
Newton; J. F. Schaefer, Valley Center; J. E. 
Cole, Washington; G. L. Garlinghouse, Meade; 
e & ackson, Croft; Fred Swisher, Sawyer; 
J. M. Taylor, Scott City; L. O. Webb, Missler; 
R. A. Wolf, Deerfield; T. M. Dickey, Caldwell; 
Wm. Holopirck, Larned; David Unruh, Great 


Bend; J. H. Jaterman, Washington; Chas. 
Covalt and Ira Hoge, Meade; Roy Johnson, 
Luray; H. . 


V. Kackley, Hutchinson; Amil Ander- 
son, Minneapolis; Dill Blurton, Zenda; H.R, 
Clawson, Ransom; T. G. Fulmer, Lincoln; RC. 
Osborn, Ensign; Willie Roths, Ransom; Matson 
Baker, Winona; John Bland, Argonia; J. L. 

Srant, Hill City; Geo. Critchfield, Hill City; 
Frank Swink, Sublette; H. Elwell, Pratt; V. A. 
Gore, Seward; C. J. Jennisch and Wm. Polvin, 
Claflin; W. S. Whitnet, Utica; A. V. Bigbee, 
Coldwater; Bill Duncan, Coldwater; P. N. Cline, 
Hoxie; J. W. Scott, Ford. 

Hanover—Sheffield Engalls, Atchison. 

Twin City—W. H. Lipper, Rago; H. J. Stew- 
art, Sitka; M. W. Mikesell, Atwood; S. E. 
Granes, Ashland; Marshall Barlow, Coldwater; 
C. A. Shrader, Sawyer; Lester White, Isabel; 
R. E. Laurence, Gorham; H. E. Zongker, Engle- 
wood;: Chas. Morton, Nashville; L. A. Adler, 
Goddard; J. C. Williams, Cheney; Wm. Pribnow, 
Murdock; J. M. Layman, Kingman; C. D. Cut- 
lee, Anthony; Frank Ray and E. C. Case, Logan; 
Earl neers, Edmond; I. R. Eldridge, Logan; 
F. M. Baxter, Speed; A. H. Young, Alexander; 
A. B. Preston, Arnold; R. M. Church, Dighton; 
B. F. Timken, Bazine; A. E. Danderand, Salina; 
Jno. Frew, Cottonwood Falls; E. C. Carpenter, 
pr maven B. Pearce, Corwin; G. O. Botkin, 
Gerlane; , L. Bragg, Medicine Lodge; Wal- 
lace Melvin, Danville; W. A. Griffin and H. B. 
Griffen, Kiowa; J. O. Elmore, McCracken; Ben 
Rein, Bison; W. E. Traylor, Utica; P. A. Me- 
Clure, St. Francis; R. M. Meyers, Osborne; B. 
A. Cone, Pendennis; F. L. Porter, Quinter; B. 
H. Durrett, Lebanon; E. W. Brannan, Esbon; 
F. B. Johnson, Courtland; B. F. Winchel, Par- 
ker; Mae Glenn, Hill City; J. P. Cochran, Be- 
loit; on Connor, Norton; Cal Mullen, Nor- 
ton; R. D. Preusch, Haley; G. C. Field, Demar; 
Geo. Chartier, Miltonvale; E. A. Wood, Hadam; 
F. C. Smith, Ellsworth; H. E. Drum, Topeka; 


Griner, Lucas; D. N. 
Rueger, Luray. 


Pierce, 


G. L. Trible, Palco; A. L. Page, Waldo; L. F 


Russell; R. 
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FAIR SPIRIT SHOWN 


THE cooperation of state officials in 
the statistical work of the NaTIoNAL 
Board, mentioned by President E. G. 
RicHarps in his annual address at the 
meeting of that body, calls attention to 
one of the encouraging signs of the 
times. Except where state laws require 
separate reports, the insurance com- 
missioners, said Mr. RICHARDS, are re- 
fraining from making separate de- 
mands on the companies. A commit- 
tee of state fire marshals visited the 
actuarial bureau of the board and 
adopted resolutions recommending that 
state officials refrain from making any 
requirements upon the bureau or upon 
the companies supporting it which in- 
crease the expense or otherwise hazard 
the success of its work. The fire mar- 
shals have permitted the companies to 
render reports of losses through the 
bureau rather than direct to each de- 
partment. 

This is typical of the present spirit 
of state officials. The old czar-like at- 
titude has disappeared and the present 
body of supervisory officers is made 
up of men who are earnestly striving 
for the betterment of the business. 
Examples of dictatorial or unreason- 
able exactions are rare. Drastic laws 
like those in South Carolina occasion- 
ally are passed, but they clear the air 
and lead to better conditions, as in 
Kentucky and Missouri. 








ATTRACTING ATTENTION 
FirE insurance agents have been 
making favorable comment on_ the 


striking advertising that is being done 
by the SprINGFIELD, NATIONAL UNION of 
Pittsburgh and PENNSYLVANIA Fire. 
These three companies are giving at- 
tention to the character and pulling 
qualities of their copy. There is some- 
thing vibrant about the advertisements 
of these three companies. They at- 
tract attention because they are differ- 
ent. They do not follow the stereo- 
*typed rules of insurance company ad- 
vertising, but they have broken beyond 
the traditional bounds and are produc- 
ing copy that is having an effect. 

We believe that company officials and 
managers can learn something from the 
advertising policy of these three com- 
panies. They are getting away from 
so-called traditional and conservative 
school advertising. 
lieve the same copy, run from year to 
year, has the value that does a change 
once in a while. They also have elim- 


They do not be- 


and officers to a large extent and are 
using the space to tell a human interest 
story. 

Readers of insurance papers like to 
see a change in copy now and then, a 
new garment, new talk, a new appeal. 
We believe that the three companies 
mentioned are doing the insurance com- 
panies a real service by being leaders 
in a new departure in trade journal ad- 
vertising. 

In order to get the largest possible 
returns from advertising there must be 
something spirited and striking about 
the copy. When a touch of color is 
put into an advertisement, when a hu- 
man interest story is told or some 
striking feature presented, it attracts 
the attention of readers— voluntarily. 
We hope to see more companies fol- 
low the lead of the PENNSyLVANIA, Na- 
TIONAL Union and SPRINGFIELD in this 
regard. 








STATE RATING ON TRIAL 


STATE rating of fire insurance risks is 
now on trial in the hearing conducted 
by the Texas fire insurance commis- 
sion on the application for an increase 
in rates on Texas risks. Companies 
have lost big money year after year in 
that state, and the inadequacy of the 
present rates has been demonstrated. 
When the rating law was passed most 
companies continued business in the 
state and gave the commission rating 
system a fair trial. Official records on 
seventy-five classes have been kept for 
four years and there can be no ques- 
tion about the unfavorable experience. 
The result of the hearing will show 
whether state rating can ever mean fair 
rating. or whether it can only be used 
to hold rates down in the temporary 
interest of the public. 








“YOUR OLD FRIEND, DAVE” 


FirE insurance men who have been 
reading the interesting and unique let- 
ters in THE WESTERN UNDERWRITER from 
the “Bush League Agent” will be de- 
lighted to know that the best of these 
letters will soon appear in book form. 

The “Bush League Agent” has a mis- 
sion to perform in injecting a little 
fun and kindly sentiment in the other- 
wise rather dull chronicle of fire insur- 
ance news and information. The best 
thing about the “Bush League Agent’s” 
letters is that they contain no sting. 
Beneath them all there is a lesson, but 
it is taught in a most kindly way. 

Perhaps no feature of THE WESTERN 
UNDERWRITER has attracted so wide at- 
tention as these letters, which are writ- 
ten by the youngest man on its edi- 
torial staff. 

The style of the book will be as 
unique as the letters and the cartoon 
drawings will be in keeping with the 
text. Another interesting feature about 
the book is that the cartoons will be 
drawn by a fire insurance man, MELVIN 
BarcLAy, managing underwriter of the 
Buckeye NATIONAL Fire of Toledo, who 
is a cartoonist of no mean ability. The 
book will sell for $1.25 postpaid. 





“Tuey found a lot of courage that 
simmered in the sun; they blended it 
with patience and just a spice of fun; 
they poured in hope and laughter and 








then, with a sudden twist, they stirred 


inated figures and names of directors - it all together and made an optimist.” 


wry 
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Personal Side of the 
Insurance ess 





G. H. Worthington of the western 
department of the Commercial Union, 
and Mrs. Worthington have issued in- 
vitations to the marriage of their 
daughter, Virginia, to John Cowan 
Bogle at Grace Church, Oak Park, III, 
the evening of June 14. Miss Worth- 
ington is a young woman who has 
spent her entire life in Oak Park and 
has back of her acquired accomplish- 
ment, much native ability and character 
inherited from two splendid parents. 
Mr. Bogle is.a University of Michigan 
graduate and is an electrical engineer 
of Chicago. Mr. Worthington is 
known to many fire insurance men in 
the west, having been connected for 
so long with the western office of the 
Connecticut and later with the O. C. 
Kemp general agency. 


Cravens & Cage of Houston, Tex., 
the well known general agents, have 
been informed by the United States 
military authorities that they were the 
first firm in Texas to sign the endorse- 
ment authorizing a reasonable number 
of employes to attend the training 
camp without prejudice to their pay 
or future promotion. The training 
camp will be at San Antonio, running 
from June 12 to July 8. A number of 
their employes have already signed up 
to go to the camp. 


Frank W. Pennell of New York City, 
eastern manager of THE WESTERN UN- 
DERWRITER and editor of the “Casualty 
Review,” published by The Western 
Underwriter Company, has resigned to 
become associated with the literary de- 
partment of the Mutual Life. A more 
extended notice of Mr. Pennell will be 
found in the life insurance section. 


Capt. J. M. Wallace of Dayton, Ohio, 
for many years state agent of the Na- 
tional of Hartford, is critically ill at 
his home, owing to heart trouble. Cap- 
tain Wallace in his day was one of the 
best known field men in Ohio. He be- 
longed to the old school of state agents 
who were big business getters and 
made good money for their company. 


Louis A. Riemann, Iowa state agent 
of the American Central, is going to 
be married. Formal announcement 
has been made of the engagement of 
Mrs. Madge Woodruff Perkins of Des 
Moines to Mr. Riemann and it is un- 
derstood that the wedding will occur 
in June. Mrs. Perkins is one of the 
popular young women of Des Moines. 
Mr. Riemann is one of the best known 
field men in Iowa. He is wielder of 
the goose quill for the Iowa pond of 
the Blue Goose. 

The many friends of Aaron N. Evans 
of Columbus, Ohio, special agent of the 
Equitable F. & M., will be pleased to 
learn that he has returned to his home 
much improved in health. He had 
suffered a nervous break-down and has 
been at Tucson, Ariz., and Los An- 
geles, Cal., since last November. 

Another well known insurance man 
who has returned much improved in 
health is William B. Goodwin, Ohio 
state agent of the Aetna. Mr. Good- 
win has been in the West Indies. 


Assistant Western Manager P. W. 
Cadman of the Royal had on exhibition 
in his office one day last week a freak 
in the way of a pure white robin with 
red eyes. It was a veritable Albino. 
During the season Mr. Cadman noticed 
a robin’s nest in a tree next to his 
house. His family watched the devel- 
opment of the robin family, which con- 
sisted of the old birds and four young 
ones. As the new robins took on the 
semblance of feathers it was noticed 
while three were of the natural hue, 
one blossomed out in white garb. Mr. 
Cadman took up the subject with the 
authorities at Lincoln Park, who were 
very anxious to have the white robin. 





take the young one from the nest he 
brought it to his office for exhibition 
before having it taken to the park. 
Some suggested to Mr. Cadman that 
he had suddenly entered the Roosevelt 
class by discovering this unusual bird, 
and all that he needed to do now was 
to discover a lost river and be elected 
president. 


The friends of John H. Law, for- 
merly of Law Bros., western managers 
of the Royal, regret to learn of the 
death of his daughter, Mrs. Lucy Law 
Phipps, wife of Benjamin K. Phipps. 
The interment was at Spring Grove 
Cemetery, Cincinnati, last Saturday. 
Mr. and Mrs. Phipps had built a home 
near Tallahassee, Fla., across the lake 
from the plantation of Mr. Law. Mr. 
Law was very devoted to this daughter, 
who was a woman of fine endowments. 


Charles H. Curley of St. Johns, N. B., 
inspector and superintendent of agen- 
cies of the Canada National Fire of 
Winnipeg, was in Chicago last week. 
Mr. Curley was on his way to the head 
office and stopped over to meet some of 
his old time friends. For a number 
of years he traveled in Minnesota and 
Wisconsin for the old Hawkeye Fire 
of Iowa. He was a member of the 
Minnesota & North Dakota Underwrit- 
ers. He has been for three years with 
the Canada National. 


Richard D. Harvey, United States 
manager of the Royal Exchange, has 
returned to his office after making a 
trip through the west. He went to 
Kansas City and other western points 
to look over the field material follow- 
ing the resignation of George R. Webb, 
who goes with the National of Hart- 
ford in Missouri. 


Edgar J. Haynes, president of the 
Newark Fire, and H. J. Buswell, Cook 
county manager of the Home of New 
York, became clerks in insurance 
offices in New York at about the same 
time and became good friends. This 
friendship has continued and they still 
keep in close touch with each other, 
although Mr. Haynes is located in 
Newark and Mr. Buswell in Chicago. 
Mr. Haynes filed daily reports in a fire 
insurance office as his first work and Mr. 
Buswell was office boy for the old 
Provident Savings Life. The two 
offices were located across the hall 
from each other and the two boys used 
to slip away from work occasionally 
and meet in the supply room of the fire 
company to take a clandestine smoke, 
just as the office boys of today are do- 
ing in Chicago and New York and other 
cities where there are large insurance 
offices. 


0 
RULE OF A DOZEN “KEEPS” 


1. Keep cool; keep sober; keep a high 
vitality; keep insured. 4 

2. Keep a bargain when once it is made; 
but be cautious about the making. 

. Keep to chosen pursuits, but not to 
chosen methods. d 

._ Keep your contentment, even with 
small beginnings; but be not content with 
small growth. 

. Keep away from “deals” with un- 
successful men. ; 

6. Keep down expenses, but don’t be 
stingy. 

7. Keep your friends, but avoid favor- 
ites and partiality. F 

8. Keep away from new risks to re- 
trieve old losses. . , 

9. Keep planning ahead, but don’t moul¢ 
the plans out of cast iron. 

. Keep quiet about what you are 80- 

ing to do—until you have done it. - 

11. Keep the temptation to worry 4! 
Ways at arm’s length. 

12. Keep everlastingly at it. 

——————-@»22e——_—— 


MOBILIZE 


Some people talk when they might be 
saying something. j 

Some people walk when they might be 
going somewhere. 

Some people day-dream when _ they 
might be doing some constructive think- 
ing. f 
Some people read a book when they 
might be reading a good book. i 

hag — cag money when they 
might be employing money. 

——— =, ne time when they 
might be applying time. 

Get the idea? The thing you do should 
be hitched to a reason for doing it. “= 
must have an object; then you must ~— 
bilize to attain the object. When you 





When he felt the time had come to 
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things know why.—Personal Efficiency. 
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Casualty and Surety Comment 








CASUALTY ‘ACTUARIES 


THE INTEREST shown by young actu- 
aries in the work of the Casuatty Ac- 
TUARIAL & STATISTICAL SOCIETY is a most 
hopeful sign. Until recently actu- 
aries in the United States have been in- 
terested almost exclusively in life in- 
surance. The tremendous growth of 
the casualty and surety business with- 
in the past few years has brought up 
very large problems and disclosed the 
fact that but few men in the country 
are capabe of dealing with them. There 
can be no question that within the next 
few years a very careful study of the 
statistics of the casualty and surety 
lines will have to be made and the op- 
portunities for men who prepare them- 
selves for this class of work promise 
to be large. 





MAKING SURETY INSURANCE 

Tue fact that the recent advance in 
contract bond rates was made neces- 
sary by reason of the increase in haz- 
ard under these bonds caused by leg- 
islation and court decisions calls atten- 
tion to the general tendency in this 
direction, the natural result of which 
will eventually be the increasing of 
rates on other classes of bonds also. 

Before the advent of the surety 
companies the law treated the personal 
surety leniently, seeking to penalize 
him as little as passible for having 
accommodated his friend by signing 
his bond. When corporations began 
to sign bonds for a consideration leg- 


islatures and courts changed their at- 
titude and commenced to seek ways to 
make the companies pay losses sus- 
tained by the obligee if they could be 
brought within the scope of the bond. 
The tendency has been to treat surety 
companies as insurers. 

Public sentiment seems to demand 
that when an obligee accepts a surety 
bond he shall be insured against loss in 
the transaction in connection with 
which the bond is given, and the legis- 
latures and courts, responding to pub- 
lic opinion, prescribe forms of bonds 
and construe those drafted by the com- 
panies themselves to bring about this 
protection. 

It is one thing to guarantee that a 
person will perform certain acts ac- 
cording to law or contract; it is quite 
another to agree to indemnify another 
person for loss that may be sustained 
in connection with such act. If the 
public desires indemnity the companies 
can probably furnish it, but they will 
have to charge what it is worth. 





“It is said, ‘All things come to him 
who waits,’ but applications come to 
the agent who gets tired waiting and 
goes after them.—Preferred Pilot. 





“A set purpose and great determina- 
tion are absolutely essential. It has 
not been the floater agent who has 
made the great success. People like to 
deal with people who have been long 
‘at the same corner.’ ”—Preferred Pilot. 





“Boast not of tomorrow, another 





agent may ‘get there’ today.” 








THINGS NOT TO FORGET 


No. 2. This Company has the highest 


reputation everywhere Suretyship 
is used. 


Mr. Agent, this is of tremendous assistance 
in writing Surety Business. 


Surety Casualty 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 


























Casualty Premiums 


Liability Workmen’sCompn. Fidelity & Surety Plate Glass Burglary & Theft Auto&T. 

Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. 

Aetna Accident & Liability................. 0 0 ceeeee $ 1,477 $ 233 $ 405 ...... $ 5,026 $ 35 $ 1,129 $ 554 2,385 1,064 
OD A ee eRe ee $15,445 $ 5,467 16,678 6,745 13,214 PRONE “Sceete — coeeec > auecen | stedee —— . Posts ” a 
i On” *60.0nkceseeehecvighs . oiehee  shepeg \sdeeEs ~(sheead | +KMEEn - AGRSEEE | Acedae» ekede.. aguas. .-caadage. ‘coke °4,725 
American Fidelity ..............0005 940 746 Te wneehe. -abedes 100 3,863 MN uthews! ~ huaheces a | -seruee <<. cannes 
sR ECR arr nase eS bug coro cis SO alg.” “Vas )) Aaaee . uSaeie wate 21,551 AG \eeaacse>, -cedeae, feceaee |) “aceeeal lcaaeees 
preeieee REN CRE MES oc 5k s occas! Gaede). dcaway Seles “cvbice  <eewed DGGE kacnue! “geehed.). 2eakdeu ) hotedeee Eee eae 
Casualty Co. of America............. 1,142 285 27,850 13,262 7,553 9,187 OE . «adkeus 842 546 276 751 173 
Casualty Reciprocal Exchange............+.  eeeees 6,229 Eee 6 aeecce 8 © -Saeeee | aig RGR ceadas  ddaecs.  “aeeees > seaadal Csanege Sates 
BaiCAHO: SUMO NUNOEN Ss ccccoecs ceased § e@adee ceeager. weekday <wasaae  wdeaes RAGE. Sacéue . wenme@es ‘eegewaan) | - cadena) - cena: eee 
Employers Liability ..............0.. We Asweaws 1,873 460 9,845 eel EM. oe eecs 233 50 439 541 8 
Fidelity Be COINS «5 oo. 6505s icwcecns 14,186 3,740 8,607 6,994 12,990 8,493 Eee 2,195 749 3,535 1,137 121 
Fidelity & Deposit..... verre Ce eee 1,341 36 3,16 635 1,396 402 17,599 7,079 410 306 1,431 683 6 
General ACGIGERE ......csesseceecess 13,523 7,116 87 1,596 1,991 Bee waddas. > sk awes ee 19 221 7 
Georgia Casualty .............. Pia 154 1,855 24 4,795 TGR giaceey .-ceemas 837 357 Nae *_dadcacs 24 
Globe Indemnity ............ee.e00ee 176 94 1,589 156 5,329 2,741 3,728 283 143 229 TG, “wacaes 150 
Great Eastern Casualty.............. 12,697 MOEN (eecaae- <eccee. Sneees.  “S5eso5"  “SUegeee -cseues eo t | ees ee ee ee 
Hartford Accident & Indemnity...... SF scans Se aewoes ps eer EES |. ere GER. scwaes 36 
BNEW WOMEN Ores PRE o's, Sa. Saeed. | | GReeRa | Uesee an oeacde ( Soeaca- . BRS WEP) -cicingas  “/adedee  eadeca. “eescnel. .oweawein | lei 
eee en EIR As bt aéocdecs aawees cance. daaead cseiieg seesen  Senege “@geeeel <deéceen, <sedeies | <aellau.  «cwaeucat ole 1,415 
Kansas Casualty & Surety........... 21,270 21,464 11,638 ae me er 66,429 3,494 2,393 1,095 3,552 1,968 2,522 
Kansas City Casualty...............- 10,227 3,297 369 987 33 Se -diacee, aednas 1,636 738 156 439 103 
Lion Bonding & Surety...........-.- 9,654 Wee wdeude: neameas J veeaten ~ Saaces 9,399 6,519 24 10 2G8*-. wanna! waaleeta 
Ry Selle Fyn NCRE AM Sa R a ci acicscics aicadde. cet eden = scckal-\seeeee” - SIAROE cnesaee. sauege.  ~sasuas 7,368 PRU Saasccl, soteda cieacee 
London & Lancashire Indemnity..... 399 175 1,191 105 1,212 134 685 weees 68 Se” suctenme. ‘dudes 183 
London Guarantee & Accident........ 481 27 5,036 895 7,156 9,251 wéeaes aehad, exngeel  .acewes Se wawtuied 497 
Maryland Casualty ..............000 11,271 10,322 5,190 3,409 24,006 11,904 8,416 698 5,461 2,124 2,333 528 256 
assachusetts Bonding ............. 15,052 8,875 8,839 5,540 12,011 10,201 4,920 1,506 4,680 +294 1,575 667 243 
Metropolitan Casualty ............+- 1” rere etaiew savawe “caebete” Wee 2Siers 5,550 SEGRE"  céauees 2 setae Sm eccgs 
EI IALT RPURO OR ORE ews Se eR EL ORL CERI ELE 38,834 BQRRE 8 (ceases |) a daos 6,735 See” secacs 
New England Equitable ............. 70 102 CR adecres 1,688 17 4,241 14 ME” tdéwes 352 3 90 
Dee SEU MaMa TIARA OTERO «oo. 5 <5. sc Soe. Sen dee “ rodzeds | ceebegee - skates 5 Saab, “ee uust  Sieae; 5,414 2,411 224 Saute 
WW VOR PINBSHONMRE CES CE Siok oh eeke | See \caeheenl: Cignise) yee kee | SRP Oot ee be 3,061 WE” CSwawea. 97 cccueee. “ane 
Ocean Accident & Guarantee......... 969 463 PO 11,579 4,806 GRaM {tacudwe 3 16 12,438 2,647 53 
Preferred Accident ... Siete tacds Webs care 3,762 826 540° Me seéeaw), ~ Saenas --oadece ‘wauaaul T. .@eqauen Coree es Be etudes 167 
Prudential Oe yee eee 4,02 601 i eee Cy e 137 EG. <veaaake) Jecwane Oe” cages yee. saniee 14 
Royal TRCRIIIO 5 er RGR oe Se cee ees 2,025 767 2,310 3,414 4,860 5,170 1,060 16 1,783 See” saws.) Seewes 135 
Southern Surety .......ccceccceccees 11,568 7,013 9,294 19,984 34,962 23,853 11,992 7,285 ,631 796 1,172 136 295 
tandard Accident ..... wees Qed eaweere 22,885 9,464 yi. near * a) ccctena “Sadadede cadated | celal” wdahec i cenwae | ~canews 55 
Travelers Indemnity ................ 10 46 SG. : cneews Gn. added  tkadue tu aeecems a ° ahauats ee ES 382 
POOPIE 54 dic n Gale 5:0 dass’ s Heid s oc Eo 35.699 12,597 17,144 22,477 31,169 RUGGGR Jeuwdaes | cetsae 5 t atedeen?) pkdesan Uaduewte. . capuee ye 
United States Casualty.............- 2,782 548 re he 258 12 Mehheei- ances . sONeedy iadeboay | ue ® oe 8 
-S. Fidelity & Guaranty............ 1,432 215 9,452 2,188 3,799 4,122 24,706 4,861 1,359 732 3,384 331 519 
estern Auto. Indemnity .......0... cccces  seeces ee Mate 2eeecs! “ Suktae.- deena. “aaeauee | eaumeda! * Seeuaage > <adaaete--dadeae saa waren 428,433 
UCU CMUMMNNN og foc cescccccccsccésccee ae aca Oo rrr 81,776 See ctcaee. “adden ds “Ritdee. sateeael anda 0 bddee Oe 
Western Indemnity :..............-. B48 cee eee 1,104 75 RO = adc 268 3,138 399 167 2 rr 7 

*Includes all automobile hazards. {Includes automobile liability. 
Returns of Companies Writing Only Accident and Health Insurance in Kansas 
Company— Prems Losses Company— Prems Losses Company— Prems. Losses Company— Prems. 
Amer. Bankers.......... 5,838 ,456 Clover Leaf Casualty....$ 7,275 $1,307 Inter-Ocean Casualty....$27,118 $13,953 Natl. Life, U. S. A....., $ 5,600 
Mer. Life & Acci 3,91 Columbian Natl. Life.... 2,962 1,801 Loyal Protective........ 8,031 4,270 North Amer. Acci....... 39,352 
.. —eee Continental Casualty.... 44,235 21,869 Masonic Protective...... 34,536 20,273 Pacific Mutual Life..... 39,390 
15,494 Federal Casualty........ 2,065 849 Metropolitan Life....... 1,442 472 Reliance Life .......... 2,290 
16,260 Federal Life ........... 1 36 National Casualty....... 10,684 5,190 Ridgely Protective...... 10,713 
6.595 Great Western Acci..... 34,204 13,269 Natl. Life & Acci....... 70,426 26,796 Union Liability ........ 55 
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CASUALTY AND SURETY NEWS 








ACTUARIES AT HARTFORD 


SOCIAL INSURANCE DISCUSSED 





Valuable Papers on Many Topics Pre- 
sented—Workmen’s Compensa- 
tion Leading Subject 





Hartford, Conn., May 29—(Special)— 
Forty actuaries representing many of 
the leading companies attended the 
sixth convention of the Casualty, Actu- 
arial & Statistical Society of America, 
held in this city Friday and Saturday. 
There were more than a dozen papers 
read, a number of them dealing with 
workmen’s compensation problems of 
especial interest to those who were 
present. 

Four were elected fellows of the so- 
ciety: Walter S. Bucklin, president of 
the Massachusetts Employers’ Associa- 
tion; Dr. Lee. K. Frankel, vice-presi- 
dent of the Metropolitan Life; Dr. 
Frederick S. Crum, assistant statistician 
of the Prudential, and John M. Parker, 
Jr., secretary of the accident and lia- 
bility department of the Aetna Life. 


Good Entertainment Features 


The visiting actuaries were guests at 
a-dansant, Friday evening. On Friday 
afternoon the visitors were taken on an 
automobile tour of Hartford, follow- 
ing a luncheon at the Hartford Golf 
Club. 

The session’ closed early Saturday 
afternoon, A few of the visitors re- 
mained in Hartford over Sunday, but a 
majority returned late Saturday to their 
homes. It was the first meeting of the 
society ever held outside of New York 
state, and was declared by the actuaries 
to have been a successful convention 
from every standpoint. 


Dr. BRubinow’s Address 


Dr. I. M. Rubinow, president of the so- 
ciety, who recently left the Ocean to be- 
come secretary of the social insurance 
committee of the American Medical So- 
ciéty, advocated compulsory state-con- 
trolled insurance at the opening session of 
Friday. The subject of his address was 
“The Relation Between Private and Social 
Insurance.” “Under the circumstances,” 
said Dr. Rubinow in opening his speech 
favoring social insurance before the group 
of men connected with privately-owned 
companies, “the wise, the tactful thing to 
do would probably be to say and to do 
nothing. But I fear, and a good many 
other people fear, that tact is not my most 
conspicuous virtue.” 

After saying that in less than two years 
the society has “grown to be one of the 
most important and one of the strongest 
insurance organizations in the country, if 
not in the world,” Dr. Rubinow launched 
into his advocacy of social insurance. 


Social Insurance 


He summed up the arguments of his ad- 
dress in the following words: 

“All insurance business partakes of the 
nature of a semi-public service to which 
the principle of competitive unlimited 
profits does not apply. There is a grow- 
ing demand for a limitation of profits to a 
reasonable leve 

“Insurance, being in its essence an ar- 
rangement for mutual protection, the 
gradual extension of the mutual principle 
is inevitable. Social insurance is, how- 
ever, more than simply mutual insurance. 
It is insurance for the masses, in which 
organized society feels a direct concern 
because of the hope of eliminating desti- 
tution through it. 


Relation to Private Business 


“Social insurance largely creates its own 
business; it does not, to any extent, en- 
croach upon any vested interests. Insofar 
as it does, it is an inevitable conflict be- 
tween private and social welfare, for which 
conflict only one result is socially possi- 
ble. Insofar and so long as private enter- 
prise and private investment may persist 
in the insurance field, it is contingent upon 
efficient service and the limitation of profit 
to the social valuation placed upon such 
service. 

“Private insurance has little to gain 
and a good deal to lose from an over em- 
phasis of possible antagonism and over 
claims for its vested rights. When these 
conditions are frankly recognized, cooper- 
ation between the two branches of insur- 





ance er remain possible for an indefinite 
time 


Friday Forenoon Program 


Following Dr. Rubinow’s' address, 
George B. Buck of New York spoke of 
“Valuation of Pension Funds With Spec- 
cial Reference to the Work of the New 
York City Pension Committee.” Richard 
Fondiller of the New York state indus- 
trial commission, spoke on “The Valua- 
tion of Workmen’s Compensation Claims.” 
A paper on “Some Distinctive Features of 
Steam Boiler Underwriting and Their 
Bearing Upon the Formulation of Pre- 
mium Rates,” written by M. Fitch of 
the Hartford Steam Boiler, was read by 
Mr. Fondiller in the absence of Mr. Fitch. 
Joseph H. Woodward, an actuary in the 
employ of the New York Industrial Com- 
mission, spoke on “Experience Rating of 
Workman’s Compensation Risks.” B. 
Black read a paper prepared by himself, 
A. H. Mowbray and D. S. Beyer, on “The 
Relation of Accidency Frequency to Busi- 
ness Activity.” 


Mr. Goodwin’s Paper 


The feature of the final session on Sat- 
urday morning was a paper by Edward S. 
Goodwin, statistician of the Travelers, who 
presented the subject, “A Study of Work- 
men’s Compensation Schedule W and the 
Problems Incident Thereto.” The paper 
offered a number of original suggestions 
respecting the form of the schedule. A 
tentative form was presented which was 
intended to systematize the work with the 
idea of bringing out on a proper basis in 
the summary figures the information 
which would otherwise have to be obtained 
by recapitulating the original results. 


Coal Mine Rating 


E. H. Downey, special deputy insurance 
commissioner of Pennsylvania, read a 
paper entitled, “Wilson Schedule of Coal 
Mines in Pennsylvania.” The paper, which 
concerned a preliminary test of the coal 
mine rating schedule of the Associated 
Companies, dealt with the results of the 
plan as revealed by the first inspection of 
the mines. This preliminary test, the 
speaker said, indicated that the Associated 
Companies accurately forecasted the work- 
ing of their schedule, which produces “an 
approximate balance of premium increases 
and decreases upon first inspections and 
distributes the total charges among the 
several items in nearly the proportion in- 
tended.” Dr. Downey emphasized in clos- 
ing that this was a preliminary test and 
cautioned against basing any final con- 
clusions upon it. 


Other Valuable Papers 


Other papers on the program were: 
“Note on an Outline of a Method in De- 
termining Basic Pure Premiums,” by Arne 
Fisher, Equitable Life; “Should the Com- 
pensation Premium Reflect the Experience 
of the Individual Risk,” W. Greene, 
actuary and insurance manager of the 
Colorado state industrial commission, and 
“Comments Concerning a Few Events 
Which Have Transpired Since the Presen- 
tation of Dr. Downey’s Paper on the Clas- 
sification of Industries for Workmen’s 
Compensation Insurance,” by W. N. Ma- 
goun, general manager of the Pennsyl- 

vania Compensation Rating & Inspection 
Bureau. 

a ee ee 


REHEARING POSTPONED 


A rehearing before the Wisconsin insur- 
ance commissioner in the case of the 
Keyser Lumber Company of Eau Claire 
against the Lumbermen’s Mutual Casualty 
of Chicago has been delayed until June 6. 
In this case it was held by Commissioner 
Cleary that all policyholders of a certain 
class in mutual companies were entitled 
to like dividends. It is understood that 
officials of the Lumberman’s Mutual are 
conferring with other eastern mutuals 
over the matter. The request for a re- 
hearing may be withdrawn and the mat- 
ter taken direct to the courts for an in- 
terpretation of the law. 














Fidelity and Surety 
Bonds 


American Fidelity Co. 


Montpelier, Vermont 


Personal Accident and Health Insurance 
Burglary Insurance 


SCHICK & BEARD, General Agents 


956-60 Insurance Exchange Chicago 


RICHARD G. SHUTTER, General Agent 


Accident, Health and Burglary Insurance 
2064 Insurance Exchange 


Chicago 














SALESMEN WANTED 


To handle the best quick selling insurance -proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 


No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Emest W. Brown, Sec’y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - 
FRED L. GRAY COMPANY - 
RAYMOND & RAYMOND e« 
arn PAULL & SON - 


Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 
© - General Agents, Southern Michigan, Journal Bldg., Detroit 

General Agents, West Virginia, Board of mg Bidg., Wheeli 
. CLARK General Agent, Northeastern Ohio, 337 . Superior Av Avenue, N. W., Clevelan 
Discs TEREIS INS. AGENCY, en. "Agts., Southern Ohio, 1810 ist National Bank Bidg., Cincinnati 
KING UNE & McKEN : Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima 
THE MERRILL DODGE & ACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 0. 








T. J. FALVEY, President 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING # INSURANCE COMPANY 


Stands Out Conspituously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL ... . . $2,000,000.6G 


Fidelity and Surety Bonds, Holi Buvlors Workmen's Compensation, Property Damage, Personal Accident 


THE 


HOME OFFICE: BOSTON, MASS. 
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IN THE ACCIDENT FIELD 


IOWA PROHIBITS PROVISIONS 





Commissioner English Rules on Stand- 
ard Provisions and Miscel- 
laneous Clauses 


Commissioner Emory H. English of 
Iowa has made some important rulings 
on the subject of policy provisions, pro- 
hibiting certain of the so-called stand- 
ard provisions and requiring changes 
and amendments to the forms com- 
monly used by companies. Only ap- 
proved forms may be sold in Iowa and 
hereafter all such contracts must be 
complete without riders. The practice 
of some companies of using regular 
standard provision policies with en- 
dorsements to meet Iowa requirements 
is now prohibited. The rulings regard- 
ing changes in both standard and mis- 
cellaneous provisions follows: 


Changes in “Standard Provisions” 


In order to secure the approval of the 
Jowa department the following changes 
are required to be made in the “standard 
provisions”: ; 

Provision 1. The words “or while he 
is doing any act or thing pertaining to 
any occupation so classified,’ if appear- 
ing in the policy, must be eliminated. | 

Provision 4. Any limitation of time 
in which notice or proofs of death, cause 
of disability or other contingencies in- 
sured against shall be given, as set out 
in the policy, must be extended to sixty 
days. 

Proviaion 8. The autopsy clause must 
be entirely eliminated and the following 
may be substituted: ; 

“The company shall have the right and 
opportunity, through its medical repre- 
sentative, to examine the person of the 
insured while living, during the pendency 
of a claim hereunder, when and so often 
as it may reasonably require.” 

Note.—Autopsy, or post mortem ex- 
aminations, are not forbidden by statute 
in Iowa. But if the company desires to 
hold such inquest before the body is 
buried, they must first obtain permission 
from the person lawfully entitled to cus- 
tody of the body. This may or may 
not be the beneficiary; therefore, an 
agreement if embodied in the policy 
whereby the assured commits those hav- 
ing charge to any disposal of the body, 
would not be binding. If the body has 
been buried permission to disinter must 
first be obtained from the state board of 
health. No others have control. : 

Provision 16. The cancellation section 
must be amended by adding thereto the 
following: 

“This policy shall be cancelled at any 
time upon the request of the insured. If 
this policy be cancelled at request of the 
insured or become void or cease, the un 
earned portion of the premium shall be 
returned to the insured on surrender of 
the policy or last renewal receipt, the 
company retaining the customary short 
rate as per the following table”: 

Insert Iowa Short Rate Table. 

Note.—The words “on demand” as fre- 
quently applied to return of the unearned 
premium by the company, cannot be used. 

Provision 17. The pro-rating section 
much be entirely eliminated and the fol- 
lowing substituted therefor: ‘ 

“If the insured shall carry with an- 
other company, corporation, association or 
society, other valid insurance covering 
the same loss without giving written no- 
tice to the company, then in that case 
the company: shall be liable only for such 
portion of the indemnity promised as the 
said indemnity bears to the total’ amount 
of like valid and collectible indemnity in 
all such policies covering such loss, and 
for the return of such part of the pre- 
mium paid as shall exceed the pro rata 
for the indemnity thus determined.” 


Miscellaneous Provisions 


Warranties.—If the word “warranties” 
or “warrants” appears in the policy or ap- 
plication, it must be changed in every 
such instance to “representations” or 
“represents.” 

If the application contains the words, 
“T hereby apply for a policy to be based 
upon the following representation of 
facts” or similar expression, the words 
“of facts,” or any words of similar pur- 
port, must be eliminated. 

,.Note—An application based upon a 

Statement of facts” is an equivalent to 
& warrant. Based upon representations 
1s more in harmony with the statutes and 
holdings of this department. 

Forfeiture—The words, “Strict com- 
pliance upon the part of the insured and 
beneficiary with all the provisions of this 
Dolicy is a precedent to recovery here- 
under, and any failure in this respect shall 
forfeit to the company all rights to any 
indemnity” or words of similar purport, 
cannot be used in a policy. 

If the company so desire it may sub- 
Stitute the following, but no other word- 
ing will be considered or approved: 

Compliance on the part of the insured 
or beneficiary with the provisions of this 





policy relative to payment of premiums 
and notice and proof of loss, relating to 
the establishment of the validity of a 
claim is essential to recovery; but no 
failure on the part of the insured or bene- 
ficiary to comply with any of the other 
provisions of this policy shall bar re- 
covery thereunder unless the company 
shall establish that it was prejudiced 
by such failure and then only to the ex- 
tent of such prejudice.” 

Sunstroke.—Death from sunstroke, if 
specifically mentioned and covered by the 
policy, shall be regarded as an accident 
within the meaning of the insuring clause 
and so stated. 

Note.—If death resulting from sun- 
stroke is to be treated as death by dis- 
ease, then the clause in the policy is 
misleading and should be eliminated. If 
it has any meaning which can be inter- 
preted as beneficial to the insured, then 
the insured, wherever the policy is sold, 
should not be deprived of such benefits. 


HAS $36 DISABILITY POLICY 


Western Indemnity’s New Contract 
Sold in “Unlevel” Amounts—Some 
. Frills Cut Out 


The Western Indemnity of Dallas 
has put out a new disability policy 
called the “Western Protection.” Prin- 
cipal sum and monthly benefits will be 
issued in any combination desired at 
$3 per $1,000 for principal sum and 
$2.10 for each $10 of monthly indem- 
nity. At these rates a policy offering 
$5,000 principal sum and $100 a month 
for disability would cost $36 a year. 
Three so-called frills often found in $60 
policies are cut out. Total disability 
benefits, instead of running so long as 
the assured shall live, run for four 
years, and there are no “schedule of 
operations” and no hospital benefits. 
Sickness benefits run from the first 
day of illness and double benefits are 
paid for travel accidents. 





BIG $30 AND $70 POLICIES 


American Casualty Issues $10,000 Prin- 
cipal Sum Contract with Accumu- 
lating Weekly Indemnity 


The American Casualty of Reading, 
Pa., has issued a “Paramount” acci- 
dent policy and “Paramount” disability 
policy. 

The principal sum in the accident 
contract is $10,000, and for travel acci- 
dents $15,000. Weekly indemnities of 
$25 for total disability due to accident 
are paid as long as the disability re- 
mains, $12.50 for partial disability for 
twenty-six weeks, $12.50 for hospital 
confinement for fifteen weeks. All 
weekly indemnities increase 10 percent 
upon each full year’s renewal until 50 
percent has been added. For travel 
accidents the weekly indemnity is $50 
for total disability, $25 for partial and 
$12.50 for hospital. Special benefits are 
provided for insanity and paralysis and 
sunstroke, freezing and hydrophobia 
are classed as accidents. The accident 
policy carries a premium of $30 for a 
class A risk and $35 for class B risk. 

In the disability policy the weekly in- 
demnity is $25, payable for 52 weeks for 
total disability; $12.50 for partial disa- 
bility, payable following total disability, 
and $12.50 for hospital indemnity, payable 
for fifteen weeks. The weekly indemni- 
ties on the health feature accumulate in 
the same manner as do the weekly indem- 
nities on the accident portion of the pol- 
icy. The disability policy premium is $70 
on class A risks between ages eighteen 
and forty-nine, inclusive, and $75 on class 
B risks of the same age. 


Licensed in Two States 


The Equitable Accident of Boston 
has just been licensed in Indiana and 
Michigan and is commencing an active 
drive for business in this territory. 
General Manager W. H. Jones reports 


MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATI, O. 
$100.000,00 INSURANCE DEPT, DEPOSIT 

LINSURAN 




















—SERVICE— 


IS AN AGENT’S GREATEST ASSET 


PRUDENTIAL CASUALTY COMPANY 
SPECIALIZES ON SERVICE 


MAIN SERVICE STATION 
INDIANAPOLIS, INDIANA 
LINES WRITTEN 


ACCIDENT & HEALTH — BURGLARY 
PLATE GLASS 


AND 
LIABILITY & COMPENSATION 


EXPERIENCED AGENTS WANTED 

















MEDICAL EXAMINATION IS THE SECRET 


That enables us to sell the best Accident and Health policy ever offered to 


MR. LIFE INSURANCE AGENT 


To handle as a side line. The only practical Accident and Health policy tor you 
to sell because it builds up your reputation through claim adjustments that 
satisfy. No kick backs. Something new. We cull out the chaff and give good 
risks more Genuine Insurance for their money. Our REDUCED PREMIUM 
POLICY for MEDICALLY SELECTED RISKS TAKES, WEARS and STAYS. 


Kansas City Casualty Company, Kansas City, Mo. 


W. B. YOUNG, President R. T. ROMINE, 
DENNIS HUDSON, Secretary Manager Accident Dept 








Producing Agents 


Who can appreciate an Agency Company 


APPLY FOR TERRITORY 


) Chicago Bonding & Surety Co. 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 
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What’s in There's a whole lot at times. There are some men 
who will not receive an insurance solicitor. The 
a N ame ? representative of the Central Business Men's Asso~ 
ciation can get at these and increase his percentage of 
applications to persons called upon. The words “insurance,” “accident” or 
“health” are not in the name and do not appear on the business cards of the 


A . . . be: 7 
seocrstion # representatives Central Business Men’s Association 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. Westminster Building, CHICAGO 
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that the company’s receptions have been 
good beyond his expectations and that 
the business of the company for the 
year shows a large increase over 1915. 


ACCIDENT FPAKER RELEASED 


Joseph H. N. Wilson, the Los Angeles 
accident faker, who confessed to defraud- 
ing the Commonwealth Bonding of $2,500 
under an accident policy and was sen- 
tenced to serve a year in the state prison 

of California, secures a release on a writ 
of habeas corpus issued by the court of 
appeals. Attorneys for Wilson success- 
fully contended that the section of the 
penal code under which he was charged 
did not cover fraudulent recovery of mon- 
eys under an accident policy. The federal 
charge against Wilson of using the mails 
to defraud is still pending and this will 
now be pushed. 


ACCIDENT NOTES 


Chase Bros. of Des Moines have sued 
the Ocean Accident for $5,000 on a policy 
held by their deceased brother, John E. 
Chase, prominent Des Moines citizen. 
They claim that death was due to an ac- 
cident resulting when the deceased was 
struck by a delivery wagon. The defend- 
ant company alleges that death was not 
due directly to that fact. 

B. W. Bates, rural mail carrier, was 
held in the sum of $5,000 to the United 
State grand jury, after hearing at Selma, 
Ala. He is charged with using the mails 
to defraud an insurance company. He is 
alleged to have attempted to employ 
Charles Patrick of Montgomery to shoot 
away his foot in order to collect accident 
insurance from the Standard Accident. 
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NEWS of the 
LIVE STOCK 


Insurance Business. 























CHARGE OFFICERS WITH FRAUD 


Charging that the officers of the Central 
Live Stock of Kankakee juggled the stock 
and sold it at various prices, keeping the 
larger part of the issue for themselves at 
a low figure, Robert Hester and J. E. Ull- 
rich, of Chebanse, and T. B. and M. O’Con- 
ner, of Irwin, have started suit in circuit 
court at Kankakee to recover money and 
notes that they had paid for stock in the 
company. The four men subscribed for a 
total of $3,300 worth of stock. The follow- 
ing are named as the defendants in the 
action: LeRoy Hetherington, H. F. Nord- 
meyer, George S. Chatfield, E. C. Hamil- 
ton, Charles Brown, A. M. Beebe, Fred- 
eric Stabler, Shirley W. Lane, John S. 
Hixson, Louis G. Spies, A. C. Beardsley, 
J. B. Sirois, Jr., E. I. Cohn, 8. C. eae 
Cc. H. Risser, F. A. Eggleston, E. 
Knecht, A. J. Obreicht and the Seamed 
Live Stock Insurance Company. 

Officers of the company deny the charges 
and say they will fight the case to the 
limit. 


APPOINTS MICHIGAN AGENT 


The Michigan agency of the Kaskaskia 
Live Stock of Shelbyville, Ill., has been 
placed with the Detroit Assurance Bureau, 
1332 Dime Savings Bank building, Detroit. 
Alan D. MeMaster is manager of this 
agency. The Kaskaskia intends through 
thic connection to have a live producing 
Plant in Michigan. 


MONEKEYED WITH THE BUZZSAW 


The receiver of the York County Live 
Stock Insurance Company, an assessment 
mutual concern at York, Pa., finds the 
policyholders must face a big deficit. The 
annual assessments levied have not been 
sufficient for several years to meet the 
claims, and the expenses have been heavy. 
The result is that the policyholders are 
forced to pay considerably more than if 
they had taken out live stock insurance in 
standard companies at the beginning. 


WOULD HAVE SAVED TROUBLE 


An embarrassing situation which could 
have been prevented by livestock insur- 
ance, has resulted from the recent cy- 
clone at Kemp, City, Okla. Just five hours 
and a half after the sale of certain live- 
stock owned by the government, on hand 
at the Bloomfield School for Indian Girls 
near Kemp City, the tornado killed Mr. 
and Mrs. E. E. Cox, who purchased a ma- 
jority of the stock. All the stock itself 
and the cashier of the bank on which Mr. 
Cox gave the checks in payment for the 
stock—the bank was absolutely blown 
away. Now it is necessary to account for 
the livestock to the Secretary of the Inte- 
rior, and there is a controversy in pros- 
pect as to who shall bear the loss. 


Benjamin, W. Clark of Decatur, Mich., 
and Rufus Spaulding of Garden, Mich., get 
the Kaskaskia Live Stock. 

ee 

0. F. Behm, a representative of the in- 
spection department of the Fidelity & De- 
posit in the northwest, has resigned and 
bo ome connected with the Standard Acci- 

ent. 





COLORADO HAS A BUREAU 
TEN STOCK COMPANIES JOIN 


Industrial Commission Says It Will 
Require All Insurance Carriers to 
Use Service 


Ten stock companies writing risks 
under the Colorado workmen’s com- 
pensation act, one coal mine mutual, 
and the Colorado state fund, under the 
direction of the state industrial com- 
mission, became members of the Colo- 
rado Compensation Rating Bureau at 
a meeting held at Denver to perfect 
organization of the bureau. The bu- 
reau was organized after a year of in- 
vestigation by the state industrial com- 
mission, which administers the com- 
pensation law. The power of the Colo- 
rado commission to approve compen- 
sation rates as to adequacy is prac- 
tically identical with that of the insur- 
ance departments of other states which 
have taken this step. 


Chief Functions of Bureau 


Among the salient features of the 
bureau plan are the extension of the 
principle of central inspections to coal 
mining risks, verification of correct 
application of rates to all compensa- 
tion risks, audit of the employer’s pay- 
roll records by the bureau, and the 
establishment of a coal committee hav- 
ing complete jurisdiction over matters 
peculiar to the industry of coal mining. 

In an official statement the indus- 
trial commission says: 

“The commission feels that its func- 
tion in regard to rates, obviously designed 
to protect the employer against financial 
loss and to safeguard the employe in his 
right to compensation, is sufficiently broad 
to justify the requirement that all sys- 
tems of compensation rates and of merit 
rating for compensation risks shall be ap- 
plied only through an independent bureau. 
It will, therefore, insist upon all compen- 
sation carriers making use of the service 
of the Colorado Compensation Rating Bu- 
reau.” 

The organization meeting of the bureau 
took place many weeks after a circular- 
ization of the companies upon the subject. 
The constitution as adopted is the result 
of a conference held in New York May 19, 
at which the industrial, the Employers’ 
Mutual and the Workmen’s Compensation 
Service Bureau were represented. 


Those That Joined 


The constitution of the bureau, as pro- 
posed by the state industrial commission, 
was adopted by the following companies 
through their authorized representatives: 
Employers Mutual, Fidelity & Casualty, 
Globe Indemnity, Royal Indemnity, Lon- 
don & Lancashire Indemnity, state fund, 
Continental Casualty, New Amsterdam 
Casualty, United States Fidelity & Guar- 
anty, Fidelity & Deposit, Maryland Cas- 
ualty and General Accident. 

The Colorado state fund was elected a 
member of the governing committee, to- 
gether with the following companies: Fi- 
delity & Casualty, for three years; Globe 
Indemity, for two years; Fidelity & De- 
posit and Employers Mutual, each for one 
year. 

Six other stock companies were repre- 
sented at the organization meeting, but 
did not become members of the bureau. 

a 


McBryan Agency Incorporated 


McBryan & Co., Detroit, Mich., has 
capitalized for $10,000, with William H. 
McBryan, Henry J. Farmer and W. H. 
Zimmerman as the principal stockhold- 
ers. The agency represents the United 
States Fidelity & Guaranty, the Mary- 
land Motor Car, the National-Ben 
Franklin Fire and the Agricultural, so 
that it is able to write every kind of 
insurance excepting life. Mr. Mc- 
Bryan has represented the U. S. F. & 
G. for many years as Detroit general 
agent; in the past two years he has 
taken the agency for other companies. 
The company recently moved to larger 
quarters at 1212 Ford building. Mr. 
Farmer is in charge of the branch office 
just opened in the Builders & Traders 
Exchange in the Penobscot building: 
Mr. McBryan is general manager of 
the business, while Mr. Zimmerman is 
his assistant. 


a 

A. C. Johnson, formerly vice-president 
of the New England Casualty, died last 
week from pneumonia. 





Our Greatest Quarterly Record 


Monthly Payment Accident and Health Premium Income 


Quarterly Gain 
1915 1916 in Premiums 
$88,313.92 $164,422.65 $76,108.73 
Our twenty-nine years’ experience as specialists in the Monthly Premium business 


counts. The rapid expansion of our business offers great opportunities to men 
who are qualified to do things—if you belong to this class, write us. 


First Quarter First Quarter 


The Provident Life & Accident Insurance Company 


Chattanooga, Tenn. 
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Missouri Business Men's 
Accident andkealth Association 
of Saint Louis 


The ouly, inetiiation in the World Founded, Financed and Backed by a 
United Body of Hundreds of the Most Prominent Merchants, Bankers, 
Manufacturers and Wholesalers, Acting with the Definite Purpose of Building a Great Mutual Pro- 
tective Association for Business.and Professional Men. 














AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
*“‘Conservative but Aggressive’’ WICHITA, KANSAS 











GEORGIA CASUALTY 
MACON CQOQMPANY ceorcia 


AUTOMOBILE INSURANCE 


Apply to 


Smith - Lawson -Coambs Co. 


LARGEST AUTOMOBILE INSURANCE AGENCY IN ILLINOIS 


Pons # WABASH = "™aHcA got 














The Republic Casualty Co. 


ROCKEFELLER BUILDING CLEVELAND, OHIO 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 














Stands for “WESTERN PROTECTION” 
—the new Disability Policy of The 
WESTERN INDEMNITY COMPANY. 
Dallas, Texas. The very latest thing in disabil- 








ity insurance. Ready for issuance June 1, 1916. 


AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 
y for Speci and Full Particulars. PROMPT SETTLEMENT OF CLAIMS. 
Capital., $500,000. Assets, $1,128,000. 


Write the Cc 
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NEWS OF COMPENSATION 


IOWA STILL FAILS TO PAY 





Owes Compensation for Death of 
Member of National Guard Who 
Was Killed Last Summer 


The Iowa insurance department is 
getting indignant. over the failure of 
the state of Iowa to pay to the mother 
of Private H. J. Green of Clinton com- 
pensation on the latter’s death of 
$1,500, as ordered by the state indus- 
trial commission. Moreover, the state 
has utterly failed to pay compensation 
of $700 ordered in the case of A. G. 
Kuhl, employed at the state home for 
the deaf at Council Bluffs, who was 
injured by falling glass. 

These two instances of “state insur- 
ance” have caused Insurance Commis- 
sioner English and Industrial Com- 
missioner Funk to write a letter to the 
state executive council pointing out 
that failure of an employer to pay com- 
pensation under -the Iowa law loses 
the right to carry his own insurance. 

When the compensation law became 
effective the state elected to carry its 
own workmen’s compensation insur- 
ance and satisfied the insurance com- 
missioner of its ability to do so. How- 
ever, when put to the test, the claim 
was made that the state had no fund 
from which to pay the awards. 

The mother of Private Green, who 
was a member of the Iowa National 
Guard, is reported in a condition of ab- 
solute want and it is said she has been 
forced to ask the county for aid. 
Green was killed in military maneouv- 
ers last August, nearly a year ago. 


IMPROVING OIL MILLS 


Cotton seed oil mills throughout Okla- 
homa are installing safety devices, accord- 
ing to the statement of State Labor Com- 
missioner W. G. Ashton. These installa- 
tions are costing the mills, on an average, 
$1,500 each. It is said that the casualty 
insurance for the mills that are installing 
the devices will be reduced to such an ex- 
ba that it will soon make up for their 
cost. 

At this time the basic rates for this 
class of insurance in Oklahoma are the 
same as the Texas flat rates. It is thought 
that the condition of the mills in the 
state, when the safety appliances are in- 
stalled, will be far superior to that of 
Texas mills. 


FAVORS PURE PREMIUM BASIS 


The joint judiciary committee of the 
Massachusetts legislature has reported 
favorably upon the Davis bill, providing 
for the formulation of compensation 
rates based upon the pure premium as re- 
vealed by the experience of all companies, 
including stock and mutual. The bill was 
opposed by Commissioner Hardison and 
three members of the committee dissented 
from the report. 


COMPENSATION NOTES 


The Iowa Manufacturers Association in 
convention at Marshalltown appointed a 
committee to confer with organized labor 
regarding changes desired in the work- 
men’s compensation law. 


The New York compensation law having 
been amended so as to provide that the 
expenses of the industrial commission 
shall be apportioned among insurance 
carriers, John Mitchell, chairman of the 
commission, has called a meeting of _car- 
riers for June 8, when an effort will be 
made to work out a satisfactory plan for 
the assessment of this expense. 


_Otto Glick has been awarded compensa- 
tion against the city of Pana, Ill., to the 
amount of $3,000 and a pension of $20 per 
month for the remainder of his life 
through a decision of the state industrial 
board. Mr. Glick was injured three years 
ago by falling from the top of a boiler 
at the waterworks. It is said he injured 
Is spine. Mr. Glick has not worked 
Since the accident. % 

The New York industrial commission 
has made an analysis of machinery acci- 
dents occurring in the factories of the 








state during the last three years, classi- 
fied according to the particular kind of 
machinery. The largest percentage of all 
accidents was caused by metal working 
machines, with 29.7 percent, but the larg- 
est percentage of fatal accidents was due 
to conveying and hoisting machinery, 
with 49.9 percent. 


| COMPENSATION RULINGS | 


Colorado Law Not Extraterrit 
Judge H. P. Burke in district court at 
Denver has ruled that a Colorado work- 
man is not protected by the Colorado com- 
pensation law if he suffers injury or death 
outside of the state, even though at the 
time he may be only temporarily employed 
by a Colorado firm in another state. The 
decision was given in a test suit brought 
by the Aetna Life. The court overruled 
the decision of the Colorado industrial 
commission, which held that the Aetna 
Life must pay Mrs. Cora M. Lynch $2,500 
for the accidental death of her husband, 
Charles E. Lynch, an employe of a Colo- 
rado contracting firm, who was killed while 
in the service of his firm in Wyoming. 
Judge Burke based his ruling largely on 
the fact that the legislature made no pro- 
vision in the act to cover injury or death 
of Colorado employes in other states. _ 

The suit was the first in the state in- 
volving the question of extraterritorial 
jurisdiction by the Colorado commission. 
The commission probably will appeal to 
the supreme court. 











* 


Policeman Covered in Wisconsin—The 
supreme court of Wisconsin has held that 
a police officer killed while attempting 
to arrest a speeder is an employe under 
the meaning of the Wisconsin workmen’s 
compensation act. Edmund Hanske, a po- 
lice officer of Kiel, Wis., was run down 
and killed while trying to arrest a motor- 
ist on the charge of exceeding the speed 
limit. The widow applied for compensa- 
tion and was awarded $2,640 by the indus- 
trial commission. The village appealed 
from the award, but the supreme court 
affirms it. 

a e eS 

Contributory Negligence—The Ohio su- 
preme court has held that when an injury 
to a workman is the direct cause of his 
own negligence his employer may plead 
the common law defense of contributory 
negligence in a suit for damages, notwith- 
standing the fact that he is an employer 
of five or more persons and is not a con- 
tributor to the workmen’s compensation 
fund. The case was that of William F. 
Shuck against George L. Westrop, carried 
up from the Cuyahoga county courts. 


Compensation for Pneumonia — The 
Michigan compensation board has decided 
that William J. Landers, a city fireman 
of Muskegon, died of pneumonia con- 
tracted while at a fire and has awarded 
compensation to his widow in an amount 
of $2,414 

* * * 

Compensation to Unborn Child—Com- 
pensation for a child yet unborn, to be- 
come effective at birth and continue until 
the child is sixteen years old, is awarded 
by Referee W. W. Champion, of Williams- 
port, Pa. Robert C. Kehres, father of the 
unborn child, was killed Jan. 18 on the 
dock of the Williamsport Coal Company. 
Referee Champion awarded the widow 
$7.20 a week from Jan. 18 up to the date 
when the child is born. From the birth 
of the child and until 300 weeks afterward 
the widow and child are to receive $8.41. 
At the end of the three hundredth week 
the child itself is to receive $2.80 a week 
until it becomes 16 years old. 


Compensation for Blood Poisoning— 
Blood poisoning from an abrasion of the 
skin received by an employee in the 
course of his employment is held a prox- 
imate result of the injury so as to come 
within the operation of the workmen’s 
compensation act in & California case. 


“Skylarking” Not Covered—The Indiana 
industrial board decides that if a person 
is injured or killed while engaged in “fool- 
ing,” “skylarking”’ or “horse play,’ no 
compensation can be recovered under the 
Indiana act. The chairman of the board 
files a dissenting opinion. A fifteen-year- 
old boy, employed by the Frank Dry Goods 
Company, of Fort Wayne, while scuffling, 
leaped into the elevator and was caught 
by it and killed. The board majority de- 
cided the accident did not “arise out of his 
employment,” because the boy was play- 
ing. Edgar A. Perkins, in dissenting, 
said the boy operating the elevator was 
under eighteen years old, a direct viola- 
tion of the law. 


Morley & Coleman, formerly general 
agents at Detroit of the Southwestern 
Surety, have been appointed general 
agents of the American Fidelity for 
Wayne county and Detroit. This appoint- 
ment in no way affects the arrangement 
with the Michigan Insurance Agency, 
which will continue to repreesnt the com- 
pany. 





LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


ceptional contracts to salesmen 


In fourteen states. The | 


largest accident and health benefits to the 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Apply for Territory ‘Contracts. 


SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St. New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


_Live Agents Will Be Interested 
Commercial Policy 


Consolidated Casualty Company 
J. W. Scherr, Pres. Louisville, Kentucky 


VALUE PLUS SERVICE 


with every policy of 


Accident, Health, Automobile, Workmen’s 
Compensation and Liability Insurance 
of the 


CONTINENTAL CASUALTY 
COMPANY 


H. G. B. ALEXANDER, President 
General Offices, Chicago 
R. W. Hyman & Co., General Agents 


1915 Insurance Exchange 
hicago 
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WHY DON’T YOU REPRESENT 
The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 
are making sales every day. 


Agents wanted in Ohio. Write today. 
T. H. DILLON, Secy-Treas. 


JAYNE & CO. 
GENERAL AGENTS 


ALL KINDS 
OF 


LIABILITY INSURANCE 
and BONDS 


Attractive Commissions 
AGENTS WANTED 
IN MINNESOTA 
703 Hennepin Ave. 








Inter-Ocean Casualty 
Company 
Springfield, I]linois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 





Minneapolis 














UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 


Operates in the States of Texas, Louisiana, Oklahoma, Alabama, Missouri, Mary- 
land, District of Columbia, New Jersey, Illinois, Michigan and Indiana 


BRANCH OFFICES AT 


NEW ORLEANS, LA. ST. LOUIS, MO. WASHINGTON, D. C. 
Canal Bank Bidg. Pierce Bldg. Real Estate Trust Bldg. 
J. J. Grevemberg, Mer. O. P. Rutledge, Mgr. G. M. Bettis, Mgr. 


Sealy Hutchings, Pres. George Sealy, Sec’y 


DETROIT, MICH. 
Farwell Bldg. 
A. McM. Creed, Mgr 


J. F. Seinsheimer, Gen. Mgr. 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EE. M. TrREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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AMONG THE SURETY MEN 
PEACE RESTORED IN CHICAGO 


Aetna, Hartford and Royal Return to 
Association—Chicago Bonding 
Says It Will Cooperate 


The Surety Underwriters Associa- 
tion of the City of Chicago held a peace 
pipe ceremony last Thursday at a 
luncheon presided over by M. L. Jenks, 
manager of the American Surety. 
The old difficulties were patched up. 
The Royal Indemnity, Hartford Acci- 
dent & Indemnity and Aetna Accident 
& Liability agreed to return to the 
membership roll. The Chicago Bond- 
ing & Surety also said that it would 
cooperate in Chicago. R. R. Gilkey, 
secretary of the Surety Underwriters 
Association of America, was present 
and spoke. 


BANK FAILS TO RECOVER 


Fails to Give Surety Names of Em- 
ployes Alleged to Have Misappro- 
priated Funds 


The supreme court of Washington 
has handed down a decision in the 
case of the American Savings Bank & 
Trust Company, appellant, against the 
National Surety, respondent, wherein 
the bank seeks to recover $8,500 alleged 
to have misappropriated by one or 
more of three unnamed employes. The 
bond covers eighteen employes with 
a fixed amount opposite the name of 
each, these amounts ranging from 
$1,000 to $10,000. The bank claims that 
while the bond was in force it lost 
through its employes $8,500, but did 
not name the party or parties sus- 
pected. It was shown that three of 
them had access to the money and the 
guilt seemed to rest between two of 
them. 

The court says the bank seems to 
have studiously avoided mentioning the 
name or names of the parties sus- 
pected. The lower court dismissed 
the case. The supreme court takes 
the same view, saying that the bond 
cannot be considered a blanket bond 
and that if eighteen separate and dis- 
tinct bonds had been written there 
could be no recovery. Therefore the 
decision holds there can be no recov- 
ery now, as the bank is bound by the 
bond to terminate the employment of 
the guilty one or ones, and the surety 


secretary of the Surety Underwriters As- 
sociation of America, and found to be en- 
tirely regular. 


MAY HAVE VIRGINIA RECEIVER 


It is anticipated that steps will be taken 
at an early date to have Commissioner 
Button named receiver of the [Illinois 
Surety in Virginia. 

Two suits were brought in Virginia last 
week against the Illinois Surety to re- 
cover a total of $7,806.22, representing the 
alleged shortage of ex-Treasurer N. E. 
Miller of Mathews county. Each action 
was followed by attachment proceedings 
against the company’s deposit of $12,500° 
in the custody of the state treasurer. In 
one case the board of supervisors of the 
county were the plaintiffs; in the other, 
the commonwealth was the plaintiff. 


SURETY NOTES 


W. A. Alexander & Co., general agents 

of the Fidelity & Casualty at Chicago, 
have written a $200,000 probate bond for 
Frederic H. Hamlin, administrator for the 
estate of James T. Hall. 
The Southern Surety and the London & 
Lancashire Indemnity have jointly issued 
a $500,000 probate bond at Chicago for 
Isadore Schmitt, administratrix for the es- 
tate of Eugene J. Schmitt. 

The United States Fidelity & Guaranty 
writes the $500,000 bond of Francis J. 
Krull, as special master in charge of the 
sale of the Western Pacific Railway, which 
is being reorganized. 

Conkling, Price & Webb, general agents 
of the Fidelity & Deposit at Chicago, have 
‘written a bond for MacArthur Brothers 
Company, one of the Brooklyn subway 
contractors, with a premium of $10,200. 

The bond of the Lisle-Dunning Con- 
struction Company, for the erection of the 
$184,000 court building at Wichita Falls, 
Texas, was executed for the Fidelity & 
Deposit by John M. Thomas & Co., of Dal- 
las, E. M. Belcher handling the deal. 

The London & Lanchashire Indemnity 
has written a $200,000 executor’s bond 
for the Security Savings Bank of Cedar 
Rapids, Ia., executor for the Barton es- 
tate. The business was secured by the 
Keeler agency of Cedar Rapids. 

A judgment for $2,239 against Dennis 
Bush, contractor, and the Equitable Surety 
of St. Louis was awarded the Indiana Fuel 
Company by the circuit court at Shelby- 
ville, Ind. It was charged that material 
had been bought for bridge construction 
and had not been paid for. 


—————(@see-_—_—_ 
IOWA PUTS TABOO ON RIDERS 


Companies Will Have to Print Special 
Policies for State to Meet 
Requirements 


The Iowa insurance department has 
refused to approve any further endorse- 
ments for casualty policies of any sort, 
and advised companies operating in the 
state that after Jan. 1 policies comply- 
ing with the Iowa laws must be issued 
in the state without amendments of 
any sort. The companies have been 
using regular standard forms with en- 
dorsements to meet the Iowa condi- 
tions. As there has been some diffi- 
culty over these endorsements and 





company holds it is not responsible for 
subsequent acts of the guilty parties. 
The bond also stipulates that the bank 
must give all aid possible to the surety 
company in bringing the guilty ones 
to justice, save incurring pecuniary ex- 
pense, and that this certainly has not 
been complied with when no names are 
given. The finding of the lower court 
is affirmed. Judge Parker wrote the 
decision, which is signed by Judges 
Mount, Main and Holcomb. 


GET $15,000 FIDELITY LINES 


W. A. Alexander & Co., foo agents 
of the Fidelity & Casualty of Chicago, have 
secured about $15,000 of fidelity business 
formerly carried in the Illinois Surety. 
The agency offered to carry the bonds un- 
til the expiration of their present date in 
return for an assignment of claims for 
return premiums. There was some grum- 
bling on the part of other general agen- 
cies over this transaction, but it was in- 
vestigated thoroughly by R. 


Statements of Interinsurers 


FIGURES OF JAN. 1, 1916, FROM MISSOURI INSURANCE ventas — 
otal Dis- 


Admitted. Lia-  Prems. Total Losses burse- : ‘ ° 
Assets bilities Received Income Paid ms if you can show us you are a producer. Apply at once for choice territory. Address 
Cas. Indem. Exch.,. St. Louis....$ 23,910 $ 7,718 21,152 $ 25,842 $ 789 $ 14,507 2 
Cas. Reciprocal Ex., Kan. City.. 230,675 153,321 228,219 305,739 73,851 192,988 MR. L. BOYD, Fiscal Agent 
Coal Oper. Ex., Kan. City........ 390,133 280,206 310,530 ett er esp 
Contractors Inter-Ins. Ex., Chgo. 54,563 28,623 48,795 95,50 14,6 ,67 
Employers Indem, Ex., Kan. City pe 168,482 arr ese eats sor eee Hye THE GUARANTEE BONDING & INS. CO. 
Ill, Indem,. Ex., Chicago......... 208,317 171,214 234,21 262,87 i, 230, 
Kan. Emp. Inter-Ins. Ex., Topeka. 134,326 | 45,490 85,698 97,345 ...... 76,126 P. O. Box 334 WICHITA, KANSAS 
Lb’rmen’s Indem. Ex., Kan. City. 232,167 110,748 396,926 437,596 279,303 431,670 
Natl. Indem. Ex., Kan. City...... 31,218 6,151 14,040 14,289 821 8,072 — 


R. Gilkey, 


some companies have forgotten in 
some cases to use them, the depart- 
ment has decided that riders will be 
strictly taboo in all cases after the 
first of the year. The ruling will re- 
quire considerable additional printing 
on the part of companies. 
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JURISDICTION IS QUESTIONED 


Liability companies which have been as- 
suming risks in connection with the nu- 
merous government jobs which have been 
handled on the Ohio river canal at Louis- 
ville are interested in the question which 
has been raised to determine whether the 
fact that the canal site is government 
property takes away the jurisdiction of 
the state courts which have been trying 
these cases. Judge Gordon, in whose court 
a suit was brought by John H. Haines 
against the Ohio River Contract Com- 
pany, ruled that the state had jurisdiction, 
and the court of appeals, which was asked 
for a writ of prohibition to prevent the 
trial of the case, overruled the petition. 
A similar case against the Henry Bickel 
Company, against which 





awarded for $5,000 in favor of the ad- 
ministratrix of Louis Wright, who was 
killed on the canal work, is to be carried 
to the Supreme Court of the United States 
because of the federal question introduced 
by raising this point. 


> ee —_— 
PLATE GLASS LID IS TILTED 





Rates and Commissions Thrown Open 
in Territory Not Under Control 
of Local Associations 


Plate glass rates were thrown open 
at the annual meeting of the Plate 
Glass Service & Information Bureau in 
New York last week. This means that 
a general rate war will probably ensue, 
covering all territory outside of the 
few larger cities in which local asso- 
ciations have the situation well-in hand. 
The only rule not suspended was that 
prohibiting the issuance of term poli- 


cies. Commissions also are thrown 
open. 
This action was urged but not 


adopted at a meeting on May 9 and 
subsequently the Metropolitan Cas- 
ualty, New York Plate Glass, Great 
Eastern Casualty and Lloyds Plate 
Glass resigned. ; 

Officers for the ensuing year were 
elected as follows: 

Chairman, Nelson D. Sterling, of the 
Fidelity & Casualty Company. 
Vice-Chairman, R. A. Dobbin, of the 
Fidelity & Deposit Company. 
Treasurer, . W. Hendricks, of the 
Ocean Accident & Guarantee Corporation. 
Secretary and Bureau Manager, E. 
Gridley. 


—————@22e-—___. 
Giving Roadbed Coverage 


The American Casualty of Reading, 
Pa., has liberalized its collision endorse- 


ment for automobile liability policies. 
By eliminating clauses E and F the 
company is now giving so-called road- 
bed coverage and also providing for the 
payment of damages due to the striking 
of street, steam, or electric railroad rails 
or ties. 


—_———s3 tae 
BIG PHYSICIANS’ POLICY 


The Aetna Life has issued a blanket 
policy covering the members of the Spo- 
kane (Wash.) County Medical Society for 
$800,000 indemnity in case of suits for 
error or malpractice. Legal service for 
defense is also to be furnished. 

———_ + oo 


BECOME TRAVELERS SPECIALS 


At the Travelers home office last Satur- 
day a class completed its course in the 
home office training school and was grad- 
uated into the field as full-fledged special 
agents. The “charge to the graduates,” 
or perhaps it was a “baccalaureate ser- 
mon,” was delivered by Louis N. Dennis- 
ton, head of the school. The graduates, 
and the field to which each is assigned, 
follow: . 

George J. Ferguson, Albany, N. Y.; Wil- 
liam E. Gibbons, Buffalo, N. Y.; John T. 
Haviland, Newark, N. J.; J. D. Loop, of 
Denver, Colo., eastern Massachusetts; F. 
Davis Preston, Cincinnati, O.; Arthur L. 
Potter, Atlanta, Ga.; Thomas F. Willmore, 
Bridgeport, Conn. With the exception of 
Mr. Loop, all of the new special agents are 
assigned to the places from which they 
entered the agency school. 


————-(q@22c.e-—__—_ 
MARTIN GETS THE GENERAL 


Edgar L. Martin, formerly in the local 
agency business at Portland, Ore, and la- 
ter special agent for the Aetna companies 
at San Francisco, is appointed manager 
of the southern California branch office 
of the General Accident. 

—___—-=»- 0 


STOCKHOLDERS APPROVE 


Stockholders of the Casualty Company 
of America have approved the plan of the 
officers for the refinancing of the com- 
pany. The program is to put $450,000 into 
the company immediately without increas- 
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| ing the capital from the $750,000 mark and 
in the near future to increase the capital 
to an even million dollars, at the same 
time adding $250,000 to the surplus. The 
plan will put $950, 000 additional into the 
company. 
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The North American Accident has 
reinsured the accident and health busi- 
ness of the Southern Surety in New 
York, from which state the latter com- 
pany recently withdrew. W. D. Love- 
lace, district manager of the accident 
and health department of the Southern 
Surety at New York city, goes with the 
North American in a similar capacity. 
The North American expects to develop 
a large business around the nucleus 
gathered together by the Southern 
Surety, as that company had very val- 
uable franchises in a large number of 
big manufacturing concerns of New 
York, many of which have branches 
throughout the east. 


HANCOCK TAKES DAYTON AGENCY 


K. Hancock has been appointed su- 
partvcaitiane of the Dayton, Ohio, office 
of the National Life & Accident of Nash- 
ville. Mr. Hancock comes from Kentucky, 
where he has been representing the same 
company. He takes the place at Dayton 
of his uncle, who dropped dead suddenly 
a week or so ago from heart trouble. 


NEBRASKA MANAGERS MEET 


Twenty-five Nebraska district managers 
of the Great Western Accident met in busi- 
ness session in the company’s offices at 
Omaha last Saturday. The session occu- 
pied the entire day. In the forenoon the 
men attended the company school of in- 
struction and, as one of the men said, 
the managers were all in fine fettle 
after the new ideas of salesmanship meth- 
ods that were developed by the mutual 
exchange of ideas of fellow workers. 
During the afternoon a general discussion 
of methods of building up business in vari- 
ous districts was engaged in and the 
newer men were given the opportunity of 
observing the selling methods of the old- 
timers in the profession. 

H. O. ilhelm, general manager of the 
Nebraska agents, attributes much of the 
success of the company in this state to 
the cooperation that is obtained through 
these meetings. They are to be held 
quarterly hereafter instead of semi- 
annually, as had been the custom pre- 
viously. 


WORK WITH LIFE ASSOCIATIONS 


A number of assessment health and ac- 
cident companies in the east are cooperat- 
ing with the National Association of Mu- 
tual Life Underwriters on legislative work. 
J. J. Barnsdall, of the St. Lawrence Life 
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of New York, which does an accident and 
health business, called a conference of 
these companies recently, together with 
the officers of the mutual life companies 
association. The mutual life underwriters 
organization has a model bill for the regu- 
lation of assessment companies which it 
is endeavoring to have the convention of 
insurance commissioners approve and 
push. It is likely that this will be broad- 
ened _ sufficiently to cover assessment 
health and accident, as well as life com- 
panies. 


INDUSTRIAL NOTES 


The Eastern Casualty of Boston has ap- 
plied for license in Wisconsin. It has a 
ae of $100,000 and a surplus of $40,- 


W. J. G. Blue, who has been special 
deputy of the Equitable Fraternal Union, 
has opened an office at 136 South Main 
street, Fond du Lac, Wis., and will con- 
duct a general insurance business. He 
has been appointed district manager of the 
Wisconsin Accident & Health of Milwau- 
kee for four counties. 


2 ee —_____ 
CLAIM MEN’S CONVENTION 


The International Claim Association will 
hold its annual meeting at the Hotel 
Chamberlain, Old Point Comfort, Va., 
Sept. 7, 8 and 9. President J. J. Dorn has 
appointed W. R. Freethy, of the Employers 
Liability, chairman of the program com- 
mittee; John J. King, of the MHooper- 
Holmes Bureau, chairman of the hotel 
and accommodation committee, and Har- 
vey H. Shomo, of the American Casualty, 
chairman of the entertainment committee. 

——__~<» 6 @& —____—_ 


KENNEDY MADE SPECIAL AGENT 


Routlinger & Stith, general agents of 
the Casualty Company of America in 
Louisville, have appointed John Kennedy 
special agent to handle compensation busi- 
ness under the new law, which takes effect 
Aug. 1. They are doing considerable 
newspaper aavertiaing and making an ag- 
—" campaign for this class of busi- 


About People 


M. G. Wolfe, assistant secretary of the 
liability department of the Travelers, is 
returning to the home office, after a trip 
through the west, on which he visited the 
principal branch offices of the company. 
He = in Chicago the latter part of last 
week. 
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R. V. O. Lewis, connected with the New 
York branch office of the Aetna compa- 
nies, recently performed what may stand 
as a record feat by selling twenty-one 
accident policies in one day, the sale in 
each case being made over the telephone. 
The accident department of the office had 
devoted the day to a complimentary effort 
to Vice-President W. C. Faxon, in honor of 
the completion of his forty-second year 
= the accident and health insurance field, 

nd Mr. Lewis made this the mainspring 
fee his drive. The department wrote 
forty-two policies in all for $1,300 in pre- 
miums. Mr. Lewis did not place his busi- 
ness_ with total strangers, but selected 
people on whom he had written other lines 
of casualty insurance. 


Frank L. Miner, president of the Bank- 
ers Accident of Des Moines, was elected 
treasurer of the Northern Baptist conven- 
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tion at San Antonio last week, is claiming 
that he was actually elected and will carry 
his proof to the national committee at St. 
Louis. Mr. Love represents the prohibi- 
tion element of the Democratic party. A 
full fledged boom for governor following 
his defeat was nipped in the bud by Mr. 
Love, as he said he only wanted to repre- 
sent his party as national committeeman. 
He formerly was insurance commissioner. 
— DO 


COOPERATE ON ATTENDANCE 


Fire and Casualty Agents’ Organiza- 
tions Plan for All to Take in 
Both Meetings 


At a conference held last week in 
New York, attended by George D. 
Webb, president of the National Asso- 
ciation of Casualty & Surety Agents, 
and President Roth and Secretary Put- 
nam of the National Association of 
Insurance Agents, plans were discussed 
for cooperation in securing the attend- 
ance of members of the casualty organ- 
izations at the meeting of the National 
Association of Insurance Agents at 
Boston, Sept. 12-15, and of members 
of the National gssociation at the meet- 
ing of the casualty organizations at 
White Sulphur Springs, W. Va., Sept. 
19-22. 

It now appears to be recognized by 
members of both organizations that 
each has a function which the other 
could not well perform. Most local 
fire agents are also engaged in the cas- 
ualty and surety business, and a large 
part of the casualty and surety general 
agents have some interest in the fire busi- 
ness. They at least have an interest in the 
matters concerning the casualty busi- 
ness which will come out in the meet- 
ing of the casualty section at the Bos-. 
ton convention. 





> tee——— 
Western Committee Membership 


While there is no question that the 
London Guarantee and the Standard 
Accident will be two of the three bu- 
reau members of the new western com- 


mittee, authorized by the Workmen’s 
Compensation Service Bureau, the third 
bureau member has not yet been se- 
lected. The cooperating nonbureau 
companies will elect two members of 
the committee. These companies now 
consist of the Continental Casualty, 
London & Lancashire Indemnity and 
Zurich, but other nonbureau companies 
may conclude to cooperate before the 
selection of representatives is made. 
a 


Cannot Be Reinsured Now 


Hope of reinsuring the business of 
the Illinois Surety has been abandoned. 
Superintendent Potts of Illinois hav- 
ing withheld his approval of the rein- 
surance of part of the business by the 
National Surety, and the American Fi- 
delity having decided not to take any 
of the business, it is not believed that 
any other company would look at it. 
Six weeks have now elapsed since the 
company went into the receiver’s 
hands. Most of the agents have made 
new connections. A company that 
might reinsure the outstanding busi- 
ness now would get nothing but the 
unexpired risks to run through its 
books; it could not get the customers 
for whom the bonds were written, as 
it could not get the agents who con- 
trol those customers’ business. 
—————-2e oe ___ 
REARRANGING ITS OFFICES 

The United States head office of the 
London Guarantee, which has occupied 
the fifth and part of the fourth floor of 
the Corn Exchange National Bank build- 
ing, Chicago, has taken the remainder of 
the fourth floor and is making a rear- 
rangement of its offices. When this is 
completed the executive offices and the 
underwriting departments, both for cas- 
ualty and credit insurance, will be on the 
fifth floor, while the claims, inspection, 
legal and other service departments will 
occupy the fourth floor. 


eG 
OHIO BOARD NEEDS FUNDS 


The Ohio industrial commission has 
asked the state emergency board for $4,000 
extra funds for the fiscal year beginning 
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July 1. The commission states that ow- 
ing to the revival of business, its work 
has been so greatly increased that its 
present force is unable to handle it with- 
out serious delay. When the request was 
made Chairman Frank Reichard of the 
house finance committee, who is a mem- 
ber of the emergency board, demanded a 
reorganization of the industrial commis- 
sion. 


a a > le 


Columbian Casualty—This company is 
being organized in Chicago and now has 
subscriptions for approximately $100,000 
of capital and surplus. It is expected that 
within 90 days the company will have a 
sufficient amount subscribed to apply for 
a license and begin writing accident and 
health insurance. 


20 ee 
CASUALTY NOTES 


The Eastern Casualty of Boston has 
made application for license in Wisconsin. 


The North American Accident is taking 
2,500 square feet of additional floor space 
in The Rookery, Chicago, for home of- 
fice purposes, the increased business neces- 
sitating additional room for extra em- 
ployes. 


William T. Barr, who has been with the 
western branch of the Aetna companies 
for the past four wears in various capac- 
ities, resigns as of June 8th to join the 
San Francisco city department of London 
& Lancashire Indemnity. 


‘The $300 fine against the Maryland Cas- 


ad and was paid by the company last Fri- 
ay. 

Robert Lees Hamilton, comptroller of 
the Hartford Accident & Indemnity Com- 
pany, was in Chicago Monday, being on a 
tour of western agencies. 





Motor Insurance News 











FARM MUTUALS INTERESTED 


A number of men prominent in farm 
mutual circles are interested in the or- 
ganization of the Hoosier Interstate Mu- 
tual of Kokomo, the incorporation of 
which was announced in The Western Un- 
derwriter of last week. The company 
plans to charge tariff rates and in addi- 
tion a $3 policy fee and return dividends 
to policyholders. It will write all forms 
of automobile insurance except liability 
for personal injury and is now negotiat- 
ing for a connection with some casualty 
company to handle the liability risks of 
its members. 


IMPORTANT ARRESTS 


An alleged automobile theft ring, the 
members of which are said to have sold 
automobiles before they stole them, is 
said by Capt. Morgan Collins to have been 
broken up in the arrest at Chicago of four 
brothers and another man Monday. Those 





ualty, imposed by the Oklahoma insurance 
department as a penalty for violation of 





the resident agents law, was reduced to 


held are R. D. Whitehead, 712 East 50th 
place, his three brothers—William E. 
Whitehead, Chester Whitehead and L. A 
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oe ee eee faerie Pere es 5 Seta eee OS eee 72,761 22,775 detec 10,319 mn “s 
WOW APRBTETGe CASURICY  .occ cs ccwcccccccnescesrcvcce 8,496 4,243 12,830 6,793 GO. ‘soseadarcca 3,428 1,213 »758 3,993 199 228 
MGW SOMMIANG TOQUIRADIO «2 o5.c.. 3 os 52050 cose sc ccecees 1,330 335 74,166 42,146 33,685 23,060 4,084 1,217 5969 1,490 4,639 eevee 
New Jersey Fidelity & Plate Glass........ccccesceses  —cecces vances «sw veces swe enee sw rene ae 12,841 4,573 4,798 eT ee ee ee 
ee a aha ae eee bat doed. | BERSHe)” s5c00% < Keown — whens  “Soemacdan  Veletemacs 19,652 6,583 wieie# SC akraats Paleee eons 
Ocean Accident & Guarantee...........ecceee eee eens 42,699 29,270 241,004 133,059 6,105 179 4,787 1,564 23,379 7,140 15,042 4,851 
SS ED st a Fe eer ee ne 16,998 7,773 3,108 Wee. RAS Se Laces Mp cca | Lekipee 76 3 1,081 931 
PETE RORBAONED, Lit. . on odio sb Roe oon aie ee cackawiie 15,000 5,332 11,457 Bete foc ae S ato: 4,156 “1,182 1,780 400 972 164 
Febials POMMOREES,. 5 oii chases Gs Ak ve doksb acide Room Baste 15,454 21,732 26,880 17,266 2,171 6 1,961 947 7,089 2,880 1,947 1,143 
Southern Surety ............0+ Bs See tae Slee Sure ea ici 100,621 53,298 150,144 81,962 42,436 43,768 3,496 1,854 3,546 4,067 7,458 7,983 
Sia DANCIN on OSES 8 5 wat Nokia ae clone Widnes 66,859 30,543 30,77 MEO 2 ccaccsstctands actin om aha aides Sar wopegeatbices "> eteveeeale 4,062 1,367 
eee ES IG Se a SE er or, Sr fe 1,583 7,280 REO? Aironet 8 l Ueotia mse: wegen . 169 9 864 25 7,427 3,773 
SS eRe rere Se PO Te Tee 184,686 135,380 94,605 J) re sie et. Niet Gebietes © Sauter edie eke 8206 9 o8e os 
CUSED SRRON SOM MMRAUNT s Bho 4 n/n Hen eine b-50 duse les tess 19,789 17,429 26,461 io) GAAS meee ren 2,458 262 6,105 4,019 1,179 “0 
7. SPEC Be GUAT is» 5.5 5.00000 6:0.0:0:00:0 0 2s oe Sas 7,382 1,623 38,716 16,761 115,636 84,031 7,464 2,920 13,287 2,157 8,756 1,001 
RELATS ASU RINE tse cscccu ssh RRP FN 8s ckC EID BOE eS o)p het ean taMaee es Lehane SeGeeiin tence He, eee EONS, scteeatgiule 746,444 421,750 
UOT SECS | <cb.5 S555 00'ss ss 605 00k RebN 656.20 ees 2,286 291 17,390 Sl Sass ae 3,564 1,411 2,286 119 3,699 1,082 
TAR cnn weeds eink Af hy 44 Poiandhiin Wet Os Sa eee sin 62 Saehin ,691 M Bae. Mee HY VohaGbre. 2 suki... Oeste bem es fale BE 108 ‘ 
*Includes all automobile hazards. +Includes automobile liability, property damage and collision. 
Returns of Companies Writing Only Accident and Health Insurance in Missouri 
Company ms. Losses Company Prems. Losses Company Prems. Losses Company Prems Losses 
Amer. Life & Acci... : 38, 658 $ 16,644 Federal Casualty ..... $ 27,237 $ sce t Masonic: Protective --$ 26,589 $ 19,098 National Relief ....... 868 610 
Bankers Acci., Ia...... 1,405 16,799 Federal. Life: ....i..... 333 45 Midland Casualty.... ei 43 North Amer. Acci $3;711 et 
Brotherhood Accident. 2,674 3,668 Great Western Acci..... 21,724. 6,896 National Casualty .. 15,673 8,317 Pacific Mut. Life...... 68,326 1432 
Clover Leaf Cas........ .31,682 11,480 Inter-Ocean Cas. ..... 3,437 23,250 Natl. Life & Acci...... 217,788 79,057 Ridgely Protective .... 21,325 UatT 
Columbian Nat. Life... 51,065 15,105 Loyal Protective ...... 13,300 9,504 Natl. Life, U. S. A... 17,110 6,817 Union Liability ....... 9,838 3, 
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Whitehead—and W. E. Relihan, who said 
he has been living at the St. Regis hotel. 





MOTOR NOTES 


her, western general agent 
of the Aetna, has been appointed successor 
to C. Osborn on the executive commit- 
tee of Fe Western Automobile Conference. 

There will be a meeting of the Western 
Automobile Conference Thursday morn- 
ing. A report will be received from the 
national conference organization meeting, 
held in New York last week, and the 
committee on constitution and by-laws 
will make a report. 

The preliminary report of the Missouri 
department shows the following items 
from the Jan. 1 statement of the Auto- 
mobile a a oo. e of Kansas 
City, opera astin & Co.: 
Assets, $207. “90. Yiabilities, $164,951; pre- 
miums received in 1915, $278, 658; total in- 
come, $283,393; losses paid, $1 13,879; total 
disbursements, $237,311. 


POINTERS Br 


FOR LOCAL AGENTS. 














STOCK COMPANIES USING 
PARTICIPATING POLICIES 


Question—What stock companies 
write participating fire policies? 

Answer—Stock fire companies issu- 
ing participating policies are Retailers 
Fire, Oklahoma City, Okla; Associated 
Industries Fire, Chicago; National 
Brewers, Chicago; Equity Fire, Kan- 
sas City, Mo.; United Druggists Mu- 
tual, Boston. While the word mutual 
appears in the name of the latter com- 
pany it has $100,000 capital stock. 


HOW MORTGAGE CLAUSES 
AFFECT APPORTIONMENT 


Question—What is the difference be- 
tween a mortgage clause with full con- 
tribution and a clause without full con- 
tribution? 

Answer—All mortgage clauses pro- 
vide that the loss, if any, on the prop- 
erty of the mortgagor shall be payable 
to the mortgagee as his interest may 
appear. 

If the mortgage clause contains no 
contribution feature, only the compa- 
nies carrying insurance on the property 
and having mortgage clauses on their 
policies are liable to the mortgagee and 
they cannot include any other insur- 
ance in the apportionment of the mort- 
gagee’s loss. 


Where the mortgage clause provides 





We adjust for more than 50 companies who want 
the best service, not the cheapest. 


G, F. Ferrier Adjusting Bureau 
Successor to J. A. Hawkins Company 
Established 1905 


Adjusters of Automobile Losses 
Bell Phone Hiland 2121 316 So. Pacifc Ave. 
PITTSBURGH, PA. 








Harrison 795 


JOHN E. HOGAN 
Adjuster of Automobile Losses 


Room 2033 Insurance Exchange 
CHICAGO 











National Automobile Insurance 


Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
4 ——_ applications now being received. 
ees Wilkinson, Secretary and General M 
Wilkins eke Bidg., a eng i 


Rhrenteeeees 











Thomas T. North H. W. Osgood 


Two men devoting all of their 
time to automobile losses, 
nothing but automible losses, 
Possessing the experience and 

aving an acquaintance with 
the automobile trade, can 


render service on automobile 
losses. 


THOMAS T. NORTH 


15 I e Exch CHICAGO 


=e 





























HOME OFFICE, PIERCE, BUILDING 


Si. LOuIs 


CHAS. W. DISBROW, PRESIDENT 






NGURAN 








“All Kinds of Insurance on Automobiles” 





























for full contribution the companies 
with mortgage clauses on their policies 
consider that all insurance on the prop- 
erty shall contribute to the loss of 
the mortgagee whether all the insur- 
ance was made payable to the mort- 
gagee or not. ‘ ¢ 
We have fixed up three illustrations 
of hypothetical cases that will probably 
illustrate this point. 
Property valued at $10,000. 
Mortgaged for $4,000. 
Loss $4,000 
Pirst Tllustration 
Insurance as follows: 
Company A $2,000. No mortgage clause. 
Company B $2,000. No mortgage clause. 
Company C $2, 000. Mortgage clause 
with full contribution. 
Company B_ $2,000. 
with full contribution. 
A and B pay $1,000 each to assured 
(mortgagor). 
Cc and D pay $1,000 each to assured 
(mortgagor) and eo jointly. 
Total payment $4,000 
Second Tilustration 
Insurance as follows: 
Company A $2,000. No mortgage clause. 
Company B $2,000. No mortgage clause. 
Company C $2, 000. Mortgage clause 
without full contribution 
Company D 4 "lnertgnge clause 
without full contribution. 
A and B each pay $1,000 to assured 
(mortgagor). 
C and D each pay $2,000 to assured 
(mortgager) and mortgagee jointly. 
Total payment $6,000 
Third Illustration 
Insurance as follows: 
Company A $2,000. No mortgage clause. 


Mortgage clause 


Company B $2,000. Mortgage clause 
with full contribution. 
Company C $2,000. Mortgage clause 


with full contribution. 
Company D $2,000. Mortgage 
without full contribution. 
Loss $4,000. 
A pays $1,000 to assured (mortgagor). 
B pays $1,000 to assured (mortgagor) 
and mortgagee jointly, permitting them to 
make division. 


C pays same as B. 
D pays $1,333.33 to assured (mortgagor) 


and mortgagee jointly, permitting them to 
make division. 


Total payment $4,333.3. 

These illustrations are based on a 
decision of the United States circuit 
court of appeals in the case of Hartford 
vs. Williams, 11 C. C. A., 503, in which 
it was held that the mortgage clause 
with full contribution was especially 
drawn to prevent results in line with 
the decisions of Hartford Fire Insur- 


clause 





ance Company vs. Olcott, 97 Illinois, 
439, and Hastings vs. Insurance Com- 
pany, 73 N. Y., 141. 

The gist of those two decisions was 
that the mortgagee could not be bound 
by any act of the mortgagor and that 
the taking out of insurance by the 
mortgagor without mortgage clauses 
could not affect the amount payable 
to the mortgagee by companies carry- 
ing insurance with mortgage clauses on 
them. 

While this decision has been ren- 


dered by the United States circuit court | 


of appeals, it is not certain, of course, 
that the various state courts would fol- 
low that rule, and many adjusters are 
unwilling to predict what the result 
would be where there was insurance 
with the full contribution mortgage 
clause and insurance without the mort- 
gage clause. 

You will note from the illustrations 
that the clause with full contribution 
is not as favorable to the mortgagee as 
the mortgage clause without full con- 
tribution, and many large loaners of 
money on real estate decline to accept 
policies with full contribution provi- 
sions in the mortgage clauses. 

You will also note that in two illus- 
trations the companies are called upon 
to pay more than the amount of the 
loss. It is not often that such payments 
are made, as adjusters usually succeed 
in getting a settlement that satisfies 
everyone, including themselves. If a com- 
pany were required to overpay what 
they considered their share of the loss, 
because of the absence of a full contri- 
bution clause in their contracts, they 
would probably take subrogation from 
the mortgagee and seek the recovery 
of the amount of overpayment from 
the mortgagor. It would seem that 
equity would require that they either 
be given the amount of the overpay- 


ment or that they be given a mortgage 
lien for an equal amount on the prop- 
erty. 





DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Serwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 

ILL., WE. IND. 
- oH. TAYLOR 
1965 insurance ._ Chicago 
Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 











BEN PER 
Central ite ‘Bie a Ill. 
Adjusts Losses for Fire lasurance Companies 


0 Years in Insurance Work, 





ILLINOIS 
Ww. H. REMICE 





Ke 
ADJUSTER Sa FIRE, TORNADO 
AN D AUTOMOBILE LOSSES. 
ILLINOIS INDIANA 
ELDRID ERRY 


GE H. SP 
201 First Nat'l Bank Bidg., meg gy Ill. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 


sss penang sin KENTUCKY, —— 








~-Odell & So 
no Uppe er Second St., fan 2 Ind. 
Adjusters of Fire, Tornado, ‘Automobile and Inland 
Marine Losses 
IOWA 


Ss. G MOORE, 
204-205 Securities Bldg., Des Moines 
Phone Walnut 1589 ; 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS, . 
—— Patent Seer 
nitiias Bureaw 
ADIUSTERS. FIRE 
INSURANCE LOSSES | 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
FRBEDKE. M. CHAMPLIN 
629 ee Trust Building 


Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 











Floating—Towing—Storage 

Wrecked vehicles floated or towed to any 

part of Chicago. Float work a specialty. 

On call day or night. Quick service. 
Reasonable Rates. 

Plew’s Fireproof Warehouse 


2645 Wabash Ave. Day Phone Calumet 2435 
Night Phone Wentworth 5048 or Normal 221 








Chicago 





THE JORDAN REPORTING CO. 


Woolworth Building, New York City 


SERVICE On AUTOMOBILE INSPECTION REPORTS 
Is Our Specialty 
Let Us Investigate Your Risks 


St. Louis 








MINNESOTA 


CHARLES E. Paes 
419 — —s 


Min 
ADJUSTER OF FIRE AN ANI D CASUALTY LOSSES 


OHIO 
Mormons Massingham 
9 Mair: St., Ashtabula, Ohio 


ADJU! STER ¢ OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Geauga and Trumbull Counties. Also careful inspections 
made at very reasonable rates. 


OHIO—MICHIGA N—INDIANA 


s. Ee. CURTIS 
sas Cy er Natl. Bank Bldg., 
Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
SO. asi ok MINN., IA., N. aioe NEB, 
HEO -F. GRE 
7 N. Main Ave., Sioux Falls, EoD. D. 


ENERAL ADJU STER 
Sioux Falls is the Center of an Important Field 

















WESTERN FIELD 


Shirie & eter 
AUTOMOBILE fossts 3 7A SPE Caer 


305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer justers 
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EDGAR J. HAYMES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Assete- - + = = = = «= .* $2,153,778.82 











Capital - . 500,000.00 
Surplus to Policyholders “ 932,012.09 
Lape va STATE AGENTS 
ible A W. E. COLLINS, Michigan and O Union Trust Building, Detroit 
” Solicited A.8. JACOBS iting ietjiana and Wisconsin, 2110 Insurance | 
WILLIAM J. WENDT, Iowa, Minnesota and Missouri Omaha, Neb. 








MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913......... $862,447.34 $156,321.92 
January 1, 1914......... 920,961.16 181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














New Agents Solicited 


PITTSBURG UNDERWRITERS 


GEO. BR. DAVIES, Manager Commonwealth Bld@g., Pittsburd, Pa, 


sy eae UNDERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
all of Pittsburg, Pa. 

Capital, $1,700,000. Assets, $7,732,467.27. Surplus to Policyholders, $3,449,769.69 
F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and O! 
Eliel & Loeb, + Chicago, Ii Tit., General Agents for Illinois 

Schulkamp, Madison, Wis., General Agents for Wisconsin 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 
AUTHORIZED CAPITAL - = - ” 


CASH CAPITAL PAID IN - - - e+ @ 
SURPLUS TO POLICYHOLDERS - - - ~ 


$1,000,000.00 
962,325.00 
1,240,216.74 


RELIABLE AGENTS WANTED 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 


Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 














General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








Merchants National Fire Insurance Co. 


29 South La Salle Street, Chicago 





NOW LICENSED IN ILLINOIS 


Plan Unique and secures for the Local Agent Co-operation from our 
large number of stockholders and banks. 














Detroit National Fire Pusurance Co. 


M. O. ROWLAND, President Betroit J. EDWARD READY, Secretary 





Join the forces rs a live, active, growing, sea backed western company, progressive, 
et operating along sound lines. Licensed in New York, New Jersey, Connecticut, 
Lenagte, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 














CRUM & FORSTER 


GENERAL AGENTS 
95 WILLIAM STREET, ‘New York City 


The North River Ins. Co., N. Y. — The Williamsburgh City Fire Ins. Co., N. Y. 
United States Fire Ins. Co., N. Y. — Richmond Insurance Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. — The United States Underwriters’ Policy, N.Y. 
and for New York City. 


Aachen & Munich Fire Insurance Company, Germany 
Allemannia Fire Insurance Company, Pa. 
Potomac Insurance Company, Washington, D. C. 
Seneca Fire Insurance Company, Buffalo, N. Y. 
National Lumber Insurance Company, Buffalo, N. Y. 








Assets $1,099,331.19 


ORGANIZED 1853 


Surplus $496,079.49 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas, 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 





Organized 1852 


Capital $1,000,000 


HAN OWV E R 


FIRE INSURANCE COMPANY OF 


NEW YORK 


ANNUAL STATEMENT JANUARY 1, 1916 


Assets, $4,642 


457.28 Liabilities, $3,740,176.62 Surplus to Policyholders, $1,802,280.86 


Western Department, 1105 Insurance Exchange, Chicago 


C. W. HIGLEY, General Agent 


MONTGOMERY CLARK, Asst. General Agent 





DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. 


CHICAGO 





GEORGE E. FEENEY, President 
EDWARD T. LYONS, ‘Secretary-Treasurer 


Capital . . 


The  1.s, MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


- $256,700.00 





= L. LIND, State Agent . 
HAS. H. HAR 


719 Linn Street, PEORIA . 
RADEN, State Agent, 220-21 Hammond Bldg., DETROIT 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


Illinois, Wisconsin and Minnesota 
. Ohio and Michigan 














London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 





. CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St. Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 





The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital - - $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders  - 1,000,236.83 
TotalAssets - - - 2,402,986.10 





STATE AGENTS 


MILO B. MARIK, Chicago, IIl., for Ill. 

L. W. SNIDER, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo. ,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 

H. E. MILLER, Milwaukee, Wis, for Wis. and Mina. 
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Will Pay Them Well 


JAMES 


Mants ‘ood Met TLLINOIS LIFE INSURANCE COMPANY 


CHICAGO 


W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





he Western Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


WESTERN IN NAME 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879.) 


NATIONAL IN SCOPE 
PART TWO 








TWENTIETH YEAR No. 22 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JUNE 1, 1916 


$2.50 per Year, 15 Cents a Copy 








PLANS FOR BUREAU OF 
SALESMANSHIP RESEARCH 


Will Collect and Systemize In- 
formation Regarding Sales 
Methods of Big Concerns 





E. A. WOODS IS PROMINENT 





Will Be Conducted at Carnegie Insti- 
tute of Technology at Pittsburgh, 
Beginning June 1 





Pittsburgh, Pa., May 29.—(Special.) 
—At a gathering of prominent business 
men a “Bureau of Salesmanship Re- 
search” was organized to be affiliated 
with the Carnegie Institute of Tech- 
nology. 

Edward A. Woods, manager of the 
Equitable of New York, originated the 
idea to organize the bureau to collect 
and systematize information regarding 
methods now used by successful sell- 
ing organizations all over the country 
in the employment and training of 
salesmen and in related phases of sell- 
ing, such as advertising, circularizing 
and organizing selling campaigns, in 
the United States and foreign coun- 
tries. 

Plan of the Bureau 


“We will endeavor,” said Mr. Ham- 
merschlag, director of the Carnegie In- 
stitute of Technology, “to get away 
from the rule of thumb method of em- 
ploying salesmen and show by care- 
fully gathered data and statistics the 
proper method of employing and train- 
ing salesmen and thereby do away with 
a large percentage of waste of time and 
money along this line. It is our pur- 
pose to analyze the personal and men- 
tal traits that are found to be highly 
characteristic of highly successful sales- 
men in contrast to moderately success- 
ful and unsucessful salesmen, together 
with data obtained from experienced 
sales managers. We will carry forward 
the actual experiments in the selection 
and training of salesmen, in coopera- 
tion with sales managers and employ- 
ment managers, enough of whom have 
already placed their sales organizations 
and records at the service of the bureau 
to insure the necessary data for check- 
ing the results of the studies made.” 

Clearing House for Information 

A clearing house for information will 
be established and conferences between 
sales managers of the members and 

(CONTINUED ON PAGE 5) 
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AMICABLE LIFE BUILDING—22 STORIES HIGH 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Net 
Capital | Stock- | Policy- | Admitted 
DATE Sek holders’| holders’ | Assets 
Surplus| Surplus 


A 1910 0 | $215,837 60,88: 414,657 
fos 3 ue | azz | “wsetme | susan |° a289s8 


























Dec, 31, 1910 6,3 

Dec. 31, 1911 | 472,580 | 382,889 469 | 1,369 

Dec. 81, 1912 | 800,000 | 645,165 5,165 | 1,769,449 

Dec. 81, 1913 | 820,000 | 651,799 | 471,799 | 1,967,740 

Dec. 31,1914 | 820,000 | 774,966 | 1,594,966 | 2,285,214 

Dec. 31, 1915 160,547 | 1,580,547 | 2,449,773 
Cash Dividends Declared to Stockholders During Last Two 

Years, $147,600.00 


Cash Dvd Oalare te Sactlers amary 6 186, 
Per Cent Dividend-Dectared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen ‘states. Will 
enter others. General agents wanted in most 
all states. 

















FIVE YEARS OLD 
MAY ist, 1916 


The books closed on the night 
of April 30th with paid-for 
insurance in force amounting 
$ 12,266,115.00 
and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
seeking successful connections. 


THE FARMERS @ BANKERS 
LIFE INSURANCE COMPANY 


WICHITA, KANSAS 


NORTHWEST CONGRESS 
PROVES BIG SUCCESS 





Five States Are Represented by 
264 Delegates—Twin Cities 
Are Delightful Hosts 





“SERVICE” IS KEYNOTE 





Demand Made for Agents’ Qualifica- 
tions Laws—Des Moines Gets Next 
Meeting and Attendance Cup 





“This congress is assembled to ad- 
vance the life underwriters of the 
northwest in the principles and prac- 
tices of life insurance for better serv- 
ice to the public’ was the keynote 
speech delivered by Warren M. Hor- 
ner, president of the Minneapolis As- 
sociation of Life Underwriters, in open- 
ing the Northwest Congress of Life 
U..derwriters at Minneapolis last 
Thursday morning. 

Gathered before him were repre- 
sentatives of every life underwriters 
association in Minnesota, Wisconsin, 
Iowa and the Dakotas—St. Paul, Min- 
neapolis, Duluth, Milwaukee, Madison, 
La Crosse, Des Moines, Cedar Rapids, 
Waterloo, Davenport, Sioux Falls, 
Sioux City and Fargo, together with 
agents not affiliated with any associa- 
tion, who constituted about a fourth of 
those present. Before the close of the 
congress the registration had run up 
to 264. 


Des Moines Gets Next Meeting 


Des Moines sent twenty-six dele- 
gates. They started early to get the 
(CONTINUED ON PAGE 13) 




















The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
. cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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MEDICAL DIRECTOR OF 
UNION CENTRAL DEAD 


Dr. Clark W. Davis Was an In- 
dependent, Forceful Thinker 
of the Profession 


BLOOD PRESSURE VIEWS 


Made Many Distinct Contributions to 
Insurance Medical Science—Had 
Much Executive Ability 


The death of Dr. Clark W. Davis, 
medical director of the Union Central 
Life, last Friday afternoon removed 
one of the agreeable and distinguished 
personalities from the insurance med- 
ical profession. Although especially 
robust and healthy in appearance, Dr. 
Davis had for some time past suffered 
from arteriosclerosis and his taking 
off was not entirely unexpected within 
his immediate family circle. For some 
months he had not been very active at 
his office and two or three weeks ago 
returned from a trip to Hot Springs 
and Atlantic City. Two weeks ago 
he was given a six months’ leave of 
absence by the board of directors. 


Many Years With Union Ceatral 


Dr. Davis would have been 53 years 
old next December had he lived. Vir- 
tually his entire medical career was 
with the Union Central with the ex- 
ception of six years between 1900 and 
1906, when he served as health officer 
of Cincinnati, but still retained his 
position with the company. He was 
graduated from Miami Medical College 
in Cincinnati in 1886 and in 1889 came 
with the company, of which his father, 
William D. Davis, was medical direc- 
tor. In 1891 he became assistant med- 
ical director and on the death of his 
father became ‘associate medical di- 
rector with Dr. John L. Davis. In 1907 
he was made medical director. He was 
related to a number of the other offi- 
cers of the Union Central and was a 
nephew of President Jesse R. Clark. 
He is survived by Mrs. Davis and a 
son 11 years old. 


Many Contributions Made 


Dr. Davis made several distinct con- 
tributions to insurance medical science. 
He was the pioneer among insurance medi- 
cal examiners who abandoned the theory 
of heredity as a cause of tuberculosis and 
adopted the theory of exposure. To such 
an extent was this theory carried under 
him that the Union Central blank carried 
a question whether the applicant had 
spent one night or more in a house where 
a tuberculosis patient had lived any time 
during the past two years. 


Blood Pressure Tests 


Another of his researches was on the 

value of blood pressure tests in life in- 
surance examinations. He held the theory 
that blood pressure in itself is not a suffi- 
cient cause for rejection, although the test 
is valuable as indicating the possibility of 
certain impairments. He kept a record 
of blood pressure rejections of other com- 
panies accepted by the Union Central and 
had 700 of these cases under observation. 
It was his plan as soon as they numbered 
1,000 to prepare a treatise on the subject. 
While the 700 cases accepted were no 
doubt the pick of the lot of rejections of- 
fered to the Union Central, the experience 
on these cases has been more favorable 
than that of the regular mortality ratio of 
the company. 


Book of Instructions 


Another contribution which Dr. Davis 
made to medical practices was in a very 
complete book of instructions issued to 
agents. It was his theory that an agent 
should be supplied with sufficient infor- 
mation as to the company’s medical policy 
to enable him to decide with reasonable 
accuracy whether it would accept the risk 
or not. Although the Union Central has 
one of the lowest loss ratios of any of the 
eompanies, this has been accomplished 
without causing an unusual number of re- 
jections. 


Dr. Davis as a Man 


Dr. Davis combined in a rare degree 
executive ability, medical knowledge and 
a genial personality. He was the soul of 
courtesy and consi eration for others. Al- 
though a disciplinarian and a stickler for 
rules, he was greatly beloved by his em- 
ployes and associates. He was a great 

















FRANE W. PENNELL 


[Frank W. Pennell of New York, east- 
ern manager of The Western Underwriter, 
has resigned, and in a few weeks will be- 
come associated with the ayareey depart- 
ment of the Mutual Life under J. A. Jack- 
son. Mr. Pennell has been connected with 
The Western Underwriter during the last 
few years, after having graduated from 
the University of Michigan. He was 
prominent in college affairs. Among other 
of his activities he was managing editor 
of the college daily. He had a little train- 
ing in daily newspaper experience after he 
left college and then started as a news 
man for The Western Underwriter. After 
serving an apprenticeship at the Cincin- 
nati office, he, took charge of the eastern 
office in New rk City, and in connection 
with his regui@r work, acted as editor of 
the “Casualty Review,” the monthly pub- 
lication issued by The Western Under- 
writer Company. Mr. Pennell is known to 
a number of insurance men throughout the 
east and especially at home offices. He is 
a vigorous, virile writer, a splendid news 
gatherer, and has made good in the field of 
insurance newspaper work. Mr. Pennell 
has maintained the position taken by the 
“Casualty Review” in monthly accident 
and health business. It has recently been 
changed to a paper that covers all forms 
of accident and health underwriting. Mr. 
Pennell has endeared himself to his asso- 
ciates on The Western Underwriter, who 
have greatly admired his ability and 
character. While many friends will fol- 
low him in his new work with their best 
wishes, none will be more sincere than 
his colaborers in The Western Underwriter 
organization. Mr. Pennell is a young man 
who has a brilliant future ahead of him.] 








lover of horses and dogs and drove his 
favorite horse to his office nearly every 
morning in preference to using the auto- 
mobile. The Union Central board ad- 
journed last Saturday morning, after ap- 
pointing a committee to draft suitable 
resolutions which will be presented at the 
meeting on Thursday of this week. 
ne 
Expects to Begin July 1 


The Royal Life of Chicago has not 
begun writing new business since Pres- 
ident Aifred Clover and his associates 
returned to the company after the re- 
ceiver was dismissed. President Clover 
is now giving his entire attention to 
shaping up the company, holding pol- 
icyholders and reinstating those that 
lapsed. It will be necessary to get the 
consent of the state insurance depart- 
ment before the company starts to 
writing new business again. President 
Clover figures that he will be ready to 
begin not later than the first of July. 
He has a number of men out reinstat- 
ing lapsed cases and has been able to 
save considerable business in this way. 

———__— ee 


Illinois Life’s Fine Month 


Last Thursday was the anniversary 
of the birth of President J. W. Stevens 
of the Illinois Life. On that day the 
company received 331 applications in 
honor of the president’s birthday. The 
amount was $756,500. The Illinois Life 
makes May “Stevens Month,” in honor 
of the president, and all of the agency 
force gets busy to do him honor. 
Among the applications received was 
one for $25,000 from Manager Darby 
A. Day of the Mutual Life in Chicago. 
The total new business for the month 
was upwards of $3,000,000. 
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GOOD SERVICE and 
GUARANTEED COST LIFE INSURANCE 


are the cornerstones of our successful company. 
Brief, liberal, clearly expressed policies with guaranteed low cost are 
serviceable alike to:policyholders and agents. 
Specimens of Life, Accident or health policies furnished upon request. 
For Agencies, address 


THE COLUMBIAN NATIONAL LIFE. INSURANCE COMPANY 


Boston, Mass. 


ARTHUR E. CHILDS, Pres. 











The Right Agent nccas 
The Right Policy tor 
The Right Prospect 


All the Time 





J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 


So. West Cor. State and Third Streets 
COLUMBUS, OHIO 











Business Busily Booming 


Our representatives, always busy, were never so busy as now. The first 
quarter in 1916 surpassed in issues and deliveries any three months in the 
Company’s history. Our representatives have the working tools, they have 


a Company of unexcelled prestige, and there is a fraternity of feeling be- 


tween Home Office and Field that inspires men and women to do their utmost. 


Occasionally we have a general agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 


Incorporated 1851 








ALFRED D. FOSTER 
PRESIDENT 








The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 


ments of company service in richest measure and under 
exceptional conditions. 


GLOVER S. HASTINGS 
SUPT. OF AGENCIES 











STATE MUTUAL LIFE ¢oneany 


of Worcester, Massachusetts 
BURTON H. WRIGHT, President 
JANUARY, 1, 1916 


Incorporated 1844 


Assets -. : pongo 825.44 New orm; issued in 
Liabilities ; - 45,490,990.83 19] ‘ P $ 23,946,220 
Surplus : : $ 3,229,834.61 React in force . . 189,667,638 


Substantial gains made in all departments. Liberal policy contract, embodying every up-to- 
date feature. Low net cost. Ocasionally we have an opening. 




















1865 FIFTY-ONE YEARS OLD 1916 


The Provident Life and Trust Co. 


OF PHILADELPHIA 


WHAT IS THE BEST FORM OF POLICY? 
WRITE FOR LEAFLET 


1865 LOWEST MORTALITY 1916 
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H. F. NORRIS IS CALLED 


DIED SUNDAY IN MILWAUKEE 





Widely Known Superintendent of 
Agents of Northwestern Mutual 


Life Passes on 





Henry F. Norris, superintendent of 
agencies of the Northwestern Mutual 
Life, died‘ suddenly on Sunday of an- 
gina pectoris at his residence in Mil- 
waukee.. Death was entirely unex- 
pected and a great shock to the family 
and friends, although Mr. Norris had 
complained of not feeling well. In 
spite of his indisposition he was at his 
desk continuously until Saturday noon, 
his usual hour. He passed away at 
11 o’clock Sunday morning. 

Mr. Norris was born Dec. 23, 1848, 
at Springville, Erie county, N. Y., thus 
being past 68 years of age. He re- 
ceived his early education in the pub- 
lic schools of Springfield and at a local 
academy. He operated a general store 
in his home town until 1874, when he 
became a traveling representative for 
a New York dry goods company. In 
1886 he took a position as a solicitor 
for the Northwestern Mutual Life, with 
headquarters at Rochester, N. Y. In 
1889 he took a field position with the 
company. On Sept. 1, 1894, he was ap- 
pointed assistant superintendent of 
agencies, and on July 1, 1902, he was 
made superintendent of the depart- 
ment. He was elected a trusteé of the 
company on July 12, 1912. 


Hade Wide Acquaintance 


Few life insurance agency men had 
the privilege of the wide acquaintance 
enjoyed by Mr. Norris. He was known 
in forty-eight states by personal con- 
tact with agents and policyholders on 
his wide travels in a business way. No 
man in the Northwestern Mutual or- 
ganization was better liked or more 
a especially by the rank and 
hle. 


Northwestern Men at Funeral 


The funeral was held on the after- 
noon of Memorial day. All of the gen- 
eral agents were advised of Mr. Nor- 
tis’ death by telegraph. The three as- 
sociations comprising the entire agency 
force of the Northwestern Mutual Life 
were represented as follows: P. T. 
Throop, Nashville, Tenn., president of 
the General Agents Association; W. F. 
Atkinson, Brooklyn, N. Y., president 
of the Association of Agents; Edward 
Austrian, Chicago, president of the 
Special & District Agents Association. 
Other well known Northwestern men 
who attended the funeral were: © 
Becker, Peoria, Ill.; J. I. Behling, Co- 
lumbus, O.; Charles T. Brockway, 
Syracuse, N. Y.; H. A. Clark, Prince- 
ton, Ill.; William W. White, Atlanta, 
Ga.; F. L. Wright, Harrisburg, Pa.; 
George S. Rodd, Houghton, Mich.; 
George N. Reynolds, Lancaster, Pa.; 
Isaac Kaufmann, Minneapolis, Minn. 


Tribute by President Markham 


George C. Markham, president of 
the company, paid the following trib- 
ute to Mr. Norris: “His death was a 
great shock to me and to all who were 
Privileged to know him. It was espe- 
cially so to me, since I had talked with 
him on Saturday, and had arranged to 
Start Monday morning on a short va- 
Cation trip with him. His death is not 
only a great shock to us all, but the 
‘company has suffered a distinct loss. 

tr. Norris was one of the ablest in- 
‘surance men in this country.” 

Mr. Norris is survived by his widow 
and one daughter, the wife of Myron 
H. O. Williams of the agency depart- 
ment of the Northwestern Mutual Life. 
_rhe honorary pallbearers were: 
‘George C. Markham, Gen. F. C. Wink- 
ler, W. D. Van Dyke, P. R. Sanborn, 
H. F. Whitcomb, Fred Vogel, Jr., Louis 
J. Petit, Thomas C. Phillips, Dr. J. W. 
Fisher, A. S, Hathaway, E. W. Frost 
and P. T. Throop. 
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THE GROWTH OF OAK 


INDIANA’S GIANT 


THE SOLIDITY OF GRANITE 













































































Over Our Complete 
FOURTEEN THE 1 Protection Policy 

PROTECTS 
and ONE-HALF 1 Against Natural 
muon || g soir e © 
DOLLARS 9 event of Accidental 

. eath. 

in SECURITIES 9 1 : PROVIDES 
Deposited with or Suspension o 
Sow bee ee ee eaten 
the Event of Total 

Sole Protection INDIANAPOLIS 6 Disability. ass 
of Policyholders An Unequalled Policy 

GOOD TERRITORY AND REMUNERATIVE CONTRACTS For All Ages 
FOR MEN WHO “DO THINGS” 


ON AGENCY MATTERS, ADDRESS 


CHAS. F. COFFIN, Vice-President, - - 1231 State Life Building 






































NEW RULE IN MISSOURI 


CHORN PERMITS ESTIMATES 





Ban on Dividend Illustrations Is Modi- 
fied to Allow Figures Furnished 
by Companies 





Use of dividend illustrations is per- 
mitted in Missouri under a new ruling 
of the Missouri department. For a 
number of years such illustrations or 
estimates have been forbidden in that 
state. 

Superintendent W. K. Chorn in mak- 
ing his new ruling says that agents 
are prone to make verbal estimates 
that cannot have any scientific basis 
and he apparently prefers the actual 
record of dividends to the irresponsible 
figures of agents. 

Illustrations used must be based up- 
on actual dividends on the particular 
policy offered, and must be headed in 
heavy type, “Illustrative dividends— 
not guaranteed.” 


Based on Present Scales 


Mr. Chorn’s ruling is as follows: 

For a number of years the department 
has not permitted the use of illustrated 
dividends. After reviewing the matter 
I have issued the following order: 

Illustrative dividend booklets or pam- 
phlets may be issued by the companies 
showing the future annual dividends an- 
ticipated, provided the present dividend 
scale is maintained and provided further 
that the department is convinced that the 
company using the dividend illustration 
may be reasonably expected to be able to 
continue its present dividend scale. Such 
illustration of dividends shall be placed 
in the hands of the agent only and not that 
of the insuring public. It must also be 
understood that any illustration to be used 
must come from the home office. Every 
illustration used must be based upon the 
experience or used to show the proposed 
experience of exactly the policy it is used 
in connection with. 


Reasons for Change 
The change in the ruling is occasioned 


‘First. My belief that the estimates 
based on the use of the present dividend 
scale will more nearly approximate the 
net policy than the use of any other 
method. 

Second. That the agents of the various 
companies are prone to make verbal esti- 
mates for the benefit of the insured upon 
request and which are not and cannot be 
based upon scientific principle. 

Third. The insured is apprised of the 
dividend apportioned annually and is en- 
abled to check up the estimates. 

Fourth. The reasonable certainty that 
most companies will be able to maintain 
approximately the present dividend 
schedule. 


Must Be Filed With Department 


On and after July 1, 1916, no company 
shall be permitted to place in the hands 
of its agents any illustrations except the 





same be headed in heavy type, “Illustra- 
tive dividends—not guaranteed.” 

No company shall be permitted to issue 
to its agents any illustration on deferred 
dividend policies except that the same be 
based upon the actual past experience of 
the company and on the particular kind of 
policy issued. 

he companies will please take such 
steps as are necessary to advise their 
agents accordingly. 

A copy of all such literature used must 
be filed with the department. 


COMPANIES SHOW FINE GAIN 





Secretary Blackburn of the American 
Life Convention Has Gotten 
Out Annual Statistics 





T. W.. Blackburn, secretary and 
counsel of the American Life Conven- 
tion, announces that the total volume 
of business represented in the hundred 
companies composing the organization 
is $2,180,000,000, the admitted assets, 
$264,000,000, and the total reserve, 
$205,000,000. These figures represent 
very substantial gains in each instance. 
The gain in volume is $225,000,000. 

The volume for the last five years is 
as follows: 


RWOE cco uceas maa $1,323,000,000 
ROEM oxeGeesesiesn'e 1,548,000,000 
Ra deces eas c ares 1,841,000,000 
DOE a sae cca canes 1,955,000,000 
EOE 2 oui. Ga ac waitin 2,180,000,000 


Several other companies are likely to 
join the convention before the annual 
meeting, which is to be held in St. 
Louis, Sept. 14-16. 

2 oe_ 


D. P. Kingsley Addresses Bankers 


Darwin P. Kingsley, president of the 
New York Life, was the principal 
speaker at the thirty-seventh semi-an- 
nual banquet of the Detroit Bankers 
Club at Detroit last Saturday evening. 
Mr. Kingsley arrived in Detroit in the 
morning and was met by a committee 
of bankers. He was tendered a lunch- 
eon at noon at the Country Club, and, 
preceding the banquet there was a re- 
ception in his honor. At the banquet 
he discussed “The Trilogy of Democ- 
racy,” pleading for a federation of the 
English-speaking nations and an inter- 
national democracy which would for- 
ever end all wars. He advocated pre- 
paredness for the defense of the nation. 

> 0 


WRITES A LARGE POLICY 


E. H. McConkey, of San Francisco, gen- 
eral agent for the International Life, has 
written a $50,000 business policy on B. M. 
Carlisle, head of a large San Francisco 
printing house, to protect his firm in the 
gers age extension of its business. 
The policy is on the twenty-payment plan 
and is written by the International, $25,- 


000; National, U. S. A., $15,000, and Bank- 
ers Life, $10,000. 





SHUTS DOWN ON TERM 


PRUDENTIAL TAKES ACTION 





Finds It Necessary to Reduce Its Writ- 
ing Capacity to Keep 
Within Limit 


The Prudential has notified all its 
agents that it will accept no term busi- 
ness after June 1. This comes as a 
body blow to many of the agents, es- 
pecially among the ordinary force, who 
find that term insurance is necessary 
in a good many cases. The Prudential 
finds that this step is required because 
it will exceed the limit allowed under 
the New York law if it includes busi- 
ness written on the term plan. This 
year the Prudential can write some- 
thing like $200,000,000. It carried over 
several million dollars of business from 
last year that applied on this year’s 
quota. The Prudential forces have 
shown great speed, especially since the 
company was mutualized, and this ac- 
counts for the home office having to 
shut down on term. 





Some women marry for money and 
some for alimony. 


PAN-AMERICAN 


LIFE INSURANCE COMPANY 
NEW ORLEANS, LOUISIANA 
C. H. Ellis, President 


Total Insurance in Ferce - (over) $18,000,000.00 
Total Resources - - - - (ever)  2,500,000.00 
We have a few attractive openings for hi 

class life insurance men throughout our = 
ritory. @If interested, write for full particu- 
lars, also ask for a description of our New 
Double Indemnity and Accident Benefit Pol- 

icy. It’s a winner. 


E. G. SIMMONS 
Vice-President & Agency Manager 
Whitney Central Bank Bidg., New Orleans, La. 











FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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does your Policy guarantee to do? 


Salesmen of ability. Address: 











FIRST, it guarantees that in case of death from any cause, $5, 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURT i 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what 


ANSWER: 


the face of the Policy, will be paid. 
licy, will be paid. 


HER guarantees that in case of total disability as a result of accidental injury, the Company will pay direct to YOU at the 


rate of $50 PER WEEK during such disability, but not to exceed 52 weeks, after which the weekly indemnity will be at th te of $2 R WEEK i i 
do MORE? And why should any man be satisfied with a policy that would do less? The cost is oe die: anand ieee isn ce Seppe the parted ai aeanany 


Agents wanted in Maine, New Hampshire, Vermont, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Mississippi and Kansas. An opportunity for Life Insurance 


UNITED LIFE AND ACCIDENT INSURANCE CoO., 


Home Office, United Life Building 


Can insurance 


Concord, New Hampshire 














ACTUARIES WILL MEET 


PLAN OF ANNUAL CONVENTION 





American Institute Provides for an In- 
teresting Program at the French 
Lick Gathering 





The American Institute of Actuaries 
expects a large attendance at its annual 
meeting to be held at the French Lick 
hotel, French Lick, Ind., Tuesday and 
Wednesday of next week. On Monday 
there will be a golf tournament and a 
number of the actuaries will go to par- 
ticipate. The program committee con- 
sists of Harris E. Vineberg, George B. 
Patterson, and Carroll B. Carr, chair- 
man, The program is as follows: 

Monday, June Fifth 
a. m.—Golf Tournament, 
Tuesday, June Sixth 


a. m.—Meeting Board of Governors. 
10 a. m.—President’s Address. 
Business Session. 


a 


Papers 
A Special Temporary Annuity, J. T. 
Hjorth. f 
The Practical Handling of Reinstate- 


ments, J. C. Cameron. " 

Mortality Investigations, C. H. Beckett. 

Some Formulas Connected with the Cal- 
culation of Annual Dividends on the Con- 
tribution Plan, James W. Glover. 

Review of Development of the Accumu- 
lation Formula, L. A. Anderson. 

Review of ‘“‘The Mathematical Theory o 
Probabilities” by Arne Fisher, F..S8. S.; 
H. L. Rietz. 

6:30 p. m.—Banquet. 

Wednesday, June Seventh 

9:30 a. m.—Informal Discussion. 

1. Imperfections Appearing in 
Disability Provisions. 

2 Policy Assignments. 

38. Methods of Handling That Part of 
Gross Premiums Covering Coupons, Spec- 
ial funds, Etc. 

4. Advantages and Disadvantages of 
Combining a Cancellable Accident and 
Health Feature in a Life Policy. 

5. The Choice of Mortality Tables for 
Use in Valueing Life Estates. 

6. Advisability of Carrying So-Called 
“Blue Notes” for Extension of Premium as 
Ledger Items. 

7. Lack of Uniformity in Reporting on 
“Paid-for Basis.” 

8. The War Clause. 

a. Advisability of incorporating a war 
clause in policies. 

b. What is the 
clause? 


Policy 


best form of war 


ee @ ee 
Hansen Entertains Agents 


T. Louis Hansen, general superin- 
tendent of agents of the Germania Life, 
entertained twenty Germania field men 
of the northwest who were in attend- 
ance at the Northwest Congress of 
Life Underwriters at a banquet Thurs- 


day evening at the Radisson Hotel, 
Minneapolis. W. C. Addy, Minneapo- 
lis manager, was toastmaster and 


among the speakers besides Mr. Han- 
sen were J. F. Treat, Fargo, N. D.; 
Mrs. Clara D. Knight, Fargo; A. S. 
Mitchell, Brookings, S. D., and R. J. 
Hunter, Redwood Falls, Minn. 
———_—_- 2 ee 


Receivership Is Denied 


The temporary injunction against 
the Independent Life has been dis- 
solved and the receivership asked by 
Commissioner Dunbar is denied. The 


chancellor’s decree is a victory for the 
company. 

The Independent Life of Nashville 
had filed its answer to the petition of In- 
surance Commissioner Dunbar of Tenn- 
essee for the appointment of a receiver 


in the petition, particularly in regard to 
alleged mismanagement and improper 
dealings, are denied, and it is asserted 
the company is solvent. It is pointed 
out that the company’s license for the 
year was renewed by the commissioner 
on April 7. The cause for the receiver- 
ship suit is laid in the answer to the sale 
of the company’s ordinary business to 
the Inter-Southern Life of Louisville, it 
being charged that the commissioner 
tried to bring about the sale to another 
company. 


—————_- = 8 oe 
BURKART VISITS DISTRICTS 





Conservative Life Official Attends 
Meetings of Agents at Different 
Points in Indiana 





The Elwood, Ind., staff of the Con- 
servative Life of South Bend, Ind., 
had an enjoyable dinner the other day 
to celebrate the winning of the base- 
ball contest that this company has just 
concluded. Vice-President Burkart 
acted as toastmaster and complimented 
the staff on the splendid work that 
they had been and are now doing, and 
then presented the staff with a silk 
banner for having won the baseball con- 
test. Superintendent Pentecost, of the 
district, responded, and Agent George 
Houtz, who is one of the oldest agents 
in the employ of the company, gave a 
descriptive song, telling how the ban- 
ner was won. This song was written 
by Mr. Houtz. 

Vice-President Burkart visited the 
Ft. Wayne district and tendered Super- 
intendent Montgomery and his staff a 
dinner, which was followed by a staff 
meeting. Mr. Burkart congratulated 
the district for the splendid progress 
they are making. This district had the 
honor of being the field leader of the 
company for April, and Superintendent 
Montgomery assured the vice-president 
that they were not only going to lead 
again for May, but intended to lead for 
the year. This district has but 4 per- 
cent gross arrears on their entire debit, 
with a collection percent of 101. 

Vice-President Burkart tendered a 
dinner to the Muncie staff at Muncie, 
Ind., which was followed by a staff 
meeting at the district office. The 
Muncie district was congratulated on 
the splendid manner in which they are 
helping to push the Conservative Life 
along. Talks were made by Superin- 
tendent Keeler and several of the 
agents, and Muncie promised that it 
would repeat its 1915 performance in 
leading the company in joint results 
for 1916. 

Mr. Burkart made a visit to eight 
district offices to stimulate interest. 

————_—_- = a 
Insure for Trinity College 








Eighteen seniors at Trinity College, 
Hartford, Conn., have taken out poli- 
cies for the benefit of the college. The 
policies are in the Connecticut Mutual 
Life. Other members of the class are 
expected to join in the movement. 

>a —_____—_- 


Fraternals to Be Supervised 





Commissioner C. F. Thomas of Ken- 
tucky has called the attention of fra- 
ternal societies operating an insurance 
feature to the fact that a law enacted 
at the last session of the legislature, 
putting them under the regulation of 





for the company. 


All the allegations 


The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. Home Office, DAYTON , O. 
MR. LIFE INSURANCE AGENT—You can double your income selling our low priced, liberal Health 


and Accident Policies. Issued separately or as combination. 


No time wasted in making collections, 


Standard /Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


Some fine openinys in Ohio. Write teday. 


J. R. JONES, Secretary 
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INSURANCE COMPANY 
WAUSAU. WISCONSIN 


An Honest Contract, sold by Honest Men, by Honest Methods 


GR EAT ON Permanent connections for desirable agents 
H to sell life insurance 


WILLIAM A. FRICKE, Vice-President and General Manager 


B. F. WILSON, President 











RED LIFE IS PROGRESSIVE. 
what we have to offer. 


THE PREFERRED 


GRAND RAPIDS 


THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 


We can CONVINCE you as we have others. 
WRITE FOR THE BEST SELLER 


COMPANY OF AMERICA 


If you are doubtful, just ask us 


LIFE INSURANCE 


MICHIGAN 














The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 


We want good men and will pay them well. 
For territory and particulars address 


FELIX BROEKER, Secretary and Manager = - 


SALINA, KANSAS 











Work and Win With Us 








PEORIA, 





PEORIA LIFE 
INSURANCE COMPANY 


ILLINOIS 

















12. The department notified officers 
of these organizations that they must 
obtain specific authority from the de- 
partment to do business after that 
time, submitting to inspection of their 
books, etc. The law applies both to 
‘Kentucky and outside fraternal organi- 








the department, becomes effective June 


zations. 


Frederick A. Brown 
Insurance Law 
‘10 So. La Salle St. Chicago 
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CANADIANS ARE INSURED 


PLAN THAT WAS FOLLOWED 





New York Paper Figures That Some 
16,000 Have Been Taken by Two 
Companies 





New York, May 3—(Special)—That 
about 16,000 men in the various Cana- 
dian contingents have been insured 
for a total of $14,000,000 before leaving 
for the front in Europe by the Metro- 
politan and Aetna Life has been de- 
termined by one of the New York pa- 
pers. According to the story, the Met- 
ropolitan has taken risks from $500 to 
$1,000 on 11,513 Canadian soldiers, for 
a total insurance of $10,811,000, while 
the Aetna has written approximately 
$3,000,000 on some 4,500 risks. To 
date, the Metropolitan has paid out 
$552,000 in death benefits while the 
Aetna’s death claims, up to May 1, 
amounted to $37,500. 


Premiums Paid by People 


At the beginning of the war the dif- 
ferent towns and cities where the en- 
listed men had residence started a 
movement to create an insurance fund 
through popular subscriptions in or- 
der to provide protection for the fami- 
lies of those at the front. In Toronto, 
for instance, enough money was raised 
to pay for $8,807,000 insurance on 8,810 
lives. It was not known at that time 
that the mortality of the war would 
be so heavy, and the first policies is- 
sued were based on the Franco-Prus- 
sian war tables, which seemed to show 
that the insuring of a large number of 
soldiers, even at the ordinary rates, 
would be good business. The fact that 
the Metropolitan has written approxi- 
mately 10 percent of the people of 
Canada was another reason for that 
company wishing to help the situation. 

Rates Were Raised 


The Metropolitan therefore con- 
tinued to write insurance during the 
first year of the war, some at the ordi- 
nary rate and others with an added 
“war risk” premium added. When it 
became evident that the mortality was 
excessively high a stiff war premium 
was added and business from that time 
began to decline. Of the 11,513 sol- 
diers insured by the Metropolitan up 
to Oct. 1, 1915, 9,901 were written at 
the ordinary rates and the balance at 
extra premiums. The Aetna adhered 
to the endowment plan in all cases, 
and rated all prices up to take. care of 
the added hazard. 
<> ea 


May Sue for Assessments 


Policyholders of the Equity Life, an 
assessment concern organized at Lou- 
isville several years ago, which finally 
gave up the ghost at Frankfort, Ky., 
. W. Jeffers being appointed receiver, 
are threatened with suits to compel 
them to pay assessments sufficient to 
take care of accumulated losses of 
about $10,000. A 10 percent assessment 
on the policies is contemplated by the 
receiver, who has issued a letter to the 


UNUSUAL 
MEN 


WANTED 


Unusual Contract for three 
District Managers for Penn- 
sylvania. 

Accident and Health Insur- 
ance, Monthly Payment Plan. 


THE FEDERAL 

CASUALTY 

COMPANY 
Detroit, Mich. 














policyholders advising them of their 
status. W. H. Harvey, one of those 
connected with the company officially 
during its early career, is chairman of 
a committee of policyholders which 
has been organized for the purpose of 
resisting payment of the assessments. 
_—————-sDeoe 


WANT THE CODE AMENDED 





Mutual Accident Companies Desire to 
Be Included with the Life 
Associations 





J. J. Barnsdall, president of the St. 
Lawrence Life, representing a number 
of health and accident associations, had 
a conference with President Nelson O. 
Tiffany, Jr., of the National Association 
of Mutual Life Underwriters, asking 
that the uniform code gotten up for 
mutual life associations be amended to 
include health and accident associations. 
The matter will have the attention of 
the executive committee of the National 
Association of Mutual Life Underwrit- 
ers, and later by the association in con- 
vention. The proposed uniform code of 
the mutual life underwriters was pre- 
sented to the insurance commissioners 
at their St. Louis meeting. The Mutual 
Life Underwriters Association is at- 
tempting to convince insurance officials 
that assessment associations that have 
adequate rates are safe and have the ad- 
vantage of flexibility in premiums. 


PLANS FOR BUREAU OF 
SALESMANSHIP RESEARCH 


(CONTINUED FROM PAGE 1) 


the staff of Carnegie Institute of Tech- 
nology will be held under the direc- 
tion of Dr. Walter Dill Scott, director 
of the Northwestern University, one of 
the foremost students of salesmanship 
and advertising in the country, who 
will assume direction of the bureau 
June 1. He will be assisted in this 
work by Dr. W. V. Bingham and J. B. 
Miner of the Carnegie Institute of 
Technology and Prof. G. M. Whipple 
of the University of Illinois. 
Woods Is Chairman of Board 


The plan of the organization was 
completed today, Edward A. Woods of 


‘Pittsburgh being chosen chairman of 


the board of members. Dr. W. V. Bing- 
ham was elected executive secretary, 
the Union Trust Company being 
chosen as the fiduciary treasurer of the 
organization. The executive commit- 
tee elected includes, as well as the 
chairman of the board and the execu- 
tive secretary, Norval A. Hawkins, gen- 
eral sales manager of the Ford Motor 
Company of Detroit; Wallace H. Rowe, 
president of the Pittsburgh Steel Com- 
pany; S. L. Nicholson, general sales 
manager of the Westinghouse Electric 
& Manufacturing Company. Two mem- 
bers of the board remain to be elected. 


Membership in the Bureau 


Membership in the bureau will be 
restricted to thirty large business con- 
cerns in the United States, doing do- 
mestic and foreign business, who 
maintain strong and progressive sales 
organizations, each member contribut- 
ing yearly toward the expense of the 
research work. The present member- 
ship includes Carnegie Steel Company, 
Ford Motor Company of Detroit, 
Equitable Life Assurance Society, Arm- 
strone Cork Company, Metropolitan 
Life, H. J. Heinz Company, Westing- 
house Electric & Manufacturing Com- 
pany, Phoenix Mutual Life, Chalmers 
Motor Company of Detroit, Page-De- 
troit Company of Detroit, Prudential 
Insurance Company, Burroughs Add- 
ing Machine Company, Aluminum 
Company of America, Pittsburgh Steel 
Company, Lilly & Co. of Indianapolis, 
Ind. and the Edward A. Woods 
Agency, Pittsburgh. 


oe 


Some are fortunate in having few 
troubles, but unfortunate in making 


the most of them. 








AMERICA 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 
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INSURANCE COMPANY | 


Old Colony Building Chicago, Illinoi 


pating policies. 


nessee and Kansas. 


20-Payment Life (End. at 85): 


OLD COLONY LIFE 


Insures man, woman and child from ages 2 to 60 inclusive, under 
Legal Reserve Standard Provisions (not Industrial) non-partici- 
Territory open in Illinois, Wisconsin, Michigan, 
Minnesota, South Dakota, Nebraska, Oklahoma, Arkansas, Ten- 
Write for a General Agent’s contract, to be 
made direct with the Home Office, to B. R. NUESKE, Vice-Pres- 
ident and General Manager. Illustration of our Family Insurance, 
Pa’s (35) $1,000, costs $31.11; 
Ma’s (30) $500, $13.99; Charlie’s (6). $250, $4.75; Bessie’s (4) $250, 
$4.63; Baby’s (2).$250, $4.55; total for family, $59.95 a year. 
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The Company OF the People, BY the People, FOR the People 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 











Proof of Public Confidence 


The Daily Average Business During 1915 


and increased. 


to Reserve. $146,602.49 per day in Increase of Assets. 











The Metropolitan Life 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America, 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
$326,616.59 per day in payments to Policy-holders and addition 
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’ see 
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Becomes Assistant Agency Manager of 
the Spokane Company—Has 
Had Wide Experience 





R. M. Malpas, agency manager for 
the New World Life since 1914, has 
joined Western Union Life of Spokane. 
As assistant general manager he will 
look after the agency organizations in 
California, Oregon, Idaho, Montana, 
Utah and Wyoming. Following a tour 
of California he will visit the other 
states. Charles Timblin, assistant gen- 
eral manager, continues in charge of the 
agency forces in Washington. 

Mr. Malpas came to Spokane 
years ago from Texas, where he was 
agency manager of the American Na- 
tional of Galveston for four years. 
fore that he was agency director of the 
American Central Life of Indianapolis. 
He ranks high as an organizer, also as 
a personal producer. 


Has Had Wide Experience 


Mr. Malpas has had more than 
eighteen years’ experience in the vari- 
ous branches of life insurance under- 
writing, but has specialized on agency 
organization. He believes in writing 
business that will stay on the books 
rather than volume. -He is as resource- 
ful as he is systematic in his methods. 
He is helpful to his agents in securing 
bigger, better business by modern 
methods, believing that real business is 
that w hich satisfies all the persons con- 
cerned in the transaction. 





>_> ee 
Western Life Agency Meeting 


The semi-annual agency meeting of 
lowa agents of the Western Life of 
lowa was held Saturday at the home of- 
fice in Des Moines. Following a meet- 
ing of the advisory board on Friday a 
banquet was tendered the field staff and 
board Friday evening. 

Saturday morning the agency meet- 
ing was called at the home office. Dur- 
ing the forenoon addresses were given 
by the president, former Senator Jami- 
son, and Secretary Struthers, followed 
by instructive talks by members of the 
field staff. 

At noon dinner was served at the 
Golf and Country Club, after which ex- 
periences of the agents were given and 
discussion of plans and methods used 
for writing business. About 75 agents 
and directors attended the meeting. 
The Western Life is registering $200,000 
a month from Iowa territory and has a 
well organized agency force. 

—_—__— eam 


Will Start Work at Once 


Des Moines boosters will begin at 
ence to plan for entertaining the 
Northwest Congress of Life Under- 
writers, which, at Minneapolis last 
week, accepted the invitation of Des 
Moines to meet there next year. The The 


@ The value of the dairy 
products of Wisconsin ex- 
ceeds each year the value of 
the output of all the gold 
mines inthis country, save one 
state. 


@ That's ONE reason why 
Wisconsin's good enough for 
us. 


G li li f 
nsuranceCompany 


Home Office, Madison 





‘| Wanted. by progressive young Life 


An opinion by Attorney-General 
Walter C. Owen to the Wisconsin in- 
surance department holds that a phy- 
sician who makes examinations of in- 
surance in an unadmitted company is 
not liable for prosecution for violation 
of the law. 


——2 ee ____ 
MONTH FOR POLICYHOLDERS 





President Julius H. Meyer of the New 
England Mutual Agents’ Associa- 
tion, Stimulating Interest 





Julius H. Meyer, of Chicago, general 
agent of the New England Mutual Life, 
and president of the agents’ association 
of that company, is stimulating interest 
among the general agents in making 
special effort during June to produce a 
large amount of business. The New 
England Mutual Life has set aside June 
as “Policyholders’ Month.” The idea of 
the general agents is to canvass policy- 
holders of the company for additional 
insurance. 

It is interesting to note the experi- 
ence of the New England Mutual since 
“Policyholders’ Month” was estab- 
lished. June, a few years ago, was one 
of the least important months of the 
company so far as production was con- 
cerned. It has now reached a high 
place in the calendar and the general 
agents’ association expects it to become 
the leading month in the way of pro- 
duction. By establishing ‘“Policyhold- 
ers’ Month” the New England Mutual 
calls attention to the necessity of keep- 
ing in touch with its members, who are 
its best advertisers and from whom ad- 
ditional insurance can be procured or 
names given that will lead to new busi- 
ness. 

~~ —-@-@e— - 
New Hearing on Tax Case 


The supreme court of Wisconsin on 
May 26 heard arguments on _ the 
amended complaint in the suit of the 
Northwestern Mutual Life of Milwau- 
kee against the state of Wisconsin to 
recover taxes of nearly $1,000,000, 
which it paid under protest under a 
taxation law which it contends is un- 
constitutional. The court is expected 
to announce its decision early in June, 
and it is already known that if the de- 
cision is adverse to the company it will 
take an appeal to the Supreme Court 
of the United States. 


=e 
New England Congress Date June 16 


The third annual New England con- 
gress of the Life Underwriters’ Asso- 
ciations will be held at the Pomham 
Club on Narragansett Bay, Providence, 
R. L., on Wednesday, June 16. Lunch- 
eon will be served at 1 o’clock and 
there will be a Rhode Island clam 
bake at 4:30. The committee in charge 
is planning to take care of a large at- 
tendance. 


——_---@-e — 
New Life Company Proposed 


Des Moines is going to have another 
life insurance company. It is to be 
called the Des Moines Life & Annuity 
and will operate on the old line plan. 
An auxiliary concern, the Des Moines 
Life Finance Company, has been or- 
ganized to dispose of the stock, which 
will amount to $100,000. A campaign 
will be instituted throughout the state 
and an effort will be made to secure as 
many individual stockholders as pos- 
sible. It is proposed that 75 percent 
of the money paid into the promoting 
company be retained intact in trust 
until the organization meeting is held 
in the fall. E. C. Corry, who has 





Insurance Company, an assistant book- 
keeper. In answering state age and ex- 
perience and salary wanted. Address 





Lib l Licensed i in Mo., Ill., Neb., Kas., Okla.. Celo., 
1pera - Wyo., Ment., Idahe, Utah, "New Mex., 8. Dak. 


Central States Life 


Insurance Compaay, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 











OPPORTUNITY 


An established company in a city of 135,000 wants General Agent at 
Home Office. Citizens big boosters for Company and all home industries. 


Conclusive evidence of producing ability must be shown. Replies strictly 
confidential. Address 24-G, care The Western Underwriter. 


THIS IS A REAL OPPORTUNITY 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 


The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and on. zen. Mer. 
New Masonic Temple ashington, D. C. 


NDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPIIAL, - + = $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 


C. D. RENICK, President 
Indianapolis, Ind. 














For contracts write: 
316 N. Meridian Street 














GERMAN-AMERICAN 


STRONG AS ™« STRONGEST 


LIFE 
INSURANCE 
COMPANY 
Work in the great agricultural sections—They have money. 
G. L. E. KLINGBEIL, President 


The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


gives you something absolutely new and different to talk to your prospects. 
ives you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than ag casualty compaction. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh "2s%,2e"" Pittsburgh, Pa. 











Pensions for Individuals. 

Pensions for Superannuated Em: 
ployees of Business Institutions 

Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFé 
INSURANCE CO. 





55-L, care The Western Underwriter. 


PITTSBURGH, PA. 
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been prominent in the Iowa fraternal 
field, is president of the new financing 
concern, while L. W. Spetzbather is 
secretary and E. A. Lewis is treasurer. 





Life Agency Changes 











Bassett With Cedar Rapids 


The Cedar Rapids Life of Cedar 
Rapids, Iowa, has appointed T. C. 
Bassett of Storm Lake, Iowa, agency 
manager for the western part of the 
state. Mr. Bassett was formerly a 
prominent Northwestern Mutual Life 
agent, and at the time the Iowa insur- 
ance department was established his 
name was mentioned as candidate for 
insurance commissioner. 





Buys Interest in Agency 


State Senator Fred Tucker of Ard- 
more, Okla., has bought a half interest 
in the state agency of the Equitable 
Life of Iowa from A. M. Coats of Okla- 
homa City, state agent. Senator Tucker 
has been with the company at Ardmore, 
and will continue to make his head- 
quarters there. 





Kerr Takes Central Ohio 


R. Stanley Kerr of Columbus has 
been appointed general agent of the 
Fidelity Mutual Life for nineteen cen- 
tral Ohio counties. Mr. Kerr grad- 
uated a year ago from the Arts College 
of Ohio State University. While in 
college he wrote considerable life in- 
surance. He recently won a $10 prize 
offered by President Lot Brown of the 
Columbus Life Underwriters Associa- 
tion for the best letter to be sent a 
prospect for insurance. 





No Changes Made 


A. A. Drew, superintendent of agents 
of the Mutual Life, states that the an- 
nouncement published in last week’s 
issue of THE WESTERN UNDERWRITER, re- 
garding the transfer of General Agent 
E. J. Phelps from Boise to Omaha, and 
the appointment of W. R. Wilkerson 
as Idaho general agent, is incorrect. 





AGENCY NOTES 


Prank B. Reigel has been appointed dis- 
trict agent of the Wisconsin National Life 
at Marshfield, Wis. 


—— Bailey has been appointed to 
succeed G. A. DeYoung as manager of the 
Prudential Life at Alpena, Mich. 

Herman Deitz, who has been agency or- 
ganizer for the New York Life at Seattle, 
is transferred to southern Idaho, with 
headquarters at Boise. 

J. H. LaPance, for six years cashier in 
the New Orleans, La., office of the New 
York Life, has been appointed city or- 
ganizer of the company with headquarters 
at New Orleans. He is succeeded as cash- 
ier by Peter S. Julienne. 

Volney P. Hart has been appointed state 
agent of the Northern Life of Seattle for 
Montana with headquarters at Great Falls. 
The company is developing the state of 
Montana and expects to write $2,000,000 of 
business the first year. 

Nachman Rivkin has been appointed 
special agent of the Columbia Life of Cin- 
cinnati for the Cleveland, Ohio, district. 
He was formerly manager of agencies for 
the Pittsburgh Life & Trust and has been 
in the life Business in Cleveland for many 
years. 

_Mrs. M. E. Duke, for the past year spe- 
cial agent of the women’s department of 
the Atlas Life, recently consolidated with 
the Independent Life, has been appointed 
Manager of the woman’s agency depart- 
ment of the Security Life of Chicago at 
Richmond, Va., where the company is in- 
corporated. 


_ SD tooo 
Working for Sales Congress 


John D. Giles, educational director 
and instructor in salesmanship for the 
Beneficial Life of Salt Lake City, Utah, 
as been appointed to represent Utah 
at the World’s Salesmanship Congress 
to be held at Detroit, Mich., July 9-13. 

e will organize local salesmanship 
clubs in six of the mountain states at 
Once as a part of the campaign to stir 
up interest in the big congress. 


———_-+_—=»-0 «= -—________ 
No Compromise on Robertson Act 


Supporters of the Robertson compul- 
Sory investment law in Texas have 


given out word that there will be no 
compromise in the fight to keep this 
law on the books. The proposal to 
change the measure so as to provide a 
graded tax on premiums in proportion 
to the amount of Texas reserves in- 
vested in the state is described as a 
surrender to the proponents of the Gib- 
son bill, which came near passage at 
the last session of the legislature. 

Nearly enough signatures have been 
secured to put on the primary election 
ballots the question of the retention or 
repeal of the Robertson act. 





Association Activities — 











Cincinnati—The Cincinnati association 
will hold its annual outing at the Zoo 
June 13. A referendum vote is being taken 
on the question of whether the ladies are 
to join in the outing. A ball game and 
dinner are usually the principal features 
of the outing program, and this year will 
probably be no exception. 

* * * 


Kansas City, Mo—J. A. Spalding, Ne- 
braska general agent of the Mutual Bene- 
fit Life, outlined to the Kansas City Life 
Underwriters’ Association at the monthly 
luncheon May 29 the “personal efficiency” 
program of the company. Mr. Spalding told 
exactly how his men worked, how he con- 
ducted the classes in insurance which he 
has recently established, and also gave de- 
tails of his own personal experiences, and 
those of his men. With about ten agents 
the Nebraska agency produced last year 
about $125,000. Mr. Spalding personally 
produces in excess of $100,000 a year, de- 
spite his agency work. A rising vote of 
thanks was given Mr. Spalding. 

W. J. Cardwell, president of the associa- 
tion and general agent of the Mutual 
Benefit at Kansas City, stated that he was 
going to receive the material Mr. Spalding 
had accumulated, with all his detailed 
plans for conducting a school, and would 
turn it over to the association if it wanted 
to establish such a course in Kansas City. 
A committee will be appointed to plan a 
school. 

* * * 

Hancock, Mich.—At the meeting of the 
Houghton County Underwriters’ Associa- 
tion recently held at Lake Linden, C. E. L. 
Thomas of Calumet was elected president. 
Arthur J. Vine was elected vice-president 
and John J. Eichkern, of Hancock, secre- 
tary and treasurer. Meetings are held once 
a month and the next meeting will prob- 
ably be held at Calumet. 


—______—~ @-ae 
CINCINNATI AGENCY CELEBRATES 


The Cincinnati agency of the Mutual Life 
is celebrating its victory in winning the 
loving cup put up by the field clubs of the 
central division by getting out a bulletin 
showing the pictures of the leaders in 
the agency. C. J. Cohen, who woula- 
almost-rather arrange a clever and at- 
tractive makeup than write a $5,000 pol- 
icy, is given credit for the attractive de- 
sign. The front cover shows a wheel with 
twelve spokes,—one for each of the dele- 
gates to the $100,000 club convention, with 
Marager Ferguson and Superintendent of 
Agents N. T. Spiker. Charlie’s idea was 
to show the “wheel horses” of the agency, 
but Miss Minna D. Carstens, who is one 
of the delegates, objected. 





Third Oldest Ohio Company Safe, Responsible Administration 


The oldest Ohio Company issuing Life and Health insurance, 
Directors of high type, several of whom are bank presidents. 


THE COLUMBIA LIFE OF CINCINNATI 


Life— Accident 


Profit-sharing contracts in Health and Accident Departments. 

New Automatic Option Policy, most attractive contract ever presented; copyright 
applied for; continuous renewals. Several yenera agencies open in Ohio, Indiana, Ken- 
tucky and Georgia. Address, DR. FELIX G. CROSS, President, 

CINCINNATI, OHIO. 

















International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 


y 





The Conservative Life Insurance Company 


Wheeling, West Va. 


Otte Schenk, President Clem C. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 
You Ohio and West Virginia agents, investigate this pop- 


ular Policy. We have an agency contract that may surprise 
you. 


Ask for details. 











The Midland Mutual Life Insurance Company 
COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets....................... $ 1,747,779.70 
Insurance in Force...... ...........--- 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 
New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 




















Che Puritan Life and Annuity Company 


ARCADE BUILDING 
COLUMBUS, OHIO 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


....Vow Organizing 
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The Western Life Indemnity Company 


Has been in coatinuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


TO ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Manager 
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INSURANCE AND CREDIT 

Tue NortHweEst Concress oFf LIFE 
UNDERWRITERS would have been worth 
while were nothing further to come out 
of it than an organized effort on the 
part of various underwriters’ associa- 
tions to impress upon more bankers 
the need of giving full consideration to 
life insurance in making loans and to 
induce the leading commercial agen- 
cies to inquire into the amount of life 
insurance carried as an aid in deter- 
mining credit rating. 

This last was a suggestion made by 
Harry W. Parker, Minneapolis banker, 
in an address. It is very important. Let 
the business man be forced to realize 
that unless he carries life insurance in 
keeping with his income and resources 
he is going to be rated substandard, 
and a tremendous impulse would be 
given to increasing lines of life insur- 
ance. Mr. Parker spoke wisely when 
he said: “The potent factor, the all- 
important factor, in every business is 
the management. Is it right to insure 
the machine and not the man? Pru- 
dence decrees that life insurance is just 
as indispensable to credit as fire insur- 
ance. 





HAVING A GOOD EFFECT 

One of the most far-reaching effects 
of the new plan of bank advertising 
that was initiated by the Union BANK 
of St. Louis, and that has been intro- 
duced into other cities subsequently, is 
to create a more favorable atmosphere 
among the people for the life insur- 
ance agent. There is no more digni- 
fied line of activity than banking. We 
are all inclined to regard the banker 
as a most stable factor in the commu- 
nity. We pass by bank buildings with 
a certain amount of reverence and awe, 
When we enter the portals of a great 
financial institution like a bank, we in- 
stinctively feel that we are within the 
gates of the best financial thought of 
the community. 

That the life insurance man’s call- 
ing has not been dignified as has the 
banker’s is largely due to field methods 
that have prevailed, wherein many life 
insurance men have used deceptive or 
unbusinesslike methods that later have 
reflected on the business as a whole. 
Even if the life agent's calling were 
established on the highest standard of 
business ethics, there would still be 
a certain amount of prejudice on the 
part of the public, because the life 
agent is continually telling a man to 


do his duty when the man probably is 
‘trying to shrink from it. 

The fact that banks nowadays are 
putting the seal of their approval on 
the life insurance worker will do much 
to advance his standing in his neigh- 
‘borhood and make his calls more wel- 
come. There is no reason why a life 
insurance man’s card should not be re- 
ceived with the same cordiality and re- 
sponse as that of any other business 
man. The life insurance man has a 
proposition of a definite nature to pre- 
sent. He is not seeking charity or any 
personal favor. A man ‘in business life 
has to receive many callers, presenting 
various propositions. The life insur- 
ance man is entitled to consideration 
and respect. He is doing more for his 
community than almost any other in 
the way of encouraging thrift and pro- 
tection, and now that the banks in these 
various communities are telling the 
people what they think of the life in- 
surance man’s work, it will do more 
than anything else to popularize his 
activities. 








AN INVITING FIELD 

WITHIN a few weeks the schools and 
colleges of America will turn out an- 
other crop of graduates, among whom, 
it must be, there will be many young 
men of energy and determination for 
whom the life insurance business would 
provide a splendid field for work. The 
business needs them; those who are 
qualified need the business. Do you 
know a young man who would be a 
credit to the business and who may be 
wavering in a decision to enter it? If 
you do, it might help him to show him 
what President JoHn M. Taytor of the 
Connecticut Mutua. Lire of Hartford 
says of life insurance. Here is Presi- 
dent Tay or’s view of the profession: 

“Today no trade, occupation, calling 
or profession opens wider opportuni- 
ties of success—pecuniary and other- 
wise—than the business of life insur- 
ance. It is not overcrowded. There 
is a place for every young man who 
has the qualities to win success; an 
open road to a position of influence, 
without long years of waiting for re- 
sults. It offers both honor and profit. 
It requires no capital but brains, in- 
dustry and integrity. It counts in its 
ranks men of the highest character and 
ability; men of mark, who are not only 
achieving success for themselves, but 
carrying their beneficent service to 
thousands of their fellow men. 

“Ts not this an inviting field of ac- 
tion for the sons of our members, 
graduating from the schools, colleges 
and universities, who are seeking a 
vocation, who cannot afford the ex- 
pense of post-graduate studies, the 
time to wait for professional or voca- 
tional recognition; and who can at 
once equip themselves and engage in a 
paying occupation with results equal 
to the work done?” 








To the man who says he is earning 10 
and 15 percent on his money—that he is 
making so much more in this way, that he 
can’t afford to invest in life insurance— 
say to him: “My money will not earn 
more than five per cent, and your money 
is worth no more than mine. It is your 
personality plus your money that is worth 
15 percent. But what is your family going 
to do when you go? What are they go- 
ing to do when your 15 percent and all 
other earnings stop?” 











“Tue city of happiness is in the state 
! of mind.” 
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Three Wichita insurance men won 
a 200-mile race with a Santa Fe Rail- 
road train in a motor car last week. 
Judge E. B. Jewett, treasurer of the 
Farmers & Bankers Life, and Fred 
Jones and H. Hewitt, agents for the 
same company, left Englewood, Kan., 
at 4:40 o’clock last Saturday morning. 
The train left at 5 o’clock. It is 198 
miles from Englewood to Wichita by 
rail and a number of miles farther by 
country roads. The insurance men 
made several stops and arrived at 
Wichita at 12:20 p. m. The train ar- 
rived at 1:30 p. m., the autos winning 
by more than an hour. 

On the trip Judge Jewett had visited 
Beaver City, Okla., which town he 
started and named in the early ’80’s. 
The town was then in the wild and 
woolly No Man’s Land, which was a 
strip of federal territory under the 
authority of no state and without a fed- 
eral court or federal officers in it. 
Consequently real bad men from all 
over the country flocked there. Judge 
Jewett figured prominently in estab- 
lishing law and order. The principal 
street in the town is Jewett avenue. 
Judge Jewett is going to write a his- 
tory of Beaver City, including an ac- 
curate statement about the vigilantes 
who took the regulation of affairs in 
hand and about several lynchings that 
occurred. 


Manager Arthur Niemeyer of the 
Germania Life for southern Illinois, 
with headquarters at Belleville, is com- 
plimented in the company’s’ paper in 
being termed “the man who sells busi- 
ness that stays sold.” He has been 
connected with the Germania for twen- 
ty-five years and has rendered excellent 
service to his policyholders. In addi- 
tion to being a good life man, Mr. Nie- 
meyer does a good casualty business 
and has been listed among the thirty- 
five honor men of the country in the 
Fidelity & Casualty who achieved nota- 
ble success in accident and health. 


Miss Henricka B. Beach, who was 
formerly connected with one of the 
Rockford companies, has been ap- 
pointed assistant actuary of the new 
Provident Insurance Company of Bis- 
marck, N. D. The company expects 
to begin business June 1. 


Jesse M. Wheelock, general agent of 
the Northwestern Mutual Life, will be 
a member of the new city council of 
Denver, created as a result of a charter 
election held there May 9. The char- 
ter provides that for the first year five 
members of the council shall be named 
by the commercial and labor bodies 
and four appointed by the mayor. Mr. 
Wheelock has been named by the Ro- 
tary Club. W. W. Booth, general 
agent for the Equitable Life of New 
York, was a candidate for mayor in 
the recent election, but was defeated 
by Robert W. Speer. 


Lieut.-Col. Hiram C. Castor, of the 
quartermaster corps of the Illinois 
National Guards, will be adjutant gen- 
eral on Gen. E. C. Young’s staff, who 
is to be grand marshal in the prepared- 
ness parade to be given in Chicago, 
June 3. Colonel Castor has had much 
experience along military lines and is 
giving valuable assistance in arranging 
for the parade. Colonel Castor in busi- 
ness life is Chicago manager of the 
Connecticut General Life. He was for- 
merly president of the Chicago Life 
Underwriters Association and is active 
in that body. — 

M. Spiegel, general manager of the 
Providers Life of Chicago, is a man 
who is a glutton for work. Mr. Spiegel 
organized the Providers largely through 
his own efforts. He only had one stock 
salesman, but got in touch with pos- 
sible purchaers in various ways. When 
he had the company organized Mr. 
Spiegel did practically all the work 





himself. He keeps his hand on every 
department, works nights and Sundays, 
and his whole heart is set on the suc- 
cess of the Providers. 

Mr. Spiegel organized the Rome In- 
surance Company of Rome, Ga., and 
later the Cherokee Life of Rome, Ga. 
He now has seven districts well estab- 
lished in Chicago and Joliet for the 
Providers Life and his company is go- 
ing along nicely. He has one negro 
staff, producing a good quality of busi- 
ness. 


Col. Will A. Waite of Detroit, city 
manager of the Phoenix Mutual Life, is 
to be reading clerk at the forthcoming 
Republican national convention in Chi- 
cago. Colonel Waite is high up in 
politics in his town and state and is 
well adapted to the position of reading 
clerk, owing to his stentorian voice of 
splendid carrying power. 


Thomas H. Bowles, formerly Mil- 
waukee manager of the Mutual Life of 
New York, is in the public eye because 
of the purchase of the Baltimore Dry 
Dock & Ship Building Company, Bal- 
timore, Md., by a syndicate of Milwau- 
kee and Wisconsin capital controlled 
by the Wisconsin Securities Company. 
Mr. Bowles was president of the com- 
pany and will now retire, although still 
having an active interest in the con- 
cern and being a member of the syndi- 
cate. The transfer involved more than 
$1,000,000. Upon leaving Milwaukee of 
the time many big companies retired 
from the Wisconsin field because of 
adverse legislation Mr. Bowles became 
president of the Baltimore Trust Com- 
pany and then chairman of the execu- 
tive committee. He retired to become 
president of the dry dock company, 
which position he now relinquishes to 
act in an advisory capacity. 


P. D. Gold, Jr., president of the 
American Life Convention in 1911- 
1912, has been for a year past the ex- 
ecutive head of the National Drama 
Corporation. Mr. Gold returned to 
New York in May from Los Angeles, 
where for eight months he supervised 
the production of the motion picture 
spectacle made by that corporation and 
entitled “The Fall of a Nation.” Dur- 
ing June President Gold will be ac- 
tively in charge of the opening run of 
the piece, which begins its career at 
the Liberty Theater in New York City, 


une 6. 

Mr. Gold’s biggest achievement in 
the insurance world was the founding 
of the Jefferson Life of Raleigh, N. C., 
in 1907. He was vice-president and 
manager for five years, then entered 
the kindred field of southern invest- 
ments as a broker in New York City. 
During his New York career he has 
been very prominent politically and so- 
cially. 

At a meeting of the Association of 
Life Insurance Presidents, A. L. Davis 
of Dallas, Tex., told of Daniel Boone, 
who hired a rig and drove fifty miles 
to see a wealthy ranchman. When he 
reached the ranchman’s home he was 
told that his prospect was thirty miles 
further on. He proceeded on his way 
and located his man late in the evening 
accompanied by several cowboys on 
horseback. Mr. Boone introduced him- 
self and after ascertaining the ranch- 
man’s age proceeded to tell him of the 
many virtues of his company and of 
a special contract they had for cowmen 
exclusively; that he ought to buy 
$50,000, the premium being only $1,750. 
After Mr. Boone had talked to his pros- 
pect some thirty minutes with an un- 
folded policy in one hand and his rate 
book in the other, without receiving 4 
reply, he said he felt himself slipping 
and didn’t know if he was making any 
impression on his prospect until finally 
the cowman said: “Mr. Boone, I like 
the way you talk. Your proposition 
sounds good to me, and I’m going to 
buy, but tell me, which is it you want 
me to buy, the book or the map?” Mr. 
Boone sold him the map. 
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Good Things from the Northwest Congress 


PROFESSOR R. R. PRICE of the 
University of Minnesota, in his ad- 
dress on “Individual Efficiency,” said 
that the efficiency that will make a man 
a well-rounded member of society was 
the kind he was going to talk about. 
Look at the lives of successful men and 
you see little in common among them. 
Analyze them, seek to pick out the 
common factors and you will find in 
all of them five essentials: 1. Courage. 
2. Energy. 3. Persistence. 4. Initative. 
5. Character. 

Courage is the quality of the heart 
which drives a man when obstacles seem 
insurmountable—the antithesis of fear, 
which fetters. 

Energy is the steam in the boiler 
that keeps a man going until he ar- 
rives. 

Persistence, grit, sand—bulldog te- 
nacity of purpose, ability to lay hold 
on a project and hang on till hell freezes 
over and then keep it up on the ice. 

Initiative is the equipment of a man 
with a self-starter, the power to visual- 
ize a goal and then go after it. 

Character makes the other qualities 
work to a good end. Without character 
a man otherwise equipped is a finished 
rascal. It is like the stabilizer on an 
aeroplane; it keeps life headed straight. 

Optimism furnishes a lubricant to 
make these qualities work properly. 
Unless a man believes in his success he 
won’t succeed. It is said that a man is 
known by the way he spends his leis- 
ure. A successful man makes success 
outside of the time paid for by his 
employer. That man is unwise who 
deprives himself of recreation and rest, 
but success comes out of the way you 
use your leisure. Life is lived in depth, 
not in length. A man who knew noth- 
ing but money-making retired from 
business at age 60; he was most un- 
happy. On the other hand, two ex- 
presidents of the University of Minne- 
sota have found life upon their retire- 
ment full of interest. They enjoy read- 
ing, music, politics, art and affairs gen- 
erally. The man with narrow interests 
is the most inefficient man. A man’s 
life is. lived, not in length of days, but 
in versatility of interests. 

“So live, so develop, so grow, that 
when you are dead men will not say, 
‘He was a good banker,’ ‘He was a 
good lawyer,’ ‘He was a good insurance 
man,’ but ‘He was a man.’” 
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RELATING youthful experiences, A. 
C. Stevenson said: “I used to help 
my father by writing the answers on 
the application as he secured them from 
the applicant. I thought father was 
too aggressive and tried to get the name 
on the dotted line too soon. I remon- 
strated with him on this shortcoming. 
One day he took me out and talked to 
me. ‘You leave that matter to me,’ 


said he.” 
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Q®8JECTIONS and how to meet them 
_~ were thus handled by I. Kaufmann 
in his paper: 

“My wife objects.”—I am selling pro- 

tection for your widow and she will not 
object. 
.. You have to die to win.”—This is 
life insurance; not death insurance. 
Here are two men; the one dies soon, 
the other lives a long time. The one 
who dies soon loses. The other has 
the earnings of a long life. 

+ am a single man.”—You must be 
fair to the one; you will in all proba- 
bility marry in time. You better get 
msurance today, while you can get it. 

I have enough insurance already.”— 








IHE Northwest Congress of Life 
ley. It was but the start of a very 


even better. 


among the delegates in the hotel lobbies. 





Cities last week, was the first of the kind ever held in the Mississippi Val- 


was a splendid success; but future ones, with experience to guide them, will be 
Attention was given to every phase of life insurance — social, 
economic, financial, actuarial, medical, fiduciary. Salesmanship and field 
ethics were given prominent places. No life insurance man could fail to carry 
away from such a meeting much of value. 

On this and the following page are presented points believed to be of 
special interest to the life insurance salesman, picked up in the congress and 


Underwriters, which met at the Twin 


useful movement. This first congress 








Figure out how much of an investment 
is necessary to produce your present 
income. It takes $30,000 at 6 per cent 
to produce $150 a month. 

“I prefer to make my own invest- 
ments.”—Investments are safer when 
scattered. Those of a life insurance 
company are made with the greatest 
care by skilled men and are so well 
scattered that a loss on one would 
scarcely affect your portion of the 
whole. With the advance of old age 
the judgment grows poorer. Mortality 
is large, but mortality among invest- 
ments is larger. If you insist upon 
making your own investments, invest 
nine parts of your income and insure 
your investment by investing the other 
one part in life insurance. 

“T have a friend in the business.”—It 
will make no difference to your widow 
who brings her a check after you are 
dead, but it will make a great difference 
if nobody brings her one. 
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FITTING the prospect came up at the 
very start. In extending welcome 
to Minneapolis E. J. Couper, president 
of the Civic & Commercial Club, said: 

“The business man must some time 
be interested in life insurance. Then 
size him up and get something to fit 
him. Be an efficiency engineer and 
study his future needs and the needs ot 
those dependent upon him. You must 
go beyond his present needs. Consider 
what he will need if he lives or if he 
dies. You must be not only a life insur- 
ance salesman but a diagnostician of 
his needs. You cannot do it without 
counseling with him. This means beau- 
tiful, confidential relations, but they 
carry grave responsibility.” 

“Let the other man talk,” said I. 
Kaufmann. “You are his guest. Carry 
the subject into the other man’s per- 
spective and you will be more likely to 
succeed. The agent can’t change the 
applicant’s plan of life. Learn his plan, 
then you can suggest a line of insurance 
to fit it. Learn what family he has, 
whether he has a boy in college and 
the like.” ; 
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PEAKING of the assistance which 

medical examiners can give agents 
one speaker at the congress said that 
too often doctors are so bound by eth- 
ical rules that they refuse to give agents 
statistics that would be of assistance 
to them. 

“T know an examiner,” said he, “who 
often has doubled the amount applied 
for by having a little talk with the ap- 
plicant after the examination. If we 
could educate our doctors along liie 
insurance lines, make them less profes- 
sional and make them see the value o: 
life insurance, how much good they 
could do.” He said that if the doctor 





would be more human, ask the appli- 
cant how much insurance he carries 
and tell him its value and give him a 
little advice about carrying more, it 
would assist the agent greatly.” 
2 ¢ 

‘THE necessity of an agent having his 

fits about him all the time was 
illustrated by several agents in and out 
of the congress. 

“It’s not what you say so much as 
how you say it,” said W. H. Locker of 
St. Paul. This was illustrated by the 
case of an agent to whom an application 
for a $10,000 20-year endowment policy 
had been given. The company would 
not grant it, but sent a 10-year instead. 
How to deliver it was a question. The 
agent went to the applicant enthusias- 
tically and almost shouted, ‘What do 
you think? They sent one that will 
mature in ten years instead of waiting 
twenty.’ ” 


An assistant general agent was called 
upon by an agent to come and get a 
man to sign a $25,000 application. The 
agent had it made out and the applicant 
was in the doctor’s office, but he would 
not sign. The older man asked the 
applicant some questions and he began 
putting up objections that convinced 
the life insurance man that he was sim- 
ply “stalling.” This conversation en- 
sued: 

“Mr. , if you were not such a 
prominent business man of this city 
and we did not feel it so very impor- 
tant to have you as a policyholder in 
this company, I should be tempted to 
tell you to go to hell.” 

“Well, I don’t know as I should 
blame you if you did.” 

“Then sign up.” 

He signed. 





A. C. Larson of Madison was called 
upon by one of his agents to help him 
get a man to sign an application for 
$5,000. He went to the man and asked 
him what the trouble was. “Well,” 
said he, “I want $10,000 and that fellow 
has only made this out for $5,000.” Mr. 
Larson changed the amount and he 
signed all right. 


Here is another from I. Kaufmann: 

“T went to a certain office building to 
solicit a man and found him out. 
walked along the hall to the office of a 
company I never heard of and went in 
and approached one of the officers. 

“*T represent the Northwestern Mu- 
tual Life Insurance Company,’ said I, 
‘and I came to see why you don’t carry 
a policy in our company.’ 

“‘T do carry two policies in it,’ he 
answered. ; 

“*T put my sentence the wrong way. 
I should have said, ‘I came to see why 





you don’t carry more insurance in our 
company,’ said I.” . 

Another agent tells this experience: 

A certain wealthy man carried $35,000 
in our company, and I decided to try to 
write him for $40,000 more, making the 
company’s limit. I went to his office 
and sent in my card. He came out and 
said: 

“Is there any good reason why I 
should carry insurance in your com- 
pany?” 

“That’s not the question,” said I. 
“The question is, is there any good rea- 
son why you should not carry -insur- 
ance in our company?” 

“Well, that’s another way of looking 
at it. I don’t know as there is.” 

“When will you see the doctor?” 

He agreed to see him the following 
Monday. I went to the doctor’s office 
to get the application. He had not 
named any amount for which I was to 
write him, but I put it in at $40,000. 
When he came out of the doctor’s office 
I presented the application and asked 
him to sign it. He looked it over and 
said: 

“T thought this was to be for $75,000, 
and you’ve only made it out for $40,000.” 

“Ves,” said I, “that’s right, but $40,- 
000 is all of it I can place in our com- 
pany, and I intend to place the rest in 
other good companies.” 

One agent closed up a procrastinator 
by catching him one evening when he 
was dressed up and insisting that he 
must be going somewhere, until the 
man said that he had nothing to do. 
“In that case,” said the agent, “we will 
close this matter up right now.” And 
the man had no way of getting out of it. 
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POSSIBILITIES that lie before the 

life insurance agent were well illus- 
trated in the remarks of John A. Hart- 
igan in introducing Warren M. Horner, 
general agent of the Provident Life & 
Trust at Minneapolis, when Mr. Horner 
delivered his address on “Welfare In- 
surance.” Mr. Hartigan said: 

“In the first thirty months of his 
experience as a life insurance man, Mr. 
Horner didn’t write enough business to 
pay his living expenses. In the last 
eighty-eight months ending Dec. 31. 
1915, Mr. Horner’s personal writings 
averaged $3,000 a month in premiums.” 
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AMONG the many speakers at the 

congress the opinion seemed to be 
held that there is no prescribed method 
of approach. One agent said that the 
methods differed in the cities and coun- 
try. In approaching a farmer he always 
tried to get him to talk. Then he gets 
along very well. 

Another agent said that he spends the 
first five minutes sizing up his prospect. 
He uses his salesmanship ability to get 
the man to talk to him. After the other 
man has had his talk out, the agent 
goes after him. 

Mr. Harrison of St. Paul said there 
are as many methods of approach as 
there are people. It is necessary to 
know something about a man before 
you approach him. He secures infor- 
mation about prospects from their 
friends, then thinks it over before ap- 
proaching the prospect. 

Mr. Larson said he makes it a prac- 
tice to get information about a pros- 
pect, if possible, from the banks and 
business men. Then he goes to the 
prospect himself and asks him for in- 
formation as to the date of his birth 
and so on. He is then able to work 
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out the proposition which will fit his 
case. 

Mr. Snider of Minneapolis says that 
he never approaches two people alike. 
He met a doctor at the hospital and 
told him who he was. The doctor in- 
vited him to his office. He wrote him 
for $10,000 and told him that he would 
not write him for any more, as the doc- 
tor already had $40,000. Then the doc- 
tor told him to write him for another 
$10,000 and he did. 

“If you go out to sell insurance and 
not to talk about insurance, you are 
going to get along better,” said I. 
Kaufmann. In his several talks Mr. 
Kaufmann laid stress on the importance 
of earnestness. 

A. C. Larson wrote one man for 
$5,000 after starting the conversation 
by calling the prospect down for hav- 
ing a “No Solicitors” sign over his desk. 
He told him that he ought to have a 
sign up reading “Whosoever Will May 
Come.” ; 

& ¢ 


# , 
PEAKING on the subject of twisting, 
G. J. Carlson of Minneapolis says 
that much of what constitutes twisting 
is the replacing of term insurance. He 
said the root of the evil could be re- 
moved by not writing so much term 
insurance. With very few exceptions, 
term insurance is a very poor kind to 
write for any man. In thirty years’ 
experience the speaker said he had 
written only one term policy and that 
was in 1898, 
£# ¢ 


J S. HALE, assistant actuary of the 
¢ Northwestern National Life, in his 
paper said that a reasonable knowledge 
of the principles of life insurance should 
be had by every agent, to enable him to 
answer questions. For an agent to 
show his knowledge, however, is dan- 
gerous, as argument is likely to deteri- 
orate into a general discussion. 
¢ & ¢ 

OME rather harsh things were said 

about the part-time agents, but it 
was evident that sentiment was not 
unanimously against them. George B. 
Peak of Des Moines said that looking 
back over thirty years he has seen the 
life insurance business advance. It is 
impossible to engage every agent who 
is up to a high grade of efficiency. He 
said he had seen men develop. He 
counselled general agents to be patient 
with their agents, help them resist 
temptations and endeavor to develop 
them. 

Another man present, speaking out- 
side of the congress, said he had no 
sympathy with the proposal to cut off 
part-time men or even to cut off men 
that rebate. He said he had been a 
school teacher and he did not expel 
every child who broke a rule. He said 
that if an agent’ of his was caught re- 
bating he took him in charge and gave 
him a serious talk. He pointed out to 
him the folly of such a course, and in- 





Resolutions on Agents’ Qualifications 


Unanimously Adopted by the Northwest Congress 
of Life Underwriters, Twin Cities, May 26, 1916 


HEREAS: 


The purpose of the Northwest Congress of Life Underwriters is to 


promote the practice in field work of the principles founded upon high ethical 
and moral standards to the end that the constantly increasing demands of the public 


for wider uses of life insurance may be met with appropriate professional service; 


therefore, be it 
Resol 
resented in this con; 


ved, That we recommend to the several associations of life underwriters > 
ss that they take appropriate action at as early a date 


year as practicable looking toward the adoption by the several states of a suitable 


standard of fitness for representing a life insurance compan: 


prospective agent or app 
state the authority to act in the ca 


in the field, to which a 


ant for a license must attain, before he is granted by the 
city of agent for a life in 


surance company; or 


enjoy any of the privileges, responsibilities or emoluments attaching to such position. 
In determining whether a person has attained to the standard that may be estab- 
lished, the commissioner of insurance shall require answers to certain questions over 
the signature of the applicant for a license duly attested before a notary public or 
other officer duly authorized to take acknowledgments. And be it further 
Resolved, That this congress go on record as favoring the following method of 


procedure: 
Por the 

Insurance for the State of 

SO SEP Insurance Company 


purpose of obtaining a certificate of authority from the Commissioner of 


to solicit life insurance for the ........ 


...» I do solemnly swear that the answers 


to the following questions are true and correct, full and complete: 

(1) Do you now, or have you in the last twelve months, held a certificate to 
solicit life insurance? If so, give the name of the company. 

(2) Has any life insurance company cancelled its contract with you in the last 
twelve months? If so, give the facts and name of the company. 


3) Have you, within 


the last twelve months, sold or agreed to sell, a policy of 


insurance for less than the premium stipulated in the policy? If so, give the facts 


and name and address of the insured. 


Have you, within the last twelve months, exchanged a policy of insurance 
for other property for which you received less in cash than the premium stipulated 
in the policy. If so, give the facts and name and address of the insured. 


(5) Have you, wi 


the last twelve months, directl 


y or indirectly, refunded tc 


the insured any part of the premium upon an accepted policy? If so, give the facts 


and name and address of the ins 


ured. 
(6) Have you within the last twelve months paid or promised to pay, directly 
or indirectly, a commission or anything of value to any one to aid or assist you in 


soliciting 


insurance, other than a licensed agent of the company represented by you? 


If so, give the facts and name and address of the person. 


(7) Have 


ou, within your knowledge, within the last twelve months, caused 


the lapsation of a policy of life insurance? If so, give the facts and name and ad- 


a of the insured. 


Have you, within the last five years, failed to return the money paid or note 
given for insurance, when the policy was not delivered? If so, give the facts and 
name and address of the applicant or applicants. 


Give the amount of the nets and advances, if any, you owe the company or 


its general agent or agents, above named, net 


ee: ; advances, ....... 


(10) Is any part of it due, and has the company or its general agent or agents 


demanded payment of same? 


ae Do you owe any other life company or its general agent or agents for nets? 
If so, give the facts and name of the company, or its general agent or agents, amount 


of nets and when due. 


(12) Do you owe any other company or its general agent or agents for advances? 
If so, give the facts and name of company or its general agent or agents; amount of 


advances and when due. 


(13) Give three satisfactory references. 


each reference. 


Subscribed and sworn to before me this 


Notary Public for 
* 


Give name, occupation and address of 


sation day of ......, 1916. 


* 


* 

On the back of the affidavit the following instructions are printed: 

By reason of the fact that this department has a large number of applications 
annually for insurance certificates it cannot and will not write letters calling for 
omitted information which should have been given in answer to the questions on the 


reverse hereof. 


When this department has asked for “facts” it wants “all the facts” and not 
opinions and conclusions and wants both sides fairly stated without bias or prejudice 


so that it may pass upon any controversy fairly and justl 


When space in the affidavit will not Fem of a detailed statement of the facts 


davit and made a part thereof. 


it should be made and attached to the a 


to all concerned. 


en an indebtedness is admitted, to another insurance company, or its general 
agent or agents, an itemized statement should be attached with a statement of the 
nature of same. The companies are requested not to send to this office an application 


without full proof of the facts desired. 
* 


* 


* 


Before the license shall have been issued the commissioner of insurance shall 


have satisfactory evidence as to the moral cha: 


racter of the applicant, who must s 


.. ney written examination before a properly constituted authority on the fol- 


Short definition of insurance. 


Short definition of life insurance; name four uses of life insurance. 
Define Life, endowment and term policies. 


Define: Annuit; 


y. 
Short definition of legal reserve; net premium; loading; and dividend. 








sisted upon. his collecting the full pre- 
mium on the policy. If this happened 
several times in the history of one 
agent he concluded that the man was a 
crook and cut him off entirely. He 
said that rebating in the experience of 
some young agents was due to weak- 
ness or to lack of real appreciation of 


the evil. 
&#¢#e 

THE question of handling notes is a 

very serious one with many agents. 
One general agent operating in one of 
the smaller cities says that not less 
than 90 percent of the business is writ- 
ten on the note plan at present. 

One says that he writes all his busi- 
ness on the note plan, usually for four 
months. He does this, as many of the 
applicants demand notes and he wants 
to treat all alike. He gives the man an 
opportunity to give a note at any rate. 
He requires his agents to endorse the 
notes they take and send them in to 
him. He then advances the agent part 
of the commission, unless the agent is 
so fixed financially that he is able to 
take care of himself. The general 
agent sends the company the net pre- 
mium on time. If he runs short of cap- 








ital beyond his personal borrowing 
power at the bank he puts up a bunch 
of these notes as collateral and is able 
to borrow up to 80 percent of the value 
of them. He requires the agent to col- 
lect his own notes, and out of the pro- 
ceeds he takes the remainder of his 
commissions. Knowing that he will 
have the collection to make, the agent is 
more careful about misrepresentation 
because of the difficulty he will have in 
making the assured pay the note. This 
general agent says that in three years 
on all notes taken, including those of 
agents, he has lost less than 1 percent. 
2 # ¢ 
NFORTUNATELY, in such meet- 
ings as the one last week there are 
always modest men who have some 
good ideas but will not talk in public. 
Some of the very best things THE 
WESTERN UNDERWRITER representative 
heard at the Twin Cities was not said 
on the floor of the convention at all, 
but in the hotel lobby. One of the men 
who did not talk at the convention 
made the following good points in con- 
versation: 
“T never talk of death beds and black 
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clothes. Scare a man into buying life 
insurance and he is disgusted with it. 

“T never try to get at a prospect in a 
roundabout way or make him think that 
I have only led up to life insurance inci- 
dentally. One day a country banker and I 
were traveling around calling on farmers. 
We called on one and the banker 
started in on his line, saying, ‘John, we 
were just out riding and my friend here 
thought he would find out what life in- 
surance you have.’ At that point | 
broke in and said: ‘Hold on, now, I 
am not out riding for the riding at all. 
I’m out entirely to sell life insurance, 
and I don’t want this man to misunder- 
stand the purpose of my visit. 

“T never let a man think he is doing 
me a favor by buying life insurance. If 
there are any favors being done in this 
business transaction I am the one that 
is doing them. 

“Don’t jolly a fellow along and soft- 
soap him into buying. When he comes 
to think it over it makes him disgusted 
and he is ready to give the insurance 
up.” 

&£¢## 


H W. PARKER, Minneapolis, bank- 
¢ er, contributed this experience: 

“The value of business life insurance 
to the credit standing of a large busi- 
ness was clearly brought home to me 
the other day. A certain company 
sought to borrow a goodly sum. Their 
credit standing was good, and the ratio 
of assets to liabilities three to one. The 
banker to whom they applied was sat- 
isfied to make the loan. However, be- 
fore negotiations were closed he was 
informed that the head of the company 
had been forced to take a vacation on 
account of ill health, and probably 
never would be active again at the head 
of the organization. ‘Has he business 
life insurance?’ the banker asked, and 
upon being informed in the negative the 
banker decided the business was not so 
attractive and recommended a smaller 
loan.” 


&¢¢#¢ 


F. COLWELL, manager of the 

* Union Central at Fargo, talking 
in the open forum on raising the stand- 
ard in life insurance, said that in North 
Dakota there are about fifty full-time 
agents out of 1,500. licensed agents. In 
Minnesota about 250 full-time men out 
of 6,000 licensed agents. He wanted to 
know how it was going to be improved. 
Lorin Hord of Minneapolis said that 
if some man wants to make a reputation 
for himself he will induce the presi 
dents of companies to draft the con- 
tracts in such form that a rebate by the 
general agent or by a subagent with the 
general agent’s knowledge will void the 
contract and forfeit the renewals of the 
general agent. The big companies, he 
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said, should take the lead in this mat- 
ter. 

Commissioner Works of Minnesota 
spoke in the same vein. He said that 
as commissioner he had attempted to 
exterminate the rebater, but that men 
charged with rebating had come to his 
office with a half dozen other agents and 
testified that he made a mistake. He 
said it had been impossible to catch the 
big fellows and those that were brought 
before him were usually men doing a 
small business and he pitied them. He 
said this matter is one for the home 
offices and general agents to settle by 
making a proper form of contract. 

B. E. Ellis of Minneapolis said there 
was no use in dealing in platitudes that 
had been published in insurance jour- 
nals for years; that the men who were 
present in the congress were capable of 
creating a moral revolution in the life 
insurance business, as has been done in 
other lines. 

2 & 


THE Atlantic Express of the Chicago 
& North Western Railroad leaves 
St. Paul at 11:45 P. M. and reaches 
Madison, Wis., about 8 A. M. A. C. 
Larson, secretary of the National Asso- 
ciation of Life Underwriters, went home 
on that train. Before he went to bed 
he had become acquainted with every 
man in the smoking compartment and 
before he got off at Madison he got 
acquainted with most of the remaining 
ones in the car. He had pumped sev- 
eral of them as to the amount of insur- 
ance they carried and probably after he 
got home put them down on his pros- 


pect list. 
#42 


One agent was telling some friends 
about a rebating experience he had with 
a prominent man of his town who was 
connected with the school system. He 
had gotten pretty well along with the 
solicitation when the man asked him 
what rebate he was going to allow him. 
He told him-he would not give him any. 
“Well,” the man insisted, “every other 
agent who had solicited him had offered 
him something off.” Said the agent: 
“I won’t pay you any rebate. If I were 
doing business for charity I would give 
something to your bookkeeper, to 
whom you don’t pay enough to enable 
him to buy life insurance. You are 
asking me to break the law. You are 
a fine specimen to be posing as an ex- 
ample to the children of this city.” 

The prospect admitted that he didn’t 
know but that there was something in 
that, and he believed he would buy the 
Insurance from the agent without any 
rebate. The deal has not been closed 
yet, however, although a promise has 
been given. P 


HE following are a few of the 

thoughts expressed by J. A. O. 
Preus, former insurance commissioner 
of Minnesota, at the banquet which 
Closed the congress: 

“When a man buys insurance he 








wants to know that the agent knows 
more about insurance than he does.” 

“A license means one of two things: 
either that the state permits you to do 
what you ought not to do, or that it 
guarantees that you will do properly 
what you are licensed to do.” 

“Give the world the best you have 
and the best will come back to you.” 


J 
FFECTS of early salesmanship 
training are illustrated in the case 
of H. H. Helmick, general agent of the 
Bankers Life of Lincoln at Sioux City. 
For some years Mr. Helmick sold 
cigars to jobbers. Usually a crowd of 
other cigar salesmen were waiting for 
an opportunity to get at the jobber, and 
every salesman had to talk fast and 
straight to the point. The result was 
that all prefatory remarks leading up 
to the subject had to be cut out. 
When he entered the life insurance 
business Mr. Helmick pursued the same 
course. He never leads up to the sub- 
ject of life insurance indirectly. He 
goes straight at it. In three years he 
has built up a considerable general 
agency at Sioux City, his own personal 
writings last year amounting to about 
$300,000 and those of his agents to 
about $400,000 additional. 


2 ¢£ 

OOPERATION between banks and 

life insurance companies and agents 
is becoming extremely important. Mr. 
Deming of Des Moines said that a year 
ago the Iowa Life Underwriters Asso- 
ciation ran a series of articles on Mon- 
day and Saturday in one of the Des 
Moines papers. Soon afterwards the 
banks organized an advertising cam- 
paign. Now it has been recommended 
that a series of joint articles by banks 
and insurance men should be run, and 
Mr. Deming believed that this coopera- 
tion was possible. 

Mr. Peak said that a banker recently 
submitted to him a form of application 
for loans. On looking it over Mr. Peak 
called attention to a very important 
omission in that the question, “How 
much life insurance do you carry?” did 
not appear. The banker said that would 
go into the next blank that the bank 
got out. Several of the banks of the 
Twin Cities are now advertising for 
deposits for the payment of life insur- 
ance premiums. 





REAL COMMENDATION 


In our opinion 95 percent of the ele- 
ments of success in any business origi- 
nate in the personality of the manage- 
ment, to replace the loss of which life 
insurance offers the only medium. We, 
therefore, regard life insurance as a nec- 
esSary addition to the intangible assets 
of any business venture.—R. H. Hemphill, 
Manager Credit Bureau, Federal Reserve 
Bank, Atlanta, Ga. 





“The reason why so many fail to rec- 
ognize opportunity,” says an exchange, 
‘is because Old Opp. is so often dis- 
guised as Hard Work.” 





Auto-suggestion, discreetly persisted in, 





has often brought the family auto. 








JOHN K. ROBINSON, St. Paul 
Member Program Committee 


NEWS ABOUT LIFE POLICIES 








g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
@ Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.5¢ 








PAN-AMERICAN LOWERS RATES 





Premiums on Principal Forms Reduced 
—New 20-Year Payment Compound 
Interest Bond Is Issued 





The Pan-American Life has reduced 
its rates on whole life, 10, 15 and 20-pay 
life, 10, 15 and 20-year endowment, full 
life monthly installment, 20-pay monthly 
installment and 20-year endowment 
monthly installment policies. It has 
also put out a new form known as the 
20-year payment compound interest 
bond, which provides for compound in- 
terest at the rate of 5 percent on all 
premiums paid. 


ADVANCES RATES ON SPECIAL 





Metropolitan Makes 6.4 Percent In- 
crease in Premiums on $5,000 
Ordinary Life Policy 





The Metropolitan Life has announced 
that rates on its special $5,000 ordinary 
life policy will be increased as of July 
1. The advance amounts to approxi- 
mately 6.4 percent. 

In notifying agents of the change 
the company states that the new law 
permits the company to continue its 
present low rates on all other forms. 

While the rate on the special is ad- 
vanced, the net cost to policyholders 
will not be greatly affected, as the com- 
pany will be able to pay higher dividends 
than it could under the old rates. The 
new rates follow: 





Age Prem. Age Prem. Age Prem. 
20.... $72.45 36....$110.45 51....$196.65 
21.... 74.00 37.... 114.05 52.. 205.80 
22 75.70 38.... 117.95 53.... 215.60 
23 77.45 39.... 122.00 54.... 226.05 
24 79.30 40.... 126.30 55.... 237.20 
25 $1.15 41.... 130.95 56.... 249.10 
26 83.20 42.... 135.75 57.... 261.80 
27 85.85 43.... 141.00 58.... 275.35 
28.... 87.55 44.... 146.50 59.... 289.95 
29.... 89.90 45.... 152.40 60.... 305.45 
30.... 92.40 46.... 158.60 61.... 322.05 
31 95.05 47.... 165.30 62.... 339.85 
32 97.75 48.... 172.40 63.... 358.95 
33 100.65 49.... 179.95 64.... 379.35 
34 103.75 50 - 188.05 65.... 401.25 
35.... 107.00 





NEW INCOME POLICY 


The Intermountain Life of Salt Lake 
City has issued a new income policy 
that has some unusual features. It is 
an annual dividend contract with a 
principal sum of $5,000 and a com- 
muted value of $3,680. The premium 
at age 35 is $119.90. The policy pro- 
vides for $200 at death and a monthly 





AUGUST C. LARSON, Madison Wis. 
Secretary National Association 





income of $20 for 240 months. In case 
the insured dies during the first twenty 
years all premiums paid will be re- 
turned to the beneficiary with 6 per 
cent interest, in addition to the death 
payment and the monthly income. In 
event of death by accident the death 
payment and monthly income are dou- 
bled. In case of disability due to the 
loss of any two members the death 
benefit and monthly income immedi- 
ately become payable to the insured. 
The contract was prepared by Wilbur 
M. Johnson, actuary of the company. 





APPLIES TO SPECIAL CASES 





Explanation Made as to the War 
Clause of the Northwestern 
Mutual Life 





The Northwestern Mutual Life calls 
attention to an editorial in a recent is- 
sue, in which THE WESTERN UNDER- 
WRITER stated: “If any policyholder 
shall die within two years of the issu- 
ance of the policy because of direct or 
indirect connection with war, the com- 
pany’s liability shall be restricted to 
the return of the premiums paid.” This 
had reference to the Northwestern Mu- 
tual war clause. 

The company explains that this 
clause is only used where the appli- 
cant is under 50 years of age and who 
is not a naturalized citizen of the 
United States, or who is a member of 
the military or naval organization of 
any state. The regular policy con- 
tracts of the Northwestern do not con- 


tain any military or naval service 
clause. t 4 
In the ‘“Policyholders Digest” for 


1916 the answers to the Northwestern’s 
war clause are incorrect as applying 
to its regular policies. As explained. 
the only regulations are the special 
cases named. The proper notation 
should be made in the “Policyholders 
Digest” on page 174 of the 1916 edi- 
tion, as both questions should have 
been answered “No.” 





FRIENDSHIP GREATEST AID 


Charles M. Schwab of the Bethlehem 
Steel says that friendship is the most 
important thing in business. He con- 
siders it the greatest aid to closing a 
deal satisfactorily.. The salesman, he 
says, who likes his prospects can ac- 
complish the most. 

he life insurance men who make 
the big records are the ones with many 
friends, the men who know and like 
many people. Friendship is like a con- 
tinuous flash of electricity—it is not 
current passing from one thing to an- 
other, but currents passing both ways. 
Unless a man radiates the current of 
friendship no current of friendship will 
be radiated to him. To have many 
friends he must like many people. 
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WHY BANKS SHOULD 
DEMAND INSURANCE 


Value of Life Policy to Lender as 
Security for Loan Shown by 
Harvey L. Cooper 


STARTS HABIT OF THRIFT 


Individuals, Communities and Nations 
Benefited by Sound Ideas Inocu- 
lated Through Protection 


At the annual meeting of the Mary- 
land State Bankers Association last 
week Harvey L. Cooper, president of 
the association, took for his subject 
“The Relation of Life Insurance to 
Banking.” Life men who have seen 
clearly the protection to the lender af- 
forded by life insurance have not al- 
ways been aware of other important 
banking reasons for demanding life in- 
surance as collateral security. Mr. 
Cooper’s address should be called to 
the attention of bankers all over the 
country. His discussion of this sub- 
ject was as follows: 

Prefatory to the discussion of the 
subject, it may not be amiss to pause 
and consider whether or not America, 
notwithstanding her location, prosper- 
ity and seeming security as a nation 
and the limitless opportunities which 
seem open to her, is in danger of de- 
cay. JI was much impressed recently 
with an article in the “Scientific 
Monthly,” by Edward A. Woods, on 
“American Extravagance,” which .he 
opens with this quotation from Lord 
Rosebury: 

“Great nations and great empires live 
only so long as they are thrifty; the 
moment they begin to waste or dis- 
perse their resources, the day of their 
end is at hand.” 


What Americans Spend 


In the article, Mr. Woods inquires: 

“Out of an income of some thirty- 
five billion dollars, how do such na- 
tional expenditures as the following ap- 
pear, with regard to the comparative 
importance of different items: 


SS eR IE een eae ge! $3,000,000,000 
SE oo ome ed ccs hha o 2,300,000,000 
MEER! Lisi twth oie n's/o 0 Sars 2,000,000,000 
NN ee oS he pein 1,200,000,000 
Amusements ........... 1,000,000,000 
AMUOMODIES — ......04500.06 1,000,000,000 


Sickness and medicines. 1,000,000,000 


Losses by credit......... 900,000,000 
AG ae bree 800,000,000 
IRE SG ck hie Sip a ibis ausies 600,000,000 
War and pensions...... 450,000,000 
Candy and confectionery 365,000,000 
Pate ROGBCG (os icv ke aso 250,000,000 
IS ot eat ees 6 140,000,000 
PERMEEIIRO” seis os sae eo 16,000,000” 


Abuse of Credit Causes Downfall 
Mr. Woods then observes: 


“Note what we spend for interest. 
The downfall of the government of 
Egypt came when she found that she 
could borrow money. The downfall of 
many a wealthy individual has been 
from the misuse of credit which, as 
Rockefeller said, ‘Rightly used, is one 
of the best business assets, but, abused, 
has caused the downfall of individuals 
and nations.’ 

“With wealth and credit comes the 
borrowing habit that permeates our en- 
tire nation. Instead of meeting ex- 
penses from income, as a frugal, thrifty 
man should, Americans borrow. The 
government, state, county, city, town- 
ship, individual — everybody — borrows 
from the future to spend in the pres- 
ent. It is so much easier to spend fu- 
ture expectations than to wait until 
we can supply our wants from income 
or past savings.” 


Temporary Loans Become Fixed 


What I have thus quoted, I think, 
may be profitably used as the ground- 


which, I trust, may be of practical use 
to all of us. 

I expect most bankers realize that 
one of the hardest things they have to 
do is to prevent temporary loans from 
becoming fixed and permanent. 

An individual comes in for a line 
of discount, which is granted on the 
understanding, perhaps, that renewals 
will be granted, but that some reason- 
able reduction shall be made at each 
renewal. 

How frequently are these reductions 
made? How many times does the 
banker feel obliged, when the time for 
renewal comes, to accept the excuse of 
the borrower as to why that particular 
reduction cannot be made; and so on 
at each renewal, until, in spite of every 
effort, the loan begins to take on the 
character of a permanent investment 
rather than a liquid asset? 


Fixed Up with Permanent Loans 


Then, in the course of time, the bank 
becomes so tied up with such perma- 
nent loans that the whole community 
finds that it has spent a year or more 
ahead of income which the local bank 
is carrying. Along comes a bad year, 
and the resources of the bank, which 
should have been liquid, are so tied 
up in permanent loans that the bank is 
in no position to finance the community 
except by going outside for funds. 

Now the bank in that community is 
directly responsible for having permit- 
ted the people not only to get in such 
a financial condition, but to lose that 
strength of character and moral fibre 
which is essential to the welfare of 
every individual and, therefore, to that 
of the nation as a whole. 


Inculcate Habit of Thrift 


On the other hand, it lies within the 
power of the bank in such a commu- 
nity to inculcate in the people of that 
community that fixed habit of thrift 
and frugality which makes for char- 
acter. 

How, practically, is this to be done? 

Simply by insisting upon the strict 
adherence to the soundest of all finan- 
cial rules, that when a debt is cre- 
ated provision must be made at the 
same time for its payment. 

Of course, in practice, this may be 
accomplished by a rigid adherence to 
the original agreement for reduction of 
loans at renewal periods, whatever that 
agreement may have been. That, how- 
ever, is a very difficult way to handle 
the situation, as every banker knows. 
Many occasions are bound to arise 
when the pressure to renew for the 
full amount is practically irresistible. 


Bank Asks for Life Policy 


But a very simple way of accomplish- 
ing the same thing may be done by 
the practice which has been adopted 
in part, at least, by many banking in- 
stitutions. When a-loan is made 
which is likely to take on the charac- 
ter, or which does finally take on the 
character, of one of those permanent 
loans to which I have referred, the bank 
asks for a policy of life insurance as 
additional collateral. 

The borrower, as a rule, is quite 
ready to give such security, because 
the least reflection shows him that it 
is not only to the advantage’ of the 
bank, but to himself as well, to have 
his debt liquidated automatically in 
case of his death. 

Double Function Is Seen 

But from the standpoint of the bank, 
the insurance not only serves as a 
measure of protection in event of death, 
but it also serves as a sinking fund 
ultimately to liquidate the loan. This 
is true because the actual cash surren- 
der value of the policy increases with 
each payment made thereon. More- 
over, with the policy assigned to the 
bank as collateral, the borrower is al- 
most certain to pay the premiums with- 
out question; in any case, to pay them 
much more certainly than he would 
make a similar payment on account of 
whis loan. 

Of course, the form of insurance 
may be either life or endowment, as 





work for the development of ideas, 


the form, and the more quickly the 
policy matures, the greater the secur- 
ity afforded, and the sooner, of course, 
will the loan be automatcially liqui- 
dated; that is a matter for determina- 
tion in individual cases. 


Four Benefits to the Bank 


But the point I seek to make is that 
the requirement of a policy of life in- 
surance, first, makes provision for the 
ultimate liquidation of the loan; sec- 
ond, when assigned to the bank as ad- 
ditional collateral, is practically certain 
to be continued by the borrower; 
third, protects the bank in case of pre- 
mature death; and, fourth, successfully 
solves one of the greatest of all bank- 
ing problems, namely, the great diffi- 
culty of preventing the community 
which the bank serves from losing its 
habits of frugality and thrift, and 
thereby becoming so tied up with a 
volume of fixed indebtedness as to 
make it an easy prey to the vicissitudes 
of those bad years and hard times 
which are certain to occur. 


J. J. Hill’s Test for Success 


James J. Hill says: “If you want*to 
‘know whether you are destined to be 
a success or not, you can easily find 
out. The test is simple and is in- 
fallible. -Are you able to save money? 
If not, drop out. You will lose. You 
may think not; you will lose as sure 
as fate, for the seed of success is not 
in you.” 

It is within the power of the banks, 
in a large measure, to make failure or 
successes of their borrowers. Easy 
credit makes for failures. Successes 
will result from an adherence to that 
fundamental rule to which I have re- 
ferred, that whenever a debt is cre- 
ated, provision for its payment must 
be made at the same time; and one of 
the easiest and simplest ways to make 
that provision is through a policy of 
life insurance. 


Insurance Shows Type of Mind 


A. Barton Hepburn, formerly comp- 
troller of the currency, now president 
of the Chase National Bank of New 
York, said recently; “When a man 
comes to us to borrow money, we want 
to know how much life insurance he 
carries, not so much because of its 
bearing on his financial power, but as 
an indication of his type of mind; for 
the type of mind that induces a man 
to insure his life is the type of mind 
which makes for success in business.” 

This is becoming widely known and 
recognized. Banks everywhere are in- 
guiring more carefully into this ques- 
tion of life insurance. The statement 
blanks prepared by the federal reserve 
banks in many of the districts inquire 
specifically as to life insurance carried 
by the borrower. 


Convert Spendthrifts Into Capitalists 


Personally, I am of opinion that 
nothing the banks could do would do 
as much to convert spendthrifts into 
capitalists as to insist more or less 
uniformly that borrowers shall carry a 
reasonable amount of life insurance 
protection, and on a plan which will 
liquidate the loan within a reasonable 
period of time. 

And this opinion seems to be borne 
out by the judgment of many of the 
leading bankers in the country who 
have given to the matter their serious 
thought, careful consideration and 
practical application. More than forty 
bankers in the city of New York have 
gone on record as to the importance 
and necessity to the business interests 
of the country of life insurance _pro- 
tection. Time alone forbids me giving 
at length their written views on the 
subject. 

Summary of Reasons 


If what I have said means anything, 
I think it can be summarized as fol- 
lows: 

1. Waste and extravagance make 
for the downfall of a nation; frugality 
and thrift for its progress and pros- 
perity. 

2. The figures for our national ex- 





the case may be; the more expensive 


penditures indicate beyond a doubt that 


America is anything but frugal; it is 
so dangerously wasteful and extrava- 
gant as to cause serious apprehension. 
3. The banks, more than any other 
one agency, are responsible for this 
waste and extravagance through the 
easy granting of credit and the failure 
to observe the fundamental rule of all 
sound finance, that when a debt is cre- 
ated, provision for its payment must 
be made at the same time. 


Best and Surest Provision 


4. That a better and surer provision 
for the payment of a debt can be made 
through a policy of life insurance than 
in any other way. 

5. That insistence upon life insur- 
ance by the banks, not only gives them 
greater security, but what is even more 
important, it tends to inculcate that 
habit of thrift and frugality which is 
absolutely necessary to the welfare of 
the nation. 

Of course, in reply, it may be said 
that provision for payment of a debt 
may be made by regular deposits in the 
bank or in the savings department, or 
by insistence upon reduction of loans 
at renewal periods. Practically, all of 
us know that such things do not work 
out. The borrower fails to make de- 
posits or fails to reduce the loan. 

Life insurance, on the other hand, 
requires a fixed, definite payment at 
regular intervals, and being assigned 
to the bank as collateral for the loan, 
is practically certain to be carried as 
long as the borrower is solvent. 








How a Good Case 
Was Worked Up 














Fred W. Potter of Chicago, man- 
ager of the Illinois Association of 
Legal Reserve Life Companies, tells 
about a conversation he overheard 
while sitting in the lobby of a hotel 
at St. Louis, which might well be 
adapted by many life men in solicit- 
ing. Two men met in the hotel, who 
apparently had not seen one another 
for some time. After pleasantries had 
been exchanged, “A” asked “B” in 
what line he was engaged now. 

“T am selling incomes,” replied sil 3 eg 

“I never heard of such a business,” 
said “A.” “What is it?” 

“Well,” added “B,” of course you 
know ‘C,’ our old time friend. He is 
a great family man. He provides well 
for his family. We both know what 
a fine woman Mrs. C. is and how 
sweet is 12-year-old Elsie. Well, ‘C 
wanted to provide an income for his 
wife and daughter. He knew I was 
selling incomes, so he spoke to me 
about it. ‘C.’? said he would have no 
trouble taking care of his family so 
long as he lived, but if anything 
would happen to him it might go very 
hard with his folks, so I fixed up an 
income for them, $100 for a month 
for the wife and $75 for Elsie. It 
will be paid every month and the in- 
stitution that is responsible for the 
payment is under state regulation, so 
it is like a government bond. So old 
‘C’ feels much better and it did not 
cost him so much either.” 

“Well, that sounds fine,” said “A.” 
“T wish you’d see what it would cost 
me to buy an income for my wife, an 
income of $100 a month.” ’ 

This is a new line of talk. Selling 
life insurance is old. Selling incomes 
has a novel and fetching ring to it. 
It hits the mark and gets the inter- 
view. *Twould not be a bad plan to 
have on a business card “Salesman of 
Incomes.” 





Bound in faith, sewed with security, 
lettered by serenity—and far more is 
life insurance. 





The less money you spend on your 
prospect the better, entertain the man 
who can give you the information. 
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NORTHWEST CONGRESS 
PROVES BIG SUCCESS 


(CONTINUED FROM PAGE 1) 


next congress for the Iowa capital and 
succeeded without opposition. They 
also carried away the loving cup of- 
fered by the Twin Cities associations 
for the largest outside delegation. A 
second loving cup, for the largest dele- 
gation not affiliated with a life under- 
writers’ association, went to the Steven- 
son & Melone general agency of the 
Northwestern Mutual Life at Roches- 
ter, Minn. 

While general agents constituted the 
major portion of the attendance, there 
were present many company officials 
and a number of past and present in- 
surance commissioners. The attend- 
ance of young men was unusually large. 
A few ladies were present at every 
meeting and a considerable number at- 
tended part of the sessions. 


Credit Due Twin Cities 


Too much credit cannot be given the 
St. Paul and Minneapolis associations. 
They started the movement. They did 
the vast amount of work necessary to 
make it a success. They acted as hosts, 
and most generous and delightful ones 
they proved to be. Upon Presidents 
Horner and Dillon naturally fell a large 
amount of the responsibility, but others 
assumed their share, and the result was 
a splendid illustration of what coop- 
eration and hard work can accomplish, 

That the congress has impressed its 
importance upon those at a distance 
was made plain by the receipt of con- 
gratulatory telegrams from Edward A. 
\Voods, president of the National Asso- 
ciation of Life Underwriters; H. 
Ward, past president, and John N. Rus- 
sell, chairman of the executive com- 
mittee. 


Ran on Schedule Time 


Had the congress, instead of being 
a new thing, been an old organiza- 
tion, its machinery could not have 
worked better. Not once in ten times 
does an established organization suc- 
ceed in going through sessions as close 
to schedule time as did the congress. 
Very seldom does the attendance at a 
meeting keep up through four sessions, 
as in this case. 

The Thursday sessions were held at 
the Hotel Radisson, Minneapolis, and 
at noon the delegates were guests at 
luncheon of the Minneapolis associa- 
tion, with M. J. Dillon, president of the 
St. Paul association, presiding. On 
Friday the congress met at the Hotel 
St. Paul and the St. Paul association 
entertained the delegates at luncheon, 
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with W. M. Horner, president of the 
Minneapolis association, presiding. 

On Friday evening the banquet was 
held at the Hotel St. Paul, with about 
250 people present, and on Saturday 
morning came the automobile trip 
through the Twin Cities and environs, 
with visits to some of the industrial 
plants, art galleries, etc. 


Comprehensive Program 


The program was comprehensive, 
nearly every phase of the business be- 
ing covered. Some of the papers and 
talks were of marked practical value; 
others ran rather too much to reitera- 
tion of what every person present al- 
ready knew. The one just criticism 
that may be made is that the program 
was somewhat too crowded with set 
papers and not time enough was left 
for discussions and five-minute talks, 
which often create the most interest 
and bring out the most of value. In 
this the program was about like 90 
percent of the programs for insurance 
meetings of all kinds. 


Resolutions 


The one subject on which action was 
taken was agents’ qualifications. This 
question was brought up by A. F. Col- 
well, manager of the Union Central at 
Fargo, the first day, and it was de- 
cided to have a committee draft reso- 
lutions on the subject, to be acted upon 
at the last session. The committee 
spent several hours getting them into 
shape and the congress adopted them 
unanimously and enthusiastically. The 
committee consisted of the following: 

W. M. Horner, general agent Provident 
Life & Trust, Minneapolis; F. C. Butts, 
general agent John Hancock, Minneapolis; 
M. J. Dillon, general agent Pacific Mu- 
tual, St. Paul; J Meyers, manager 
Aetna Life, Minneapolis; J. J. Ahern, man- 
rg: Massachusetts Mutual, Minneapolis; 

C. Larson, secretary, National Associa- 
tion of Life Underwriters, Madison, Wis.; 
Byron H. Timberlake, general represen- 
tative Provident Life & Trust, Minneapo- 
lis; Lorin Hord, general agent Home Life, 
Minneapolis; H iller, agency direc- 
tor, New York Life, Minneapolis; A. F. 
Colwell, manager Union Central, Fargo, 


It has been suggested that at future 
congresses it might be advisable to ap- 
point a committee on resolutions near 
the start, to which could be referred 
any subject on which delegates re- 
garded a declaration desirable, its re- 
port to be a feature of the last session. 
In this way opinion would become 
crystallized and perhaps have greater 
influence with individual agents, life 
underwriters’ associations, insurance 
commissioners and legislatures. 


SESSIONS OF CONGRESS OPEN 
THURSDAY MORNING 


Warren M. Horner called the first 
session to order Thursday morning. 
After the invocation by the Rev. Lathan 
A. Crandall, D. D., and -greetings by 
Mayor W. G. Nye and E. J. Couper, 
president of the Minneapolis Civic & 
Commerce Association, G. J. Carlson, 
superintendent of the Metropolitan 
Life at Minneapolis, took charge as 
presiding officer. 

A. C. Larson of Madison, Wis., sec- 


retary of the National Association of. 


Life Underwriters, brought the greet- 
ings of that body and delivered an ef- 
fective address on “Organization.” 
Discussing the subject in a general way, 
he led up to the National association 
and its purposes. He told of the vari- 
ous evils in the business it is combat- 
ing, the comparatively small percent- 
age of all agents yet comprised in its 
membership, and urged its need for 
the purification of the business and as- 
sistance in the passage of better legis- 
lation. 
I. Kaufmann’s Paper 


One of the most practical papers de- 
livered during the entire congress was 
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_ ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 
et WHERE INSURANCE MEN MEET 
uN Hotel La Salle ranks first among Chicago 







" hotels for its perfect service, elegant equip- 
fi, Se. | ment andcomfortable accommodation . Lo- 

. 2) Re, cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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that on “Life Insurance Salesman- 
ship,” by I. Kaufmann, general agent 
of the Northwestern Mutual at Minne- 
apolis. Some of the best points made 
by Mr. Kaufmann will be found else- 
where in this issue. 

M. Harry O’Brien, insurance com- 
missioner of South Dakota, talked on 
“Social Value of Life Insurance.” He 
pointed out the effect on the man him- 
self, due to greater freedom of mind, 
more self-confidence, and the discipline 
of compulsory, systematic saving. 
When death comes to the head of a 
family, which is the greatest asset to 
society, he asked, the woman living in 
peace of mind in her own home and 
taking care of her children, or the 
woman forced to move to a crowded 
tenement and unable to give her chil- 
dren a mother’s care? Which children 
will be the least likely to become bur- 
dens on the community? 


Life Insurance as a Science 


In his paper on “Life Insurance as a 
Science,” J. S. Hale, assistant actuary 
of the Northwestern National Life, 
traced briefly the growth of the life 
insurance idea through various socie- 
ties up to the organization of legal re- 
serve companies. He discussed briefly 
the mortality tables, net single pre- 
mium and computation of rates on va- 
rious classes of policies. 

Then came the five-minute talks, with 
}. E. Meyers, manager of the Aetna 

Life at Minneapolis, in charge. Mr. 
Meyers is a stemwinder at that class 
of work. Many good points were 
brought out in these short speeches, 
some of which are covered in the Life 
Underwriters Supplemerit of this issue. 

* * * 


INTERESTING TALKS GIVEN ON 
THURSDAY AFTERNOON 


After luncheon, A. C. Larson, state 
agent of the Central Life of Iowa at 
Madison, Wis., presided. 

G. W. Harrison, general agent of the 
Penn Mutual at St. Paul, read the first 
paper, his subject being “Insurance 
Companies as Trustees.” He said the 
trusteeship of life insurance companies 
surpasses that of all other financial in- 
stitutions because of its security, indi- 
vidual relationship and general rami- 
fications. Every thought, action and 
conception in connection with it has 
been “safety first.” No element has 
been neglected to throw around this 
gigantic structure permanency. Two 
hundred and forty-four old line com- 
panies have $5,500,000,000 of assets, 
over $800,000,000 annual premiums, and 
$5,000,000,000 of reserves. They pay 
annually $550,000,000 in claims to over 
a million people. 


Chance of Loss Removed 


Life insurance companies, said Mr. 
Harrison, grant provisions to insured 
for beneficiaries whereby every chance 
of loss is removed—no deductions, no 
executor’s fees, no cost or delays of 
settlement through courts, no taxes, no 
current fees or legal expenses. The 
speaker then explained some of the 
trust agreements insured can make 
with companies to protect beneficiaries 
against wasting life insurance funds or 
being deprived of them by reason of 





the insured’s debts.’ He closed with an 
urgent appeal for conscientious serv- 
ice on the part of agents in the interest 
of humanity. 


Home Office View 


The paper of H. S. Nollen, vice- 
president of the Equitable Life of 
Iowa, on “Home Office Viewpoint,” 
was an argument for cooperation be- 
tween the home office and the agency 
force. A life insurance company, he 
said, is more than a device for collect- 
ing, investing and distributing funds— 
it is a living organism. It is like a 
great family, the members interdepend- 
ent and each helping and stimulating 
the others. The activities center in 
the home office, which must coordinate 
the work of all the departments. The 
mechanical operations of home offices 
are much alike, but the spirit differen- 
tiates one company from another. 


Eyes of the Company 


The agents are the eyes of the com- 
pany, seeing things at close range 
which the home office can learn only 
as the agents give it the advantage of 
their impressions. Thus, in the selec- 
tion of risks the medical department 
cannot reach the highest efficiency un- 
less it has the assistance of the agents, 
who gain personal impressions of the 
applicants. 

To the people of each locality the 
agent represents the company. They 
form their opinion of it by contact with 
the agent who represents it. The dif- 
ference in the character of the business 
a company draws from various locali- 
ties shows the difference among agents. 
Only when the agent has faith in his 
company’s excellence and is imbued 
with its spirit can he render the most 
valuable and lasting service to the busi- 
ness. 

Executives Hold Balance 


An important duty of executives is 
to hold an even balance, to resist de- 
mands for special concessions. They 
must even have in mind the welfare of 
the entire body of policyholders rather 
than the advantage of any individual 
or class, and give even justice in de- 
termining how much shall be disbursed 
as expenses and how much as returns 
to policyholders. If an executive fails 
to adjust these equities properly, he 
will work injury to the company. 

All connected with a company, in 
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home office or field, must be jealous 
for its reputation. The shortcomings 
of any one react upon the entire body. 
The way of progress for each lies ia 
full recognition of the relative rights of 
the others. 


Building an Enduring Monument 


“In any considerable body differ- 
ences of opinion must arise,” said the 
speaker. ‘Men who think for them- 
selves are the only live factors in any 
organization, and through discussion 
experience and knowledge will in- 
crease. So the home office does not 
ask for blind obedience. It does not 
wish the agent to feel that he is forced 
to knuckle down to arbitrary power, 
but rather to have the spirit which 
brings forth hearty support of the fam- 
ily precepts as recognized standards of 
right. Such a spirit inculcates loyalty, 
which means something beyond confi- 
dence, for it embodies self-expression, 
and makes each conscious of respon- 
sibility for his share in the molding of 
the company’s character, with a reali- 
zation of the fact that as agents and 
officials change and pass away, they 
have left their impress upon an endur- 
ing monument, the heritage which one 
generation leaves to another. Therein 
lies inspiration and power.” 


Pacts on the Shevlin Case 


H. D. Neely, general agent of the 
Equitable at Omaha, who started in 
life insurance forty-two years ago, and 
was to have given some reminiscences, 
was unable to be present, so Lorin 
Hord, general agent of the Home Life 
at Minneapolis, who helped write the 
famous Shevlin case, was called upon. 

Mr. Hord said Mr. Shevlin wanted 
term insurance, but the agents could 
not get it for him. They convinced 
him that whole life was the thing for 
him to buy. Mr. Shevlin wanted an- 
other half mililon before his age 
changed and was planning to get 
$3,000,000 all told, but his death came 
too soon. 

Mr. Hord said there had been talk 
of rebating in that transaction. “You 
couldn’t have rebated 30 cents,” he as- 
serted. While the agents were in his 
office Mr. Wetmore, secretary of a 
number of the Shevlin corporations, 
was called to the telephone and told 
by an outside agent that the commis- 
sion in that case was large enough for 
two men, and that he (Wetmore) 
should be in on it. “For God’s sake,” 
said Mr. Wetmore, after hanging up 
the receiver, “am I going to begin now 
by dividing a commission, after han- 
dling the companies’ business for 
years?” 

Miss Kirkwood Speaks 


A. C. Stevenson, general agent of the 
Northwestern Mutual Life at Roches- 
ter, Minn., having taken the chair, 
called upon Miss Annie Kirkwood, a 
successful agent of the Mutual Benefit 
at Minneapolis, for some remarks. She 
said she did not believe anybody ever 
started in life insurance with less busi- 
ness experience than she had. She 
knew little about figures and in school 
had been backward in mathematics. 
Representing a company at that time 
which did not write women, she was 
obliged to write men, and she had con- 
tinued to do that mainly. She thinks, 
however, that there are great oppor- 
tunities for writing women and that 
eventually most companies will have 
women’s departments. Before going 
out on a case Miss Kirkwood always 
prepares data. Though she does not 
always use -this, having it gives her 
confidence. 

Bemarks of President Peak 


George B. Peak, president of the 
Central Life of Des Moines, said that 
while there were assembled here many 
busy men whose time is very valuable, 
they evidently found this expenditure 
of time worth while. “Time used to 
fit yourselves is time gained,” said he. 
Life insurance is a great business, and 
every man in it, if he does not become 
thereby a stronger, better, purer man, 
is falling below his opportunties. Be- 
fore Mr. Peak had finished he had 
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placed Des Moines in nomination for 
the next convention city, but action 
was put over to Friday to give other 
cities opportunity to extend invitations 
if they so desired. 


Professor Price’s Fine Speech 


Professor R. R. Price of the Univer- 
sity of Minnesota made a great speech 
on “Individual Efficiency.” It was one 
of the treats of the meeting. The sub- 
stance of it will be found in the Life 
Underwriters Supplement. 

The day’s session closed with an 
open forum conducted by Mr. Meyers. 
There was no program for the even- 
ing, the intention being to give oppor- 
tunity for company meetings if de- 
sired. T. Louis Hansen, superintend- 
ent of agencies of the Germania Life, 
had over twenty of that company’s 
agents at a banquet in the evening. 

* *x* * 
ST. PAUL IS MEETING PLACE 

ON FRIDAY 


M. J. Dillon, president of the St. 
Paul association, called the Friday 
morning session to order at the Hotel 
St. Paul and introduced Governor J. A. 
A. Burnquist, who delivered an ad- 
dress of welcome. G. W. Harrison then 
took charge as presiding officer. 

The first address was delivered by 
B. N. Waller, general agent of the 
Northwestern Mutual at Des Moines. 
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He made a ind presentation of “Busi- 
ness Life Insurance.” 


Business Insurance Defined 


“Business. life insurance is indemnity 
and protection against money loss that 
may follow the decrease of lives that 
have been actually valuable. It is sim- 
ply one phase of the life insurance 
business that has developed in the last 
few years, known as partnership and 
corporation insurance,” said Mr. Wal- 
ler. Partnership insurance is usually 
placed directly for the benefit of the 
firm, with the firm as beneficiary, or 
indirectly by making the beneficiarjes 
one another. In most cases the matter 
of beneficiary is taken care of by a 
written agreement, carefully and fully 
setting forth disposition of the insur- 
ance. 

Saves Embarrassment 


“Thegdeath of a partner dissolves the 
partnefship, unless there be an express 
stipulation that in such an event the 
representatives of such deceased part- 
ner may continue the business. The 
surviving partners must raise the cash 
necessary to liquidate the interest of 
the deceased. Usually, successful firms 
do not possess idle capital. This re- 
quires a new partner willing to buy out 
the interest of the deceased member, 
and it always causes a delay. During 
such a period the firm is forced to 
continue its business on _ insufficient 
capital, open to all the chances of 
failure, such as withdrawal of credit 
and pressure from frightened creditors. 

“The large business concerns of 
America today are protecting valued 
lives with life insurance,” said Mr. 
Waller. “The great undeveloped field 
for this form of life insurance is the 
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many small businesses which need our 
very best efforts. Every city in 
America has its business firms who 
should carry this form of insurance, 
and it has never been even suggested 
to many of them.” 

Randall on By-Products 


E. W. Randall, president of the Min- 
nesota Mutual Life, read a paper on 
Insurance.” 
Utilizing by-products, formerly un- 
used, now makes the difference between 


profit and bankruptcy in many indus- |' 


tries. The speaker pointed out that 
at the start of life insurance depend- 
ence was placed principally upon the 
premiums and little importance was 
attached to the interest earnings. The 
importance of interest needs no com- 
ment. The furnishing of capital to 
other enterprises is now a most im- 
portant by-product. Extension of hu- 
man life as the result of medical ex- 
amination, to say nothing of the spe- 
cial service of several companies, is 
another, as is also the lessening of 
public burdens through dependents of 
bread-winners becoming objects of 
charity. Development of a sense of re- 
sponsibility, both among officers and 
agents and policyholders, and devel- 
opment of thrift are by-products of 
great value. 


Dr. Fisher Talks 


Dr. J. W. Fisher, medical director of 
the Northwestern Mutual, talked in a 
very interesting way on. “Medical Se- 
lection from the Medical Examiner’s 
Standpoint.” His remarks were chiefly 
on the results of the medico-actuarial 
investigation. 

G Douthit, general agent of the 
Equitable at Sioux Falls, in discussing 
“Successful, Systematic Soliciting,” said 
that 90 percent of the trouble with 
system is not in devising it, but in ap- 
plying it. It is difficult to get agents 
to conform to a system, though it may 
be excellent and designed for their 
benefit. The speaker said he never 
saw a system applicable to all agents 
and he never saw one from which he 
could not get some ideas of value. Un- 
fortunately the room was large and 
Mr. Douthit did not speak very loudly, 
so much of what he said was lost. 

This statement applies even more to 
J. H. Mitchell, president of the Mitchell 
advertising agency of Minneapolis, who 
was the next speaker. His subject was 
“Advertising,” one in which many 
agents are interested, but he read rap- 
idly and in a low tone. 

* * 
CLOSING AFTERNOON FULL OF 

GOOD THINGS 


After luncheon, John A. Hartigan, 
superintendent of agents of the Equit- 
able. in the northwest, presided. 

F. T. McNally, general agent of the 
Massachusetts Mutual at Duluth, deliv- 
ered the most finished address of the 
entire congress. His subject was “The 
Ideal Agent.” The ideal agent, he said, 
never produces less than $150,000 a 
month, never takes notes; he is non- 
existent. Mr. McNally then gave the 
story of an average agent, of whom 
tens of thousands exist in middle west- 
ern towns. He starts as a clerk in a 
grocery. He falls in love. The de- 
sire to put a ring on that girl’s finger 
is a stronger incentive than all his 
father’s advice or books on success. 


Enters Life Insurance 


An agent induces him to take up life 
insurance work. He finds life insur- 
ance has to be sold; it is not bought 
like groceries. His earnings grow less. 
He gets in debt. He has trouble han- 
dling notes. In a year his bank ac- 
count has not grown, but his mind has. 
The banker advises him to get a job 
with a regular salary, but he refuses. 

Three years later he has moved to 
the city, has taken on some polish, be- 
longs to a club, plays golf occasion- 
ally. His renewals are increasing. He 
marries a girl. He owns some stock in 
He has 


the bank in the old town. 
arrived. 

The ideal agent never reaches the 
If he writes $200,000 


limit he desires. 
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The STANDARD PERSONAL ACCIDENT POLICY which we 
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a year he remembers some other agent 
writes that much a month. 


H. W. Parker Gives Fine Talk 


That the taking of adequate life in- 
surance is an index of the character of 
a man of which bankers should take 
cognizance in dealing with him was 
one of the thoughts brought out in the 
address on “Relations of Life Insur- 
ance to Finance,” delivered by Harry 
W. Parker, president of the Bankers 
Trust Company & Savings Bank of 
Minneapolis. 

Our resources and prosperity have 
been so great of late years that we 
Americans have become thoughtless in 
our prodigality and have not adequately 
considered the morrow. People must 
be educated to the imperative need of 
life insurance. The speaker even ad- 
vocated governmental action, if need 
be, to insure the same degree of care 
in regard to protection against the 
hazards of life, as is required by law 
in some states in the matter of fire 
prevention. 


Obligation Resting on Companies 


The assets side of legal reserve life. 


insurance may be classified as bank- 
ing. Obligation to support the credit 
fabric of the country rests upon the 
companies measurably as upon other 
forms of banking. The stable charac- 
ter of their assets contributes to the 
general protection of the public credit 
in times of stress and stringency. 

Life insurance always was a neces- 
sity, but only in recent years have the 
people come to have a wholesome re- 
spect for it. The banker asks the 
would-be borrower whether he has life 
insurance, how much, in what compa- 
nies, and whether it is payable to his 
estate or to some named beneficiary. 
These questions are valuable as bear- 
ing upon his financial power, but vastly 
more so as showing his trend of mind, 
the extent to which he assumes per- 
sonal responsibility, whether he cares 





for the present only or looks to the 
protection of his estate after death. 


Commercial Agencies Should Inquire 


A few years ago failure to carry fire, 
life or accident insurance was not of 
special significance; now failure to take 
such precautions is of such significance 
as to put the prospective creditor on 
notice. This matter of insurance as a 
factor in credit granting should be 
carried even further, Mr. Parker said. 
Not only should the banks make these 
inquiries, but the commercial agencies 
should do so as an aid in concluding 
the credit rating to which a man is en- 
titled. Such information would be val- 
uable contributory evidence. 


Young Man and Insurance 


Life insurance makes better citizens. 
It makes men realize their responsi- 
bilities. It offers the young man the 
opportunity to manage with frugality 
the earning value of his life. Upon the 
young man of today depends the en- 
tire social and business fabric of to- 
morrow. Life insurance encourages 
thrift, and such an influence gives him 
a stronger grip on himself and his 
business. Life insurance is recognized 
as one of the most integral parts of a 
campaign for definite, systematic sav- 
ing of money. And therein the rela- 
tion of life insurance to finance is 
easily discerned. 

Credit Life Insurance 


Mr. Parker discussed at some length 
credit life insurance—protection of 
loans and collaterals against the con- 
tingency of death by providing in such 
event life insurance to wipe out the 
debt, citing the Peavy and Shevlin poli- 
cies as examples. He closed his ad- 
dress as follows: 

‘It was a wise man—a man eloquent 
of future good apd benefit—who ages 
ago first devised life insurance. It isa 
wise man who today advantages him- 
self of it, because fortune is unstable, 
life is uncertain, but life insurance in- 
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vestment is sure. It is a veritable Gi- 
braltar against the storms and vicissi- 
tudes of life and the surging tides of 
death.” 

Welfare Insurance 


“Welfare Insurance” was the subject | 


of a thoughtful paper by Warren M. 
Horner. He set out to show that there 
is a welfare problem in the United 
States and that life insurance is an 
ameliorating instrument. Crime, men- 
tal defectiveness and the like, cost this 
country over a billion dollars a year. 
This condition is due to incompetency, 
inefficiency and lack of far-sighted co- 
operation and unselfish humanitarian 
dealing upon the part of both capital 
and labor, employer and employe. 

“People are more interested,” said 
Mr. Horner, “in opportunity for indus- 
trial freedom and the exercise of equal 
business rights and in earned reward 
through bonus or profit-sharing sys- 
tems and old age incomes from the 
sources from which they have labored 
than they are in any paternalistic plan 
on the part of the state or through the 
medium of swollen fortunes. 


State Insurance Ahead 


“The handwriting is on the wall in 
regard to paternalism in other lines of 
insurance, and, though dim, it is there 
just the same in life insurance, and 
nothing will every stay the ultimate 
fruition of this misguided trend of af- 
fairs unless life agents and life insur- 
ance companies come together in a 
clean, wholesome combination for 
more enlightenment, better service and 
greater standardization of men and 
methods. 

“Tt is very fitting to draw attention 
to employers of labor that the protec- 
tive and profit-sharing features of life 
insurance, purchased for employes, is 
not only a_ better, more _ practical 
method than any law-enforced plan, but 
is philosophically and psychologically 
sound in doing something for employes 
in advance of a law-enforced method, 
which is sure to come, at least under 
present conditions.” 


Prevention of Poverty 
Calling attention to the poverty and 


-fruits of poverty that abound and the 


growing desire on the part of business 
men to help solve these problems sat- 
isfactorily, Mr. Horner continued: 

“There is no system of finance ever 
devised which approaches the system 
of sound life insurance to prevent pov- 
erty. I refer to life insurance in its 
general application and to its specific 
use by business concerns as a welfare 
measure in providing increased protec- 
tion and a method of profit sharing 
for employers to carry these employes 
to a higher level of accomplishment and 
loyalty, and a resultant better mode of 
living.” 

Long Term Endowments 

The speaker put up a strong plea for 
life insurance which will protect the 
insured in old age—limited payment en- 
dowments maturing with the expect- 
ancy of life. Welfare life insurance, he 
said, is going to play a large part in 
solving social problems, and life agents 
will play an increasingly important part 
in the world’s work if they prosecute 
vigorously the faith that is in them and 
conform to a high plane of ethical and 
intellectual procedure. But this is no 
work for the rake-off man, the part- 


timer or the man of sordid disposi-, 


tion. “The business demands the serv- 
ices of agents who are ethically and. in- 
telligently fit—men and women who are 
trained, well informed, professional 
specialists.” 

Handling Notes 


F. H. Scofield, agency director of 
the New York Life at La Crosse, Wis., 
and president of the La Crosse Associa- 
tion of Life Underwriters, discussed 
the “Banking Relations of the New 
Agent.” Companies expect prompt re- 
mittance of net premiums. If the new 
agent cannot remit promptly he be- 
comes discouraged. The agent who 
takes notes soon finds his capital tied 
up in this paper and must be financed 
if he fails to remit promptly. Every 
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agent, within two or three months 
after entering the business, should es- 
tablish bank connections. 

Mr. Scofield said that he helped one 
agent who was going to quit to estab- 
lish bank connections and he was 
changed into an enthusiastic insurance 
man and is now a stockholder and di- 
rector in that bank. Another agent 
has a $2,000 line of credit at a bank 
and handles his own collections. 


Commissioner Works Speaks 


Commissioner Works of Minnesota 
spoke on “Sanity.” Some ten years ago 
muckrakers got busy. There was muck 
to rake. They opened up corruption 
and pulled the mask from men who 
stood high. The corruption ought to 
have been exposed. Then some people 
began to rake muck where there was 
none. They did it for their own self- 
ish gain. And people lost confidence 
and the world went backwards because 
exposures were made where there was 
nothing to expose. The whole country 
was struck with a wave of insanity. 
The wheels of progress were turned 
backward instead of forward. This 
continues, though the country is now 
settling down to sanity and _ real 
progress. 

State Insurance 


The tendency has been to obliterate 
the individual and put the state in his 
stead. The idea that the state can do 
anything gets its expression in state 
insurance. “If we want an autocracy 
and want to let others do our think- 
ing for us,” said Mr. Works, “I would 
be in favor of state insurance. In most 
walks of life I believe the individual 
can do things much better than the 
state can. And I believe this most 
emphatically as regards state insur- 
ance.” There is not a state, said the 
speaker, that has made an absolute suc- 
cess of taxation. 

This same insanity is evident in the 
legislative desire to strike great cor- 
porations, wherever found. The people 
complained of the railroads, perhaps 
rightly, but blow after blow was struck 
at the railroads, which had been the 
greatest developers of the country, and 
since then the railroads have not built 
any new lines in Minnesota. 


Running Department for Profit 


Mr. Works said that so far this year, 
approximately 40,000 insurance agents’ 
licenses had been granted in Min- 
nesota, most of them at $2 each. 
The work had been done by a young 
man at $60 a month. After allowing 
for expense, the state would make $60,- 
000 profit. This, he said, is unfair and 
unjust. The state will receive for li- 
censes during the year about $100,000. 
It costs a little over $40,000 to run the 
insurance department. 

The law requires companies to be 
examined at stated intervals. Mr. 
Works said he was ashamed to send 
one company the bill for this examina- 
tion. It amounted to $1,000 and cost 
the state only half that amount. The 
state will make $5,000 profit from ex- 
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aminations alone this year. Mr. Works 


‘does not object to the 2 percent tax 


on premiums, but he does object to 
making the insurance department a 
profit producer. 


Closing of the Meeting 


Following the speech of Mr. Works, 
the open forum was conducted for a 
few minutes, congratulatory telegrams 
were read, the loving cups were pre- 
sented, votes of thanks were given, and 
then the congress adjourned. 

In the evening came the banquet. 
Thomas D. O’Brien, former insurance 
commissioner of Minnesota, was toast- 
master. Speeches were made by John 
T. Baxter, president of the Northwest- 
ern National Life; ex-Commissioner J. 
A. O. Preus of ‘Minnesota, Commis- 
sioner M. J. Cleary of Wisconsin, Sec- 
retary A. C. Larson of the National as- 
sociation, the Rev. Dr. H. P. Dewey 
and L. C. Hodgson, secretary to the 
mayor of St. Paul. 


—_———s +a 
Postponed to June 2 


The annual meeting of the Confer- 
ence of Southern Life Insurance Com- 
panies, which was scheduled to be held 
at the Jefferson hotel in. Richmond, 
May 26, was continued until June 2 with 
the understanding that the meeting 
would be held in Atlanta instead of in 
Richmond. Edmund Strudwick, presi- 
dent of the Atlantic Life, is chairman of 
the conference. A. L. Barksdale of the 
Southeastern Life of Greenville, S. C., 
is secretary. 


em ee 
OUTING OF PACIFIC MUTUAL 


The Pacific Mutual Life was host to 
its home office employes and their fam- 
ilies at the tenth annual outing of the 
company, which was held at Long Beach 
last week. The office and field force of 
the local agency of the company was 
also included, the total of the party being 
in the neighborhood of 450 persons. At 
the luncheon short talks were made by 
President George I. Cochran, Vice-Presi- 
dent Danford M. Baker, Medical Director 
W. W. Beckett and Secretary C. I. D. 
Moore, interspersed with musical selec- 
tions by the Pacific Mutual Glee Club. 
The afternoon was devoted to the various 
amusement concessions and about 225 
members of the party accepted President 
Cochran’s invitation to remain for a spe- 
cial dinner-dance during the evening. 

a a me 


LIFE APPOINTMENTS 
Wisconsin 


Aetna—R. S. Lillibridge and R. C. Notbohm, 
Milwaukee; Fred ath, Redgranite; Daniel 
Woodward, Omro; A, R. Holtsapple, Ellsworth; 
yams Halberg, Mischicot; W. A. Schwartz and 
Frank Hoffman, Manitowoc; L. F. Smith, 
Sharon; Arthur Wileden, Dousman; Edward 
ond, Stanley; C. B. Overby, Rice Lake; 
B. Ernsperger, Portage; L. A. Anderson, 
Be F. B. Fuller, Madison; G. W. Boie, 
Cadott; P. M. Conkey, Appleton; J. C. Myers, 
Clayton; Matthew eiss, Schleisingerville; C. 
W. Wolf, Thorp; A. E. Short, Beloit; E. A. 
Le May, Chippewa Falls. 


Bankers—Joseph Granis and B. N. Scott, Su: 


perior; Henry Twetten, Cushing; G. A. Lynch, 





There is a Man 


Who has in several years selling insurance. 

He has been producing over $200,000 each year. 

He has an ambition to do GREATER ——- 

He is willing to consider a GOOD propositio: 

He desires a DIRECT CONTRACT with the HOME OFFICE of a good company. 
He can build - an Agency Force. 

He is not afraid to have his record investigated thoroughly. 

He is a MAN and a SALESMAN. 


There is a Company 


With a clean record which dates back to 1860 

It has over $52,000,000 of Assets. 

It is growing steadily. 

It has a Free Health Service for Policyholders. 

It has an insurance Money Investment Service for Beneficiaries. 

It has a NEW and unusually attractive Disability Clause. 

It has policies that can be sold where any GOOD policies can be sold. 

Its motto is not only ‘Service to Policyholders” but ‘SERVICE TO FIELDMEN.” 

Its address is 5|0 UNION SQUARE, NEW YORK CITY, and its name is THE 
GERMANIA LIFE INSURANCE COMPANY. 


Do you know the Man? 


Superintendent of Agencies, T. LOUIS HANSEN, would like to be put in touch 
with him before JUNE 1ST. 














The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 























OUR TWO 
SPECIALS 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 
fail to create a new interest in Life Insurance. 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 


Rookery CHICAGO, ILLINOIS 























important territory. 


GeorgeWashington Life Insurance Company 


Resources, . . . 2. + « « 
Reserves « «1 0 tt ew 
Insurance in Force, . .. . 


$1,018,319.71 
678,380.27 
9,310,124.00 


Charleston, West Virginia 
FOUNDED 1906 


Correspondence invited for General Agency representing Company in 
Unusual opportunity. Liberal and helpful contract. 
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Beloit; F. T. Rogers, Cumberland; H. F. Duen- 
kel, Oshkosh; Elmer Dwiggins and 
Heinz, Milwaukee; W. W. Jaeger, Portage; J. 
Enright, Gratiot; H. M. MacGregor and A. H. 
Frazier, Appleton; M. O. Solberg, Turtle Lake. 
Central, Ia—C. L. Booth, Shiocton; H. 
Price, Dale; Brown, Appleton; }: 
Phillips and S. W. Goss, Green Bay; L. O. 
Griffith, Monroe; A. S. Kramer, Cobb; J. F. 
es, Mazomaine; K. S. Papazian, Madison; 
G. A. Zahn, Beaver Dam; Axel Olsen, Moun- 
tain; W. rson, Woodford; C. A. Buss, 
be oho P. R. Anderson, Woodville; Joseph 
ohnson, Elmwood; W. C. Arnold, Eagle River; 
E. N. Coon, Endeavor; M. G. Hamel, Unity; 
B. S. Kalot, Frank Miner, H. W. Quilling, Ervin 
Quilling and S. E. Culp, Menomonie; E. S. 
regerson, Elk Mound; . O. McMahon, Ar- 
kansaw; J. G. Bakula, Wilson; L. H. Rock- 
well, Downing; H. Tinker, Cornell; Le Roy 
Harmer, Plum City; E. G. Brown, Hillsdale; 


eho 


O. W. Malmgren, Weyerhaeuser; P. C. Amund- 
sen, eng i ¢ Galby, Chetek; J. T. Schwab, 
Madison; Daniel Woodward, J. R. Mulva and M. 


D. Anderson, Omro; E. J. Anderson and M. O. 
Barnett, Loyal; M. H. Farness, Westby; W. F. 
Fleek, Janesville; G. W. Wild, Centuria; B. H. 
Carter, Winneconne; Henry Olson, Cambridge; 

. W. Dahmen, Cross Plains; Joseph Barrett, 
Walworth; H. E. Gafke, Windsor; Ingval Eg- 
stad, Cameron; O. E. Linderson, Clear Lake; 
Harry Keister, Wiota; C. S. Orthman, Stevens 
Point; Benjamin Kastein, Waupun; Paul Cavi- 
gelli, Warrens; athews, Green Bay. 

Great Northern—W. A. Wescott, Crandon; 
Mrs, C,_E. Thrasher, Wausau; Mrs. Jennie 
Breed, Chilton; Mabel E. Lambert, Ripon; W. 
C. Holway, Merrillan; C. J. Oberweiser, Me- 
nasha; S. P. West, Minneapolis; Orrin Win 
chell, Waukesha; E. A. Viele, Mosinee; E. E 
Weinmann, Iola; F. W. Louks, Hawkins; E. G. 
Ledovic, Medford; F. J. Shortner, Edgar; Philip 
Cress, Phillips; Harry Thorp, Hayward; J. O. 
Hill, Coloma; John wrence, Franksville; G. 
L. Beloit, Manawa; P. H. Dorr, Milwaukee. 

Guardian—Arthur Erickson, Mt. Horeb; A. J. 
Schoenwetter, Lowell; Ben Brown, Lone Rock; 
Herbert Willer, Milwaukee; Charles Courtenay, 
Hartford; Georgiana J. Koppke and Lawrence 
Larson, Madison; E. L. Alstyne, Glenbeulah; 

Bacon, Stoughton; A. E. Knoke, Manawa; 

. E. Young, Chetek; W. L. Friday, Iron 
Ridge; Thomas Olson, Kendall; Grant Smith, 
Green Bay; Byron Selves, Grantsburg; J. E. 
Spangberg, Siren; C. M. sone Lewis: W. 
M. Christensen, Milltown; M. C. Larson, Cush- 
ing; E. E. Playman, P. C. Weinhardt, T. W. 
Conor, H. D. Baker, Kyle Howard, S. H. Wil- 
cox and Edward Patterson, St. Croix Falls; V. 
A. Batzner, Clayton; F. W. Shekey, Johnson 
Creek; Henr Vold, Balsam Lake; A. E. Ho- 
muth, Sauk City; A. O. Jastad, Holmen; Jean 
A. Sleeper, Osceola; R. P. Krutze, Stevens 
Point; Norris Getts, Oregon. 

Mass. Mutual—William | Thomson, _ Walter 
Berge, W. R. Cooke, Casimir; Kowalski, H. O. 
Schnall, H. F. Bergmann, O. A. Kremers, Mrs. 
Stanley F. Siegman, C. C. Benson and Nelson 
Shultis, Milwaukee; Mrs. I. K. Burton, is 


J. Morris, Manitowoc; G. E. 
———_ = ee 
EQUITABLE WILL CELEBRATE 


Five Hundred Agents from Big Clubs 
to Be Present When New 
Building Is Opened 


New York, May 31.—(Special.)—In 
celebration of the completion of its new 
home office building, the Equitable of 
New York will, on Aug. 29, 30 and 31, 
hold a “national convention” at the 
Hotel Waldorf in this city. The total 
attendance will exceed 600, including 
about 500 official delegates from the 
company’s four Century and the Quar- 
ter Million clubs. Among the social 
features of the program will be a re- 
ception and luncheon at the Bankers 
Club and an illumination at night on 
the roof garden of the new building, 
which commands excellent views of the 
city. Between business sessions the 
visitors will be conducted in squads 
through the building, which is the 
world’s largest office structure. 
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H. E. Sorenson, who for the past few 
years has been district agent of the Aetna 
Life at Chippewa Falls, Wis., goes to 
Omaha, Neb., for the same company. 


The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 
Incorporated Under the Insurance Laws of Illinois, 1895 
M. H. Horr 
President and Counsel 
T.F. Barry, L1.B., Secretary, Gen. Mgr. and Founder 


Pays Death—Total and Permanent Disability 
and “Old Age’’ Benefits. 


Six Thousand One Hundred and Fifty 


such claims and others paid on policies issued on 
residents of Chicago and within the “Forty Mile 
Limit” up to November 1, 1914. 


ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 


T. F. Barry, Sec. and Gen. Mgr. 





Frank T. ANDREWS, A.M., M.D. 
Medical Director 


ROYAL LIFE CASE CONTINUED 


Further Delay in Proceedings—No 
Contempt Action Against Mc- 
Kinley and Armstrong 


Another continuance was taken in 
the Royal Life receivership proceed- 
ings when they were called in court 


Monday morning. The postponement ' 


was until next Monday. 

It was erroneously. stated in THE 
WESTERN UNDERWRITER. last week that 
contempt of court action had been in- 
stituted by Attorney Hendricks against 
Attorneys William McKinley and C. 
W. Armstrong, attorneys for the peti- 
tioning stockholders. The proceedings 
were solely against Harold Rossiter, 
one of the petitioners. 

Two examiners for the Illinois de- 
partment began work at the home office 
of the Royal Life on Wednesday. 

President Alfred Clover is busily en- 
gaged in selling the remaining shares 
of the second issue of capital stock. 
Stockholders’ meetings were held ‘in 
the various district offices and at the 
home office on different evenings last 
week and shares, the par value of which 
is $10, are being disposed of in lots of 
one to forty at three for one. Mr. 
Clover expects that the additional cap- 
ital will be placed entirely with stock- 
holders of record by the middle of June 
and the company will then be in a 
position to apply for a reinstatement 
of its license. 


———- 2 
Surprise for Knowlton 


In honor of his fifty-seventh birth- 
day, forty agents of the Travelers gath- 
ered in Chicago for a surprise party 
on H. B. Knowlton, manager of the 
accident and life department in IIli- 
nois outside of Cook county. There 
was an agency meeting from 10 to 1 
o’clock and then a luncheon at the 
Union League Club. The speakers 
were J. H. Nolan, the veteran general 
agent of the company at Chicago; H. 
H. Armstrong, assistant superintendent 
of agents from the home office, and 
J. O. Hoover and J. B. Fewel. The 
latter two are special agents under Mr. 
Knowlton and were responsible for the 
event. The agents presented Mr. 
Knowlton with fifty-three applications 
for life and accident insurance. 


6 
Northwestern’s Louisville Change 


C. D. Rodman of Louisville, Ky., has 
been appointed general agent of the 
Northwestern Mutual Life at Louis- 
ville, and W. L. Shearer of Lexington 
and R. F. Clendenin of Paris have been 
appointed as associate general agents. 
Mr. Rodman has been the junior mem- 
ber of the firm of A. D. and C. D. 
Rodman, former general agents. 








Up with the Pacemakers 























During a ten-day absence last month 
of Manager W. W. Klingman of the St. 
Paul agency of the Equitable Life, his 
staff secured eighty-three applications for 
$212,500 of insurance, as a tribute to him. 
The agency is doing excellent work, hav- 
ing exceeded its first quarterly allotment 
by $78,000. It is now out for three quar- 
ters of a million for the second quarter. 

* * 2 


Harry S. Woodard of the New York 
‘Life in Minneapolis, wrote more business 
the first three months of 1916 than he 
sold in the entire years of 1912, 1913 or 
1914, and more than he sold in the first 
seven months of 2915. Y 
Norman zripp of Walla Walla led all 
other agents 0 
the production of issued paid-for business 
during April. H. Fischer of Spo- 
kane, top-notcher in February and March, 
was second. Both men _ exceeded the 
$50,000 mark for the month, Tripp being 
$7,000 ahead of Fischer. Fischer led all 
others in applied-for, business. 


Harry L. Kolman, manager of the life 
department of the Rockwood-Badgerow 
Company of Chicago, has been at the 
Travelers home office in Hartford, Conn., 
taking up with the medical department 
the question of passing a big risk. At the 
home office Mr. Kolman, who is 31 years 
old, was hailed as one of the company’s 
mast enterprising agents. He has written 
more than $400,000 a year for six years. 


Western Union Life in. 





PROVIDERS CELEBRATES 


RECORD OF FIRST QUARTER 





At Banquet of Agents General Man- 
ager Spiegel Outlines Hot 
Weather Campaign 





Agents of the Providers Life of Chi- 
cago, numbering about 200, gathered 
at the Morrison hotel last week for 
the first agency banquet of the com- 
pany. The banquet was in celebration 
of the record made by the company 
during its first three months of busi- 
ness, which ended May 27. During its 
first quarter the company issued 15,786 
industrial policies for $1,657,691 of in- 
surance, with a weekly premium of 
$1,460.05. The ordinary department 
wrote 1,241 ordinary policies for $1,065,- 
500, with a premium income of $31,600. 
This business was all written in Chi- 
cago, with the exception of one dis- 
trict in Joliet, Ill. 

Records of Districts 


The company has established its 
branch offices in Chicago in districts 
that have been thoroughly developed 
by the older industrial companies. M. 
Maisel, superintendent of district No. 
1, placed and paid for 367 ordinary 
policies, for a total of $230,250 of in- 
surance, representing a premium of 
$7,262. In the industrial department 
his district wrote 3,938 policies, with 
a premium income of $364. I. Jacob- 
son, who was with the Metropolitan 
Life in Chicago for twenty-five years, 
superintendent of district No. 3, was 
second among the leaders, his district 
having written 208 ordinary policies, 
for a total of $150,250 of insurance, for 
a premium income of $4,955. In the in- 
dustrial department his district wrote 
3,311 policies, for insurance of $249,- 
000. District No. 4, of which J. Wols- 
son is superintendent, was third on the 
list, with 171 ordinary policies, placed 
for $127,500 of insurance, represent- 
ing a premium income of $4,210. In 
the industrial department 2,433 policies 
were written, for a premium of $213. 


Greatest Record Ever Made 


Max Spiegel, organizer and general 
manager of the Providers, states that 
this record has never been equaled by 
any company during its first three 
months in business and pointed out 
that during the first ninety days the 
Providers wrote more business than did 
the Metropolitan and Prudential com- 
bined in the first twelve months of 
their existence. Mr. Spiegel, who acted 
as toastmaster, gave a brief review of 
the company’s history, and outlined 
some of the future plans of the com- 
pany. At the present rate the com- 
pany will have, at the end of the year, 
an industrial debit of $5,000 and $5,000,- 
000 of ordinary business on the books. 
These two marks will be aimed at by 
the agents in the industrial and ordi- 
nary departments. 


Hot Weather Drive 


Mr. Spiegel outlined plans for a hot 
weather campaign which the Providers 
is to conduct in Chicago during the 
three summer months. He said that 
the average company does not make 
the same drive for business during the 
hottest months of the year and that 
because of that fact more business is 
to be had, with less competition. The 
Providers gives to each industrial pol- 
icyholder, whose premiums are paid 
two weeks in advance, free medical 
service and the services of a physi- 
cian, whenever necessary. 


Cost of Medical Service 


The medical director reported upon 
the cost of this service, showing that 
in the past three months 3,000 calls 
had been made, for which $339 had been 
paid in drugs, exclusive of the cost to 
the company of the doctor’s services. 
It was estimated that by the prompt 
service given to the policyholders about 





$10,000 had been saved policyholders 
during the first three months on med- 
ical fees, etc. 

The Providers plans to have an 
agency banquet at the end of ‘each 
quarter, at which results will be an- 
nounced and agency plans discussed. 


————-(@222e 
PRESENTATION TO CLEVELAND 


The office of the Chicago general agency 
of the New England Mutual Life pre- 
sented C. B. Cleveland, the retiring gen- 
eral agent, with a handsome pair of 
bronze book ends on Wednesday. That 
was Mr. Cleveland‘s last day as general 
agent and on Thursday Edgar H. Fowler, 
former superintendent of agents of the 
State Mutual Life, took up the reins. 


_e—____ 
LIFE NOTES 


The Masonic Mutual Life of Washing- 
ton, D. C., has been licensed in Wisconsin. 

Robert A. Hann, former secretary of the 
Ohio State Life, but now a consulting 
actuary, has opened an office at 311 Hart- 
man building, Columbus. 

Albert MacArthur has been transferred 
from the Danville branch of the New 
York Life to the Insurance Exchange 
branch in Chicago as cashier. 


Charles H. uir, agency director in 
southern California for the New York 
Life, has been elected president of, the 
municipal league of Los Angeles. 

Insurance Commissioner A. L. Welch of 
Oklahoma won a verdict in the suit 
brought against him by Miss Ida F. Hal- 
sey for revocation of her license. 


W. J. @. Blue of Fond du Lac, Wis., has 
been appointed representative of the 
Surety Fund Life for four counties. He 
was formerly special deputy of the Equi- 
table Fraternal Union. 

The two Travelers Clubs, one composed 
of the men employes and the other of the 
women employes at the home office of the 
company at Hartford, Conn., will have 
their annual outing June 17. 

The Detroit Life is preparing to move 
early in June to its new home office in 
the John Blessed building at Woodward 
and Forest avenues, Detruit, where it will 
occupy the entire second floor. 


The Parmers & Bankers Life has been 
admitted to New Mexico. James P. Sulli- 
van, vice-president, spent last week at 
Santa Fe and other cities arranging for 


entry to the state and establishing agen- 
cies. 


J. E. Meyers, general agent of the Aetna 
Life at Minneapolis, entertained north- 
western agents of the company at a din- 
ner on Thursday evening at the Radisson 
hotel, Minneapolis, during the Northwest 
Congress. 


The Catholic Knights & Ladies of Amer- 
ica, at their convention at Indianapolis 
last week, shied away from the question 
of substituting the step-rate system for 
the old plan. Action was postponed for a 
future meeting. 

Agents of industrial companies who 
were resisting payment of the $10 privi- 
lege tax in Tennessee failed to file an 
appeal bond after losing in the lower 
court, and therefore will have to pay the 
tax before they can get licenses. 

William A. Marker of Van Wert, Ohio, 
has brought suit in the supreme court of 
Ohio to dissolve the recent merger of the 
Home Guards and the American Insur- 
ance Union, which he alleges was brought 
about through improper methods. 

W. BR. Grenwood of Chippewa Falls, 
Wis., for many years district manager of 
the Northwestern Mutual Life, has taken 
a similar position with the Equitable Life 
of New York, and J. O. Watson succeeds 
him as district manager of the North- 
western Mutual at Chippewa Falls. 


The trustees of the bankrupt California 
Grand Lodge of A. O. U. W. filed suit to 
recover $4,510 from six beneficiaries of the 
order who received moneys within four 
months of the fraternal’s collapse. The 
bankruptcy laws under which the order is 
being liquidated consider a concern bank- 
rupt four months before the petition is 
filed, and this makes the sued beneficiar- 
ies preferred creditors and liable for re- 
turn of funds. 








THE OLD LINE | 


CEDAR RAPIDS | 
LIFE INSURANCE CO. 


CB&Robbins, Pres. CBSvoboda, Secy. 
HOME OFFICE | 
CEDAR RAPIDS, IOWA |} 
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WANTS: GOOD MEN 





WILL PAY THEM WELL 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COM PANY 


WANTS GOOD MEN 
AND AND 
AWiILL PAY THEM WELL 





Another Year of Progress— 


The WESTERN and SOUTHERN 


W. J. WILLIAMS, President 
ATTRACTIVE OPPORTUNITIES open to Agents in Ohio, 


Indiana, Kentucky, West Virginia, Western Pennsylvania and Michigan 


Dec. 31, 1915 GAIN 
Assets er we . $10,279,633 $1,768,764 
Surplus to Policyholders - - - - 1,008,842 385,282 
Insurance in Force - ~- 7 . 89,596,833 9,641,898 
Income - - 3,888,689 368,589 


Life Insurance Company 
CINCINNATI 








Clean, Strong, Progressive! 
Over $38,000,000.00 


In Force 








q Only Four American Companies have more 
Kentucky business. ; 

Gg District Agencies, Duplicating State Mana- 
gers’ Contracts, in Kentucky, Indiana, Ten- 


nessee, Georgia and Alabama Open to 
Good Men. 


Inter-Southern Life 
LOUISVILLE, KY. 


JAMES R. DUFFIN W. W. MOORE 
President Vice-President 


Home Office 
Building 














Weekly Indemnity 


On our Utopia Accident and Health Policies 


INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS 
Why not write the business that sticks ? 


GENERALACCIDENT FIRE & LIFE 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager. 


General Building 
4th and Walnut Sts., Philadelphia 

















A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308 


308.89 ‘ 
Death Claims Paid $2,752,963.76 Good Territory Open 








Representing 
The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%. 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


Incorporated 1892 ST. LOUIS, MO. 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 
He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for territory. ’, 

















é6 -ef 99 The fifty-sixth annual statement of the Home 

The Home Life Life Insurance Company, of which George 
E. Ide is President, presents a record of sub- 

stantial benefits to its policyholders during the year and a solid growth in 


financial strength. 
Assets increased to $32,029,489.71 after paying] to policyholders $3,447,381, in- 
cluding dividends of ®GO2,Z21. ” dele ie ig 
The insurance in force was increased by $4,766,740 and is now $125,660,173. 
W. A. R. BRUEHL & SON, General Managers 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606, The Fourth National Bank Building 


For Northern Ohio 
229-232 Leader-News pitting 


Pennsylvania Maryland 
Delaware Ohio 


Philadelphia Life 


SPECIAL 
AGENTS 





I Co. | 
WANTED tu sccen Breed st. Phiadetpio, Pa 








HOYT W. GALE, General Manager ' 





CINCINNATI, OHIO CLVEELAND, OH 
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)) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT sxc MONTHLY INCOME INSURANCE. 


iddeeae LATEST POLICIES AND AGENCY CONTRACT Matcaaae 
Splendid Openings IND., KY., MICH. and OHIO fae 
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